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We introduce to the metal cutting 
industry the new VICTOR FLEX- 
iBLE BACK BAND SAW as our 
outstanding achievement backed 
by years of experience in the man- 
ufacture of only metal cutting 


saws. 


The band saw offers the most eco- 
nomical way of cutting metal and 
the cutting qualities of the VIC- 
TOR BAND SAW are far superior 


SNAG. NSA AOE SEIN NN to any that you have ever tried. 


They cut faster, easier, they stay 
sharp longer and do more work 
at less cost than vou would believe 
possible. 








Mechanics and = metal workers 
throughout the country have been 
waiting for the VICTOR BAND 
SAW. 


Your distributor can supply you. 


Victor Saw Works, tn. 
Middletown, N.Y. 
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Mill Supplies 
Believes— 


1. More selective 
selling is necessary. 


2. Industrial distrib- 
utors should sell in- 
dustry on their eco- 
nomic necessity. 


3. Local group meet- 
ings should be held 
frequently for they 
are helpful in com- 
bating price-cutting, 
territory - jumping 
and other evils. 


4. Suggested resale 
prices should be set 
up and lived up to 
wherever possible. 


5. Manufacturers 
should establish defi- 
nite, national sales 
policies. 
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TRANSMISSION 
MACHINERY 


Distributors offering to 
their customers and pros- 
pects the Wood’s line of 
Power Transmission and 
Power Saving Machinery 
soon perceive a stimula- 
tion in sales. 


And they are gratifying 
sales, both from the profit 
angle and that of pleased 
customers, for all Wood’s 
Products are first of all 
quality products—made 
that way for 73 years. 


There’s a co-operative 
dealer service behind 
Wood’s products that 
helps to move the goods. 
We'd like to tell you, with- 
out obligation on your 
part, of the Wood’s Dealer 
Plan. May we? 





Wood’s Power Transmission Machinery 
Shafting Rope Drives Floor Stands 


Hangers Pulleys 
Couplings Pillow Blocks 


Wall Brackets 
Ball Bearings 


Genuine Texrope Drives 


T. B. 
WOOD’S 
SONS COMPANY 


Chambersburg, Penna. 


Flexible Couplings 
Friction Clutches 
Belt Contactors 
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Above—Mr. W. C. Hendrie, President of W. C. Hendrie & 
Company, Inc. of Los Angeles, California. This company’s 
services are of a definite economic value to the prosperity 
of its business territory. 


ANUFACTURERS approach us knowing they 

are in competition with others who desire the 
volume we have. They realize that to earn our volume 
they must offer a maximum of quality at minimum 
prices. This price advantage we bring to consumers. 
Our recommendations are worthy of thought, and 
we recommend Republic’s Belting—Hose—Packing— 


Molded and Lathe Cut Goods.” 


The above statement is characteristic of those made by prominent dis- 
tributors all over the country. It explains in part how the Industrial Supply 
Distributor, helping to solve the important problem of broad markets 
and economical distribution, upholds high quality, maintains fair prices 


and saves needless efforts on the part of both consumer and manufacturer. _ 


THE 
REPUBLIC RUBBER CO. 








TALK NUMBER FIVE BY A PROMINENT DISTRIBUTOR 





“We Procure Maximum Quality 
and Winimum Prices 
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Whether it be for sand suck- 
ers—loading or unloading oil, 
or, molasses, or, such work 
as contractors must do every 
day, Republic’s Suction Hose 
will meet every requirement 
economically. 


Send For Sample. 








Youngstown 
Ohio 





the Best Mechanical 
Rubber Goods 
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WORTHINGTON 
DEALER LINE 


LY 
CENTRIFUGAL PUMPS 
Plain and Ball Bearing 


DIRECT-ACTING 
STEAM PUMPS 
Simplex and Duplex 


DUPLEX PISTON 
POWER PUMPS 


TRIPLEX 
PLUNGER PUMPS 


AIR and VACUUM PUMPS 


VERTICAL COMPRESSORS 
Air and Water Cooled 


HORIZONTAL COMPRESSORS 
Steam and Belt Driven 


MULTI-V-DRIVES 
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, are judged 
by the equipment you sell 


HE mill and machinery supply dealer is judged according to the 
class of material in his stock. Before the court of Industrial Opin- 
ion, he pleads his case . . . every day. 
If he is a Worthington Dealer, he is assured the confiderce of those he 
serves and those he hopes to serve . . . for the Worthington name 
carries weight. 
Great... and small... industries, all over the world, have learned 
from many years of actual experience that Worthington equipment is 
dependable, efficient and economical. 
They have found that, in Worthington’s field of activity, no matter 
how tough a job may be, there is a Worthington unit that will do it 
. and do it well. 


When you add Worthington products to your line, you cash in on 90 
years of Worthington experience and prestige. You tie up with an 
extensive advertising campaign that keeps material moving out of 
your warehouses. And you establish a business relationship based on 
cooperation and fair dealing. 


Write for information on the Worthington Dealer Plan 


WORTHINGTON 


$-17 

WORTHINGTON PUMP AND MACHINERY CORPORATION 
2 Park Avenue, New York, N. Y. 

GENERAL OFFICES: HARRISON, N. 7 


Executive Offices: 
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TRAD MARK REG 


HE surest guarantee of ex- 
cellence in any product is 


the seriousness with which the 
men responsible for its manu- 
facture take their jobs... 
Russell, Burdsall & Ward have 
been making bolts and nuts 


Takes 1845. 


RUSSELL; -BURDSALL..&-WARD 
BOLT AND NUT COMPANY 


ROCK FAILS, ILL: “PORT CHESTER, N-Y. CORAOPOLIS, PA. 


PHILADELPHIA . -. CHICAGO™ > DETROIT » SAN FRANCISCO. "+ LOS'ANGELES + SEATTLE .- | PORTLAND 
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VERY day modern industry becomes more 
exacting in its demands for efficiency of 
operation. To maintain production at its maxi- 
mum, it is highly important that no unneces- 
sary time be given to the relacing of belts. 





























The Clipper No. 6 Speed Lacer is the latest 
marvel of efficiency in belt lacing. 


It laces both ends of belts from one to six 
inches in width in 90 seconds! It applies 
a pressure of 37,500 Ibs. with such velvet 
smoothness that the Clipper Hooks are em- 
bedded flush with the belt surface, without 
damage to the belt fibres. It produces a joint 
far more lasting than that achieved by any 
other type of lacer. 


Yet this amazing machine weighs only 56% 
Ibs. and is operated by just one man, 


Whatever your shop requirements, there's a Clipper 
Lacer to meet them efficiently—lacing the smallest 
mic we ay ; of belts up to the heavier and wider ones. And the 
| O_O’ y use of Clipper Pins and Clipper Hooks ensures a 
berfect, lasting joint. 


Clipper Belt [acer 


GRAND RAPIDS MICHIGAN 


PRICE $75.00. 


(in United States of America) 
Furnished with stand at an additional cost 
For complete demonstration 
communicate with your nearest 
Clipper dealer or with the Clip- 
per Belt Lacer Company direct.) 
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ORCESTER 


RENCHES 











RUGGED 
WRENCHES 


aed 
ability to withstand 
continuous grueling 
abuse —is one of the 
outstanding features of 
Walden-Worcester in- 
dustrial socket wrenches. 
That is one reason why 
industry more and more 
has come to depend on 
this modern and up-to- 
date method of handling 
nuts and bolts. Other 
reasons are: 

1. Socket Wrenches com- 
pletely enclose nuts — there- 

fore do not mar edges. 

2. They are easier to handle. 
3. They are safer—cannot slip. 
4. Because they are safer, work is 
speeded up—time saved. 

5. Greater leverage on stock wrenches 

—more power. 

6. They reach hard-to-get-at nuts. 

7. Sockets may be power driven. 
Speed and safety cut down costs! When you 
buy wrenches insists on the name WALDEN- 
WORCESTER! 

An interesting illustrated book, “Speeding up Production and 
Maintenance,” will be sent you on request. Write for it today! 


The Walden-Worcester MILLWRIGHT set No. 69, a 
very popular and eminently useful assortment of sockets 
and handles. Complete, in sturdy steel box $54.00 


STEVENS WALDEN, INC. 


Industrial Division, Dept. M.S.5 


WORCESTER, MASS., U.S. A, 
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BUY YALE 





From your INDUSTRIAL SUPPLY DISTRIBUTOR 


A wide range of stock 


Immediate service is a hidden profit—take it! 
The economics of place is undisputed. Careful 
selection coupled with desired delivery denotes 
sound progressive principles in buying. 
Your INDUSTRIAL SUPPLY DISTRIBUTOR 
has stocked Yale Chain Blocks and Trolleys await- 
ing your order for rush shipment. 


There is a complete Support this sound, economic policy. 


stock of Yale Hoists 
THE YALE & TOWNE MFG. CO., STAMFORD, CONN., U. S. A. 


near you. Canadian Branch at St. Catharines, Ontario 


YALE MARKED IS YALE MADE 


YALE|_ Hoisting: Conveying Systems. 
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HE “D-V” Drive transmits power 

with minimum loss. There is no 
slippage and speed ratios are con- 
stantly maintained. Every essential 
feature necessary to insure depend- 
able, economical power transmission 
is found in this drive. It is a Dodge 
product backed by fifty years of in- 
dustrial power engineering. It is pro- 
duced in a plant geared to modern 
demands and by machinery designed 
especially for the purpose. Dodge 
sheave design and precision manu- 
facture insure maximum belt life and 
low maintenance. 

Stock sizes of ‘‘D-V” Drives can be 
obtained on the immediate delivery 
basis. Modern production methods 
and unusual production facilities in- 
sure an adequate supply of stock 
drives at all times and non-stock drives 
can be furnished with minimum delay. 
“There is Added Value in the Name 
Dodge” both in quality and avail- 
ability of product. 





DODGE-TIMKEN BEARINGS 


The only complete line of en- 
closed anti-friction industrial 
bearing units offering a type to 
meet practically every require- 
ment of power transmission or 
machine application. In combi- 
nation with “D-V” Drives they 
effect big economies in main- 
tenance and insure continuous 
service. 


DODGE MANUFACTURING CORPORATION 
MISHAWAKA, INDIANA 


THE FOUR DIVISIONS OF DODGE 











to 





DODGE MANUFACTURING CORPORATION 


POWER TRANSMISSION 
Complete equipment for the 
transmission of power. Every 
type of pulley, hanger, pillow 
bluck, etc. 

MATERIAL HANDLING 
Every type of conveyor to 


handle an of d 
bulk rt a scniaaieal 


DODGE-TIMKEN BEARINGS 
For power transmission and 
machine application. A type for 
every service. 


SPECIAL MACHINERY 
A manufacturing department for 
those who prefer to devote their 
attention to selling rather than 
making. 





Mishawaka, Indiana 
Please send me the A-160 D-V Drive Data Book. 


Name. 





Position. 





Firm. 


Addr 
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The Osborn Improved Monitor Steel Wire Section 


Osborn Improved Monitor Steel Wire Sections 
are made in the following sizes: 


6", 8", 10", 12" and 15" Diameter. 


Hubs are unnecessary. Size of arbor hole should 
always be specified in orders for these sections. 


PARTIAL LIST OF USES 


CLEANING 


Gears 

Castings 

Cans in canning factories 

Moulds of all kinds 

Auto springs, both before 
and after they are 
assembled. 

Compressed air tank plates 

Threads on pipes after 
galvanizing. 

Zinc bottoms of small dry 
cell batteries 

Copper fuses 


Carbon from boiler caps 

Metal parts after welding 

Structural iron work 

Tire carcass before re- 
treading 

Brass or copper parts before 
brazing or plating 

Brass or copper tubing 
before polishing 


REMOVING 
Rust from metal of all kinds 


Paint from auto bodies, etc. 
Burrs from gears 


Burrs from axle splines 
Enamel from metal 


BUFFING 


Tires in manufacturing 

Tubes for splicing and 
patching 

Beading 

Tires before vulcanizing 

Shovels in manufacturing 


POLISHING 


Metal parts before plating 
or painting 


RISAVE THIS LIST FOR FUTURE REFERENCE 
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HE Osborn Improved Monitor Wire Wheel Section is now 





ready to go into action as a real profit-maker for you. 
With exclusive and patented features of construction that 
add greater life to this popular wheel, at no increase in 
price, you have an exceptional value to offer your customers. 


The patented principle of con- 
struction assures an even distri- 
bution of wire, unusual efficiency 


and greatly increases life. 


With Osborn Monitor Sections, 
any desired width of face can 
be obtained by combining two 
or more sections. No hub is re- 
quired, as each Monitor Section 
is a complete wheel in itself. The 


sections are mounted directly on 


the shaft or spindle and can be 


used singly or with other sections. 


Your customers will see Osborn 
advertising this month announc- 
ing the Improved Monitor Section 
and explaining its many uses and 
advantages. Here is a real profit- 
making opportunity for you with 
the solid backing of Osborn sales 


and advertising cooperation. 


THE OSBORN MANUFACTURING LOMPANY 


CLEVELAND, OHIO 


Chicago - San Francisco - Los Angeles 


5401 HAMILTON AVENUE 


Sales Branches: New York - Detroit - 
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THE HOLLOW CENTER PACKING 





We have been backing the distributor of 
mill supplies since the days when he was 
known as a jobber. Remember the old 
“Back Your Jobber Campaign” that we 
started some years ago. We still have a 
few of the stickers left. Write us and we'll 
send you some. 


Ovalhole Hollow Center Packings have 
been sold exclusively through mill supply 
distributors in over one hundred principal 
cities in the United States and Canada for 
the past fourteen years and our policy of 
backing the jobber is now called co-opera- 
tion with the distributor—and we still do it. 


THE HOLLOW CENTER PACKING Co. 
6523 Euctip AvENvE 


CLEVELAND, Ouio. 








MAY, 1930 MILL SUPPLIES 13 


S 


Checking Points 
for the 
Shovel Buyer 














ys Balance 








Tough and Hard 3 i 
as They Make ’em 


ERE’S the most ruthless, exhausting test ever devised for shovel i 





blades. Four blades are bolted to a power driven wheel which Step 
revolves through a steel bin full of granite boulders. Grinding, 
crashing, plowing, the blades get more rough treatment than they 


would in years of normal service. 





This novel testing idea was originated by Wood engineers during 


their search for a shovel steel that would outwear anything ever 
made. Following this test the Mo-/yb-den-um steel of the now famous Uniformity 
“Moly” shovel was produced. 


Again they employed this grueling test to find the hardest and 
toughest steel for “BIG FIST” and THEY FOUND it. This is just 
one of the machines used in the world’s greatest shovel testing 
laboratories at Piqua, Ohio. 











This test is just one of the eight reasons why Wood Shovels give Service 

everlasting service and are famous with the wholesaler, the retailer Record 

and the man behind the shovel. 

Many similar tests are made to keep “Moly” and “Big Fist” up to 

the Wood Standard illustrated by the checking chart at the right. 

THE WOOD SHOVEL AND TOOL COMPANY Reliability 
Piqua, Ohio 7 of Dealer 








Wood’s Shovels 


“Moly” —“Big Fist” —“Piqua” 
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NEW YORK 








PHILADELPHIA 


HROUGHOUT the unnum- 

bered mechanical units making 
up a Chisholm-Moore system—from 
tiny bearing to hundredweight 
castings—we find an unvarying pre- 
cision... precision, indeed, rivaling 
that of the tremendous weapons of 
coast defense... 

And why such precision in equip- 
ment for the handling of mat-rials? 
Because here is machinery pcrform- 
ing a major function in production 
(often 90% of the making!); and 
soundefliciency hingeson precision. 

Each C-M system has its own in- 
dividual function in the plant; each 
encounters a different set of condi- 
\tions. Yet, in consequence of pre- 
cise and durable construction, each 


CLEVELAND 


PRECISI 


we estes cat 





. 






performs with striking facility and 
economy. Production costs are 
pared to a minimum! 

With this advertisement 
Chisholm-Moore continues its per- 
sistent campaign in leading busi- 
ness and trade publications. . . 
Surely the reputation of the C-M 
line is growing inimportance! The 
time is bound to come—and before 
long—when the very first thought 
in overhead handling equipment 
will be: Chisholm-Moore. 


CHISHOLM-MOORE HOIST CORP. 
(Division Columbus-McKinnon Chain Corp.) 
5028 Fremont Ave. Tonawanda, N. Y. 
In Canada: St. Catharines, Ont. 


CHAIN HOISTS 





CHICAGO 


PITTSBURGH 
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QUARE “Gees” build good will 
through finer performance on the 
job. They come up to the line like 
veteran thorough-breds—and are in 
full stride at the word “Go”. 


Square “Gees” are always out in front 
—always alike—always dependable. 


Reamed and recessed for a Man-of- 
War start—threaded deep and clean 
for a fast, lasting connection—a bead- 
ing that makes play of wrench-work 
—every one flaw-free (assured by 
Grabler’s molds-to-the-metal casting 
method)—backed by thirty years’ 
experience. 


Fivethoroughly good reasonswhy your 
customers’ fitting problem will becom- 
pletely and satisfactorily solved when 
you supply them with Square “Gees”. 
THE GRABLER MFG. COMPANY 


6565 Broadway - Cleveland, Ohio 
Factory: Cleveland 
Warehouses: New Y ork, Chicago, San Francisco, Los Angeles 


SQUARE “GEES”. 


SQUARE 
Pipe 





YOUR FITTING PROBLEM IS SOLVED WHEN YOU SAY 


“BEE” 
Fittings 





MALLEAG LE, EAST IRON 





ORAINAGE, BRASS 
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TRADE “< 
Jenkins VALVES ARE ALWAYS MARKED WITH THE “DIAMOND” <UENKINS > 
| MARK 


(enti rs 











Paving the way 
to larger profits for you! 





Regularly, consistently, month after month, 
Jenkins advertising paves the way to larger 
profits for the dealer. Jenkins advertising, ap- 
pearing in scores of publications, always tells 
a story of valve economy and valve quality, 
directing the more than 800,000 valve buyers 
who read Jenkins advertising to purchase 
Jenkins through the supply house. Hundreds 
of these buyers every day meet Jenkins Serv- 
ice Representatives and discuss their valve 
requirements. Architects, contractors, engi- 
neers, purchasing agents, managers, superin- 
tendents and owners ... all know Jenkins 
quality . . . all want Jenkins performance. Sell 
them Jenkins and you sell them satisfaction. 
Jenkins Bros., 80 White St., New York, N. Y.; 
133 No. Seventh St., Philadelphia, Pa.; 524 
Atlantic Ave., Boston, Mass.; 646 Washington 
Blvd., Chicago, Ill.; Jenkins Bros., Montreal, 
Canada; London, England. 


Jenkins 


VALVES 
Since 1864 























MILL 


SUPPLIES 


With Which Is Consolidated INDUSTRIAL DISTRIBUTOR AND SALESMAN 
FOUNDED IN 1910 BY ELMER CRAWFORD 
And Combined With Mill Supply Salesman, Founded by Ernest H. Smith 
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EMPHIS 
OST to the 


1S 


More than four-hun- 

dred distributors and 

manufacturers take 

part in the most for- 

-ward-looking conven- 

tion in the history of 
the industry 


Greatest Convention Bwver 


HEN Phil Pidgeon opened the triple conven- 
W\ tion proceedings April 3, by welcoming the dele- 

gates to Memphis, he set in motion the most 
productive convention in the history of the Southern, 
American, and National Associations. 

The approving of an industry merchandising plan 
alone was sufficient to make the convention an outstand- 
ing success, but in addition there was noticeable a better 
understanding among distributors themselves and among 
distributors and manufacturers. Ideas were freely ex- 
changed, and all in all the prevailing spirit was decidedly 
one of cooperation. 

Not only from a business standpoint but also from 
that of entertainment was the convention unusually 
successful. Even though the weather man interfered 
with the golf tournament, by giving the golfers a taste 
of April showers, everyone seemed to enjoy knock- 
ing the little white pellet around the links of the 
Memphis Country Club. Then, too, the informal 
cabaret and dance, the formal party, and the sightseeing 
trip for the ladies added greatly to the pleasure of the 
convention delegates. 

When we sum up the activities of the convention, it 
is little wonder that the delegates left Memphis with a 
feeling that they had taken part in the greatest conven- 
tion ever held in the field of industrial distribution. 









q 7 on Nighlight 
gee ema 
sitet anette len the, 


3 Decision to submit plan, when 
completed, tr alt industrial disbibu- 


tou yak for a referendum wrote. 
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riple Convention A dopts 


INDUSTRY 
MERCHANDISING PLAN 


Southern, American and National Associa- 
tions approve of the suggested cooperative plan 





T the first joint meeting of the 
is three associations, R. W. Proc- 


. ter, chairman of the merchan- 
dising committee, reviewed the history of the commit- 
tee’s work since its appointment at the previous conven- 
tion. He told of the 6 separate meetings which the 
committee had held during 


of selling the distributor to industry 


into shape for use in a campaign to distributors’ sales 
forces, industrial users, and manufacturers. 

“The information brought to light as a result of the 
committee’s survey among distributors was evidence 
enough that some definite plan of action was absolutely 
essential to put the distributor in his rightful place,” 

continued Mr. Procter. 





the year and of the facts 


“Hence the merchandis- 





which had been gathered by 
two questionnaires ad- 
dressed to more than 900 


ing committee worked out a 
plan which was presented 


on ‘ : to a selected group of dis- 
distributors throughout the THE NEW OFFICERS tributors in Cincinnati on 
country. February 17. These dis- 
“Through our two ques- SOUTHERN tributors were thoroughly 


tionnaires to the distrib- aes een ae 
utors of this country,” said C. W. BECKNER 
Mr. Proctor, “we have W. M. GIV EN 
learned that the distributor FRED GLO\ ER 
needs help in overcoming A. M. SMITH 
competition from  direct- 
selling manufacturers, out- 
side sources of distribution, 
price-cutters and territory- 
jumpers. The only way to D, C. JONES 
combat this competition is W.C. ALLEN 
through education. It calls _H. WILLIAMS 
for a hammering home of G. T. BAILEY 
the facts concerning the dis- R. K. HANSON 
tributor to industrial users, 
manufacturers, and distrib- 
utors themselves. 

“We found out further,” 


a 








sold on the soundness of 
the program and so it was 
developed further. It will 
be presented by J. L. Pitts, 
Brown-Roberts Hardware 
and Supply Company, for 
the consideration of the 


President 

First Vice-President 
Second Vice-President 
Secretary-Treasurer 


AMERICAN members of industrial dis- 
tribution meeting in con- 
President vention here in Memphis.” 
First Vice-President The program, as put to 
Second Vice-President the convention by Mr. Pitts, 

Treasurer follows: 
Secretary-Manager “1. We have learned 


through the use of ques- 
tionnaires directed to in- 


NATIONAL dustrial supply distributors 


in both distributor associa- 


continued Mr. Proctor, H. H. KUHN President tions, as well as to those 
“that the distributor has in H. E. RUHF Sey First Vice-President who belong to neither asso- 
his possession facts with E. B. HUNN Second Vice-President ciation, that: 

which to prove that he is G.A.FERNLEY 42 = Secretary-Treasurer “a. Industrial distrib- 


both economical and neces- 
sary and that he is willing 
to put these facts into a 


utors—country wide—need 
help in overcoming direct- 
selling competition. 





common pool to be whipped 


“b. Industrial distribu- 
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A group of officers and executive committee members of the three associations: Standing, W. 

H. Clark, Harry Smith, G. A. Fernley, H. E. Ruhf, Harry Casper, D. C. Jones, D. D. Peden, 

E. B. Hunn, G. T. Bailey, Percy G. Maddock, H. H. Kuhn, W. M. Given, and W. W. Taylor. 
Kneeling: R. K. Hanson, C. A. Channon, and A. M. Smith. 


tors—country wide—need help in overcoming com- mitted, and that representations of both distributor asso- 
petition of competing sources of distribution. ciations together with distributors who belong to neither 

“c. Industrial distributors—country wide—need as- association are in agreement that a program such as is 
sistance in overcoming distrust among themselves being presented gives promise of more and better busi- 
which leads directly to price-cutting and disrupted ness for both distributors in, and manufacturers of 


markets. industrial supplies. 

“d. Industrial distributors—country wide—believe “6. We call attention to the fact that general opinion, 
they are both necessary and economical and that they augmented by replies to questionnaires, seems to indi- 
can prove it by available facts. cate that the greatest service which can be rendered 


“e, Industrial distributors—country wide—are will- industrial distributors is the finding of a plan, whereby 
ing and anxious to combine the facts and information a more complete and general recognition of the indus- 
possessed by each, with the facts and information pos- trial distributor’s economic importance will be engen- 
sessed by all other industrial distributors, so that anal- dered. 
ysis of them may be made for the benefit of all. “7. It is suggested, therefore, that this thought be 

“f. Industrial distributors—country wide—believe a taken as a premise and the progressive steps necessary 
fact-finding body would be worth while and that proper to the accomplishment be considered. 
steps should be taken for its formation. “8. Before an exhibit of facts can be made which 

“g. Industrial distributors—country wide—are in will convince anyone of the industrial distributor’s worth 
favor of, and will support a movement to bring about above all other agencies of distributing industrial sup- 
an organization for the purpose of disseminating the 
facts, which will increase the distributors’ prestige with 
manufacturers and industrial users. 

“2. It is recommended that in the study of this pro- 
posed program, particular attention be given to the 
necessity for the following definite steps of procedure 
which are, of necessity, progressive. 

“3. We call attention to the requests of industrial dis- 
tributors to manufacturers for assistance—requests 
which at no time have been definite enough to permit 
action. 

“4. We call attention to the fact that in Atlantic City 
in 1929, the American Association formed a merchan- 
dise committee for the purpose of trying to formulate 
plans which would meet the requests of industrial dis- 
tributors to manufacturers for assistance. 

“5. We call attention to the fact that the original 





concept of the American Association’s Merchandising ac eek tk kee” ham oe as = 
Committee is the basis of the suggestion herewith sub- ’ a photograph. 
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Left to right: W. E. Stevens, W. L. Graham, Fred 
M. McArthur, E. B. Keane, Walter S. Blun, and 
D. R. Forsythe. 


plies and equipment, such facts must be gathered. 

“9. Such facts as are needed should be gathered from 
all industrial distributors regardless of what association 
they belong to or whether or not they belong to any 
association. 

“10. It is suggested that the dissemination of these 
facts, when and if gathered, would be less costly to 
each individual and more effective and widespread, if 
participated in by all industrial distributors. 

“11. We suggest that such facts which are used for 
the welfare of industrial distributors, regardless of 
what method is used for dissemination, or regardless of 
how many different channels they clear through, should 
be uniform, if maximum results are to be hoped for. 

“12. We believe that the uniformity of publicity de- 
pends entirely on the procedure employed in gathering, 
analyzing, and releasing the data; and we suggest, that 
since organized effort seems to be wanted and is believed 
necessary for doing the helpful thing, that the first neces- 
sary step is consideration of proper organization or 
machinery for gathering, analyzing, and disseminating 
the data. 

“13. It is suggested that here and now is the proper 
time and place to decide definitely the following: 

“a. Do industrial distributors want a co-operative 
program which shall have as its purpose the strength- 
ening of their prestige with manufacturers and indus- 
trial buyers? 

“b. Do industrial distributors want a fact-finding 
body which shall gather the necessary information for 
the purpose and to supervise its dissemination ? 

“c. Do industrial distributors believe this material 
should be of uniform nature in order to be effective? 

“d. Do industrial distributors have a desire to organ- 
ize in a way in which this may be accomplished ? 

“14. When and if these questions are answered your 
Committee respectfully suggests the following things 
for your consideration, which may be properly and prof- 
itably done: 

“a. Manufacturers should sponsor a national adver- 
tising campaign to industrial users featuring the impor- 
tance of the industrial distributor. 

“b. Manufacturers’ representatives should personally 
carry the idea of the industrial distributor’s importance 
to all distributors, their sales forces, and to industrial 
users. 

“c. Manufacturers should be encouraged to carry a 
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line in all their advertising to the effect that their mer- 
chandise is obtainable from a local distribuior. 

“d. Manufacturers should be encouraged to present 
the economic importance of the distributor to local Pur- 
chasing Agents’ Associations. 

“e. Distributors should enter into the advertising and 
promotional campaign for the purpose of selling indus- 
trial users the idea of buying from industrial distrib- 
utors. ° 

“f. The industrial distributor should train his sales- 
men on the economic functions of the industrial dis- 
tributor, giving definite reasons why they may expect 
business from the industrial user. 

“go, Industrial distributors ought to encourage the 
presentation of the story of their economic importance 
to local Purchasing Agents’ Associations. 

“h. Industrial distributors should sponsor a cam- 
paign to manufacturers setting forth the reasons why 
manufacturers should sell through distributors. 

“i. Industrial distributors should be encouraged to 
carry in all their advertising a uniform slogan which 
will get across the idea of buy it from the industrial 
distributor. 

“15. We recommend the adoption of an industry slo- 
gan which shall be used by industrial distributors and 
manufacturers in all copy directed to the industrial user. 
The slogan should carry the idea: “Buy it from the dis- 
tributor.” 

“16. It is known that the Trade Press, namely MILL 
Suppiies, Mill and Factory Illustrated, and Power 
Transmission have already signified their intention of 
not only carrying advertising copy, but also of using 
promotional ideas of their own to impress upon their 
readers the importance of the industrial distributor. 
They have also voluntarily stated that they would edi- 
torially back any movement started, and further, that 
all effort, space or promotional work done by them, 
which is initiated by them, will be at their own expense. 

“17. We suggest that approval of this program, a 
substituted program, or a modified program, can be 
accepted only as an expressed opinion of mutual desires 
and that when and if, this program, a substituted pro- 
gram, or a modified program, is adopted, that a stand- 
ing committee shall be appointed for the working cut 
of the details and to determine approximate costs. The 
findings of this committee shall be mailed to distribu- 
tors for a referendum vote. (Continued on page 163) 





Left to right: Manufacturers D. W. McAllen, S. A. 
Ellicson, G. C. Noros, and distributors C. C. Bond, 
J. C. Turner, and Percy Ridings. 
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Standing, left to right: F. J. Hofacker, R. K. Hanson, J. L. Pitts, L. G. Puchta, F. M. 


Archer, and A. E. Paxton. 
and R. W. Procter. 


Kneeling: C. A. Channon, H. R. Ireland, R. M. Gattshall, 
There is one other member of the committee, D. W. McAllen, but 


he was not present when the picture was taken. 


The Joint Merchandising 
Committee Meets 


unanimously adopted by the National, Southern, 

and American Associations at the triple conven- 
tion, called for the selection of a standing committee 
to be composed of two men from each of the distributor 
associations, three from the manufacturers’ association, 
and two distributors who have no mill supply associa- 
tion affiliation. 

The duties of this group of men, to be known as the 
Joint Merchandising Committee, are to work out the 
details of the plan, determine approximate costs and 
then submit the proposition to all industrial distributors 
by mail for a referendum vote. This vote is to be taken 
within 60 days. 

The committee appointed is made up of the following 
men: F. M. Archer, Superior Supply Company; C. A. 
Channon, Great Lakes Supply Company; R. M. Gatt- 
shall, The Republic Rubber Company; F. J. Hofacker, 
Evansville Supply Company; H. R. Ireland, Industrial 
Supply Company; D. W. McAllen, SKF Industries; 
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“Tins suggested merchandising plan, which was 


J. L. Pitts, Brown-Roberts Hardware and Supply Com- 
pany; R. W. Procter, Van Dorn Electric Tool Com- 
pany; and L. G. Puchta, The Queen City Supply Com- 
pany. 

At the organization meeting of this committee held 
Friday, April 4, in Memphis, R. W. Procter was made 
permanent chairman; R. K. Hanson chosen secretary ; 
and A. E. Paxton, editor Mitt Suppvies, elected an 
advisory member. 

The first business meeting will be held at the Columbia 
Club, Indianapolis, May 5, at which time some definite 
arrangement will probably be made to secure an im- 
mediate vote from all industrial distributors as to 
whether or not they can be counted on to support the 
nation-wide program which will not only increase their 
volume of business but also their profits. 

The merchandising committee has a big job ahead of 
it, but it is made up of men who are thoroughly familiar 
with the problems faced and entirely competent to ferret 
out the correct solutions. 
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CONCERTED 


is [Necessary 


By R. M. GaTTSHALL 


Advertisiug Manager, The Republic Rubber Company, 


Youngstown, Ohio 





, NHE time has arrived when you are to be called 
upon to pass judgment on a suggested plan of ac- 
tion, which it is hoped will inspire a harmony of 

thought and coordinated action between distributors and 

manufacturers for the betterment of the supply business. 

Your Committee has not been thinking in terms of 
manufacturers, nor of distributors, but rather has con- 
cerned itself with the broader viewpoint of the supply 
business as a whole. That statement would be entirely 
unnecessary were it not for the fact that, in the past, 
our relations have not been so carefully tuned as they 
might be. 

Your Committee wants progress for this industry just 
the same as you do. It wants progress for industrial 
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**Industrial distributors of this 

country have a combined poten- 

tial strength that needs doff its 

hat to no one, but until that 

strength is applied with unity 

of purpose, the results obtained 
will be negligible”’ 








distributors, knowing that if they progress, so will manu- 
facturers. However, the committee claims nothing what- 
soever for the work done by aggressive leadership except 
complete and unbiased honesty of purpose. That, we 
claim, stands proved by efforts made, and so we appeal 
to you to confine your discussion to the plan’s possibili- 
ties, rather than to its weaknesses; to proceed on the 
basis of practical assistance to all, rather than the show- 
ing up of our efforts as only being the fantastic dream 
of overworked imagination. 

Most of us are acquainted with the fact that last year 
in Atlantic City the American Association formed a 
Merchandising Committee. This Committee was re- 
quested, by manufacturers and distributors, to try to de- 
velop a plan which would be helpful to this industry. 

Most of us are also acquainted with the fact that this 
Committee, after nearly a year’s work, met in Cincin- 
nati on February 17 of this year with a selected group 
of distributors, to whom was outlined a tentative plan 
of action. It was as a result of perfect agreement at 
this meeting in Cincinnati that the American Associa- 
tion’s Merchandising Committee was augmented to take 
in distributors from the Southern and National Associ- 
ations as well as distributors who belong to neither as- 
sociation. These men, together with the presidents and 
secretaries of the three associations working ex-officio, 
have brought to you a program representative of their 
combined ideas. 
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Most of us are acquainted with the program which 
will be presented for your final judgment decree, but, 
before we enter into debate, it seems perfectly proper 
to make an appeal to you for your best thinking for the 
whole industry. In this way each individual will gain 
most. 

It seems proper to call attention to your oft-expressed 
desire for combined, cooperative action so that you will 
hew to the line and not be shot off at a tangent on things 
which have nothing to do with the problem before you. 


OUR Committee believes that the only chance there 

is for the successful launching of a cooperative 
movement, lies in finding a program which calls for, and 
will win, not only the help of all distributors but also the 
support of manufacturers. That plan, we believe, is 
now ready for your consideration. 

Your Committeemen will not tell you that the plan 
to be submitted is, in their opinion, a “cure all,” but they 
will tell you that if it is accepted, as a starter, it will 
serve as a vehicle to carry us over a few rough spots to 
a point where a worthwhile organized movement will be 
a settled fact and not a theory. When that is accom- 
plished, the hoped for results must follow. 

Any body of men the size of this, can without much 
trouble find so many things the matter with any sug- 
gested plan that no favorable decision can possibly be 
reached. On the other hand, if a body of men like this, 
set themselves to overcome all obstacles and make any 
plan work, it’s a foregone conclusion success will crown 
the effort. 

You have said that you want coordinated action. Here, 
in Memphis, we will see whether you meant what you 
said, or not. 

Conversation and argument serve only to develop 





Three leading southern distributors who help keep 
the wheels of industry turning in their territories: 
George Winship, of Atlanta, Georgia; L. J. Larzelere, 


of Jacksonville, Florida; and J. E. 


Dilworth, of 
Memphis, Tennessee. 
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Manufacturer Frank Hill, second from the left, is in 
the good company of distributors W. J. Radcliffe, 
R. C. Duncan, W. H. Clark, and A. G. Carey. 


facts. After that must come decision and action. Plenty 
of latitude has been allowed for expression of ideas, 
and time enough has been taken to make the expression. 
Now we can expect to find out whether our desire is 
for action, or whether we simply indulge in conversation, 
for the love of it. % - 

Year after year we have met, talked a lot, mostly 
patching up differences, and then gone home only to 
realize in thinking it over, that another 12 months have 
floated into history with nothing more accomplished than 
just one more failure to coordinate the unharnessed 
strength of these associations. 

These associations are wealthy in brains and money. 
Do you not think it’s high time they were making some 
contribution, worthy of them, to the world at large? 


F the purpose of our deliberations are the selfish 

gain of undeserved volume and profit, then failure 
is just around the corner. But, if we seek to serve the 
public better, no action taken by us need make us hang 
our heads in shame. 

The factors which are contributing to your unrest are 
not the deliberate efforts on the part of vandals to do 
you harm. They are only the results of thoughtful men’s 
actions, who have seen, what they are pleased to term, 
a chance to serve mankind more efficiently and economi- 
cally than can you, and at the same time garner a hand- 
some profit. 

When electric lights came into being, the manufac- 
turers of that equipment didn’t gather together and laugh 
in unholy glee because they were strangling the life out 
of lamp and candle manufacturers. They were helping 
others, and progress was and is the watchword. 

There never has been a time in business history when 
men have so needed organized effort to maintain them- 
selves. Iceless refrigeration has forced ice manufac- 
turers into an organized fight. Concrete has forced 
lumber manufacturers into an organized fight. Canned 
music has forced musicians into an organized fight. 
Even chains and mail-order houses are organized to 
educate the public. 

And so it runs through hundreds of industries. All 
this is the result of competition and advancing times. 
The problems confronting you are not new hydra-headed 
things, creeping upon you unannounced. They are well 
defined, easily seen business (Continued on page 40) 
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“Our Industry Is Moving Forward” 
D. D. PEDEN 


Retiring President, Southern Supply and Machinery 
Distributors’ Association 


ges results of the merchandising plan which has been adopted will 
prove most beneficial to the entire industry. Among other things, 
it will aid in bringing about still closer friendship and cooperation 
between distributors and manufacturers. 


e e e 
The slogan ‘‘Buy it from the distributor’”’ seems to be taking hold on 
everyone concerned, especially the manufacturers, who after all really 
prefer the distributor as the channel for their goods to pass in getting 








to the ultimate user. 


groups for the betterment of conditions. 








¢ ¢ 
Much progress was noted during the past year in regard to group meetings. 
Smith, I visited some twenty cities contacting our members and helping to form local 


With Alvin 














The Distributor Is Necessary and 
Economical 


ss FJURCHASING AGENTS of large companies 
seeking every price advantage are constantly 
forcing the issue on the question of direct buying 
versus buying through the distributor,” said R. M. 
Easton, The E. A. Kinsey Company, Cincinnati. 


“Facing such a condition,” he continued, “it is en- 
couraging to know that men who direct the expend- 


iture of large sums of money are analyzing the situation 
to ascertain the true facts. 


“In seeking information as to the advantages of buy- 
ing through the distributor, I talked with A. C. Moor- 
haus, director of purchases of the Columbia System, 
a man who supervises the expenditure of some 25 mil- 
lion dollars a year. Mr. Moorhaus said that, other 


things being equal, he would rather buy from the dis- 
Here is 


tributor than direct from the manufacturer. 





“Let’s get this picture over with,” say G. A. Allen, 
A. T. Harland, J. A. Gallaher, C. T. Jordan, and 
Harry Casper. 
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A WORD 


In addition to the dtscussion 

concerning the industry mer- 

chandising plan idea, many other 

interesting subjects were con- 

sidered. Here, grouped by topic, 
1s a brief of what went on 


how he views the four supposed advantages which a 
buyer thinks he gets when purchasing direct: 

“1. Lower price. Invoice price is not the final cost. 
Value has never been received from any merchandise 
until it has been put to useful service. Investigation 
recently of a plant carrying a $15,000 inventory showed 
$8,000 in worthless stock bought direct and unreturn- 
able. If this plant had been buying from the dis- 
tributor, it would not have been necessary to purchase 
this obsolete material. 

“2. Prestige. The so-called prestige of being classi- 
fied as a direct buyer may appeal to a buyer’s egotism, 
but it doesn’t add anything to his company’s dividends. 

“3. Fresher merchandise. Is there any reason why 
merchandise stays fresher in a manufacturer’s store- 
house than in a distributor’s? As a matter of fact, the 
diversified field of users served by the distributor in- 
sures the freshness of his stock. The distributor en- 
ables a buyer to regulate purchases on a 14-day require- 
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H. H. KuHN 


President, The National Supply and Machinery 
Distributors’ Association 


the needs of our customers. 








“Distributors Are Essential” 


| # pete are rendering a service that 1s essential both to manu- 
facturers and users. We constitute.a most important link in the 
industrial life of this country by constantly making available to in- 
dustry the various supplies required to help them operate. 

@ ¢ ¢ 


Since our services are essential, we should be adequately compensated 
for them. At present profits are very modest. 
this small-profit situation ourselves by a more careful study of costs 
and by more fully familiarizing ourselves with our territories and 


¢ ¢ 
The manufacturer, too, can assist us by providing adequate margins, reducing direct com- 
petition, and by cutting down on the number of distributors used in each territory. 


We can help remedy 





¢ 














and PICTURE Story 
of the CONVENTION 


ment schedule as compared with a 28- to 42-day require- 
ment schedule when buying direct. 

“4. Easier adjustments with manufacturers. It has 
been my experience that in most cases, it is easier to 
make adjustments with the distributor than with the 
manufacturer for the distributor is more acessible.” 


“We are constantly putting visiting manufacturers’ 
representatives in touch with our local supply men so 
that we can make their merchandise available to us 
through them,” says Mr. Moorhaus. 

Mr. Moorhaus, it is apparent, is thoroughly sold on 
the economic necessity of the distributor. There are 
many others like him, too. Yet there are hundreds of 
industrial users who are not aware of the advantages 
of buying from the distributor and they must have the 
proper facts put before them. 

The job facing industrial distribution, then, is to 
prove to industrial users, everywhere, the soundness of 
a purchasing policy which recognizes the distributor 
as necessary and economical. 


What the Associations Have Been Doing 


HE three most important activities of the South- 
ern Association during the past year, in the words 
of Alvin M. Smith, secretary-treasurer, have been: “1. 
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The continuation of a larger and more active program 
of local-group organization meetings ; 2. An active par- 
ticipation and cooperation with the National Pipe and 
Supplies Association in regard to the lines handled pri- 
marily by the members of that Association, but in which 
all of our membership is interested, and through which 
has followed a very great improvement in the distribu- 
tion of pipe, valves, and fittings; and 3. The close con- 
tact with the Contact and Merchandising Committees 





“Charlie” Gartner, right, has his picture snapped with 
manufacturers “Bill” Purtell, “Russ” Gregory, “Bill” 
Stauble, and “Jim” Gardner. 
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The Mill Supplies’ photographer caught manufacturers F. J. 


Wachter, G. W 
happy frame of mind. 


of the American Association, resulting in the forward- 
looking program presented at the convention.” 

Secretary Smith said that in connection with the local- 
group organization work, the following cities were vis- 
ited during the year: Norfolk and Richmond, Virginia ; 
Huntington, West Virginia; Atlanta, Georgia ; Memphis 
and Knoxville, Tennessee; Birmingham, Alabama; New 
Orleans, Louisiana; Houston, San Antonio, and Dallas, 
Texas; Greenville, Alnderson, and Columbia, South 
Carolina; Charlotte, North Carolina; and Jacksonville 
and Orlando, Florida. 


Out of these meetings has sprung permanent district 
groups, working along cooperative lines in an earnest 
effort to create a strong band of business friendship. 

R. Kennedy Hanson, secretary-manager, American 
Association, in his annual report, reviewed the year’s 
work of his organization. He told of how successfully 
the various committees—Contact and Arbitration, Mem- 


Fleming, Lee Irby, and W. A. Phillis in a 


bership, Merchandising, and Legislative—had 
functioned and pointed out the definite prog- 
ress which had been made as a result. 

Closer cooperation between the manufac- 
turers and distributors has been built up 
through the efforts of the Contact and Arbi- 
tration Committee ; the Membership Commit- 
tee has added new members to the Associa- 
tion’s roster; and the Merchandising Com- 
mittee has developed a plan which gives 
promise of materially improving the distribu- 
tor’s position in industry. 

Secretary Hanson also reviewed briefly 
his “good-will” transcontinental trip, during 
which he contacted more than 200 industrial 
distributors in 14 cities. He spoke, too, of 
the efforts which have been made to break 
down the American Association into groups 
by industry. Some progress along this line 
was made and, during the coming year, it is 
hoped to get these groups organized and set 
up with a definite program. 

George A. Fernley, secretary-treasurer, National As- 
sociation, told of the many activities of his organiza- 
tion including the Association collection bureau, which 
obtained payment of about 60% of all delinquent ac- 
counts placed in its hands; the overstock and goods- 
wanted bulletins, which enable members to liquidate 
overstocks quickly; the overhead expense report, 
which the association gets out annually; the develop- 
ment of the local-group idea; and the dissemination 
of literature containing constructive information for 
distributors. 


The Situation Surrounding Specific Lines 


N speaking on pipe, valves, and fittings, P. O. 
Boylan, The W. M. Pattison Supply Company, 
Cleveland, said that demand during 1929 had been good, 
prices reasonably stable, and profits satisfactory. While, 








and ourselves. 
problems and adjust our differences. 


policies. 


our membership into groups. 








‘A Cooperative Spirit Has Been Developed” 
D. C. JONEs 


President, American Supply and Machinery 
Manufacturers’ Association 


ip the past year a better understanding and greater spirit of co- 
operation has been developed between the distributor associations 
Obviously, this makes it easier to solve our mutual 


The merchandising contmnitiies has “undertaken a ‘‘he-man’s’’ task in 
attempting to bring order out of chaos in distributing methods and 
Its members have devoted much time, thought, and energy 
to the work assigned them and I hope their forts will bear fruit. 


Our organization 1s made up of manufacturers of sens different kinds of products and 
therefore to consider effectively questions concerning a specific industry, we must segregate 
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The business sessions were well attended as is evidenced in this group picture which was snapped at the opening 
joint session of the convention. 


as a general rule, selling conditions were okey, in some 
territories too many stocks of pipe were carried. This 
situation could be improved, according to Mr. Boylan, 
through local group organizations. 

Arthur Yorke, Hansen and Yorke Company, New 
York City, reported that conditions surrounding elec- 
tric tools were generally favorable although frequently 
there were too many distributors set up in each terri- 
tory. There are some instances, also, where the manu- 
facturer is selling both the user and distributor. In 
Mr. Yorke’s opinion, the distributor should investigate 
a manufacturer’s policy carefully before adding his line. 

As a suggestion for increasing profits on electric tools, 
Mr. Yorke urged that manufacturers sell a minimum 
number of non-conflicting accounts in a territory. 

There is too much direct-selling competition on abra- 
sives, in the opinion of C. E. Allinger, The Charles A. 
Strelinger Company, Detroit. Conditions can be im- 
proved by getting the manufacturer to allow a fair 
spread between the user and distributor 
price. 

“Twist drills,” said Percy Maddock, Mad- 
dock and Company, “are an unprofitable line. 
Practically every manufacturer is selling di- 
rect, especially in the larger cities. The mar- 
gins of profit afforded distributors are en- 
tirely inadequate, too. Manufacturers must 
establish equitable resale prices, and sincere 
cooperation between distributors and manu- 
facturers must be brought about if conditions 
are to be improved.” 

The situation on files is unsatisfactory ac- 
cording to the report of R. H. Welton, Chase, 
Parker Company, Boston. Margins of profit 
are inadequate due to price competition from 
the following sources: 1. Local competition 
between distributors ; 2. Territory-jumping on 
the part of distributors; and 3. Direct-selling 
competition. 

Conditions can be improved, in Mr. Wel- 
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ton’s opinion by: 1. Distributors sticking up for fair 
prices, and 2. Manufacturers’ establishing resale prices 
and refusing to sell distributors who will not live up to 
them. 

W. H. Clark, Samuel Harris and Company, Chicago, 
reported as follows on hack-saw blades: 

“Hack-saw blades are of prime importance to dis- 
tributors not only because they represent a volume line 
but also because they can be had on an exclusive basis 
with full assurance of real cooperation from the manu- 
facturer. However, the present range of discounts is 
not practical and conditions could be much improved if 
there was one discount for quantities up to one gross, 
and another discount for quantities of one gross and 
over.” 


E. S. Grant, Dodge Manufacturing Corporation, 
Mishawaka, Indiana, spoke as follows concerning 


mechanical power transmission equipment. 
“The distributor who has (Continued on page 44) 








Two manufacturers, a distributor, and a publisher’s represen- 
tative in this convention group. Left to right: F. E. Shurts, 
P, Ridings, “Pete” Thayer, and H. J. Behr. 
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SELLING 


** After demonstrating a prod- 
uct to various customers and 
prospects, the salesman be- 
comes as familiar with it as 
the manufacturer’s own rep- 
resentative. In this way, he 
increases his value both to 


himself and his firm”’ 


AKING a machine or tool to the plant of the 
customer and putting it in actual operation is the 
best system we have found for boosting sales. 

Every week we have some new item for the customer 
to test or operate for himself. There are times, of 
course, when the bulk or weight of an article makes 
it difficult to handle, but if it is at all possible, the men 
carry the full-sized article with them. 

For example, take a drainage pump with an 11-foot 
suction pipe. To carry it, one of our salesmen had 
a rack made on the side of his car. This allows him 
to demonstrate on the job. By so doing he eliminates 
most of the “buts” and “next trips” with which he 
usually has to contend. All questions and doubts are 
taken care of by actual demonstration. 

Moreover, at times, he is able to render the customer 
a real service by being prepared to sell the demonstrator 
for immediate use. 

A case of this kind came up not long ago during a 
spell of wet weather. Our salesman learned from a 
customer that the basement of a local motion picture 
house was. flooded. 

Having the drainage pump with him at the time, he 
took it to the theatre where the found the manager 
surveying the damage done. He introduced himself 
and was given permission to make a demonstration. 

Opening the basement window he let down the suc- 
tion pipe and started the pump motor. While the water 
came gushing out, our salesman explained the advan- 
tages of the pump. Every point he made was driven 
home by the sight of the pump in actual operation. 

The prospect could see for himself how well made, 
how simple and economical of operation it was. By 
lifting it he was convinced that this was really a one- 
man pump that could be used to dry his home base- 
ment, if occasion required. 
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James G. Christie 


A pump picked out of a catalog does not have the 
same appeal as one brought on the job, just at the time 
it is needed. 

In every line of business, there is a tendency to 
bring the goods to the customer where they can be seen. 
A story is told of a fruit store proprietor who was con- 
tinually in trouble with the police for displaying his 
goods on the sidewalk. When asked why he insisted 
on this practice his explanation was: “What they fall 
over, they buy.” 

In choosing an item for special sales effort, we are 
naturally inclined to favor the manufacturer who gives 
us the exclusive sale of his products in the territory 
we cover. 


N this way, we avoid the discouraging experience that 
comes to a distributor who does all the missionary 

work required to introduce a specialty only to see a 
price-cutter come in and take the business. 

Then, too, in handling an exclusive line there is a 
better opportunity to break into new accounts. We have 
found that specialty sales invariably lead to the sale of 
regular items without price competition. 

There are times, of course, when a salesman cannot 
demonstrate. One of our men made such a call and 
found the prospect unwilling to grant him an interview. 
“Not interested in anything you have,” was all he could 
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get out of the prospect in spite of all his efforts. 


“Well, I would like to leave one of our catalogs,” 
the salesman told him. 





“You can'leave it if you want to, but I’ll throw it School = oe SS. 
, Pete, 2 H ; pany. The “teacher” is a manufacturer’s 
in the waste basket,” the buyer assured him. representative caught in the act of explain- 

Nevertheless, our salesman did leave a catalog. When ing = his — give a — erip without 
he returned to the office he was surprised to find that a eee see 


the buyer had just placed an order by telephone. It 
seems that after the salesman had gone, the buyer in look- 


; ; In working up a new account, our men make it a 
ing over the catalog found something he needed after all. 


rule to obtain permission from the purchasing agent to 
leave a catalog with the plant superintendent. Their 
next step is to work for an opportunity to look around 
the plant and study its needs. 

In order to understand properly these needs, our men 
must be thoroughly acquainted with all the new uses 
and improvements of the products they sell. It often 
happens that we have a new tool that will more than 
pay for itself, in saving of labor, and at the same time 
do a better job. 


HAT is why we encourage manufacturers’ repre- 
. sentatives to demonstrate their lines to our salesmen. 
After they have sold themselves and understand every 
use and point of superiority of an article, they are ready 
to talk intelligently to their own customers about it. 
You can’t keep a man’s faith in his product out of his 
speech. He radiates a confidence that gets under the 
skin of the buyer and overcomes objections that would 


be knock-outs to the salesman who has not been sold 
himself. 


After demonstrating a product to various customers 
and prospects, the salesman becomes as familiar with it 
as the manufacturer’s own representative. In this way 
he increases his value both to himself and his firm. 

Demonstrating, we find kills the order-taking habit, 





E. Elliot (the man with the derby) has no for to be able to demonstrate a product intelligently and 

trouble in taking an 11-foot drainage pump convincingly, you must have a thorough knowledge of 

Se ee ee, ee it. And, it is usually true, the salesman who knows 
stration on the job. seldom is an order-taker. 
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Our Business 
Is Built on Service 





Our warehouse is equipped with an electric trav- 
eling crane, overhead runways with electric hoists, 
and jib cranes. 


EGARDLESS of how much specialized selling 

a distributor may do, he must concentrate on 

service if he is to be successful. Industry is de- 
manding more and more service all the time and the dis- 
tributor who is really selling it is being rewarded with 
increased profitable business. 

However, too often service is given away rather than 
sold and this, of course, is ruinous. Service should 
be advertised and sold like any specialty at a price; the 
price being increased business from the customer at a 
better profit—better profit because tied in with service is 
efficiency, and improved efficiency means greater profit. 

We are constantly trying to improve our service. 
We have been expending considerable sums to improve 
our facilities and have not been keeping quiet about it 
either, but are continually telling our customers about 
it. Regular, consistent advertising is a part of our 
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program. We advertise in the newspapers. We do not 
use large space, but it is always in the same location and 
the copy is devoted to some of the products we handle 
and the services we are prepared to render. 

In improving our services, one of the first steps we 
took was to add to our facilities for handling and stor- 
ing equipment and supplies. 

A new warehouse, 90x94 feet, was built at the 
rear of our other buildings, thus running our estab- 
lishment completely through the block and giving front- 
age on two streets. Our cars and trucks were then 


moved to the rear entrance and now all of the shipping 
and loading of trucks is done at this side of the building. 
This leaves the entire frontage on the other street for 
the use of customers’ cars. Customers appreciate this as 
we are located in a congested district where parking 
space is limited. 

Our warehouse is provided with a wide runway per- 





The fact that our loading platform is built at body 
level helps us speed up deliveries. 
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“Service should be advertised 


and sold like any 
specialty” 


mitting loading of three 
trucks at a time. This 
runway is equipped 
with a loading platform 
at truck-body level, thus 
eliminating a lift in all 
loading and unloading. 
This feature improves 
efficiency and at the 
same time speeds up 
deliveries and makes 
for better service all 
around. 


In the warehouse we 
have installed an elec- 
tric traveling crane, 
overhead runways with 
electric hoists, and jib 
cranes. All of this 
equipment facilitates the handling of heavy material per- 
mitting quick delivery at a moderate cost. 


A machine shop is maintained with sufficient equip- 
ment to handle jobs which the average customer cannot 
take care of himself. Included in this equipment is a 
pipe-threading machine which takes up to eight-inch 
pipe. The man in charge of this shop has had wide 
experience in his work and solves many problems for 
our customers. 


Material is stored with due consideration to handling 
facilities. All heavy material is kept as near the ground 
as possible. Apparatus on which there is a quick turn- 
over, is located where it is easily accessible. Likewise 
the slower moving material is stocked in the less con- 
venient locations. 

Counter and “will call” orders are very definitely 





Included in our machine-shop equipment is a 
pipe-threading machine, which will take up to 
eight-inch pipe. 
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We have plenty of room so that our delivery trucks can be loaded, off the street, 






three at a time. 


considered in our service plan. Our store manager has 
a wide acquaintance and is well liked. He knows the 
products handled and this knowledge, coupled with his 
ability and willingness to serve, is making and keeping 
friends for us every day. He is assisted by several 
capable men who never have to hesitate or hunt regard- 
less of the item asked for. The counter is connected 
with the other departments by a dumb waiter, speaking 
tube system, and telephones. 


Thirty telephones connect our various departments. 
This permits quicker and closer cooperation between 
departments thus benefiting customers. The system is 
now being supplemented with a complete pneumatic tube 
system which will speed up the transfer of various 
papers and further shorten the time needed for han- 
dling orders. 

Night calls are also important. The night telephone 
is in the residence of our store manager. When an 
emergency call comes in it is relayed from the store 
manager to the night watchman if he can handle it. 
If not, the store manager himself gets on the job. 

We have learned that a knowledge of not only the 
products handled, but of the equipment utilized in the 
local industrial plants can be used to the advantage of 
both our customers and ourselves. For instance, one 
evening recently a customer of ours drove in from 18 
miles out of town and was in urgent need of a 34%-inch 
compression shaft coupling. This is a size slightly 
larger than we had in stock. The store manager, how- 
ever, knew of an industrial that had this size coupling 
and by getting in touch with an executive he knew, was 
able to get one for our customer. As a result, he sdon 
had him on his way, more than grateful for the service 
rendered. 

Another recent opportunity to give a similar service 
arose when an ammonia pipe (Continued on page 164) 
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WHO'S WHO 


W. D. TROTTER 


General Manager, Briggs-Weaver Machinery Company 
Dallas, Texas 








HILE W. D. Trotter, general 
W\ manager of the Briggs-Wea- 

ver Machinery Company, Dal- 
las, Texas, finds his main interest in 
the Briggs-Weaver Company, with 
which he has been associated for 
many years, he manages, also, to keep 
up an active interest in several hob- 
bies. One of these is playwriting, 
particularly dramatic work in con- 
nection with fraternities. At one 
time he organized a degree staff of 
50 people which won first place in 
competition with 17 other degree 
teams at Sovereign Grand Lodge in 
Philadelphia. Later he wrote and 
produced a play at Dallas and in 
Oklahoma City, and part of the cast 
was composed of those who had won 
the degree prize. 


Although Mr. Trotter had made no 


ly BUSINESS, W. D. 


Trotter has the happy combination of 
financial and managerial ability. 
manifests a real interest in those work- 
ing under him, being ready and willing 
to help them do their work successfully. 
Furthermore, he 1s quick to recognize 
loyalty and good service, for he takes 
much pleasure in assisting those under 
him in their climb up the business ladder. 


He 








formal preparation for his work with 

the Briggs-Weaver company, his life 

was an accidental preparation since his boyhood days 
in St. Joseph, Missouri, where he spent much of his 
time playing in an improvised work shop in the,wood 
shed. He finished grammar school, attended high 
school, and also took a year’s course in a business col- 
lege specializing in accounting. His first real job was 
with the Chase Confectionery Company, a candy 
firm, where he worked as cost clerk. He stayed 
there a year. Then he moved to Dallas, but, due to 
a business depression in that city, he was unable 
to do the sort of work he wanted, so he took a 
position with the law firm of Burgess and Burgess. It 
is interesting to note that this same law firm handles 
the legal business for the present Briggs-Weaver Com- 
pany and has done so for many years. He stayed with 
the law firm for about a year, always keeping on the 
lookout for an opening with a merchandising company. 
Working toward this goal, he left Burgess and Burgess 
for a position with a wholesale cigar house as stenog- 
rapher. He remained with this house for just a few 
months, however. 

Then came the change that was to see him settled in 
one business and one house. At this time the Briggs 
organization was operating under the name of the 
Briggs Machinery and Supply Company. It was a 
comparatively small concern, having been formed by 
C. H. Briggs and J. C. Weaver with a capital of less 
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than $5,000. Mr. Trotter’s opportunity to join the 
company came when a friend of his, who was employed 
there, decided to move to another city, thus leaving a 
vacancy. W. D. Trotter was determined to fill it. He 
says it took him two weeks to convince Mr. Briggs 
of this, but once sold, it is evident that he stayed sold. 

The company has always handled mill supplies with 
heavy machinery as an important specialty line. The 
first location of the firm was one floor in a building on 
Elm Street with a 25-foot frontage. Mr. Weaver did 
most of the traveling, through the states of Texas and 
Oklahoma. Mr. Trotter mentions the fact that “Uncle 
Joe” Caldwell, the company’s first shipping clerk, was 
an important member of the organization then as he 
is now—still serving in a sales capacity. 


T first Mr. Trotter’s work was that of stenographer, 
cashier, and bookkeeper. As the business devel- 
oped and the personnel increased, he was promoted, first 
to office manager, and later, in 1904, to secretary-treas- 
urer. It was at this time that the company name was 
changed to the Briggs-Weaver Machinery Company. 
With few changes, the company continued to prosper 
with this original organization. In 1908 Mr. Briggs 
passed away, and in 1920 the capital was increased to 
$750,000, but the first major change occurred in 1929, 
when the Dale family acquired (Continued on page 165) 
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AIR COMPRESSORS 


A good air compressor with a substantial air 

receiver attached, is of first importance in 

selecting paint-spraying equipment. This tank 

is large enough to maintain an even air pres- 
sure on the spray gun. 


a oie 


Extra lengths of hose or new hose are fre- 
quently needed to connect up a new spray 
painting system. Even the best air hose must 
be able to stand a lot of abuse on this serv- 
ice. Our hose is designed for just such work. 


S 


SPRAY GUNS 


A spray gun must be light enough to be han- 
dled easily by workmen. These guns are not 
only light and easy to use, but also have un- 
usual features to prevent clogging of paint 
near the nozzle. 
- tad 
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PAINT SPRAYING 


MEN LT - Se// Him 
Something More 


FLEXIBLE SHAFT MACHINES 
Even new lacquer jobs frequently have to 
be polished. This machine has _inter- 
changeable polishing and buffing heads 
and is used to finish off the paint job. 
By using wire-wheel brushes or abrasive 
wheels, it can also be used to prepare the 
surfaces to be painted. 





l 


PAINTS 
When using paint-spraying machines, 
there must always be an adequate stock 
of paint or lacquer on hand so that the 
paint job will not have to be interrupted 
before it is finished. An extra gallon 
should be bought on even a small job, if 
only to insure that the work goes on 

smoothly. 
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Sell Him Something More 















FENDER TOOLS 


When using paint-spraying equipment for 
repainting trucks, many industrial plants buy 
a complete supply of fender tools so as to 
remove any dents or creases before painting. 
Almost any good workman can fix up a badly 
damaged fender, if provided with the right 
tools. This hammer is especially needed- 
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THANKS FOR THE 
ORDER 


Thanks for giving us this busi- 

ness. We’ll have the entire order 

over to you the first thing tomor- 
row morning. 


Wauen you get all the business to which your company is entitled 
from each customer called on, you can count yourself a member of the 
“Sell Him Something More” fraternity. Members of this group of sales- 
men are not satisfied with parts of orders. By intelligent sales efforts, 
they sell a man everything in their line he needs. The ‘‘Sell Him Some- 
thing More”’ salesman serves his customers, his house, and himself best. 
Make sure you qualify as a member of this noteworthy group. 
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HESE Penberthy Products are used 
throughout industry and are consist- 
ently recommended by operating men 
who have long been familiar with the 
Penberthy record for dependable service. 


Penberthy Products are sold exclusively 
through the jobbing trade and assure the 
supply house that stocks them a steady and 
profitable flow of business. 
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It Pays to Stand Up for Fair Prices 


HILE many times it takes real cour- 

age to stick to established prices, it 

always pays. For once you cut a 
price, you have established a precedent. 
Your customer is always going to look for a 
better price than the one first quoted. ““Once 
a cut-price, always a cut-price,” is the atti- 
tude you build up in a buyer when you 
make price concessions to him. And when a 
buyer takes that sort of stand, you have that 
much more difficult a job on your hands to 
get his business and still make a fair profit 
on it. 

The distributor who is really performing 
his functions properly does not have to cut 
prices; nor does he have to meet a cut in 
price to procure business. This fact was 
brought out clearly by W. W. Ethier, presi- 
dent, The Western Iron Stores Company, 
Milwaukee, at the recent triple convention. 


Mr. Ethier told of a situation which his 
company had to face a short time ago. A 
user in Milwaukee was in the market for a 
large quantity of chucks and as was his usual 
custom, he sent out for bids. All the houses 
in Milwaukee quoted the regular estab- 
lished price. However, a distributor outside 
the Milwaukee territory put in a lower bid 
and the Milwaukee houses were asked to 
meet it. 

Instead of meeting the price, Mr. Ethier 
got in touch with the user immediately and 
explained to him why his house had to have 
the price which was originally quoted. He 
pointed out that his house was maintaining 
adequate stocks for the benefit of industrial 
users in the Milwaukee district. If users 
wanted these stocks at their elbows so that 
they could have their requirements filled on 
a moment's notice, they would nave to sup- 
port the stocks and pay the price. The user 


saw the light and Western Iron Stores got 
the order. 

However, getting that particular order 
was not the only benefit which accrued from 
the transaction. The user was thoroughly 
sold on supporting his local distributor, and 
the next time he is in the market, he is not 
going to shop around for a better price. 

If you want to build your business on a 
sound foundation, stand up for fair profits 
and render the kind of service which a user 
has reason to expect of you. In the long 
run, you will find that such a policy pays. 


ews 


A Cooperative Campaign Looms 
Nearer 


HE launching of a cooperative cam- 

paign selling the economic importance 

of the industrial distributor to industry 
is a step nearer realization. For, at the con 
vention held early in April at Memphis, the 
three Associations serving industrial distribu- 
tion—National, Southern, and American— 
put their approval on the industry merchan- 
dising plan developed last year by the Mer- 
chandising Committee of the American As 
sociation. 

The plan, which is fully explained else- 
where in this issue, passed the convention 
without a dissenting vote. A new commit- 
tee has been appointed to work out the de- 
tails of the campaign; determine how the 
necessary facts needed are to be gathered, 
how these facts are to be put into the hands 
of industrial users, manufacturers, and dis- 
tributors’ salesmen, what the cost will be, 
and how the necessary funds are to be col- 
lected. 

This new committee has a real job cut out 
for itself, but it is made up of men who are 
thoroughly alive to the responsibility which 
has been placed on their shoulders, and en- 
tirely capable of handling the situation to 
the best interests of all concerned. 


ews 


Putting the Facts Before Users 


EGINNING with May, Mitt Sup- 
PLIES starts its campaign of selling the 
functions of the distributor to the in- 

dustrial user in Factory and Industrial Man- 
agementand Industrial Engineering. Approx- 
imately 50,000 users, subscribers to these 
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publications, will read the advertisements of 
Mixt Suppuigs each month. 

In our message the mill supply salesman 
takes the leading role. In other words, we 
are selling the economic necessity of the dis 
tributor through the salesman. For, after all, 
the salesman is the point of contact between 
the mill supply house and the ultimate user 
and it is important that he be recognized as 
a man who can be of real assistance to indus- 
trial buyers everywhere. 

In our first message to users, we are intro- 
ducing the typical mill supply salesman and 
each month, in full-page space, some im- 
portant function which he performs as a rep- 
resentative of the distributor will be driven 
home. 

A reproduction of the first advertisement 
appears on page 171. If you desire reprints 
to send to your customers and prospects, 
Mit Supputes will be glad to furnish them 
at cost. 

Here is a start toward putting the facts 
proving the necessity of the industrial dis- 
tributor before users. Let’s hope it is but 
the beginning of a nation-wide campaign 
which, by a steady flow of information, will 
prove beyond a doubt, that the distributor 
can perform the functions of industrial dis- 
tribution better than any other distributing 


system. 
ewe 


Too Many Distributors—Too Much 
Price-Cutting 


NE of the thorns in the side of the 
distributor is the policy of some man- 
ufacturers selling too many outlets in 

a particular territory. 

Of course, it is up to the manufacturer to 
decide how many distributors he wants to 
sell, but it does seem reasonable to assume 
that when every Tom, Dick, and Harry in 
a specific territory is to sell a line, none of 
them is going to put forth his best efforts. 

Too many distributing outlets bring about 
price-cutting, also. There is only so much 
business to be had and you can’t increase the 
market by doubling up on the number of 
your distributing connections. When too 
many distributors in a territory are selling a 
line, price-cutting inevitably enters into the 
picture and this, obviously, leads to dis- 
rupted markets. 


Manufacturers in seeking outlets should 
guard against tieing up with too many dis- 
tributors, while distributors themselves ought 
to be careful in taking on new lines to make 
sure that the manufacturers are not already 
adequately represented in their territory. 


eno 


Hats Off to the Merchandising 
Committee 


HE mill supply industry owes a debt 
of gratitude to the members of the 
merchandising committee of the Ameri- 
can Association—R. M. Gattshall, Frank J. 
Hill, D. W. McAllen, R. W. Procter, and 
D. W. Stockham—for the work done last 
year in the interest of industrial distribution. 

Each of these men worked tirelessly and 
faithfully to develop a plan of merchandis- 
ing which was unanimously adopted by the 
Memphis Triple Convention and gives 
promise of improving many of the unsatis- 
factory situations now faced throughout the 
industry. 

Our hats off to each of the five men named 
above. They worked diligently last year, 
taking time from their own businesses, in an 
effort to develop a plan which would improve 
conditions in industrial distribution. As a 
result of their splendid efforts, a most con- 
structive cooperative movement has been 
started and it should be the duty of every 
member of the industry to lend a helping 
hand in putting it into actual operation. 


ewe 


Buying on a Price Basis 


OME buyers, when in the market for 
merchandise, make a practice of sending 
out carbon copies of a list of what they 

need to several distributors with a request for 
prices. Then, when all the quotations are in, 
the order is split up. The distributor who 
quotes the best price on a particular article 
on the list gets the order for it. 

As a result, the original order, which 
would have been profitable for some one dis- 
tributor to handle, becomes several small 
orders, each of which may be unprofitable. 

Until distributors take a firm stand on situ- 
ations of this kind, they are going to continue 
to be faced with them. Are you doing your 
part to point out to buyers the folly of pur- 
chasing on a price basis? 
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(Continued from page 23) 
conditions, which must be met and 
dealt with firmly and with a united 
front. 

We know industrial distributors 
are necessary and beneficial to indus- 
try. So, why not proclaim it? Pro- 
claim the same story everywhere and 
do it in unison. If distributors will 
do that, manufacturers will be en- 
couraged to new efforts of helpful- 
ness. 

We are told that no distributor 
will admit that he is not both neces- 
sary and economical, but, that only 
develops argument. Remember, 
please, that after it’s all said and 
done, it isn’t what distributors think 
they are worth to industry that 
counts; it is what industry thinks 
they are worth. Therefore, if dis- 
tributors are worth more to industry 
than industry thinks they are, it falls 
upon them to demonstrate their 
worth to those whom they expect to 
sell. So far as we have been able to 
determine, that means a convincing 
demonstration to manufacturers and 
industrial users that industrial dis- 
tributors are an economic necessity. 

The numerical strength of distribu- 
tors alone will be convincing if it 
isn’t hampered by the bonds of dis- 
sension, and if their united strength 
is used intelligently, applied where 
most needed, and for the welfare of 
all, those who have looked upon them 
as weakening and about to pass out 
of the picture will awaken to find 
they are a power that must be lis- 
tened to with respect. 

Suppose distributors decide they 
want to make an exhibit of their 


prowess in competition with others 
who have said and are saying they 
can beat them at the art of economi- 
What must they do? 


cal distribution. 





Left to right: Colonel F. H. Payne, 
W. F. Ross, and B. H. Ackles. 


It’s no different than promoting a 
show. They must have a plot, a cast, 
scenery, costumes, a directing organ- 
ization, and time to whip the plan 
into proper shape so that it will be 


accepted by the public, if the account- 
ing is to show it as a money maker. 
The necessary steps to do this work 
effectively are progressive and fol- 
low logically one after the other. Get 
that viewpoint in mind and hold to 
it. It’s the long way, but the sure 
way. True enough, it takes advertis- 
ing to put them where they belong, 
but don’t forget that advertising must 
be carefully planned, continuous, and 
tell a common-sense story. Other- 
wise it fails and only adds to selling 
expense, rather than lowering it. 
You know that sales effort deliv- 
ered in haste and without proper 
planning fails more often than does 
a well-planned consistently delivered 
campaign, and unless you keep before 
you the thought that advertising and 
sales promotion is selling of the most 
scientific sort, you will overlook one 
of the fundamentals in selling. When 
you put a statement to a man by 
word-of-mouth, his attitude will be 
reflected in his face or his actions, 





Two Philadelphia 


distributors, not 
lawyers, are J. C. Turner and P. G. 
Maddock. 


thus giving you a chance to change 
your approach. However, when you 
make a statement in print it stands 
for just what it says and remains as 
a permanent record. Knowing these 
things simply emphasizes the neces- 
sity for careful preparation. 

Considerable has been said regard- 
ing the business ability of chains and 
mail-order houses. They have badly 
upset the peaceful tranquility of 
thousands of indeepndent merchants, 
and yet they are not satisfied with 
their general standing with the pub- 
lic. They recognize sales resistance 
on the part of certain classes, and so, 
they have started a publicity cam- 
paign to make people, everywhere, 
understand their true worth. Such 
work cannot remain unchallenged, 
unless we are content to see condi- 
tions further complicated. 

It took the chains and mail-order 
houses from October, 1929, to get 
properly organized for the job and 
the material is just this year making 


its appearance. Memphis seems to 
be on the highway toward being made 
historic for national moves, because 
it was in Memphis the chains started 
their program, and now, its antidote 
is being considered in Memphis. 

One thing in the movement of the 
National Chain Store Association is 
especially interesting. It started with 
approximately 150 chain grocerymen, 
but now includes chains of all de- 
scriptions as well as mail-order 
houses. They recognized that their 
problem of public acceptance was the 
same regardless of merchandise 
handled. 

Don’t_pass these things off with a 
shrug of your shoulders or a laugh. 
They are signs of advancing times. 
In an article in the February 22 is- 
sue of the Saturday Evening Post, by 
J. C. Penney, he doesn’t talk of gro- 
cery chains, drug chains, clothing 
chains, or shoe chains, but of “old- 
fashioned methods” versus “modern 
methods.” In other words, he is 
building up acceptance for a different 
source of supply for purchasers, and 
another kind of outlet for manufac- 
turers. 

Nothing has come to my notice to 
show definitely that chains and mail 
order houses have merged their as- 
sociations, but they have merged their 
ideas and efforts and you can snap 
your fingers at the difference. 

If distributors agree that organized 
effort is needed to do the necessary 
work, then it shouldn’t be hard to 
agree that proper organization is the 
first step. If they agree that they 


want to put on a show of their im- 
portance, then it shouldn’t be hard to 
agree that they must procure the 
proper exhibit. With these two things 
done the rest is mere detail. 


2 





Left to right: A. M. Johnston, W. M. 
Patterson, and R. D. Baldwin. 


Of course, no business man is go- 
ing to contract to do something unless 
he knows a little of the probable cost 
and has some idea of what the re- 
turns will be, and your Committee 
isn’t silly enough to expect it. Sooner 
or later, everything has to get down 
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The scrap heap’s been awaitin’ 
along, long time > 
rT © 
for those old plain 


hanger bearings of yours 











Tuey belong to another era, those plain 
bearing hangers of yours—an era when a 
plant could AFFORD to oil its power 
transmission equipment frequently—when 
power was cheap enough to WASTE with- 
out bringing a board of directors down 
upon your neck — when constant repairs 
didn’t mean anything either. 





But today—well, read the story in your 
overhead costs for the past year — then 
telephone or write the nearest Sic office 
and let us tell you how StsF Ball Bear- 
ing Hangers can actually pay for them- 


SELF-ALIGNING os less than as — — 
BALL- BEARING nd be sure to do it today. e scrap 


heap’s been awaitin’ a long, long time for 


those old plain bearing hangers of yours. 
HANGERS | 


SKF INDUSTRIES, INCORPORATED 
40 East 34th Street, New York, N. Y. 2494 














Mill Supply 
en 


Keep these points 
before your pros 
pects: 
Dependability 
Maintenance Saving 
Lubricant Saving 
Power Saving 
Cleanliness 

When you sell 
SHLS Hangers, re- 
member you are 





selling an invest- 
ment — not merely 
merchandise. 


_ nr 
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to brass tacks, and while this is 
neither the time nor the place for it 
—nor am I the proper person to do 
it, it won’t hurt to show you at least 
one possibility which is not at all dif- 
ficult and which may allay the fears 
of some that publicity can, and will 
assume impossible proportions. 

In outlining roughly the following 
thought, you are to remember that it 
is not presented as an idea, hasn’t 
been discussed in Committee meet- 
ings, and is given now simply to il- 
lustrate the point that much can be 
done cooperatively if the proper set 
up is made. 

There are in this country approxi- 
mately 250,000 industrial concerns. 
Wherever industry is, you will also 
find industrial distributors. Now let’s 
suppose that each distributor turns 





J. L. Pitts, southern distributor, and 
E. C. Barnett, eastern manufacturer. 


into headquarters a list of prospects. 
All duplications are eliminated and 
the complete prospect list amounts 
to 200,000 names. 

Let’s suppose further that it’s de- 
sired to issue a booklet to this en- 
tire list once a month. This booklet 
might be built along the following 
line : 814 by 11, or letterhead size and 
containing 16 pages. The cover would 
be changed each month, and would 
feature a sentence such as “Some- 
thing to think about, when purchas- 
ing supplies.” On page 2 could be 
an actual story of a case where a dis- 
tributor had sold an industrial user 
and not only served him in a way 
that no one else could have served 
him but actually saved him money. 

On the page opposite this story 
could be used a good illustration 
depicting the point told in story form. 
At the bottom of each page let a slo- 
gan appear, “Buy It From Your Dis- 
tributor.” 

On the succeeding eight pages at 
the top in large type the following 
could be shown: “Manufacturers of 
supplies, recommended by Distribu- 
tors.” By showing these names in 


alphabetical order and in directory 
size type 250 could be shown on a 
page or a total space for 1000. 
Suppose this booklet cost 10 cents 
each to put in the mail, postage and 
all (6 cents would be nearer the 
actual cost). It would mean an ex- 
penditure of $20,000 per month. 
However, don’t forget we have space 
for the names of 264 manufacturers 
who are going to be recommended by 
1000 distributors to 200,000 pros- 


pects. 


Don’t you think any manufacturer 
would be glad to pay $50 per issue 
for that card space? If that space 
were sold it would total $13,200, 
which leaves $6,800 to be collected 
for the mailing of 200,000 pieces of 
direct-mail matter. 

If 1000 distributors were partici- 
pating in the campaign, the pro rata 
share would be $6.80 each per month, 
or $81.60 per year to put out a total 
of 2,400,000 pieces of direct-mail ad- 
vertising. Is that prohibitive? 

You may ask how will you address 
the booklets? It can be done me- 
chanically. One multigraph operated 
continuously can address 8,000 pieces 
a day minimum, or a total of 25 days 
to make the run with one machine. 
You may ask further, how much do 
the plates cost? They cost approxi- 
mately 5 cents each, depending upon 
the equipment used, but don’t forget, 
that becomes a permanent investment 
of untold value. Two hundred thou- 
sand plates would cost $10,000, and 
on the pro rata basis, $10 from each 
of 1000 distributors would pay for 
the entire lot. 

Yes, but some will say we haven’t 
1000 distributors. Well, maybe not 
according to your definition—but 
there are more than 1000 firms dis- 
tributing industrial supplies and you 
can call them just whatever pleases 





“Red” Gardner of Chattanooga and E. 
D. Morton, of Louisville. 





you. If you want to do this job effec- 
tively and at a low cost to each indi- 
vidual, why not get them all in where 
you have some chance of governing 
their actions and let them help pay 
the freight of educating industrial 
buyers whom all distributors want to 
sell? The chains are doing that kind 
of a job. 

Such a start is modest, but it would 
be a start—a start in publicity, co- 
operation, and coordinated effort— 
and you surely will agree that that 
alone would solve many problems. 

It has been pointed out that chain 
success is due to their far-flung ef- 
forts radiating from a central point, 
operating under a definite policy. 
When, and if, distributors start doing 
some of these suggested things, they, 








Two Lamson and Sessions Boys, 
E.-G. La Garde and H. H. Jarrett. 


too, will be reaching for that power, 
credited to chains. 

Perhaps you will laugh when ref- 
erence is made to Mr. Henderson of 
Shreveport, but don’t for get unnum- 
bered thousands are paying money to 
Mr. Henderson to become minute 
men. These minute men are inde- 
pendent distributors hungry for lead- 
ership and instead of rallying under 
a banner for constructively enhanc- 
ing their own importance, are simply 
banded together to tear down their 
competition. 

What strength they have lies in 
numbers, rather than the thing they 
stand for. Distributors’ strength, 
under the plan suggested, would be 
in numbers, plus constructive argu- 
ment for the oldest and most effec- 
tive system of distribution ever con- 
ceived. 

The point I’m trying to make is 
this: Mr. Henderson’s movement 
might be well on its way to a defi- 
nite goal, if the leader stood for 
building up his minute men, instead 
of tearing down their competition. 
But, having gotten his men together, 
what will he do with them? If his 
plans end (Continued on page 98) 
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18,052 Feet of FORTUNE BELT 
Sold by One Distributor 


to One Industrial User 


This Distributor / 
writes: * 









“We have turnished in less than two 
years:18,052 ft. of Fortune Belt to 
one account, sizes ranging from 2” 
3 ply to 12” 5 ply. 


y “This business has been held on 
J Fortune Belt only because Fortune 
f has proven superior to any other 
ES brand of belt they have tried. 


“Weare mighty proud of this record 
and trust in days to come that we 
can add a few more large ones to 
our ever increasing Fortune Belt 
orders.” 


“Buy it from the Distributor” 


is the underlying theme of our 
program of advertising and sales 
promotion direct with the indus- 
trial consumer in the interests 
’ of our distributors. 


y/ 


/ 


| Che Mechanical Rubber Co. 


Cleveland, Ohio 











44 


MILL SUPPLIES 





(Continued from page 27) 


manufacturing connections covering 
a fairly complete range of power 
transmission machinery and whose 
salesmen can give their customers 
real assistance in the selection of the 
equipment best suited to their needs, 
will find this line highly profitable. 

“On the other hand, the distributor 
who continues to think of power 
transmission machinery in terms of 
just pulleys, shafting, and belting 
will be lucky to get his money out of 
his stock investment. 

“The use of mechanical transmis- 
sion is expanding and, in its expan- 
sion, it is keeping step with the grow- 
ing use of electric power delivered 
through motors. 

“Long-center drives are becoming 
less common while _ short-center 
drives are increasing. Distributors 
handling short-center drives are find- 
ing many customers outside of manu- 
facturing plants. The modern hotel, 
for example, may have use for many 
such units. 

“Some types of short-center drives 
owe their great popularity largely to 
the manner in which they are sold. 
The most widely used short-center 
drives are cataloged by the manu- 
facturer as complete units suited for 
definitely stated service. The user 
gets a complete unit recommended 
and backed by one manufacturer.” 

The report on pulleys, shafting 
and belting prepared by T. E. Hazell, 
W. H. Taylor Company, Allentown, 
Pennsylvania, pointed out that the 
situation on all lines except belting 
is generally satisfactory. Profit is 
good and competition from manu- 
facturers not serious. 

“Belting, however, presents a seri- 
ous problem. First, there are too 
many manufacturers seeking outlets 
for their products; and second, there 
are too many grades produced.” 

The following recommendations 
were made: 

“1. Manufacturers should reduce, 
rather than increase their number of 
distributor connections. 

“2. Manufacturers should support 
their distributors on large as well as 
small orders. 

“3. Distributors should endeavor to 
give real wholehearted representa- 
tion to their manufacturers. 

“4, Distributors should give atten- 
tion only to those lines which yield 
an adequate profit.” 





H. C. Ellsworth comes up through the 
“manhole” smiling. Harry Hultgren 
stands by ready to lend a helping hand. 


Direct-selling competition and the 
setting up of too many distributing 
outlets make conditions surrounding 
the distribution of taps and dies un- 
satisfactory, according to a report 
prepared by J. E. Webster, Ducom- 
mun Corporation, Los Angeles. 

“Specialties,” said K. G. Merrill, 
M. B. Skinner Company, South 
Bend, Indiana, “are the great levelers 
of business. When sales are boom- 
ing, they keep profits at a high level, 
helping carry the load of big stocks, 
sharing the expense of rush ship- 
ments, and special service. When 
sales are poor, they keep earnings 
at a high level, enabling the distribu- 
tor to keep his organization together 
and maintain a working stock of sta- 





A pair of distributors, and good ones, 
too, are R. W. Taylor and Russell Peete. 


ple commodities without hazard to 
his investment. 

“Business conditions do not par- 
ticularly affect the sale of specialties. 
There never is any demand for them. 
Creating a market is nothing new to 
a specialty man. Frequently, times 
of depression are an actual aid to 
specialty selling. ; 

“Specialties not only pay their own 
way and carry part of the staple load, 
but they point the way to making the 
staples consistently profitable and se- 
cure from competition, sure and de- 
pendable factors in business growth.” 


* * 


Southern Association 


Changes Name 


ECAUSE of the industry mer- 
B chandising plan which is to be 
put into effect, it was deemed advisa- 
ble that some common term be used 
throughout the country to designate 
the industrial supply house. 

Many terms are now used, includ- 
ing distributor, dealer, jobber, and 
wholesaler. 

The term distributor is looked upon 
with most favor as the correct termin- 
ology to be used and in recognition 
of this fact the Southern Supply and 
Machinery Dealers’ Association has 
changed its official name to read 
Southern Supply and Machinery 
Distributors’ Association. 

The motion concerning this change 
was put to the members by J. L. 
Pitts and was carried unanimously. 


Manufacturers Should 
Organize by Groups 


N his report to the American As- 
I sociation, President D. C. Jones 
made the point that to consider ef- 
fectively questions concerning a spe- 
cific industry, the American Associa- 
tion must segregate its membership 
into groups by industry. 

Each industrial group, to be prop- 
erly organized, should be representa- 
tive of its particular industry. It 
should include a majority of the more 
important manufacturers in the in- 
dustry—not necessarily confined to 
members of our Association — but 
open to all manufacturers making the 
same class of merchandise. 

Each manufacturer should actively 
participate in the deliberations of the 
group to which it belongs. Let each 
group put its house in order for the 
benefit of (Continued on page 100) 
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MORE POWER TO THE MACHINE 





Over 7 Million “American” Pressed Steel 
Shafting Pulleys and Hangers have been put 
to work in leading plants throughout the 
country. Light, strong, durable power trans- 
mission units, they are regarded as the stand- 
ards of quality wherever shafting pulleys and 
hangers are used. 





Machines run only on DELIVERED power. When pulleys slip, 


production slumps, profits slide away. 


Don’t let your pulleys limit your machines’ efficiency. Speed 
up. Standardize on Sprucolite. Made from a special synthetic 
material, developed expressly for motor pulley construction, 
“American” Sprucolite Pulleys have reduced slippage to a neg- 
ligible minimum, for they possess the highest coefficient of 
friction of any commercially built pulleys. In Sprucolite 
Pulleys you will also find extreme durability, capable of the 
heaviest duty work. In Sprucolite Pulleys you will find a 
lighter weight than is known to any other pulleys. 


Get a new conception of motor and machine pulley service. Ask 
your dealer about Sprucolite, or write for further information. 


THE AMERICAN PULLEY COMPANY 
4200 Wissahickon Ave., Philadelphia, Pa. 


AMERICAN 


. 


SPRUCOLITE 
PULLEYS 


Pressed Steel: Shafting Pulleys, Hangers, Hand 
Trucks, Miscellaneous Stampings. Sprucolite (Com- 
pressed Spruce) Motor Pulleys, Machine Pulleys. 
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Gattshall Receives Set of 
Cuff Links 


At a dinner held Friday evening, 
April 4, in Memphis, R. M. Gatts- 
hall was presented with a set of cuff 
links by the members of the mer- 
chaudising committee of the Ameri- 
can Association as a token of es- 
teein for the splendid work he had 
done as a committee member. 

Gattshall’s accomplishments on 
the committee during the past year 
were noteworthy. It was he who 
brought the idea of a nation-wide 
campaign selling the economic im- 
portance of the distributor to the 
committee and, of course, he played 
an important part in working out 
the plan which was adopted at the 
triple convention. 

A presentation speech was made 
by Frank Hill and short talks were 
given by the others present. 

Before the dinner and meeting 
adjourned, it was decided to form 
a permanent organization with the 
following closed membership: R. M. 
Gattshall, R. Kennedy Hanson, R. 


W. Procter, Frank Hill, D. W. 
McAllen, D. W. Stockham, and A. 
E. Paxton. 





“ 


° 


Left to right: Harry Hultgren, A. F. 


Schefft, and T. G. Meikle. 





The club will hold one meeting 
each year at the time of the triple 
convention. Dues of $5.00 for this 
year have been fully paid up, which 
is a record for other organizations 
to shoot at. 








Jack Hagar and Arthur Yorke are the 
cheerful-looking men shown here. 





Rain Didn't Stop the 
Golfers 


The weather in Memphis during 
the convention was for the most part, 
ideal. It did rain one day, however, 
and that, of course, was the day set 
aside for golf. 

While we shall have to admit that 
the rain did soak the golfers, it didn’t 
seem to dampen their golfing spirit 
any. 

* * * 


Arrive at the Convention 
by Plane 


W. C. Allen, Mrs. Allen and 
Margaret Clunet flew from Balti- 
more to Memphis in the Black and 
Decker “Travelair” six passenger 
airplane to attend the convention. 
It took them 10% hours flying time 
to make the trip. Lieutenant W. L. 
Snowden is pilot of the ship. 





A Picture That Was 
Not Taken 


The new officers of the National 
Association lined up outside the Pea- 
body Hotel the last day of the con- 
vention to have their pictures 
snapped. Everything was set when 
lo and behold the photographer, 
“Hard-Luck” Duke Smith of MILL 
SUPPLIES, was nowhere to be found. 

When “Duke” appeared about an 
hour later he explained that he had 
gone out in search of an economical 
distributor. 

* * * 


Greenfield Officials Take 
to the Air 


Colonel F. H. Payne of the Green- 
field Tap and Die Corporation, 
Greenfield, Massachusetts, flew from 
Greenfield to the convention. He was 
accompanied by Harry Soper, vice- 
president and general manager of the 
company. J. B. Williams piloted the 
plane. 

A stop was made at Atlanta to 
pick up Jack Sutter, southern repre- 
sentative of (Continued on page 116) 








Left to right: ‘ow ¢ Channon, R. H. 


Myers, and R. E. Greenwood. 
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The Most Complete Line in America 


| ening age of what pumping problems you 
may be asked to solve—capacity and head; 
continuous, intermittent, or stand-by service; 
viscosity of liquid; type of motive power—you 
will find a Goulds pump for the job. The Goulds 
Line includes single- and multi-stage centrifugals; 
single- and double-acting triplex, horizontal 
and vertical types; automatic water systems; 
rotary and hand pumps—all of a wide variety 
of sizes and styles. 


For over 82 years, Goulds has been building 
dependable pumps. Mill supply houses every- 
where think of Goulds—the largest plant devoted 
exclusively to the manufacture of pumps—as head- 
quarters for pumps. 


Write to the nearest Goulds branch for evidence 
of the profit possibilities of the Goulds line. 


GOULDS PUMPS, INC., Seneca Falls, N. Y. 





BRANCHES: 
*BOSTON *NEW YORK *PHILADELPHIA 
194 Congress St. 16 Murray St. 111 North Third St. 
; *CHICAGO 19 Park Pl. ATLANTA 
Goulds representatives are 12-14 So. Clinton St. PITTSBURGH é Citizens & Southern 
trained engineers, experts yg Na- we cd iebieosins mua 
in the solution of pumping tional Bank Bldg. *TULSA Union Trust Build- 
problems. *Branch Warehouses 213 E. Archer St. ing 


with PUMPS FOR EVERY PURPOSE 
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Have You Heard That-- 


Up-to-the-minute news from the field 
about INDUSTRIAL DISTRIBUTORS 


and their salesmen 








New Method of Circulariza- 
tion Insures Attention 


RICK Reid Supply Corpora- 
| oes Pittsburgh, has adopted a 
new method for sending out ad- 
vertising circulars with shipments of 
supplies. The pamphlets are enclosed 
in yellow envelopes marked “For 
“Storekeeper.” This insures their 
getting to the individual who will be 
most interested in reading them. Be- 
fore adopting this plan a thorough 
investigation was made of what pro- 
portion of this advertising matter was 
read when it was merely thrown into 
boxes or barrels on top of supplies 
being shipped. It was found that a 
large quantity of valuable material 
was being wasted or destroyed with- 
out being seen by the storekeeper. 
As the storekeeper of an indus- 
trial plant is often required to keep 
up to date on the descriptions of new 
products, pamphlets directed to them 
by this new method are read. The 
response brought from customers by 
this plan indicates that storekeepers 


often see advertising matter describ- 
ing products of special interest, and 
that it is well worth while for supply 
houses to capitalize on this interest. 
*x* * x* 
Ludlow and Squier 
Reorganized 

Ludlow and Squier, Newark, New 
Jersey, went into the hands of receiv- 
ers March 18, on a friendly receiver- 
ship precipitated over a matter of 
real estate and not connected with 
merchandising situation. Receivers 
are William L. Smalley, appointed 
for the federal court, William H. 
Whitney, secretary and manager of 
North Jersey Credit Men’s Associa- 
tion, and Walter E. Hauck of the 
Hardware Board of Trade of New 
York. 

Henry A. Cornell will continue as 
general manager and the mill supply 
department will be continued as for- 
merly. The company expects to have 
its offices and warehouse to a more 
favorable location in Newark within 
a short time. 








Bunting Hardware in Business for 30 Years 
The Bunting Hardware Company, Kansas City, Missouri, has been established 


for 30 years. 


In addition to the main store at 810 Walnut Street three branch 


stores are maintained in Kansas City, Kansas, Independence, Missouri, and at 
4624 Troost Avenue, Kansas City, Missouri. 
In this picture, reading from left to right, are: A. W. Morris, manager of the 


tool department; L. H 


Butt, manager of the mill and contracting department; 


Charles B. Shaeffer, president; Frank H. Spink, secretary and treasurer, in charge 


of purchasing, and C. A. Shaeffer, general superintendent. 


New Officers of Standard 
Supply and Equipment 

At a recent meeting of the Board 
of Directors of the Standard Supply 
and Equipment Company, Philadel- 
phia, the following officers were 
elected: Winthrop Sargent, Junior, 
chairman of the board; Fitzwilliam 
Sargent, chairman of the executive 
committee; Robert F. Blair, presi- 
dent; Vance C. Boyd, vice-president ; 
David A. Longacre, treasurer; Rob- 
ert Gibson, secretary ; and Frank W. 
Newton, assistant secretary. 

+ * 


Delaware Electric and Supply 
Has New Name 

The Delaware Electric and Supply 
Company, Wilmington, Delaware, is 
now known as the Desco Corporation. 
Other changes have been made. The 
company now has a new show room 
at Delaware Avenue and Tatnall 
Street, and a new railroad siding and 
warehouse 300x429 feet at Sixteenth 
and Church Streets. 

x * * 


Charles E. Allinger on 
California Trip 

Charles E. Allinger, secretary- 
treasurer of the Charles A. Strelin- 
ger Company, Detroit, left recently 
for a trip to California. He will 
come back by way of New Orleans, 
arranging to be in Memphis April 3 
for the triple convention. 

* 2 


Distributors Issue Catalogs 
An unusually comprehensive new 
general catalog containing 696 pages 
is now being distributed by the 
Honolulu Iron Works Company, 
Honolulu. The book illustrates and 
describes more than 4,000 articles 
handled by the company including a 
wide range of industrial supplies, 
covering steam and mill supplies, 
tools, and also general machinery, 
stationary, marine and traction en- 
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Keep your customers informed 
about new Brown & Sharpe Tools 


Here are some of the attractive circulars to your trade will help 
circulars we have made up for to increase your sales of Brown 
you to use. They describe many &§ Sharpe Tools. We shall be 
of the new Brown & Sharpe pleased to. supply you with those 
Tools of interest to every manu- you wish—neatly imprinted with 
facturer, foreman and mechanic. your name. Brown & Sharpe 


The proper distribution of these Mfg. Co., Providence, R. I. 


||BS 
Brown & Sharpe Tools 


*WORLD’S STANDARD OF ACCURACY” 
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SCHIEREN TANNED 
WATERPROOF 


—- V + 


if not to keep ? 


DUXBAK Leather BELTING 


THE MOST PLIABLE OAK-TANNED BELT 


What is a profit for... 


 _ is the re- 


sult of all your good works. 
can’t afford to see it frittered away. 
If the leather belt you sell doesn’t 
make good, you must. 


YW 42 FERRY STREET 
NEW YORK.US.A. 


You 


On that basis alone there is no belt 
better to sell than Duxbak. 
going to run straight and true on 
the pulleys. 


It is 


It is going to deliver 
every ounce of its rated power capa- 
city. And it is going to last as long 
or longer than your customer ex- 
pects. 


Many Duxbak distributors are find- 
ing our belting sales promotion plan 
a splendid aid. Write for it. Your 
request incurs no obligation 





























gines, electrical equipment, plumbing 
fixtures and appliances. 

C. L. Gransden and Company, De- 
troit, has just issued their first cata- 
log—a book of 128 pages, showing 
contractors’ and factory supplies. 
The book includes a carefully se- 
lected showing of industrial supplies. 

The new catalog, number 30, of 
the East Akron Hardware Company, 
Akron, Ohio, features the products 
of 10 manufacturers represented in 
the Akron territory. The book has 
260 pages and covers contractors’, 
factory and mill supplies, tools and 
heavy hardware. 

All three of the catalogs were 
built by R. R. Donnelley and Sons 
Company. 








R. H. Trammell, manager of the ma- 

chinery division of the Fulton Supply 

Company, Atlanta, Georgia, is telling a 

general painting contractor the worth 

while investment he just made by pur- 

chasing the paint-spraying equipment 
sold by the company. 





Canton Supply Head Spends 
Winter in Florida 

R. Frank Fife, president of the 
Canton Supply Company, Canton, 
Ohio, is spending the winter in 
Florida. 

This company has recently started 
to distribute the Alemite “Industrial” 
line, and the products of the Ferry 
Cap and Set Screw Company, and 
of the Four Way Lock Company. 


* * X 


Distributors’ Business Im- 
proves Slowly But Surely 
The general opinion of distributors 

seems to be that business is gradu- 

ally getting better. Kane and Keyser 

Hardware Company, Belington, West 

Virginia, reports that, although the 

first half of March showed a loss in 

volume of 20%, the latter half 
showed a remarkable comeback, and 
the total for the month showed an 

increase of 5% over March, 1929,— 

this attributable to a general change 
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THE GOOD MECHANI 


Cu 


Helping 


RTISS 






Just as Curtiss planes and motors have been known 
for their exceptional records from the beginning of 
aviation activities, so have U. S. Buffers and Polishers 
been famous over an even longer period. But out- 
standing accomplishments are possible only with out- 
standing engineering principles behind them. And 
it is these factors which make U. S. and: Curtiss the 








Se ee See 





choice of so many buyers in their respective fields. 


These plus the economical, dependable performance Th U a ci S 
of U. S. Buffers and Polishers under long, severe ser- A n | te ta te & 
vice are setting new records for low cost, big volume 


production in more and more shops everywhere. =| |} ctr i Cc a To Oo C OC. 


There is a type in the broad U. S. line which can set 
new records in practically any service. Send for com- 2498 W. Sixth Street, Cincinnati, Oh io 


plete catalog and prices. Export Sales Representatives—WESTINGHOUSE ELECTRIC INTERNATIONAL CO. 


150 Broadway, New York City 
Canadian Division—MAPLE LEAF ELECTRIC TOOLS, Ltd., Toronto 
The B.E. N. PATENTS, Ltd., 92 Tottenham Court Road, London, WI England 


SOLD ONLY THROUGH JOBBERS 











52 MILL SUPPLIES 



















More Than Direct 
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Not only do you enjoy a 
generous direct profit from 
each Mason regulator you 


\\ 


creased good-will, due to their 
efficient and trouble-free per- 
formance. 


They are the choice of ex- 
perienced engineers the world 
over. 


Telit ih’ 


oe Lt 





The Mason line has always 
been a leading seller because 
it has always been the leader 
in design and performance— 
never a follower. 






Write for our proposition. 


SACL eas 
“SSVI NOLSOE |, 
FosuOLWINdIY | o> 


NOSVW 


MASON REGULATOR CO. 
1190 Adams Street 
Dorchester Centre Station 


Boston, Mass. 


MASON REGULATOR CO., Ltd. 
686 Notre Dame St. W. Montreal, Canada 


sell, but also benefit from in- 








of attitude in this company’s terri- 
tory. Jones and Hardy, incorporated, 
Hudson, New York, says there has 
been an improvement in the last six 
weeks; Capen Belting and Rubber 
Company, St. Louis, found March 
10% better than in 1929; Julius Ras- 
mussen Company, Milwaukee, writes 
that “it looks like a gradual improve- 
ment”; and W. W. Hite and Com- 
pany, Louisville, Kentucky, report 
that March was slightly better than 
February, and that February was 
better than January. The Carey Ma- 
chinery and Supply Company, Bal- 
timore, makes the encouraging com- 
ment that business is “very good.” 





C. §S. Pitcher, branch manager; R. C. 
Barkley, vice-president, and E. A. Smith, 
order department, of the Cameron and 
Barkley Company, Charleston, South 


Carolina. 





Giannini Trucks Carry Sound 
Recording Apparatus 

G. W. Giannini, Incorporated, 
New York, recently furnished 30 
trucks for use in the motion picture 
industry to carry sound recording ap- 
paratus. Each truck is equipped with 
14-inch diameter airplane landing 
gear wheels, and will carry a total 
weight of 3,000 pounds. These trucks 
were shipped to every part of the 
world with the equipment of a well- 
known news reel organization. 

- 2.5 


Charles A. Strelinger Com- 
pany Issues New Catalog 
The Charles A. Strelinger Com- 

pany, Detroit, is distributing a new 

general catalog, number 31, which 
is a comprehensive book on tools, 
machinery, metals and supplies. It 

has 752 (Continued on page 58) 
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Stanley Safety Saw. 
Approved for Safety 
by industrial commis- 
sions, Underwriters 
Laboratories and In- 
surance Companies. 


-aaaemeninensaiieee Saal 
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WHEREVER lumber is cut on the job, a 
Stanley Safety Saw will do the work 
in one-tenth the time of hand sawing. 


The outstanding feature of Stanley Safety 
Saws is the positive guarding of the 
saw blade to prevent any possibility of in- 
jury. When the saw is placed in position 
a trip lever releases the guard and the 
blade is ready to cut. When the cut is 
finished and the saw removed, the guard 
automatically covers the blade and locks. 
Depth gauge permits cutting to any depth. 


The Saws are light in weight and easy to 
handle. They are built to “stand the 





gaff’ of continuous operation and are 
equipped throughout with ball bearings. 


Made in four sizes: No. CC7 cuts 2” 
deep, No. CC9 cuts 3” deep, No. CC12 
cuts 4” deep and No. CC16 cuts 6” deep. 
Blades can be furnished of crosscut, rip 
or combination type. Special blades 
can be furnished for cutting soapstone, 
bakelite, copper, cable or wall board. 


Send for full information on this labor saver 
which gives absolute protection to the operator. 


THE STANLEY ELECTRIC TOOL COMPANY 


New Britain, Conn. 


Sales Offices and Service Stations: New York 


Chicago Cincinnati Philadelphia Detroit 


STANLEY ELECTRIC TOOLS 





SAFETY SAWS 
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Who Was Who at Memphis 


DVANCE CAR MOVER CO., Appleton, 

Wis., Oscar Miller. 

ALABAMA MACHINERY AND SUPPLY CO., 
Montgomery, Ala., W. W. Doe 

ALAMO IRON WORKS, San Antonio, Texas, 
J. C. Cowan 

ALEXANDER BROS., INC., Philadelphia, R. E. 
Cook, J. Allan Machin 

ALLEN MFG. CO., W. D., Chicago, E. S. Boone, 
T. L. Ryerson 

AMERICAN PULLEY CO., THE, Philadelphia, 
B. L. Baker, F. E. Huxley, A. Chandler 

AMERICAN SCREW CO., Providence, R. I., 
Walter Bromley 

AMERICAN STEEL AND WIRE CO., Chicago, 
H. A. Squibbs, E. E. Aldous, E. J. English 

AMERICAN SWISS FILE AND TOOL CO., 
Elizabeth, N. J., F. E. Shurts 

ee CAR MOVER CO., Appleton, Wis., 
x. S. Fish 

ARKANSAS MILL SUPPLY CO., Pine Bluff, 
Ark., W. W. Taylor 

ARMSTRONG BROS. TOOL CO., Chicago, 
forace Armstrong 

E. C. ATKINS AND CO., INC., Indianapolis, 
E. S. Norvell, E. C. Atkins, C. S, Haggarty, 
N.- A. Gladding 

E. C. ATKINS AND CO., Memphis, K. W. 
Atkins 


a ADAMSON CO., Philadelphia, G. H. 
Halpin 

BARRETT HDWE. CO., Joliet, Ill., C. J. Shaw 

BARTON AND SON CO., H. H., Philadelphia, 
O. V. Mahan 

BEALS, McCARTHY AND ROGERS, INC., 
Buffalo, A. B. Paull 

BECKLEY HDWE. AND SUPPLY CO., Beck- 
ley, W. Va., Earl Bibb, T. L. Bibb 

BELCHER AND LOOMIS HDWE. CO., Provi- 
dence, R. I., H. B. Read 

BELMONT PACKING AND RUBBER CO., 
Philadelphia, J. F. Clark, O. W. Wagner 

BESLY AND CO., CHARLES H., Chicago, 
E. P. Welles 

BETHLEHEM STEEL CO., Bethlehem, Pa., 


Fred R. Body, J. E. McQueen, E. F. Seaman, 
J. M. Tierney 


BLACK AND DECKER MFG. CO., THE, 
Towson, Md., W. C. Allen, E. H. Feder- 
schmidt, H. G. Smith, W. L. Snowden, M. B. 
Fox, T. H. Belling 

BOND CO., CHARLES, Philadelphia, C. C. 
Bond, J. C. Turner 

BOND FOUNDRY AND MACHINE CO., Man- 
heim, Pa., G. C. Noros 

BOSTON WOVEN HOSE AND RUBBER CO., 
Cambridge, Mass., H. J. Behr, F. E. Walker 

BOYER-CAMPBELL CO., THE, Detroit, A. R. 
Smith ° 

BROWN-ROBERTS HDWE. AND SUPPLY 
CO., LTD., Alexandria, La., J. L. Pitts 

BUFFALO BOLT CO., Memphis, J. T. Everett 


Eales MACHINERY AND SUPPLY CO., 
Baltimore, A. G. Carey 

CHICAGO BELTING CO., Chicago, H. E. Dick- 
erman, E. H. Ball, A. J. Weis 

CHICAGO NIPPLE MFG. CO., St. Louis, C. W. 
Ambler 

CHICAGO PULLEY AND SHAFTING CO., 
Chicago, S. A. Ellicson 

CINCINNATI RUBBER MFG. CO., Cincinnati, 
Geo. P. Darby 

CLAYTON MARK AND CO., Chicago, J. D. 
Childers 

CLEVELAND TOOL AND SUPPLY CO., 
THE, Cleveland, C. C. Coventry, H. E. Ruhf 

CLEVELAND TWIST DRILL CO., THE, 
Cleveland, R. G. Berrington, H. A. Bokra, I. P. 
Farnum 

CLIPPER BELT LACER CO., Grand Rapids, 
Mich., P. J. Edwards, W. K. Lee 

COLUMBIAN VISE AND MFG. CO., Cleve- 
land, W. V. Leland, H. F. Seymour 

COLUMBUS BOLT WORKS CoO., THE, Colum- 
bus, O., C. W. Clark 

COLUMBUS-McKINNON CHAIN CO., Tona- 
wanda, N. Y., F. W. Shaw, D. S. Brisbin, 
F. T. Stone 

CONSOLIDATED ASHCRAFT HANCOCK 
CO., Chicago, M. S. Palmer 

CORINTH MACHINERY CO., Corinth, Miss., 


H. E. Ray 
COUCH AND HEYLE, INC., Peoria, Iil., J. W. 
artz 


CUSHMAN-CHUCK CO., Hartford, Conn., H. 
W. Hultgren 


oe MFG. AND SUPPLY CO., THE 
Weston, W. Va., W. J. Ballard 

DELTA FILE WORKS, Philadelphia, Pa., A. L. 
Brow, J. M. Hottel 

DIAMOND RUBBER CO., Akron, O., R. 
McPeake 

DICK CO., R. AND J., Passaic, N. J., H. S. 
Bann, G. E. Zimmerman, B. A. Keiley 

DILWORTH CO., J. E., Memphis, J E. Dil- 
worth, E. C. Blackstone 

DISSTON AND SONS CO., HENRY, Philadel- 
phia, D. W. Jenkins, S. H. Disston 

DODGE MFG. CORP., Mishawaka, Ind., E. M. 
Carver, J. H. Drapier, . French, E, S. 
Grant, F. T. O’Hara, G. E. Stinsman, H. H. 
Yeager 

DONNELLEY AND SONS CO., R. R., Chicago, 
C. F. Beezley, Jr., E. B. Callahan, A. A, 
Mogg, W. W. Gurr 


MPIRE MACHINERY AND SUPPLY 
DUNCAN CO., R. C., Minneapolis, R C. Duncan 


CORP., Norfolk, Va., W. L. Graham 
EVANSVILLE SUPPLY CO., Evansville, Ind., 
F. J. Hofacker 


— = BELTING CO., Boston, W. P. 
Brennan 

FAFNIR BEARING CO., New Britain, Conn., 
Cc. F. Stanley 

FAIRBANKS CO., THE, New York, J. A. 
Cleary, W. D. McCarty 

FAIRMONT SUPPLY CO., Fairmont, W. Va., 
Z. B. Hampton 

FARQUHAR MACHINERY CO., Jacksonville, 
Fla., L. J. Larzelere 

FAWCETT HUSTON CO., Chattanooga, Tenn., 
A. L. Meredith 

FERRY CAP AND SET SCREW CO., THE., 
Cleveland, H. A. Hall s 

FLEXIBLE STEEL LACING CO., Chicago, 

A. Billings, H. L. C 


F. ‘oats 
FULTON SUPPLY CO., Atlanta, Ga., G. Win- 
ship, J. Winship 
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RED STREAK HACK SAWS 


Distinctive in Appearance and 
Performance 


SIMONDS RED STREAK HACK SAW 
BLADES are distinctive, not only in appearance, 
but also in what is most important, their cutting 
and lasting qualities. 


In the metal cutting field RED STREAK BLADES— 
Tungsten or High Speed Steel—are far out in front. 
Their quality has been proved by day-by-day perform- 
ance, but never through trick demonstrations, which 
mean nothing to the user, who has become familiar with 
the SIMONDS QUALITY HACK SAWS, the blade 
with the RED END and the High Speed Steel Blade 
with the RED BACK EDGE. 


Distributors can sell more Red Streak Hack Saw 
Blades with more satisfaction and a guarantee of 
more service. The SIMONDSLIBERAL DIS- 
TRIBUTORS’ POLICY , so rigidly adhered to, 
gives you a square deal and the consumer is 
likewise protected when you sell him RED 
STREAK HACK SAWS, the finest blades 

backed by the world’s largest saw makers. 


SIMONDS 


SAW and STEEL CO. 


Established 1832—Fitchburg, Mass. 


Chicago, III. Boston, Mass. 
New York City Detroit, Mich. 
New Orleans, La. Memphis, Tenn. 
Atlanta, Ga. Portland, Ore. 

San Francisco, Los Angeles, Calif. 
Seattle, Wash. Montreal, Que. 

Toronto, Ont. Vancouver, B. C. 

St. John, N. B. 


SIMONDS 


RED STREAK 


The HACK SAWS 
With the RED END 
or RED BACK EDGE 
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Generat 6 ny AND MACHINERY 
Co., dian, Miss., A. B. Weddington 
GEORGIA’ ‘SUPPLY Gon ” Savannah, Ga., W. S. 


Blun 
GOODRICH RUBBER CO., THE B. F., Akron, 
ao. a .@. —~* . H. 3 ahead a = 
Potter, W. J. 
GOODYEAR IRE }etND RUBBER CO., INC., 
Akr O., G. A. Grauer, C. P. Par! er 
GRATON AND cae CO., ee, Mass., 


Arn €. ray 
es TAKES SUPPLY CO., Chicago, C. A. 


Cha: 

GREENE. TWEED AND CO., THE, New York, 
Frank J. Hill 

GREENFIELD TAP AND DIE CORP., Green- 
field, Mass., H. Soper, F. H. Payne, 7, Sutter 


 -— AND YORKE CO., INC., New 
York, A. Yorke 
es wg S SONS, LOUIS, Davenport, Ia., 


. Hanssen 
aay ay ag : SUPPLY CO., THE, 


O., Kuhn 
HARRIS BUMPS AND SUPPLY CO., Pitts- 
burgh, H. E. Col 
HARRIS AND 6O., SAMUEL, Chicago, L. A. 


a a MACHINERY Co., E. B., Marshall, 


J. Sch 
HIBBARD, SPENCER, BARTLETT AND CO., 
Chicago, C. K. Gartner 
HOE AND oo. en R., NewYork, H. G. 
Stoddard, C. av 


HOLLIS AND os Tittle Rock, Ark., 
Dickinson 
HOLO KROME SET SCREW CORP., THE, 


Hartford, Conn., W. Purtell W. C. Stauble, 
R. E. Gregory 
HOME ss S.. Trenton, N. J., W. 


Griggs, Gre 
HUTCHENS Goo THE, Huntsville, Ala., W. C. 
Hutchens 


Txpraxaror IS AND SUPPLY, 


napol G. ochstahler 
INDIANAPOLIS BRUSH ‘AND. BROOM MFG. 
50. sutumapene, J. W. Crossman, J. R. 


INDUSTRIAL | OE TLIsS, INC., Memphis, 


Van Dyk 
INDUSTRIAL SUPPLY CO., Terre Haute, Ind., 
H. R. Irelan 


: MFG. CO., THE, Newark, N. J., 
R. Clark, F. L. McCart thy 
JAMES SUPPLY CO., Chattanooga, Tenn., J. G. 


Gilliam 
JENKINS BROS., Hew rok, W. G. LeCompte, 
. Martin, W. Ut 
JOHNSTON, ‘MOREHOUSE, DICKEY CO., 
Pittsburgh, D. P. Forse 


Keun OGG MFG. CO., Rochester, N. Y., J. D. 


ucher 
KINSEY ©. ae E. a. Cincinnati, R. M. 
Easton, "y. Radcliff 
KLEMM MFG: CORP., Thien, J. A. Channon 


Lae, SHORE MACHINERY CO., Muske- 
._ Young 
LAMSON AND SESSIONS CO., Cleveland, 
. E. Hoffenmyer, H. P. Ladds, E. G. Lagarde, 
R. M. G. Parker 
a a oho LAY CO., THE, Portland, Ind., R. C. 


Robert 
LESCHEN '—e~ SOS ROPE CO., A., St. 


Louis, 
LEWIS SUPPLY CO., Helena, Ark., T. W. 


LOGAN HDWE. AND SUPPLY CO., Logan, 
W. Va., G. J. McTeague 

LOUISVILLE SANITARY WIPERS CO., 

Louisville, D. ilverstein. 


LUMEN BEARING CO., Buffalo, M. B. Patch, 


R. Sam 
LUNKENHEINER CO., THE, Cincinnati, D. C. 
Jones, H. A. Burdorf, E. L. Hertenstein 


| AND CO., Philadelphia, P. G. 
Maddock 
a ps po MAXWELL AND MOORE, INC., 
J. J. Devlin, E. W. Graham 
MecEU ING ‘AN —_— C. M., Knoxville, Tenn., 


C. Le 
Ts. SUPPLY CO., INC., Harlan, Ky., 


Sm 
MCGOWAN. ‘LYONS HDWE. AND SUPPLY 
CO., Mobile, Ala., M. Lyons, R. L. Bidez, 


T. B. Soost 
McGRAW- ~_ ye, CO., New York, M. O. 
Lokensgard, Ken nedy 
McLEOD “LEATHER AND Dw pleat co., 
Greensb nN. C.. We FT. 
MECHANICAL RUBBER co _ 7, 
Rawls, W. E. Belcher, 
Ruether 


H. M. Howell, B. F. 





MEDART CO., THE, St. Louis, Mo., W. G. 
Kessling, J. E. Henry 

MERSICK AND = THE C. S., New Haven, 
‘on 4 

ey SUPPLY CO., Oklahoma City, Okla., 

MILL AND: NACTORY PAP ErRAsEe. New 


York, Conover, Jr., P. Mast 
MILL SUPPLIES, re hed A. E. Paxton, 


ony Ehrlich, H. E. Re E. N. Grant- 
ve M. Morris, C. A. Smith 
MONARCH METAL CO., Chicago, G. H. 


Babcoc 

MOORE HANDLEY CO., Birmingham, Ala., 

—, TWIST DRILL AND a co., 
New Bedford, Mass., C. C. Dav 

MORTON AND Co., — 2 =— Ky., 
E. D. Morton 


Nasgvate MACHINE AND SUPPLY 
Nashville, Tenn., T. C. Keeling 
NATIONAL TUBE C0. Pittsburgh, H. Weid- 

mann, H. 
NEILL-LaViIELLE "SU PPLY CO., Louisville, 
Ky., W. R. R. LaVielle 
NICHOLSON — CO., Providence, R. I., 
Roanoke, Va., 


H. 
NOLAND "¢ COMPANY, INC., 


ail 
NORVELL-WILDER ge! CO., Beaumont, 
Texas, M. A. Davis, . Gildart 


Ohaso VALLEY PULLEY WORKS, Mays- 
ville, Ky., S. * McDonald, E. C. Neely, S. P. 
Browning, G. McDonald 

ay mas iO “AND STEEL CORP., Pitts- 

burgh, G. Bailey, H. G. Chapman 

OSBORN MEG B» .. THE, Cleveland, C. W. 


Titgemeyer, L. W. Strieginger 
OSTER FG. CO., THE, Cleveland, A. S. 
Gould, G. +L. Jones 


| STEELE, AND fo co., THE, 
New Haven, Comn., F. H. Pag 


a ww 1, CHARLES, Meriden Conn., 
Allen, F. I. ee ‘ Jordon 
PATTERSON Saas OE La os T. New Orleans, 
Ss SUPPLY CoO., THE W. M., Cleve- 
O. Boylan, A. c aughan 
PAULSEN SUPPLY CO., Chicago, B. R. 


Paulsen 
PEDEN CO., THE, Houston, D. D. Peden 
— THOMAS IRON CO., Memphis, Phil 


PITTSBURG = AND SUPPLY CO., Pitts- 


Ps er 
PITTSBURGH STEEL. ee BOLT CORP., 
a hs Kilbor 


ori 5 LOCK c WASHER CO., THE, New- 

ark, N. 

PRECISION GRINDING ’WHEEL CO., Phila- 
delphia, L. Braddus 


‘ 


AYL CO., THE, Detroit, Mich., B. H. Ackles 
REED AND DUECKER, INC., Memphis, H. L. 
Alexander, R. Peete, C. C. Reed, L. N. Reed 
REED MFG. CO., Erie, Pa., E. C. Barnett, 


A. M. Johnston 
— Bi Fac oe CO., Youngs- 
O., L. H. Jones 
REPUBLIC “RUBBER eon Youngstown, O., 
F. H. Howard, R. M. Gattshall 
oe CROSBY “CO., Memphis, T. C. 
Guinee, C. F. Jameson, R. W. Moore, J. A. 
Riechman 
ROGERS-BAILEY HDWE. CO., Chattanooga, 


Tenn., L. D. Bailey 
ROOT NEAL & CO., Buffalo, J. L. Auch 
set aya aaa CO., THE, Columbus, O., 


W. C. Hun 

RUSSELL, "BURDSALL, AND WARD BOLT 

sha NUT CO., Port Chester, N. Y., H. R. 
iller 


Sanme SUPPLY CO., Orange, Texas, B. F. 


SAN YANTONIO MACHINE AND SUPPLY 
Cc San Antonio, Texas, C. C. Krueger 
SCALLAN | —* CO., THE, Cincinnati, 


R. E. 
SCHIEREN CO., CHAS. A., New York, W. T. 


SCULLY.IONES & CO., Chicago, J. A. Gallaher 
SH ==> _— CO., Battle Creek, Mich., 


sIMONDS: Aw AND STEEL CO., Boston, 
ass., R. H. Myers, hg E. Greenwood, Rx. D. 
Baldwin, R. A. Sha 
SKF INDUSTRIES. ENC, New York, E. W. 
McIlroy, D. W. McAlle 

sRINNER gg CO., THE, New Britain, 

SKINNER CO., M. B., South Bend, Ind., J. B. 
Schroeder Merrill 


K. G. 
SMITH AND PEARSON, INC., Auburn, N. Y., 


R. W. Taylor 








SOMERS, FITLER, AND TODD CO., Pitts 
bur. W. T. Todd, 
sour BEND “SUP LY CO., South Bend, 


Ind., E, 
SOUTHERN, SUPPLY CO., Dallas, Texas, 
STACY SUPPLY CO., E. S., Springfield, Mass., 
G. W. Donahue, W. W. Peacock 
STANDARD og TOOL CO., THE, 
Cincinnati, R. elte 
STANDARD TOOL CO., Cleveland, W. P. 


Ros: 
STANLEY ELECTRIC TOOL CO., THE, 
New Britain, Conn., R. W. Chamberlain, L. M. 


Knouse 
STEVENS-WALDEN, INC., Worcester, Mass., 
G. Fleming, R. Wood 
STOCKHAM PIPE AND FITTINGS CO., 
un Ala., R. A. Potts, J. W. Stanfiel, 
W. Stockham, W. G. Winburn 


STRELINGER co., THE ae ser A., 
Detroit, C. E. Allinger, A. T. Har 
STRONG, ae AND iANMOND co., 
Cleveland, 8. W. Str 
SUPERIOR SuPBLY eS, Moiviela, Ww Va., 
M. Archer 


SWARTWOUT CO., THE, Cleveland, D. K. 
Swartwout 
— "BROS. CO., Rockford, Ill., H. K. 


SYRACUSE SUPPLY CO., Syracuse, N. Y., 
P. Ridings 


Tavior IRON WORKS AND SUPPLY 
., Macon, Ga., F. E. Ad a J. W. Fulghum 
TENNENT SUPPLY CO., H. €., Augusta, Ga., 


H. C. 
TEXTILE, “MILL a CO., Charlotte, 


| == 

be SEX CORP. yp V. R. Clark, A. J. 
arks 

TORCHWELD EQUIPMENT CO., Chicago, 


W. A. Slac! 
TRACY CO., LEWIS E., Boston, Mass., R. E. 


Abbott 

TRIMONT MFG. CO., Boston, Mass., R. H. 
are, W. M. Paterson 

TULL RUBBER AND gia co., J. Ma 
Atlanta, Ga., J. A. Nay 

URNER SUPPLY Co. °‘Mobile, Ala., H. M. 
Schramm 


| MFG. CO., New Britain, Conn., 
F. J. Wachter, E. I. Stevens 
UNITED STATES CHAIN AND FORGING 
, Pittsburgh, M. R. Pec 
UNITED STATES ELECTRICAL TOOL CO., 
Cincinnati, . Clore, M. A. Gordy, E. 


Smith 

UNIVERSAL BEARING aaa CORP., 
Rochester, R. W. Ba 

UNIVERSAL “VALVE AND FITTINGS co... 
Cleveland, T. G. Meikle, A. F. Sche 

UPSON-WALTON co., Cleveland, F. a a 


V AN DORN ELECTRIC TOOL CO., Cleve- 
land, R. W. Procter, a” S. Waters, G. H. 
Treslar, G. B. Sanderso: 
VICTOR SAW WORKS, Middletown, N. Y., 
C. Lubken, J. J. Wallac 
bis ag’ STEEL *PROCESS CO., Detroit, 
H. Behinger 
VONNEGUT. =. wre Indianapolis, E, G. 


Von 
VORTEX. Fo” a “THE, Cleveland, A. E. 
Williams 


WY tenes AND SONS, WILLIAM, Chi- 
cago, A. L. Wallace 

WALWORTH Co., New oe H. Fleer, C. C. 
Langford, Smith, Stevens 

WE = SUPPLY to. Bice La., G. W. 


Hyl 

wesern ag youn CO., THE, Mil- 
wau 

WHITEHEAD BROS.” — Co., THE, 
Trenton, Pia nk wly 

WHITE TOOL AND BSORPLY Co., THE, 
Cleveland, H. C. Ellsworth 

WHITMAN AND BARNES, INC., Detroit, 
Mich., C. E. Curtis, T. S. Poole 

WILLTAMS , VALVE Co., D. T., Cincinnats, 


EF. 
WILLIAMS " <.. J. H., Buffalo, J. H. Wil- 


ams, J. Wilc 
woods” SONS CO, T. B., Chambersburg, Pa., 
L. Marshall 
WRIGHT MFG. C2. Bridgeport, Conn., J. C. 
Crittendon, R. F. Straw 


Ves AND TOWNE MFG. CO., Stamford, 
Conn., F. A. Dewey, C. O. Hedner 
wes: MFG. CO., Meadville, Pa., F. M. Me- 


YOUNG pee Pig’ Bg inky Cco., THE, 
t 

YOUNGSTOWN “SHEET AND TUBE CO., 
bg oe ty O., W. C. Neidlinger, H. 
White, C. ‘A. Avant, I. G. Crocker, C. 
Hutchinson, W. W. Ford 





pte Sone 


eit etek aes ad RAB. 


“tiie 


a ORI 5 8 ae. asl. 


+ UID to. 


+ ale RRS 


Niet Ait 


GS 


a 
Pr date 











MILL SUPPLIES 


57 











Perfect alignment of hooks certain. 
Prevents end hooks breaking loose, 
damaging machines and injuring 
hands. Flush fitting of bar with 
belt reinforces connection. 


Co 
; 3 
Paes ee 





A 


With each box of Safety Belt Hooks 

you get a specially made pair of 

nippers for cutting steel binder 

bars. Eliminates waste and pro- 
tects hands. 


Curtail Accidents 
and Costly 
Break-downs! 


If shut-downs and accidents due to poor 
belt lacing methods are cutting into your 
profits, send today for a trial order of 
the newly-developed Safety Belt Lacer. 
This revolutionary lacer has all the quali- 
ties you have wanted in supplies of this 
type features that keep the 
wheels of production turning smoothly. 


Safety Belt Lacer is made of special belt 
wire, with each hook permanently 
crimped to patented steel binder bars. 
Perfect alignment is assured. The end 
hook can’t work loose and injure ma- 
chines or worker’s hands, eliminating a 
constant source of danger. 


Note, too, how the long and short hooks 
are used alternately on both sides. This 
means maximum holding quality . . 
something you want in belt lacing. 
Safety Belt Lacer holds perfectly in 
fabric, rubber, balata, and leather. “It 
has that tenacious grip.” 


*U. S. Patent 1,653,791 Other Patents Pending. 
Patent 284,207 Other Patents Pending. 






. . . Canadian 


Test Safety Belt Lacer for yourself in 
your own factory, under your own pecu- 
liar conditions. A trial will convince you, 
as it has countless other manufacturers, 
that Safety Belt Lacer fills a long-felt 
need in modern industry. 


Safety Belt Lacer comes in 12” lengths, 
seven hooks to the inch; 84 hooks to the 
strip; 12 strips to the box; 25 boxes to 
the case. A pair of specially made nip- 
pers and 6 raw-hide pins in every box. 


PRICES 


No. 3-4 for belts not over %4” thick....$1.35 per box 
No. 5 for belts not over 5/16” thick... 1.65 per box 


‘No. 6 for belts not over 34” thick..... 1.95 per box 


10% discount on orders for 25 boxes in one delivery. 


In ordering direct kindly mention jobber’s name. 


SAFETY BELT-LACER CO. 
Factories Bldg. - Toledo, Ohio 


SAFETY BELT LACER 











MILL SUPPLIES 




































A SURVEY OF 
YOUR TERRITORY 


would probably reveal three times as 
many garages and machine shops as any 
other establishments. 

Each one of these garages and machine 
shops is a good prospect for 


Abrasive Grinding Wheels 


Cutter sharpening, renewal of tool edges 
and a thousand and one operations are 
daily performed with grinding wheels. 
Sell them ABRASIVE WHEELS and 
you have performed two tasks :— 
First: You’ve sold customer satis- 
faction with Abrasive wheels that 
measure up to high standards. 
Second: You have assured yourself 
of repeat orders for a quality 
product. 


Write for a complete set of ABRASIVE 
catalog reference sheets. They are full 
of useful information. 


ABRASIVE COMPANY 


DIVISION OF SIMONDS SAW AND STEEL. COMPANY 
Tacony and.-Fraley Streets 
PHILADELPHIA, PA. 


DETROIT CHICAGO 





























pages about 5,000 different arti- 
cles. An interesting part of the book 
is the preface, which reproduces the 
preface to the company’s catalog of 
1889, and states again the policy on 
which this organization has always 
operated. This is the fourth general 
catalog issued in the last 18 years, 
and like the three preceding cata- 
logs, it was compiled and printed by 
R. R. Donnelley and Sons Company. 








A. C. Wood, manager of the construc- 
tion equipment department, Dixie Mill 
Supply Company, New Orleans, centers 
all his time and energy on the so-called 
“outdoor” industry. He sells every- 
thing from rope to steam shovels. 





New Book on Preparing 
Business Reports 

The McGraw-Hill Book Com- 
pany, Incorporated, New York, has 
published.a new book, “Business Re- 
ports,” to help executives. and inves- 
tigators in drawing up reports. The 
authors are Alta Gwinn Saunders, 
associate professor of business Eng- 
lish, University of Illinois, and 
Chester Reed Anderson, Associate in 
English, University of Illinois. 

The first part of the book is an 
exposition of the steps of business 
investigation, and the second part 
gives the principles and procedure 
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BLACK & DECKER 


ELECTRIC TOOLS 


HESE are 4 tools that are needed in 

every shop where there are holes to be 
drilled or grinding, buffing or polishing to be 
done. They are powerful, sturdy, depend- 
able and are offered at an unusual price for 
tools of such quality. Every shop, regard- 
less of its size, needs them and can afford 
them. 





This entire outfit costs but littke more than 
the Half-Inch Drill alone a few years ago. 


You can secure these tools from your own Jobber 
at this price, if you place your order now. 





THE BLACK & DECKER MFG. CO. 


Slough, Bucks., England by a Toronto, Ontario, Canada 
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of presenting the data in a report 


prusie” goILeR GRAPH py. in such a way as to secure for it a 







BR reading and to induce acceptance of 
wi cuP GREASE giPe OINT COMPOUND its y= Barnet . 
HITE SILI pbc GRAPHITE PAINT tea 
FLAK GRAP Ww ATERP OOF ll Sterling oer Official 


M. G. Tennent, president of the 


madi Sterling Machinery Company, Ta- 


coma, Washington, was elected mayor 

of Tacoma at the spring election. 

+ *£ & 
GR APH TE New Advertising Manager for 
Bright and Company 

PRODUCTS A. Baker Young, the new adver- 
tising manager of Bright and Com- 
pany, Reading, Pennsylvania, is plan- 
ning to carry on extensive advertising 





In its place and using the right compound in the 
right place Graphite has no equal. 


It has been the accepted privilege of the Joseph 
Dixon organization to spread the gospel of the 
proper use of Graphite and Graphite Com- 
pounds to the end that maintenance cost may be 
held at a minimum thru the better operation and 
longer service that each Graphite protected part 
must render. 


Power plants find in Dixon’s Line products of 
unusual merit. The carefully graded Flake 
Graphites—each with its special uses; the exact- 
ly compounded Graphite Greases, each with its 
place in every scheme of better lubrication; the 
Boiler Graphite for cleaning steam boilers; the 
Graphite Pipe Joint Compounds; the Silica- 
Graphite Paint with years of service on so many 
thousands of jobs; and Dixon’s Belt Dressing, a 
non-graphite product which prevents belt slip- 
page and increases power thru its use on leather, 
rubber, and fabric belts. 


ONE 


oh 





A. Baker Young. 


Dixon’s Engineers and research men have a of mill supply products to industrial 

background of 100 years of continuous service to consumers in the Reading territory. 

draw from. They are at your service to give you R. S. Moore, manager of the mill i 
2 y + lh supply department, reports that 1929 ee 


the benefit of our wide and varied experience. was a very ‘satisfactory year for the 


company and they are not at all de- 








pressed over prospects for business i 

in 1930. Several new lines have been 

. . added—the Johns-Manville line of a 

DI Ry ON 1S J oseph Dixon Crucible Co. packing, American “Spruceolite” pul- a 
: leys, and hydraulic jacks of the Oil 4 

Solid x Jersey City OK New Jersey Jack Company, Incorporated, Am- 4 
Belt Dressing Established 1827 pere, New Jersey. 3 








Besides these products the company 
are local distributors for the follow- 
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K. C. JOHNSON, Vice-PRES. 


ropucis Camp. 


OLIVER 8. JOHNSON. Pres. 
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510 North Dearborn Street DIRECT FACTORY 
Rubber Hose PHONE SUPERIOR 0859 CONN ECTIONS 
Packing Chicago 
Moulded Specialties 
Rubber Beltin March 1st, 1950+ 
Balata j 
Leather ~ - 
Canvas 
Mechanical Rubber Goods 


Thermoid Ruober Company ; 
Trenton, 
New Jersey 


Gentlemen: 


For your information we have nandied exclusively 
for the past five years, your line of transmission pelt- 
ing, conveyor pelting, steam, water ana air hose, and 
packing, with unqualified success, anda have found your 
products to be the most satisfactory of any Line in this 
field. 


We have found Thermoid quality second to none, 
regardless of price, yet your prices enable us to make 
a good profit, at the same time being able to quote 
effective figures +o our customers in the face of keen 
competition 


Since we took on Thermoid products, adjustments and 
returned goods are a thing of the past and any adjustments 
we have made are simply those of a policy arrangement - 


We are glad of the opportunity to recommend your 

products and your method of nandling accounts 100%, and 

‘we have no hesitancy in granting you permission to use ‘ 77 
our expression of good will to whomever you see fit. 7 


Yours very truly, 


JOHNSON RUBRER FW pucy CORP - : 
¥ Z 
A 
(4h Wj y 
yi / ,, HERMOID 


CG 
ops :BW siden’ RUBBER C 
TRENTON, ie 


Send me your 






















catalog of 
Mechanical 
Rubber 


node LN 7 
ee ah4 PACKINGS 
OID RUBBER COMPANY 


Factories and Main Offices 


ADDR 
TRENTON, N. J. » iain ie anata. 
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Less 

Less Cost 
Per 

Breakage Hole 























Create 
Year In 
and 
Year Out 
Sales 























i SQUARE FACTS 
, WHY YOU SHOULD SEIL 


heed Shield’ 
HIGH SPEED DRILIS 











Thes are furnished in all sizes 


THE [ed Shield’ 1s STAMPED 
IN ACTUAL RED COLOR 


ON EACH DRILL 


THE STANDARD TOOL ([0. 


CLEVELAND 


New York: 
94 Reade St. 


Geneva, Switzerland—Im-Fo-Sa 
Successors to J. Lamberciez & Co. 


Chicago: 
552 W. Washington Blvd. 
¥} London and Leicester, England 
Fredk. Pollard & Co., Ltd. 


Paris, France—Burton Fils. 








ing lines: Norton grinding wheels, 
Lunkenheimer valves, Oxweld weld- 
ing equipment, Fafnir bearings, Alex- 
ander Brothers’ belting, and Whit- 
man and Barnes drills. In addition 
the company’ sells large quantities of 
textile soda, a line which is not ordi- 
narily handled by mill supply houses. 
xk * x 
William D. Taylor Is Dead 

William D. Taylor, president of 
the George Worthington Company, 
Cleveland, died suddenly on March 
31 at his home. He had retired ap- 
parently in good health and passed 
away in his sleep. 

He was born in Perry, Ohio, in 
1849 and came to the Worthington 
company in 1866. In 1887 when the 
firm became George Worthington 
and Company he was made a partner. 
Nine years later he was elected a 
director, and he became vice-presi- 
dent in 1906 and president in 1911. 








L. G. Isaacson of the L. G. Isaacson 

Company, Aberdeen, Washington, rec- 

ommends chess as a good game for the 

mill supply distributor. Mr. Isaacson 
is at the right. 





New Distributor for Foote 
Brothers 

Foote Brothers Gear and Machine 
Company, Chicago, announces the 
appointment of Sutor and Company, 
Los Angeles, as a new distributor 
for its IXL speed reducers and gear 
products. The Los Angeles terri- 
tory extends from the southern boun- 
dary of California up to a line drawn 
across the state just north of Bakers- 
field. 


* * X* 


Additions to S. C. Lowe 
Organization 
Joseph L. Milhench is a new sales- 
man with the S. C. Lowe Supply 
Company, New Bedford, Massachu- 
setts. He has had 26 years of ex- 
perience selling mill supplies in this 
territory. (Continued on page 64) 
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Your Customers 
Want Better Pulleys 


~ ~ Supply Them! 


Increase your profits! Take advantage of the larger demand 
for BROWNING PAPER PULLEYS... They are effi- 
cient, durable and economical—easy to buy, easy to install. 
That’s why industrial plants everywhere ue BROW NING 
PAPER PULLEYS for replacements, size changes and for 


use on new motors or machines... 


We will help you give your customers prompt delivery. : 
Our Maysville factory stock is complete. We ship immedi- Our complete factory stock includes 2,864 

: sizes. Write today for size and price. list. 
ately on receipt of your order. 


THE OHIO VALLEY PULLEY WORKS, INC, . BROWNING OFFSET wma 
MAYSVILLE, KENTUCKY Another profit-getter! This handy 


keystock in 2-foot bars is always 
DIVISION OF GENERAL FIBRE PRODUCTS, INC. in demand. Write us for folder 


and dealer discounts. 
BROWNING aa 
PAPER PULLEYS us 








one VALLEY: PULLEY WORK. 
h 
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LD DOBBIN and the dear old shay, in the Holland 

Tunnel. Dealers! are you carrying antiquated num- 
bers in your transmission line? The Conway Disc is the 
last word in friction clutches. 


Enclosed, balanced, safe, with power plus, easy engage- 
ment, instant release and drag-free idling. It brings to 
you the dependable answer to any. problem of starting 
and stopping machinery. Give your transmission depart- 
ment a lead line that will readily sell and repeat in any 
kind of plant; mill, quarry, mine, laundry, bakery, tan- 
nery, machine shop, foundry, chemical works, paper mill, 
or large construction job within the confines of your 
selling bailiwick. And the Conway Clutch Company 
(established 1904) is behind om 
its splendid disc clutch, until 
the cows come home. 






The Conway Disc Clutch 
is patented. All infringe- 
ments will be prosecuted. 





The CONWAY CLUTCH COMPANY 


QUEEN CITY and PINE TREE/T. ~ CINCINNATI ,OHIO 











New lines which the company is 
handling are: loom supplies of the 
E. H. Jacobs Manufacturing Com- 


| pany; “Sprucolite” pulleys of the 


American Pulley Company; and the 
products of the L. H. Gilmer Com- 
oany, Philadelphia. 


* * * 
M. B. Horsford on World 
Cruise 


M. B. Horsford, president of 
Horsford Brothers Company, San 
Francisco, is taking a six months’ 


' cruise of the world. 


The MHorsford organization is 
thirty years old this year. 








A convention was taking . the atten- 
tion of most of the,A. R. Pannell Ma- 
chinery Company, Oklahoma City, when 
our representative was calling, but 
these two are quite sufficient. They 
are A. R. Pannell, president, on the 
left, and George I. Allen, sales man- 
ager. This house sells power plant and 
gin machinery, besides steam, oil, and 
‘electric specialties. 





Spartanburg Mill Supply 
Company Liquidates 

The Spartanburg Mill Supply 
Company, Spartanburg, South Caro- 
lina, is liquidating, and absorbing the 
stock in three other branch houses. 

A. C. Steele, formerly stock man 
with the company, is now with Mont- 
gomery and Crawford, Spartanburg. 


* * * 


James Supply Starts Work on 
New Building 


Ground has been broken for a con- 
crete three-story and basement build- 
ing for the James Supply Company, 
Chattanooga. (Continued on page 68) 
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AVINGS in drill cost, amounting 
to hundreds, even thousands of dollars per year on a 
single drilling operation, are being made as a result 
of selecting drills by the “cost per hole” method. 


One large machinery manufacturer chose the most 
difficult job in his plant for the test. Cle-Forge High 
Speed Drills and one other make costing twice as 
much were set to the job of drilling bars of high car- 
bon manganese steel. 


When the final check-up was made, it was found 
that both drills could be ground the same number of 
times, but that Cle-Forge Drills gave 60 holes per 
grind against 27 by the other drill. Cost per hole for 
Cle-Forge was .0028. 
For the competing 
drill, .co64. By using 
Cle-Forge Drills on 
this job $972 were 
saved in one year. 


Many plants have 
written us for informa- 
tion since we first in- 
troduced the “cost per 








Vi 


hole” method of selecting drills. Have you received 
complete forms and instructions for making this 
test in your plant? The coupon below will bring 
them to you. No obligation is implied. 


The : TWIST DRILL 
COMPANY 
CLEVELAND 
NEW YORK-CHICAGO-LONDON 
‘TRADE MARK REG. U. S& PAT. OFF. AND FOREIGN COUNTRIES 


SPECIALISTS IN TWIST DRILLS AND REAMERS 











Yes, we would like to receive forms and instructions for making the cost 
per hole test. Also Digest No. 82. 











Copyright, 1930, by The Cleveland Twist Drill Co. 


































is nearly reached 


after only _ 
two months! | 
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Less than two months ago Gilmer, sure of the 
tremendous new industrial market for V-Belts 
that is fast opening up, set out to establish 
complete national distribution through a 
selected list of the best mill supply houses. 


Today, less than two months following, 
Gilmer’s nation-wide distribution is practically 
complete. A few territories are still open but 
are being closed rapidly. 


What more conclusive evidence could there be 
that progressive mill supply houses are aware 
of the important future of the V-Belt in industry? 
Or that the Gilmer V-Belt, known for its greater 
efficiency, stamina and economy wherever V- 
Belts are used, is the most desirable belt to handle? 


Why engineers predict 
tremendous coming market 


for V-Belts 


P 





The V-Belt, used either in single or multiple 
drives, has thoroughly proven its superiority 






MAKERS OF 
THE WORLD‘S 
BEST KNOWN V-BELT 





over other types of drives in a great many forms 
of installations. It has already supplanted other 
means of power transmission in thousands of 
cases. Any engineer acquainted with power 
transmission problems will tell you it is only a 
question of time —and a short time—before the 
V-Belt will te one of the most widely used 
forms of transmitting power. 


Obviously, this means a tremendous number of 
V-Belts will be sold every year for original and 
replacement purposes—certainly a market 
which no supply house can afford to overlook. 


Why Mill Supply Houses 
have so readily taken on the 


Gilmer V-Belt 


1 The Gilmer is the longest-wearing, most 
e efficient V-Belt made—and can easily be 
proven so. Wherever this fine belt has been 
tried out in competitive tests, it has been 
selected almost without exception. 


The vast Gilmer organization works with 

e the mill supply house in every way... 
guaranteeing a fixed, worthwhile profit on 
every belt... protecting the Mill Supply House 
from encroachments and price-cutting . . . do- 
ing extensive advertising in the Saturday 
Evening Post and leading industrial publica- 
tions ... and by aiding in many other important 
ways. L. H. Gilmer Co., Tacony, Phila., Pa. 


This coupon brings details: — 








L. H. Gilmer Co. 
Tacony, Phila., Pa. 


Dears Sirs: 


Please let me know if there is still a franchise open 
in my territory. And if so, give me full details. It is 
understood this obligates me in no way whatever. 
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Here 
worth looking into 
and thinking about 


A Nose-Type 
Collet Chuck 
andits Collets 


After you fitted 
this Chuck with an adapter 
plate, and mounted it on 
the spindle nose of your 
lathe, you can hold ac- 
in the Collets 
that will pass 
through the spindle from 
14 to 1% inches. 


is something 


have 


curately 
anything 





It is a Precision Tool, 
and has__ been 
spared to make it as good 
as it possibly can be. 


The Body is a solid 
piece of heat-treated steel, 
which after hardening has 
been ground perfectly true 
on both its outer and its 
inner surfaces, with 
bearings for the collet. 
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nothing 
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nanan 


or 
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two 
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OLD VOALLLLDE PED PAETI IU: 


If our No. 15 Chuck 


interests you, ask for 


No. 46A Catalog 
or Bulletin No. 88 





| 





THE CUSHMAN CHUCK Co. HARTFORD.CONMAISAL 








F. C. Bickers, president, has an- 
nounced that the structure will prob- 
ably be completed by August 1. The 


building will be arranged to facilitate | 


the handling of merchandise, having 
specially designed shoots and con- 
veyor rolls to permit prompt unload- 
ing of railroad freight on track sid- 
ing. The office and sales display 


| rooms will be well lighted and ven- | 


tilated. 
* ok ok 


Jones is Purchasing Agent of 
Fairmont Supply 


Effective April 1, H. P. Jones is | 


appointed purchasing agent of the 
Fairmont Supply Company, Fair- 
mont, West Virginia. He succeeds 
A. W. Adams, who resigned. 





John Schofield, president of J. S. Scho- 
field’s Sons Company; Macon, Georgia, 
is in the centre in the picture. C. C. 
Cunningham, purchasing agent, is at 


| the left; and at the right, A. J. Smith, 


a salesman who has been with the com- 
pany for 30 years. 





T. C. Keeling Returns From 


Florida 


T. C. Keeling, president of the 
Nashville Machine and Supply Com- 


| pany, Nashville, Tennessee, is back 
| on the job after a two weeks’ vaca- 


tion in Florida. 


* * * 


Vancouver House Adds to 
Board of Directors 


George Kidd, chairman of the 
board of control of the B. C. Elec- 
tric Company, and the Honorable 
| Senator G. H. Barnard, were added 
to the board of directors of Mc- 
Lennan, 


(Continued on page 74) 
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PREPARED IN A 
MODERN WAY 
FOR MODERN 
DEMANDS-- 
THERMO-LECTRIC 
FILLS A WAITING 
MARKET 





Orders for 
bitts solicited. 


ODAY mass produc- 

tion calls for tougher, 
harder babbitt metals that will 
stand the “racket” of increas- 
ingly higher-keyed manufactur- 
ing demands. Lower cost is 
another requisite and babbitt 
metals must give longer service. 
Science has produced new bab- 
bitt metals that fill this waiting 
market. 


Thermo-Lectric babbitt metals 
are manufactured electrically 
under automatic temperature 
control. Produced in this mod- 
ern manner, absolute control of 
heat is possible at all tempera- 
tures. This results in complete 
and uniform distribution of the 
high melting metals throughout 
the low melting metals, which 
makes for longer wear and in- 
creased customer satisfaction. 


Send today for further information. 


Buffalo Foundry 
and Machine Co. 


BUFFALO 


NEW YORK 











special formula bab- 


7hcMASTER-BELT 


BOSTON WOVEN HOSE & RUBBER Co. 


CAMBRIDGE MAS MASSACHUSETTS, U.S.A. 
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It’s all the same to the truckman / 


E CHARGES exactly as much 
to haul a cheaper belt to your mill as he 
does a Cyclops. The same is true of many 
other factorsentering into the labor, freight 
and overhead cost on any belt you buy. 

q A Cyclops belt, or an ordinary belt, both 
carry overhead charges which have nothing 
to do with the service the belts will give 
you. 

{ Remember this fact the next time you get 
a bargain quotationon belting. Every dollar 


you pay for Cyclops over and above the 


price of a cheaper belt is not a dellar 
thrown away, but it is a dollar spent for 
quality and belt value which means longer 
service and lower belt cost per year. 

{ A part of every belt dollar you spend is a 
fixed price over which you have no con- 
trol. Be sure the rest of the dollar buys the 
value you are entitled to have. Think of 
this point the next time the truckman backs 
up to your door with a new belt. 

{It’s all the same to him, but it’s not all 


the same to you! 
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Obtaining a complete line of 


small tools from one source of 
supply is an advantage made 
possible to the distributors handling 


“National Twist Drills and Tools.” 











TWIST DRILLS - REAMERS- HOBS - MILLING CUTTERS - SPECIAL TOOLS 


NATIONALTWIST DRILL &€ TOOL COMPANY 


DETROIT, U.S.A. 


BRANCHES 
New York, N.Y. Philadelphia, Pa. Chicago, Ill. Indianapolis, Ind. Cleveland, Ohio Syracuse, N.Y. Buffalo, N. Y. 
274LafayetteSt. 43North SixthSt. 1144 Washington Blvd. 201S.Pennsylvania Ave. 7ogSt.ClairAve.N.W. 107 GiffordSt. 76PearlSt. 




















TAP & DIE DIVISION, WINTER BROTHERS CO., WRENTHAM, MASS. 
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“What’s Selling 
in My Territory?” 


Based on reports from dis- 
tributors, comparing vol- 
ume of business for the 











month ending April | KEY To CHART 
15, 1930, with business ~~ = @ 
during the corresponding ‘ed ‘a 57 bat 
period of 1929. = ie 
< *Better comparison Z last month 



























NEW MIDDLE EAST 
ENGLAND | ATLANTIC{| CENTRAL 


Poorer Better 


WEST 
CENTRAL 


Poorer Better 









UTHERN| WESTERN 





Item 

























Poorer Better Poorer Better Poorer Better Poorer Better 






Belting, Leather 







* * * 







Belting, Composition a 




























Belting, Rubber - 
Belt Fasteners and Lacers 
Chain Blocks 


Compressors 







Electric Tools— 
Drills, Hammers, etc. 


Grinding Wheels, Wire 
Wheels, etc. 


Iron and Steel Bars 


Ladders, Safety 





Equipment 


Mechanical Rubber 
Goods 





Mechanics’ Handtools 
Nuts, Bolts, and Rivets 
Packing 


Paints, Lacquers, etc. 


raying Equip- 
















ment 

Pipe and Pipe Fittings 
Pumps 
Sandpaper, Emery Cloth 
Saws 
Shop Supplies 
Transmission Equipment 
Trucks, Lift Trucks 
Vises 


Valves 
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Another Home Run! 


HERE are some Belts 

which get to first base. 
But it takes an extraordi- 
nary Belt to run longer, 
circuit the four bases, and 
actually bring home the 
“bacon” in the form of 
additional profits for Mill 
Supply Distributors. 


Graton & Knight Leather 
Belting not only runs bet- 
ter and lasts longer, but can 
be sold more easily because 
of a definite co-operative 
selling plan that gets results. 





Mill Supply Distributors 
should know that when 
they’re batting for profits 
in Leather Belting it doesn’t 
take any high-pressure 
clout to score home run 
hits in Graton & Knight 
Leather Belting. We are 
ready to place this profit 
making plan before you. 
Write us for details. 


Graton & Knight Company 
Worcester, Mass. 


GRATON 
KNIGHT 


Graton & Knight 


Standardized 


LEATHER BELTING LASTS LONGER 





OTHER 
INDUSTRIAL PRODUCTS 





Rubber Transmission, Conveyor 
and Elevator. Belting 
Mechanical Rubber Goods 
Lace Leather 
Round Belting 
Belt Cements and Dressings 
Leather Pickers 
Lugs and other Loom Straps 
Woven Textile Lug Straps 
Leather Link “V” Belting 
Leather Cups 
“U” and Flange Packings 
Hand Leathers 
Leather and Rubber Washers 
and Discs 
Textile Aprons 


Get YOUR Free Copy 


Address 
Department U-30 


Send for your free copy 
of the Belting Manual, 
the most complete 
book of its kind. 
One hundred and 
ninety-six pages 
of practical belt- 
ing and trans- 
mission infor- 
mation. 
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WITHOUT 
QUESTION 


VISES 


ARE THE MOST COMPLETE 
LINE OFFERED TO INDUSTRY 
Machinists, Adjustable Jaw, Double Swivel, Combination Pipe, 
Hinge Pipe, Drill Press, Hinge Clamp, Chain Pipe, Utility, Coach- 
makers, Manual Training, ‘Woodworkers, and 


Quick Action. 


Pattern-makers, 


No matter what type of vise is re- 
quired, you will find it in the 
YOST LINE 











ELL YOST F 


McFeely and Prior, Vancouver, B. 
C., at a meeting of the shareholders. 


Other members are: Andrew Hous- 
toun, president; Gordon Farrell, 
vice-president ; C. P. W. Schwengers, 
managing director; Frank Barnard; 
R. P. Butchart; R. P. McLennan; J. 
H. McLennan; H. A. Ross, and 
Frank Wilkinson. 


* * * 


Knoxville Supply House 
Holds Election 


H. L. Miller has been elected 
president and general manager of 
the Tennessee Mill and Mine Supply 
Company, Knoxville, Tennessee. W. 
W. Garvey was made vice-president, 
and J. H. Henderson, secretary and 
treasurer. 

Mr. Miller succeeds E. T. Man- 
ning, who still continues as a mem- 
ber of the company. J. C. Manning 
was formerly vice-president and gen- 
eral manager. 


ee 
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OR 
ATISFACTION 


| is built on a quality basis. Hence, we surround the manu- 
facturing process of Yost Vises with every possible precaution to 


insure the finest quality and workmanship. Our rigid inspection | 


department passes on every part of every tool we make. 


SOLD THROUGH DISTRIBUTORS 


The Yost Sales Policy gives you full protection and is backed up with the 
“Make Good Guarantee” of ; 


“A YOST VISE MUST MAKE GOOD OR YOST DOES” 


YOST MFG.CO., Meadville, Pa.U.S.A. | 


E REALIZE that the only business worth having is one which | 


F. F. Feige, secretary-treasurer of The 

Hardy and Dischinger Company, To- 

ledo, is all set in his office at the com- 

pany’s new location which was built 

| after fire completely destroyed the old 
building. 





f List for Packing 
of Bolts 
| The division of simplified practice 
of the Bureau of Standards, Depart- 
| ment of Commerce, has made a first 
| revision of the uniform list of car- 
| riage, machine and lag bolts, and this 
| revision is now being submitted for 
| approval to manufacturers, distribu- 
| tors and users of these products. 
When it was first adopted in 
| March, 1927, it was impossible to 
anticipate al! the conditions which 
might be encountered when the 
schedule was put into actual use by 
the (Continued on page 82) 


Revision o 
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DIAMOND RUBBER CO. INDUSTRIAL NEWS 





Distributors of Diamond Hose increase 


sales despite adverse business conditions 


Photo shows 10” 20-ply Diamond Molasses 
Hose, weighing 558 Ibs. per 25-ft. section, 
furnished to C. U. Snyder Company of Mobile, 
Ala., through Turner Supply Company, the 
Diamond Distributor in that city. 


Users of Diamond Hose report that throughout 
a period of years they have never been tied 
up a moment on account of a failure of the 
rubber equipment. This is one reason why 
this Distributor, through intelligent planning 
and energetic marketing, was able to increase 
sales materially during the latter part of 
1929, despite adverse business conditions. 





Weare continually receiving 
inquiries for hose of all 
sorts, in response to our ad- 
vertising, which reaches 
many thousands of indus- 
trial users. We need more 
Distributors adequately to 
service these inquiries. 
Write us for your share of 
this business. 











Diamond 


= HOSE is bringing 
added sales and profits io 
Diamond Distributors because— 


1. It is always well made. 


2. Customers, becoming con- 
vinced of its long and economical 
service, place repeat orders with- 
out haggling about price. 

3. For the convenience of our 
Distributors we maintain large 
stocks at eleven different points. 
These stocks include the wanted 





sizes in Air, Creamery, Fire, Gar- 
den, Gasoline, Oxy-Acetylene, 
Steam, Suction and Water Hose. 


4. On account of the great de- 
mand for Diamond wrapped 
fabric hose, we have recently in- 
stalled new equipment for mak- 
ing it in full reel lengths, instead 
of being restricted to 50-ft. 
lengths. 


We solicit correspondence with 
prospective Distributors. 





RUBBER BELTING tr HOSE : PACKING 





THE DIAMOND RUBBER COMPANY, INC. 


Akron, Ohio 


Branches as follows: 
AKRON . ATLANTA . KANSAS CITY 


BOSTON . PHILADELPHIA . DALLAS 


- NEW YORK 
- CHICAGO 
LOS ANGELES . SEATTLE . SAN FRANCISCO 


tor proposition on Hose. 





PI um, Seo a5aiorogite eneior ae 


THE DIAMOND RUBBER CO., INC., AKRON, OHIO 
We are interested in knowing whether you have some business to give 
away in this vicinity, and whether you have a really interesting distribu- 
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New and Improved Industrial Products 








AIR BLEEDING FROM 

TOOL OWHOSE LINE 
VALVE OFF - 
AIR TRAPPED 


pipitiiati 
Th 


PATENT APPLIED FOR 





NEW application of the by- 

pass principle is incorporated 
in the “Quick-As-Wink” shut-off 
valve and coupling recently an- 
nounced by C. B. Hunt and Son, 
Salem, Ohio. A quarter-inch push 
or pull on the outer member is the 
only movement required to turn the 
flow of air on or off. In combina- 
tion with “Quick-As-Wink” coup- 
lings, this new valve allows air to 
be shut off anywhere on the hose 
line. These valves and couplings 
are made in all sizes from % inch 
to 4 inches. It is claimed that they 
are air tight from one ounce to 1000 
pounds pressure. 


l 





HE “Mighty Midget” 

is an important item 
in the new Unishear line 
of the Stanley Electric 
Tool Company, New Bri- 
tain, Connecticut. It is 
designed to cut. sheet 
steel, aluminum, copper, 
etc., as well as linoleum 
fabric, fibre, leather, card- 
board, wire mesh and 
other sheet materials of 
this nature. The capacity 
of this tool is 18 U. S. 
Gauge (.050-inch) sheet 





iron—other materials in proportion, and it weighs only 6% pounds, 
having a minimum radius of one inch. It will handle all cuts— 
straight, curves or notches, and will operate up to a speed of 15 feet 


per minute. 











GERSTNER AND 

e SONS, Dayton, Ohio, 
has designed a new tool 
chest, style 33. The deep 
top compartment is 30 inches 
long and 8% inches high, 
and has a saw rack and 
holder. Provision has been 
made to take care of smaller 
tools in a series of felt lined 
drawers. These measure 4% 
inches, 81%4 inches and 14% 
inches long and range from 
% inch to 2 inches in height. 
The front lid has a self- 


hinging device permitting it to slide on steel bearings under bottom 
drawer, and to lock automatically when the top lid is down. 





HE Brownie Manufac- 

turing Company, Fort 
Wayne, Indiana, has placed 
upon the market a line 
known as ‘‘Economy’’ 
clamps. The body of the 
clamp is sufficiently heavy 
to withstand a reasonable 
strain. Screws and wash- 
ers are of good steel. 

















HE Standard Electrical Tool 

Company, Cincinnati, has on the 
market a new standard 24-inch to 
30-inch heavy high speed floor stand 
production grinder. The work rests 
and boiler plate hoods with over- 
lapping covers are moveable. The 
safety control device working in 
conjunction with the movement of 
the hoods guards against over speed- 
ing wheels and assures working 
range of 7500 to 9000 S. F. P. M. 
The spindle is 4 inches in diameter 
and 74 inches long mounted in four 
SKF ball bearings. The motor is 
raised and lowered by means of a 
lead screw for changing the tension. 
Three speed changes are obtained 
by three step “V” belts, drive 
sheaves on spindle and motor shaft. 
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Some 


Valuable Territories 
Still Open— 


Easy Zz 


S e ll _ to your 


present customers 


It requires little sales effort on your part 
to sell G. R. High Temperature Cements 
to your present customers. Added to your 
present line, these cements will bring in 
big profits. 

GREFCO Chrome High Temperature Ce- 
ment and STANDARD Silica Bonding 
Cement are nationally advertised in lead- 
ing trade journals and are backed by an 
experienced organization with extensive 
manufacturing facilities consisting of 18 
modern plants. 

The G. R. Dealer Sales Plan includes ex- 
clusive territories, liberal discounts, com- 
plete protection, advertising and sales 
helps. 

Many dealers have already adopted these 
two G. R. High Temperature Cements and 
have added greater profits to their busi- 
ness. A few valuable territories are still 
open — fill in coupon and mail TO-DAY 
for complete details. 


~ General Refractories Co. 


106 South 16th St., Philadelphia, Pa. 


Without obligations send details 
of G. R. Dealer Sales plan. 
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New and Improved Industrial Products 



























D. Wallace and Company, 134-158 S. California 
« Avenue, Chicago, announce a new machine, their 
Number 10 jointer. The remarkable feature of this 
jointer is that it incorporates an improvement in the 
form of a skew knife cutterhead. The cutter-head is 
die-cast with Duralumin on a steel shaft. The knives 
lie on the flat surfaces and are clamped in position 
with the die-cast Duralumin cover plates which re- 
ceive bolts and washers. This machine is mounted 
on two high speed Timken taper roller bearings. 
The tables are cast semi-steel instead of the conven- 
tional cast iron. An improved safety guard is also 
provided. It is over the knives at all times on sur- 
facing operations. 











HE new “Keystone” wrench developed by the 

Keystone Manufacturing Company, Buffalo, New 
York, as an improvement of its adjustable end wrench, 
has a square top bearing surface on the upper part 
of the movable jaw which makes a positive bearing 
in which there can be no wedging and spreading 
action, and also allows a heavier web section in the 
jaw. 





HE Cushman Motor Works, Lincoin, Nebraska, 

has recently placed on the market a new fractional 
horsepower gasoline engine, to be known as the Cush- 
man “Husky,” for general purpose service. It is 
equipped with Timken Bearings on the crank shaft. 
The engine is of the single cylinder, four cycle air- 
cooled type, rated % H.P. at 1750 R.P.M., with a 
total speed range of 1200 to 2000 R.P.M. 














HE new “Ace” trolley in plain and geared types 

ranging from %4- to 20-ton capacity, is announced 
by Robbins and Myers, Incorporated, Springfield, 
Ohio. Some outstanding features are: heavy ribbed 
cast steel frame, chilled and crowned trolley wheels, 
and vertical guide rollers rotating on Hyatt dustproof 
roller bearings which bear against the edge of I-beam 
flange on curves. 




















TS Breuer Electric Manufacturing Company, 852 
Blackhawk Street, Chicago, has recently placed 
on the market a new type industrial vacuum cleaner 
of the portable tank type. The model 70, “Tornado,” 
employs an oversize 2/5 horsepower, G. E. Universal 
motor, mounted on “Norma” precision ball bearings. 
The motor is mounted on a cast aluminum cover 
which fits over a steel tank. 





HE Paasche Air- 

brush Company, 
1909-1923 Diversey 
Parkway, Chicago, has 
recently put on_ the 
market a new universal 
multiplehead convertible 
“Multi-Color” airbrush 
for applying 2, 3, or 
more colors at the same 
time. Each color is 
controlled independently 
so that all colors may 
be applied at the same 
time or shut off at 
will—also providing from finest line to widest spray. 
Multipleheads in 40 different combinations provide 
wide coating range. 
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The BEAVER Line now offers you.... 
...+. Three Types to choose from! 




































Whether your trade prefers the heavy-weight or the light-weight self-contained. 
die stock—or the separate die type of tool—you can now offer a 1” to 2” Beaver 

to exactly meet their preference. And all of them embody exclusive worth-while 

advantages. 


1.—The Four Poster Semi Self-Contained 
4 sets of dies—no bushings 


No. 8 Plain and No. 8-R Ratchet 
Advantages :—Positive die retaining device; open die slots; extra 
heavy upright posts; grooved bolt and washer for centering the 
pipe; man’s size grip screw; self-contained rear end—no loose bush- 
ings; lighter in weight—yet stronger; improved ratchet pawl; easy 
cutting; exceptional die quality; cuts drip threads uniformly; rear 
end takes 2” coupling for cutting nipples; individual die segments 
are interchangeable; dies interchangeable with other standard four 
post tools. 
Ask for Bulletin C-1. 






2.—The Light Weight Self-Contained 


One set of dies—no bushings. No loose parts. 


No. 11 Plain and No. 11-A Ratchet 


Advantages :—Simple in construction; light in weight; and easy 
cutting. Dies adjustable for over, under or exact standard. Re- 
gardless of variation in fittings, tight joints can be made. Drip 
threads and short nipples up to 2” can be cut readily. A heavy 
drop forged wing nut firmly locks the dies to desired size—easy 
to grip and tighten. Improved ratchet pawl; man’s size grip 
screw; grooved bolt and washer for centering the pipe; self-con- 
tained rear end—no loose bushings. One piece tools. 


Ask for Bulletin C. No. 11-A 
3.—The Heavy Weight Self-Contained 


One set of dies—no bushings. © 

No. 25 Plain and No. 26 Ratchet 
These die stocks are especially suited for use by oil and gas 
companies whose work requires heavy rugged tools. They have 
all the time and trouble saving advantages of Nos. 11 and 11-A 
Beavers but are of heavier construction—six pounds heavier in 
the plain tool and 10 pounds heavier in the ratchet—and their 
price is higher. Dies are adjustable for over, under or exact 
standard. Universal chuck eliminates bushings—will cut drip 
threads uniformly, and will take a 2” coupling for cutting nip- 
ples. One piece tools. 

Ask for Bulletin C-2. 


The BORDEN CO., 511 Dana Ave., Warren, O., U.S.A. 
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THE BORDEN COMPANY, 
WARREN, OHIO. 


Please send me ...... Bulletin C _—_.......... Bulletin C-1 





piatereneia Complete catalog. 
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New and Improved Industrial Products 




















STEVENS WALDEN, Incorporated, 

Worcester, Massachusetts, announces 
a new special “Washout” plug socket 
wrench set, Number 45, Three chrome al- 
loy steel, heavy-duty, double-square sock- 
ets are provided—1%-inch, 1%-inch, and 
2-inch to fit all washout plugs in common 
use. The socket fits down over the plug 
and holds it on all 4 sides. 
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HE “Super Holdfast Nail” was re- 

cently developed by The Youngstown 
Sheet and Tube Company, Youngstown, 
Ohio, particularly for use in the temporary 
construction field. Besides having the re- 
quirements of an ordinary nail it is also 
easy to remove. The auxiliary head is 
cone shaped, giving efficient pulling con- 
tact for any size tool. 








HE “Square-It” clamping block, made by Homer Strong 


and Company, Incorporated, 


Rochester, New York, is a 


fixture for holding work while being laid out. The blocks are 
produced from high-grade semi-steel castings. The square 
surfaces are rough machined after which the blocks are sub- 
jected to a heat treatment to relieve the strain. The blocks 
are then machined the second time, placed in a special fixture 
and all square surfaces are ground to a fine degree of accuracy. 
‘The sliding clamps and clamp screws are pack hardened. 





HE “1930” series of “Auto- 

Start” grinders are new 
products of the United States 
Electrical Manufacturing 
Company, Los Angeles. New 
features are: the new chip 
shield; the improved method 
of permitting proper guard 
clearance so that the tool 
holder can be maintained at 
a uniform distance from the 
wheel as the wheel grinds 
down to a smaller diameter; 
and the method of locking the 
tool rest. These grinders em- 
body asbestos protected wind- 
ings, anti-friction ball bear- 
ings, and cast aluminum rotor. 
The motor is a totally en- 
closed power unit. The ma- 
chines are manufactured in 
sizes from % to 5 H.P. 











driven at a speed of 2,000 feet per minute. 


A NEW heavy 
duty box car 
loader has just been 
put on the market 
by the Stephens- 
Adamson Manufac- 
turing Company, 
Aurora, IlIlinois. 
The machine is light 
enough to be han- 
dled by one man 
and has a capacity 
of 250 tons per 
hour. The loader 
consists of a short 
endless conveyor 
belt, 30 inches wide, 


The carrying surface 


of the belt travels in a concave curve, held in position by two 
discs, touching the belt only at the outer edges. 
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BONNE 


‘CV Chrome -Vanadium 


DOUBLE END BOX 
WRENCHES 











SET NO.29 


SET NO.33 


SOLD IN SETS, 
as illustrated 





Bonney Double End Box Wrenches are 
designed with double hexagon openings, 
making it possible to remove nuts or 
bolts, even when obstructions will only 
permit a one-twelfth turn at a “bite.” 
They are wonderfully strong, yet are 
thin and light in weight. 















































SET NO.3) 
Set No. 33 contains nine wrenches with 
openings from 7/16 to 15/16 inches (the 
MAY BE PURCHASED INDIVIDUALLY 

IF DESIRED Nos. 2814, 2816, 2818, 2820, 2822, 2824, 
a 2826, 2828 and 2830) neatly packed in a 
wss.| Bet | SA= | onen- Thick- | price metal carrying case. Price...... $21.25 

No. Bolt Cap a ings Length] ness Each 
Size | screw | ‘Nut Head Set No. 31 contains six of the ‘most 
2804 et sox4 : x4 6x36 5 % $1.40 popular sizes (the Nos. 2814, 2816, 2818, 
aes |= __| sess | Stas | 20k | 8 | | LR 2820, 2822 and 2824). Price.....’$12.15 

eee 4 % % 8 % 1.60 
2816 \% % % ¥ a % 1.70 Set No. 29 contains one each of the three 
3820 eee ea: BI % sf 10 % Heo short type wrenches, the Nos. 2804, 2805 
3822 ¥ 36 ode ne ae * 38 a % 4 2.08 and 2806, which will take care of the 
ae es a iz 6 2.30 six most commonly used iuts and bolts. 
BOOB |... 2 -0sfooee ca ie | 1314 % | 255 TR SAR ELE MS. $5.10 

(Double End Box Wrenches 12 Point or Double Hex.) 
*CV is a Bonney The leading Jobbers carry these wrenches in stock Chrome 
trademark Vanadium 
Bevencenmirl BONNEY FORGE ¢? TOOL WORKS cae 
the U.S. Patent ALLENTOWN, PA. A ¢. 11 1925 

Office mnaies 


Makersof Special Ser vice Wrenches of Chrome Vanadium, Carbon Steel Drop Forge 
Wrenches, Pipe Wrenches, Vises and Drop Forgings and the Bonney Rim Tool. 
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DISTRI 


laboratories, etc. 


The Schwenk “ONE MAN” 
Carboy Tilter —for pouring 
dangerous acids. 





AND 











THE SCHWENK “ONE MAN” CAR- 
BOY TILTER enables one man to 
handle a carboy of dangerous acid and 
pour from it without fuss, danger or 
spillage. Pays for itself in time and 
labor saved. Practically indestructible. 
Mounted on wheels as shown above. 
Dozens of the largest chemical, paint 
and other plants have been using for 
years, 


We are placing advertising in 
industrial papers, national in 


beginning to 


BUTORS 


WANTED 


SCHWENK SAFETY TILTERS used in Chemical and all types of 
industrial plants, hotels, hospitals, newspapers, office buildings, 


The Schwenk “ONE MAN” 
Barrel or Drum Tilter—useful 
SAFE wherever liquids are handled. 


SANITARY 
CONVENIENT 
(ON WHEELS) 


SAVES TIME 


LABOR 


PAYS FOR 
ITSELF. 


THE SCHWENK “ONE MAN” BARREL 
OR DRUM TILTER takes the_back-break- 
ing labor and danger out of the handling 
of heavy containers from which contents 
must be poured. 

Built as shown above with wheels and rockers 
too. Barrel or drum rests on rollers so that 
it may be rotated to get bung in_ position 
for drainage, or to mix contents. Used for 
several years by large industrials. 


current issues of a list of leading 
scope, reaching buyers everywhere. 


We want distributors to write or wire us as we are 


assign territories. 


SCHWENK SAFETY DEVICE CORP. 


70 E. 45th St., NEW YORK, N. Y. 




















EVERY 


DISTRIBUTOR’S 
SALESMAN 


Should 


keep in touch with the industry pro- 
gram which will soon be launched in 
the interests of industrial distribution. 


If you are not now regularly receiving 
MILL SUPPLIES, you had beter get 
your subscription in immediately. Start 
with the May issue in order to keep 
yourself fully informed upon this far- 
reaching movement. 








(Continued from page 74) 


many different elements of the trade. 
Therefore, the general conference 
decided that the simplification com- 
mittee, which was organized in the 
early stages of the program, should 
be continued to work with the stand- 
ing cominittee of the industry in con- 
sidering all suggestions concerning 
the maintenance and improvement of 
this recommendation. 

Several meetings were held by this 
simplification committee during the 
past two years, and the comments 
submitted to it served as a basis for 
the preparation of new tables to be 
substituted for those originally 
adopted. 

The changes are briefly described 
as follows: 

1. Tables 1 to 5 as_ originally 
adopted were designed to cover 
paper or carton packing and bulk 
packing separately. The new tables, 
numbered 1, 2, and 3, consolidate 
these two types of packing into one 
standard method. 

2. By making certain changes in 
gross weight of packages, it was 
found that some additional sizes of 
bolts could now be included without 
increasing the variety of standard 
containers. 

3. On some of the items, the num- 
ber of bolts per package has been 
increased, and on others, decreased, 
so as to secure better packing. 

4. Certain diameters and lengths 
have been added so that the recom- 
mendation may conform more closely 
to the basic sales lists in use by the 
industry. 

5. The adoption by the industry of 
the recent American Standard sizes 
of heads and nuts necessitated some 
changes of weights as shown in the 
gross weight columns. 

* * * 
Census of Distribution 
Gathers Industry Facts 

Important information on the field 
of industrial consumption is to be 
secured by the United States Census 
of Distribution. In the broadest 
sense industrial goods include all 
kinds of raw materials which re- 
quire further processing, as well as 
all semi-manufactured goods, instal- 
lations, equipment and supplies. 

In preparing questionnaires for use 
in taking this census, an effort was 
made to form inquiries which wouid 
bring forth facts needed by manufac- 
turers in regard to markets for indus- 
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NATIONAL 


COPPER-STEEL 
PIPE 


Lhe Original 





COPPER-STEEL 


PIPE 



















AMERICAN BRIDGE COMPANY 


ATIONAL Tube Company was the first 

manufacturer of Copper-Steel Pipe. In ad- 
dition to being the pioneer in making Copper- 
Steel Pipe, this Company has contributed a large 
share of the research and experiments necessary 
to definitely establish the fact that a small 
amount of pure copper added to steel makes it 
more resistant to atmospheric corrosion, Nearly 
twenty years of observation, laboratory and field 
tests and actual service records are behind the 


development of NATIONAL Copper'Steel Pipe. 


Time-tested and quality proven—backed by 
the experience and resources of the largest man- 
ufacturer of wrought tubular products in the 
world—NATIONAL Copper-Steel Pipe is the 
logical choice for all services where the pipe is 
exposed to atmospheric corrosion due to alternate 
wet and dry conditions, particularly for soil, 
waste, vent lines and rain leaders, hand rail- 
ings, etc., in commercial buildings, industrial 
plants, factories and shops. 

To secure the benefit of the experience of pio- 
neers in making this product, be sure to specify— 


NATIONAL COPPER-STEEL PIPE—The Original Copper-Stéel Pipe 


NATIONAL TUBE COMPANY 
Frick Building, Pittshurgh, Pa. 
SUBSIDIARY OF UNITED STATES STEEL CORPORATION . 





CARNEGIE STEEL COMPANY 





PRINCIPAL SUBSIDIARY MANUFACTURING COMPANIES OF UNITED STATES STEEL CORPORATION: 


ILLINOIS STEEL COMPANY THe Lorain STEEL COMPANY 


AMERICAN SHEET AND TIN PLATE COMPANY CYCLONE FENCE COMPANY MINNESOTA STEEL COMPANY TENNESSEE COAL, IRON & R. R. COMPANY 
AMERICAN STEEL AND WIRE COMPANY FEDERAL SHIPBUILDING AND Dry DOCK COMPANY NATIONAL TUBE COMPANY UNIVERSAL ATLAS CEMENT COMPANY 
Pacific Coast Distributors—United States Steel Products Co., Columbia Dep San Franci 


, Los Angeles, Portland, Seattle, Honolulu. Export Distributors—United States Steel Products Co., NewYork City 
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| trial goods and also in regard to} 
| marketing methods. 


As a result it is believed that the MYERS 
census will throw light on three im- | 
portant aspects of the problem of | 
distributing industrial goods. These | WATER 


are: merchandising methods used by | 


|producers of industrial goods; spe- | ‘ 
cific purchases by the various indus- | SYSTEMS FE 
GREATER SALES 'trial consumers including manufac- | " 
turing plants, mines and quarries, and f 
| building contractors; and the activi- 


from : : country and suburban homes, for 
ties of w holesalers w ho are engaged public and private buildings and 
in handling industrial goods, showing 


institutions isolated from city 
SERVICE PROVEN | among many other things, where they water mains, for mills, mines or 
lare located, the various commodities factories—Myers self-oiling, self- 
HOSE COUPLING | they handle, and so forth. starting, self-stopping features for 
One part of the census will try|| @™Y Service up to ten thousand 
‘to determine the extent to which in- gallons of water per hour provide 
dustrial goods are sold direct from Gependabie water facilities at a 
‘ etm surprisingly low cost. 
| factory to factory, as distinguished 
'from the extent to which they pass 
through one or more of the channels 
|of wholesale trade. A second part 
| will attack the problem of the dis- | 
‘tribution of industrial goods from | 
the other end, and will ask the manu- | 
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Water at the turn of a tap for 











“Boss” Male Coupling 
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“Boss” Female Coupling with Spud 


Here is the superior hose 
coupling for high, low or | 
normal pressure. Sells | 
to contractors, industrial 
plants, and mines for use 
with steam, air or water. 
Super-strength renders | 
longer service and de- | 
pendability under all. con- 
ditions. Write for the 
facts. 





| Types for shallow or deep wells. 
Operation by engine or motor. 















Sizes 4% to 1 inch fur- | This collegiate trio consists of Craig | 
nished with two bolt | C. Langforce, L. B. Sutton, and A. B. | 
1 Sutton, all of the Carolina Mill Supply | 
clamps. Company, Asheville, North Carolina. 
Sizes 1% to 4 inch fur- 


nished with four bolt 
clamps. 





| facturers in 179 of the leading indus- 
| tries to state the quantity and value 
of various specified materials used by | 





: ‘ See our nearest distributor or 
| them during the preceding year. And write us direct for catalog and 


|the third part consists in those ques- complete information. 


tions which are being asked of all 


p I xX @) ®»® |wholesalers and distributors regard- THE F. E. MYERS & 
|ing their sales of the various indus- BRO. CO. 
VALVE & COUPLING €O | trial commodities. Ashland. Ohio 
e ’ 


PHILADELPHIA The consumption of 475 different | pusne..tnedinn uneenien mae 
specific materials is being asked, but, TOOLS—DOOR HANGERS 


'of course, the consumption of only a | 
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The latest Whitehead Installation 


The above illustrates the most recent addition to 
the Whitehead Plant—positively the last word in 
modern calender and mill room equipment. The 
much sought combination of accuracy and speed is 
here attained, which means quality and quantity 
of output. 


This unit is so finely adjusted that the same re- 
sults are obtained in production as are called for 
by the highly technical laboratory experiments. 


All of which maintains Whitehead progress, and 
the quality of Whitehead Mechanical Rubber 
Goods . . . . Send for samples and prices. 








“another Reason for Sustained Quality 
The last word in Modern Equipment 


Whitehead Products 


Belting (Conveyor & Transmission)— 
Steam Hose—Air Hose—Water Hose— 
Suction Hose—Creamery Hose—Fire Hose 
(Underwriters )}—Sand Blast Hose. 

Mill Hose—Oil Hose—(Suction & Dis- 
charge) — Tubing — Sheet Packings — 
Washers & Valves—Diaphragms—Dredg- 
ing Sleeves—Moulded Goods. 


NOC 








The Whitehead Bros.Rubber Go. 
“MECHANICAL RUBBER GOODS, SINCE 1873” 


Trenton,New Jersey 
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Phila. Office: 617 Arch St. 


Steel Case Hardened 
Set Screw ~ ~ ws An 
Exclusive Feature of 


Br 


POWER TRANSMISSION HANGERS 





The reputation and reliability of Bond 
Power Transmission Hangers is the result of 
the engineering skill put into their design 
and the care which has entered into their 
manufacture. 


One of the exclusive features that has 
stamped Bond Hangers as “consistently re- 
liable” is the steel case hardened set screw 
that provides Universal adjustment. Prac- 
tical and scientific tests have shown that this 
type screw gives finer services and greater 
reliability. 


The finest testimonial for Bond Power 
Transmission Hangers comes from _ those 
thousands of users who voluntarily tell us 
of the satisfactory service our Hangers af- 
ford. 


We can be of assistance in solving your 
installation or replacements problems. 
Trained men will take up these problems 
with you — with no obligation. 


There is a Bond Truck Caster built to 
fit any job in your plant. Let us send 
you a catalog for your file. 


Bue 
Foundry & Machine Company 


Manheim, Lancaster Co., Pa. 


Chicago Office: 39 S. Clinton St. 





N. Y. Office: 256 Broadway 





few of these is being asked of each 
industry. The data on materials pur- 
chased will be published by geo- 
graphic areas and by industries to 
give the most valuable information 
on marketing possibilities. 


+ es 


Boston Pulley Sells Fafnir 
Bearings 

The Boston Pulley and Shafting 
Company, Boston, recently took over 
the distribution of Wood’s “Fafnir” 
ballbearings for the city of Boston. 
This addition gives the company a 
complete transmission stock. 








Members of the Van Dervoort Hard- 

ware Company, Lansing, Michigan— 

Don Ray, factory supply salesman; C. 

G. Garlock, buyer, and A. D. Van Der- 
voort, general manager. 





H. G. Tondreau, who came to the 
company at the first of the year, 
after five years as manager of the 
transmission department of Belcher 
and Loomis Hardware Company, 
Providence, Rhode Island, is now 
successfully established in his new 
work. 

a 


Standard for Glass Joints 
Effective 

The recommended commercial 
standard for interchangeable ground 
glass joints sent out for written ac- 
ceptance by the Bureau of Standards 
of the Department of Commerce on 
February 10 may be considered ef- 
fective for new production August 1. 
One hundred sixty-seven signed ac- 
ceptances have been received repre- 
senting practically all of the manu- 
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Three out of Every Four Require- 
ments for Texrope Drives can be 


Shipped from Warehouse Stock 


PERLE ET TTT 






CINCINNATI 







DENVER KANSAS ¢; 
Stocks of Texrope Drives % WR 
are also maintained in 








The asterisks indicate 










stocks of Texrope belts. 
i Le i ee ag Cag WICHITA ¥ CHARLOTTE S: The stars indicate stocks of 
egies Reco Kruisa ——" complete Texrope Drives. 


weden. 


Liga ES 
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TEXROPE * 


THE PERFECT TRANSMISSION 


SWEETWATER 36 








Always unrivalled in performance... 
now Texrope Drives lead in service. 


Practically every transmission require- 
ment can be filled with stock Texrope 
Drives ... and immediate delivery made 
from warehouses throughout the country. 


Stock drives up to 100 H. P. are thus 
available in ratios up to 7:1. As many as 
eighty-three different ratios of sheaves 
are stocked for each horsepower rating. 


Where conditions require a special drive, 






HOUSTON 4 


IMMEDIATE 
SHIPMENT fom STOCK! 















SKDALLAS 








quick delivery can be made on drives 
up to 2,000 H. P. 


To users of Texrope Drive this new and 
complete service further substantiates 
Texrope’s claim to leadership in the 
transmission field. To manufacturers 
who sell Texrope Drives as a part of 
their power driven machinery, this is 
complete assurance that their customers 
will enjoy the finest service as well as 
unequalled performance. 


Put Texrope to Test Where You’re Having Transmission Trouble 


Where moisture is ever present . . . where dust 
and dirt fill the air... These are the places 
where Texrope Drives prove their perfection 
most convincingly. Under the most adverse 
conditions ... where other drives mean contin- 
ual maintenance and repair .. . Téxropes give 
steady service with practically no upkeep. 


Texrope Drives require no grease, oil or dress- 
ing. It isa clean drive. Frequent shutdowns due to 
transmission failure cease when Texrope is used. 


The wedging contact between the belts and the 


V-grooved sheaves permits no slippage. Starting 
is smooth ... there is no vibration . . . and the 
drive is always silent. 


In approximately the last five years over 75,000 
Texrope Drives have been installed. Unbelievable 
as it may seem, this drive has never failed to 
satisfy wherever it is correctly applied. 


Texrope is rightly termed “the perfect trans- 
mission for every purpose”. One installation, 
on your hardest drive, will convince you. Send 
for a copy of Bulletin 1228-K. 


ALLIS-CHALMERS MANUFACTURING COMPANY, (Texrope  Biieton) 


Specialists in Power Machinery Since 1846 


ALLIS- 





. CHALMERS 


2 DRIVES 
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inning the 


Business Derby/ 


The eyes of the turf world are focused on Churchill 
Downs at Louisville each May. There, as the 
climax of the racing season, America’s leading thor- 
oughbreds meet in the world-famed Kentucky Derby. 








The Kentucky Derby lasts scarcely two minutes, 
while your “business derby” is a year ’round race. 
If you would reap the greatest profits in selling indus- 
trial brooms and brushes, place your time, effort and 
money on the Capital RED CAP line. RED CAPS 
are the acknowledged leaders in their field, big money- 
makers for mill supplies distributors all over Amer- 
ica. Back the favorite, string along with the “wise 
money,” and let RED CAPS lead your sales race, 
kicking dust in the face of all competition. 


INDIANAPOLIS BRUSH 
© BROOM MFG. CO. 


126 Brush St. Indianapolis, Indiana 





facturers, a number of the larger 
distributors, and many consumers of 
interchangeable ground glass joints, 
thus indicating a satisfactory ma- 
jority approval of this commercial 
standard. 

Copies of the printed booklet cov- 
ering this commercial standard will 
be distributed as soon as it becomes 
available. 





J. E. Elcan, secretary; and E. F. Parks, 

assistant manager, of the Columbia 

Supply Company, Columbia, South 
Carolina. 





Corby Supply Distributes 

Ohio Electric Hammer 
The Ohio Electric Hammer Com- 
pany, Cincinnati, has appointed the 
Corby Supply Company, St. Louis, 
to. distribute the “Ohio” electric 
hammer in Missouri, Arkansas, Kan- 
sas, Oklahoma, and southern Illinois. 


* * * 
E. W. Beard with Larkin 
Supply 
Elkin W. Beard is now with the 
M. D. Larkin Supply Company, Day- 
ton, Ohio. He had been employed 
with the Hughes Supply Company, 
Mansfield, Ohio. 


* * X* 


Finney and Fuller Now 
Fuller Supply 
Finney and Fuller Company, In- 
corporated, Utica, New York, an- 
nounces that its corporate name has 
been changed to Fuller Supply Com- 
pany, Incorporated. Officers of the 
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Lamson bolts 
are uniform . . 
in accuracy 
and strength 


Assembly time is held to the 
minimum with Lamson bolts and 
nuts on the job. The right steel 
and proper heat treatment as- 
sures the user of Lamson bolts 
that heads will stay on and that 
threads will not strip. Extra- 
ordinary care and the most 
modern production equipment 
maintain an accuracy known far 


and wide for its uniformity. 


Bolts and nuts of the highest 
quality deserve the best of pack- 
ages— and all bolt and nut prod- 
ucts sold under the Lamson 
label are packed with particular 
care —in tough paper packages 
or strong paper cartons. 


Whether the Lamson bolt you 
buy is for ordinary use or for 
some special purpose, Lamson & 


Sessions’ good name stands 
back of it. 


THE 

LAMSON & SESSIONS CO. 
General Offices 

Cleveland, Ohio 


& SESSIONS CO. 















CLEVELAND, OHIO 


Plants at Cleveland and Kent, Ohio; Chicago and Birmingham 
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1921 1922 1923 1924 1925 


Astounding 


Records 


in Production Progress 


The widespread predictions of 1921, 
that the pleasure car market of America 
was close to saturation, are easily re- 
In that year, 1,500,000 pas- 
senger car motors were produced. . 
Truly a tremendous number. Yet, 1929 
called for 4,800,000—more than 3 


called. 


times as many as 9 years ago! 





1926 


Numerous other products have shown 
smart progress, and, it has been due in no small way to the 
willingness of the manufacturers of seemingly “little things” 


to keep in step. 


Socket Head Cap Screws, for example, figured strongly 
in the progress of 1929 because of their very modernness 
of design—which is abreast, and often ahead, of the most 


forward-looking production needs. 


Bristos may help you in your 1930 production. May we 


send you more information? 


_BRISTO 








THE BRISTOL COMPANY, 
WATERBURY, CONN. 


DEPT. H 















company are: Duncan E. Fuller, 
president; Brainard Legro, vice- 
president; I. Carl Fuller, treasurer 
and general manager, and Harry J. 
Colerick, secretary. 


* * * 


Sidney B. Roby Company 
Sells Stanley Tools 
Sidney B. Roby Company, Roches- 
ter, New York, is now selling the 
complete line of Stanley electrical 
tools made by the Stanley Works, 
New Britain, Connecticut. 


* * * 


New Diamond Rubber 
Distributors 
Crawford Mill Supply Company, 
Winston-Salem, North Carolina; 
Couse and Bolton Company, Incor- 
porated, Newark, New Jersey, and 
American Machinery and Supply 
Company, Omaha, Nebraska, are new 
distributors for the Diamond Rubber 
Company, Akron, Ohio. The Hercu- 
les Equipment and Rubber Company, 
San Francisco, has increased its Dia- 
mond stock on various items, and 
generally improved its selling organi- 
zation. Beck and Gregg Hardware 
Company, Atlanta, is adding another 
salesman who will specialize on 
Diamond “Lynx” belting. 


* * * 


Death of Leo S. Schwabacher 

Leo S. Schwabacher, president of 
the Schwabacher Hardware Com- 
pany, Seattle, passed away April 6. 


* * * 


Simplification of Grinding 
Wheels Recommended 

A simplified practice recommenda- 
tion on abrasive grain sizes which is 
the result of five years of study on 
the part of manufacturers of grind- 
ing wheels and electric furnace abra- 
sives, is to be presented for approval 
at a conference to be held at the 
Bureau of Standards, Washington, 
D. C., at 10:00 A. M. Eastern 
Standard Time, May 8. 

The following items will be dis- 
cussed at the meeting: procedure for 
establishing a simplified practice rec- 
ommendation under auspices of the 
Division of Simplified Practice, his- 
tory of the project, the tentative sim- 
plified practice recommendation as 
developed by the industry, the adop- 
tion of this recommendation, the es- 
tablishment of an effective date from 
which the recommendation shall be 
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Save Floors! 


Stop Noise! 


Enjoy Years of Service! 


“BACCO” 


a new wheel 
for Bassick Steel Truck Casters 





Here is an unbeatable combination — the 
right wheel on the right caster. 


The Baco wheel is the result of over four 
years of testing and experimental work. 


Today it is the best wheel for fioor pro- 
tection and durability on the market. 


It offers Service such as you never expe- 
rienced before. It means actual floor 
saving and relief from noise. It possesses 
enduring strength beyond expectation. 


Let us send you detailed information about 
our truck casters and their relation to your 
particular problem. 


—AND HERE’S WHY 


om that Gives Real 
1—Composition Rubber Tread {ist Gives Real 


Its resilience saves floors, eliminates noise. Its tough texture stands 
up through years of hard wear. 

—_ ‘ ‘ that is virtually unbreak- 
2 Special Bakelite Body able. This material is 
formed under great pressure and is strong beyond comparison. 








“It’s the way they’re built” 


THE BASSICK COMPANY .- Bridgeport, Conn. 


Bassick 


3—Self-Lubricating Durex Bearing feauires n° 


: lubrication, 
yet rolls with ease and quiet. Found only in Bassick Caster wheels. 


".. due to a patented process 
4—Tread Can’t Come Off veto patented process 
tread an integral part of wheel. It can’t work loose. 






Bassick 

Steel Station- 
ary Caster with 
BACO Wheel 








For 34 years the buy-word for fine casters and furniture rests 
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VENTILATING FANS and BLOWERS 




























‘THe GREATEST 
Air VoLuME 
At Lowest 
Power Cost , 
Ever Bunt Into A Fan! 


Charavay Propeller Fans are built in a 
wide range of types and sizes—all with 
the patented overlapping propeller blade 
that gives more air volume on less power 
cost than any other ventilating fan to- 
day. Charavay engineers can survey 
your ventilating problems and give you 
exactly what your needs _ require, 
whether it be a mild breeze to comfort ] 
workers or a battery of fans creating a | 
“cyclone gale” in a water cooling tower. 
Installation costs, too, are low. 






A TYPE FOR 






AND ENGINEERS TO 
COUNSEL WITH YOU 


DISTRIBUTORS 
S. FARIES, P. H. RODGERS, THE F. M. WEBBER 
40 Transportation Bldg. 505 Bell Block, o.. 
Philadelphia, Pa. Cincinnati, Ohio. 1260 Graybar Bldg., 
CROSS VENTILATING RALPH SPRENGER, New York, N. Y. 


557 Market St., M. P. ZIEGLER .& CO., 
228 Si. LaSalle St., San Francisco, Calif. 120 S. Fountain Ave., 





Chicago, Il. Springfield, Ohio. 

AIR CONTROL EQUIP- NORTHWESTERN FAN & 
MENT CO., BLOWER CoO., 

3825 A Main St., 447 Virginia St., 


Milwaukee, Wis. 
THE PITTSBURG ELEC. & 
WORKS 


BELANGER FAN & MACH. , 


Kansas City, Mo. 








BLOWER CoO., 
8202 Woodward Ave., 
Detroit, Mich. 


THE WILLIAM P. LITTLE 


Cco., 
P. O. Box 187, 
Stratford, Conn. 


CARROLL B. McGAUGHEY, 
133 Cone St., N.W., 
Atlanta, Ga. 


MISSOURI VENTILATING 
EQUIPMENT CO., 

1706 Olive St., 

St. Louis, Mo. 


1 Barker Place, 
Pittsburg, Pa. 
STEEN FAN & BLOWER 


co., 
325 Ellicott Square, 
Buffalo, N. Y. 
THE J. W. THOMPSON 


Cco., 

505 Franklin St., 

Peoria, Ill. 

VENTILATING EQUIP- 
MENT CO., 

1601 St. Clair Ave., 

Cleveland, Ohio. 

WESTERN OHIO VENTI- 
LATING CO. 

110-12 Eleventh St., 

Toledo, Ohio. 














HARTZELL PROPELLER FAN Co. 





Div. of Hartzell Industries, Inc. 


512 Craft S St. 








. PIQUA, OHIO 





effective for new production, ap- 
pointment of a standing committee 
to sponsor the recommendation and 
to take care of any revisions which 
may appear necessary from time to 
time to keep it abreast of the best 
thought and practice in the industry, 
and standard samples of the grain 
sizes. 
* * % 


Bickford and Francis Handles 
New Lines 


Two new lines which the Bickford 
and Francis Belting Company, Buf- 
falo, has taken on recently are the 
welding equipment of the Alexander 
Milburn Company, Baltimore, and 
the couplings made by the Poole En- 
gineering Company, also of Balti- 
more. 











A. B. Clark, president of the Charlotte 
Supply Company, Charlotte, North 
Carolina. 





Arbor Hole Simplication 
in Effect 


The general conference held March 
20, at Washington, D. C., under the 
auspices of the division of simplified 
practice of the Bureau of Standards, 
Department of Commerce, and at- 
tended by representatives of manu- 
facturers, distributors and_ users, 
unanimously approved a_ simplified 
practice recommendation covering 
the shapes and sizes of arbor holes 
for portable electric circular saws 
and grinding wheels. 

It was decided that the approved 
shape of hole for grinding wheels 
should be round, while for saws, the 
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——special analysis electric 


steel casting, anneal 


—pockets are: fashi ne 


CHAIN HOISTS—TROLLEYS--TRAVELING 

CRANES—JIB CRANES—LOW HEAD 

ROOM TROLLEY HOISTS—TWIN HOOK 
HOISTS—HAND WINCHES, Etc. | 


You can secure WRIGHT Equipment from your Jobber 
24 t  @) ae) | a eo oe Ole) 


WRIGHT MANUFACTURING COMPANY 
BRIDGEPORT, CONNECTICUT. 
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‘They have a 


shapes are to be round or round with 
flat sides. 


The size of arbor hole for the 
ibove shapes is to be 1% inches in 


where flattened sides are used). 


diameter (with one inch across flats 
SALES This recommendation is to be ef- 


Consistent advertising eases 
your sales of Service Casters 
and Trucks — just as bear- 
ings of the highest grade 
abolish resistance to the 

roll and swivel of the 
casters themselves. 

Thus, they cost less 

to sell. 


SERVICE CASTER 
& TRUCK CoO. 
529 N. Albion St. 
Albion, Mich. 
































Write for de- 
tails and terms 
to distributors, 
if your terri- 
tory is open. 


















































Service Bulldog 
Frictionless 
Caster (No. 
104) with 
Service and 
Hyatt bearings. 


SERVICE 
Casters &Trucks 


















fective as‘of January 1, 1931. 


In accordance with the usual pro- 


cedure of the division, mimeographed 
copies of the summary report of the 
general conference will shortly be 
sent to all interested in the industry, 
requesting their signed acceptance. 
When sufficient signed acceptances 
have been received, representing, at 
least, 80% of industry, by volume 
of production, the recommendation 
will be endorsed and published by 
the Department of Commerce. 


* * x 

Lowman-Shields Company 
Distributes New Lines 

The Lowman-Shields Rubber Com- 


pany, Pittsburgh, distributor in Pitts- 


yurgh and vicinity for the Mechanical 


Rubber Company, are now also sell- 


ng Dayton “Cog-Belt” drives, made 


by the Dayton Rubber Manufactur- 
ing Company, and leather belt and 
packings manufactured by the Phila- 
delphia Belting Company. 


* * * 


Tucker Takes on New 
Timing Chain 

The O. D. Tucker IV and Com- 
pany, Little Rock, Arkansas, has re- 
cently announced its appointment as 
distributor for the new “Union” 
silent timing chain, made by the 
Union Chain and Manufacturing 
Company, Sandusky, Ohio. This is 
a comparatively new product of the 


company. 
* * x* 


Mill and Mine Supply Has 
New Seattle Building 

The Mill and Mine Supply Com- 
pany, Seattle, Washington, is build- 
ing new quarters in Seattle. The 
new structure will be 180x300 feet. 
This organization also has a store in 
Portland, Oregon. 










+ + 2 


New Lines for Carey 

Machinery and Supply 
The Carey Machinery and Supply 
Company, Baltimore, Maryland, is 
new handling planers, tool grinders 
and drill grinders of William Sellers 
and Company, Incorporated, Phila- 
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“The Logical 
Source of Supply” 


for 


Brass & Bronze 
Bolts a Nuts a Washers 


ConcENTRATE your 
purchases of Brass & 
Bronze Bolts, Nuts and 
Washers at the H. M. 
Harper Co., where you 
ean obtain from stock: 





Hex Hd. Brass Cap 
Screws ae 
Flat Hd. Brass Cap Pa 
Screws 5 
Brass Machine Bolts te 


Brass Carriage Bolts 
Brass Lag Screws 
Brass Set Screws 
Brass Thumb Screws 


Knurled Brass Screws ns 
Knurled Brass Nuts be 
Brass Studs B 
Brass Washers Ne 
S.F. Hex Brass Nuts - 
SAE Hex Brass Nuts a 
Hex Tobin Bronze ¥ 

Nuts a 


Hex Brass Cap Nuts 
Brass Wing Nuts 


Send for 
Complete Catalog 











H. M. HARPER 


COMPANY 


2622 Fletcher Street 
Chicago, Illinois 
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SeeRIEA1Dpipe 
tools at The Na- 
tional Convention, 
Booths 132 and 
133 at Boston. 


PIPE WRENCHES 
VISES AND PIPE 
CUTTERS 


HEN you check 
up on the popu- 
larity and profit in 

|Z Wrenches, ask 
also about the RIFAID 
Pipe Cutter with the 
new “blue” blade, 
RIEAID Vises with new 
jaws that won’t mar 
nickel pipe, and the 
RIFAID Super- 
Six with compound 
leverage. 





FeI&ib is a tool no one has to go easy 

with—jobber, dealer or user. For every 
part of a FRIG0D is as powerfully built as 
the housing, which we guarantee can’t break 
or distort. It can be used with utmost con- 
fidence on the most stubborn pipe. That’s why 
the demand for FeI30Ds is big and increas- 
ing daily. 


A RIGID is a pipe wrench that gives 
pipe wrench users more than other wrenches 
give and then some. 


The I-Beam handle with the hang-up hole 
has exceptional strength, The jaws grip and 
let go instantly. They won’t slip or lock on 
pipe. The heel jaw of special steel wears re- 
markably well. So does the hook jaw with the 
pipe scale. And you'll find the adjusting nut 
always free riding in open housing even after 
much and severe use. Sizes 6” to 60”. 


More than a million RIE1Bs in use prove 
that they are fast selling pipe wrenches. You 
ought to be enjoying your share of this busi- 
ness. 


THE RIDGE TOOL COMPANY, DEPT. MS. ELYRIA, OHIO 


RikaIb 


WRENCHES 
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can be used with any 4-point 








Self-Aligning Unit 





Latendorf Conveyor and Cooling Systems in General 
Baking Company plant at Oklahoma City equi; 
with Shafer Pillow Blocks, Flange Bearings, F 
Bearings and Conveyor Rollers, 


Widely endorsed performance 


| Og aetna in ever-increasing num- 
bers are standardizing on Shafer Self- 


Aligning Roller Bearing Industrial Units. 
Performance admirably meets today’s 
for lowered operating costs. 


Shafer Units provide the utmost transmission of 
power, minimum maintenance expense and maxi- 
mum life. This performance is widely endorsed 
by users and forms the basis for a sound sales 


opportunity. 


Let us send you an interesting description of 
exclusive Shafer features, and a sample bearing 
so that you can see for yourself its superiority 


of design. 


SHAFER BEARING CORPORATION 
Chicago, Illinois 


HAFER 


6501-99 W. Grand Ave. 


cSelf-eAligning” 
ROLLER BEARING 
INDUSTRIAL UNITS 





1905 


FLEXIBLE SHAFTS AND EQUIPMENTS 
The World’s Largest Exclusive Builders 








ESTABLISHED 1905 





to 2-H.P. 


Type 
Vertical M5—%-H.P. 


fie 





We build many attachments for these machines fitting into hundreds of operations 
and many more types of equipments, capacities from % to 2h. p. Send for catalog. 


Manufactured by 


N. A. STRAND AND -_. 


5001-5009 NORTH LINCOLN STREET - - CHICAGO 





1930 


Type - 
RE-M4—%-H.P. 








Type Type 
MP5—1%4-H.P. M7-A—1%4-H.P. 











delphia; star lathes of the Seneca 
Falls Machine Company, Seneca 
Falls, New York; and the products 
of the Automatic Machine Company, 
Bridgeport, Connecticut. 

‘+ & & 


Chattanooga Supply House 
Takes on Gates Drives 

The Gates “Vuico V-Grip” rope 
drives have been recently added to 
the line of the Chattanooga Belting 
and Supply Company, Chattanooga. 
These drives are made by the Gates 
Rubber Company, Denver. 

x * x 


Henry Gilbert Sons No 
Longer in Business 
Henry Gilbert Sons, Harrisburg, 
Pennsylvania, is out of business. 
The building has been sold and all 
sales activities stopped. 
x * * 


Webb Belting Now Sells 
Worthington Pumps 
J. A. Webb Belting Company, In- 
corporated, Buffalo, New York, is 
selling Worthington pumps. 





Statement of the Ownership, Management, 
Circulation, Etc., Required by the Act 
of Congress of August 24, 1912, 


of Mill Oates. published monthly at Chicago, IL, 
for April 1, 19% 

State of tilinoiss _— of Cook, ss. 

Before me, a notary public in and for the State and 
county aforesaid, personally appeared C. W. Forbrich. 
who, having been duly sworn according to law, 
deposes and says that he is the vice-president of 
Mill Supplies, and that the following is, to the best 
of his knowledge and belief, a true statement of the 
ownership, management (and if a daily paper, the 
circulation), etc., of the aforesaid publication for the 
date shown in the aboe caption, required by the 
Act of August 24, 1912, embodied in section 411, 
Postal Laws and Regulations, printed on the reverse 
of this form to-wit: 

1. That the names and addresses of the publisher, 
editor, managing editor, and business mamagers are: 
Publisher, Electrical Trade Publishing Co., 520 N. 
Michigan Ave., Chicago, Ill.; editor, Albert E. Paxton, 
520 N, Michigan Ave., Chicago, Ill.; managing editor, 
Albert E. Paxton, 520 N. Michigan Ave., Chicago, Ill. ; 
vice president, C, W. Forbrich, 520 N. Michigan 
Ave., Chicago, IL. 

2. That the owner is: (if owned by a corporation, 
its mame and address must be stated and also im- 
mediately thereunder the names and addresses of 
stockholders owning or holding one per cent or more 
of total amount of stock. If not owned by a corpora- 
tion, the names and addresses of the individual owners 
must be given. If owned by a firm, company, or other 
unincorporated concern, its name and address, as well 
as those of each individual member must be given.) 
Howard Ehrlich, 520 N. Michigan Ave., Chicago, IIL; 
Edgar Kobak, Jackson Heights, N. Y. 

3. That the known bondholders, mortgagees and 
other security holders owning or holding 1 per cent 
or more of total amount of bonds, mortgages, or 
ether securities are: (If there are none, so state). 
None. 

. That the two paragraphs next above, giving the 
names of the owners, stockholders, and security hold- 
ers, if any, contain not only the list of stockholders 
and security holders as they appear upon the books 
of the company but also, in eases where the stockholder 
or security holder appears upon the books of the com- 
pany as trustee or in any other fiduciary relation, the 
name of the person or corporation for whom_ such 
trustee is acting. is given; also that the said two 
paragraphs contain statements embracing affiant’s full 
knowledge and belief as to the circumstances and 
conditions under which stockholders and _ security 
holders who do not appear upon the books of the 
company as trustees, hold stock and securities in a 
capacity other than that of a bona fide owner; and 
his affiant has no reason to believe that any other 
person, association, or corporation has any interest 
direct or indirect in the said = bonds, or other 
securities than as so stated by him. 

That the average number of copies of each issue 
of this publication sold or distributed, through the 
mails or otherwise, to paid subscribers during the six 
months preceding the date shown above is (This in- 
formation is required from daily publications only.) 


. W. FORBRICH 
Sworn to and subscribed before me this Ist day of 
April, 1930. 
(Seal) Elsie E. Stover. 
(My commission expires December 10, 1933.) 
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PACKING & RG 


















SADELPHIA.Y 


BELMONT SALES CO-OPERATION 


ADVERTISING FIELD SERVICE 

3 Belmont National Advertising in the Factory trained representatives are avail- 
leading consumer trade papers is able to work in the field with distribu- 
planned to reach your customers and tors and their salesmen. The proper ap- 
prospects with a message that brings plication of Belmont Packings is thus 
out the features of the Belmont line and assured. This system of education is an 
the fact that it is obtainable through all important factor in Belmont Sales 
exceptional distributor service. Co-operation. 


CATALOG AND CIRCULARS 


Our complete 92-page catalogue is distributed freely and a 
series of circulars are offered for Direct Mail Service, all 
bearing the distributor’s imprint. 








RFCS 
7 
4 


SALES POLICY AND 
FACTORY RESOURCES 


Back of our co-operative sales plan is the 
Belmont Sales Policy of marketing through 
the distributor, and the Belmont Plant, mod- 
ern in every way, enabling us to manufac- 
ture the complete line from raw material to 
finished product under one roof and main- 
tain uniform quality only obtainable by 
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a methods of this type. 
Belmont Packing & Rubber Co. 
Philadelphia, Pa. U.S. A. 
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DAR 


Double 
Service 
Unions 


Give DOUBLE SERVICE because the 
two bronse-to-bronze seats protect both 
sides of the joint from rust and cor- The guarantee which each DART 
rosion and guarantee a longer life of UNION carries establishes good_ will 

- Pig - and confidence in your house. If one 
service. Your salesmen will find easier should prove defective in material or 
selling, and establish permanent grow- 


workmanship, we will supply two of 
: nig : P the same size FREE. Dart 100% 
ing accounts. Write for information 

and a FREE sample. 







































Unions are made in every desirable 
size for industrial use. Write today 
for our catalog. 


E.M. DART MANUFACTURING CO. 


Providence, R. I. 


Sales Agents: Canadian Factory: 


The Fairbanks Company, New York, and 
at all Branches. 


Dart Union Company, Ltd., 
Toronto, Canada. 








Pee + all 
PROTECTION 
EQUIPMENT 
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CO. 


416 North Monticello Avenue CHICAGO 








Alvin M. Smith, well-known distributor 

and secretary-treasurer of the Southern 

Supply and Machinery Distributors’ As- 

sociation. No convention would seem 

complete without the genial Alvin around 
to help pep things up. 





Concerted Action Is 
Necessary 
(Continued from page 42) 


with mobilization, dry rot will soon 
set in. Let us look out for that! Let 
me make further reference to the 
Merchandising Committee and to 
show more clearly its handicaps and 
limitations permit me to compare 
the Merchandising Committee to an 
engineering corps in an army. 

The commanding officer of the 
army names a point which becomes 
an objective between the objective 
point and the location occupied is an 
impassable swamp. He calls the engi- 
neers to survey a pathway through 
the swamp and build a road which 
will permit the passage of the fight- 
ing unit. It’s the engineers’ job to 
get the army through the swamp, not 
to make the attack after having got- 
ten through. The army is equipped 
to do the fighting, they have the guns 
and the ammunition. They are or- 
ganized to fight under a competent 
commanding officer. 


HEN the survey is made and 
the road built the army may re- 
fuse to travel it. If they do, they must 
either camp where they are, or retreat. 
The road may be a tough one, but it 











never was supposed that the engineers 
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Building A Permanent 
Bearing Metal 
Business 


If your bearing metal customer keeps thinking about, shop- 
ping for, and experimenting with, bearing metal not obtain- 
able from you, he is a customer occasionally only, and your 
bearing metal sales are as variable as the weather. 















Mill supply wholesalers selling Bunting Quality 
Phosphor Bronze find that nothing else interests 
their customers, who come back as often as need 
requires because nothing else as fully satisfies. 
There are many technical reasons for the 
consistent, permanent popularity of Bunting 
Quality Phosphor Bronze. It will pay 
you to know what they are and to get 
our proposition for limited, selective dis- 
tribution of this metal in your market. 


particular requirements. 


Toledo, Ohio 
Branches and Warehouses at 
New York Chicago 
Philadelphia San Francisco 
Export Office—Toledo, Ohio 


QUALITY’ 


CORED and SOLID BRONZE BARS 


Bunting Quality 
Bronze machines 
easier and with less 
waste. The finished part 
justifies the labor expended 
on it. 88 stock sizes of 
Cored and Solid Bars enable 


you to easily meet the most 


The Bunting — & Bronze Co. 


Boston 


BUNTING 
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IT’S QUALITY 
AND SERVICE 
THAT BEATS 
COMPETITION 








FLEXIBLE 





COUPLINGS 


Here is the smallest accurate and _ per- 
fectly balanced coupling made. Eliminates 
stress of misalignment. Eliminates fric- 
tion and heat. Requires no lubricant. Is 
perfectly noiselesss. 


QUIET 
STRONG 
SIMPLE 
RESILIENT 
REVERSIBLE 


L-R Flexible Couplings are inexpensive, 
sturdy and efficient. They will surpass 
competition. It is a precision product 
with plenty of profit for the mill supply 
distributor. 


“Use. Em:Up” 


DRILL 
SOCKETS 


a 


Drills with twisted tangs are expensive 
unless you sell your customer Use-Em-Up 
Drill Sockets. He just grinds a flat on the 
shank and slips on a Use-Em-Up and the 
old drill is good again. Write for details 
on these items. They will prove extremely 
profitable for you. 


WRITE TODAY TO 


LOVEJOY 


TOOL WORKS 


328 W. OHIO ST. 
CHICAGO, ILL. 





| 


would pave it and plant flowers along 
the sides. Such things come as the 
result of victory, and victory comes 
only as the result of the army’s work. 

The Merchandising Committee was 
asked to survey a route through a 
tangled mass of age-old argument 
and bickering. It has done the very 
best it knew how, without knowing 
whether you will attempt the pas- 
sage. The possibilities of the plan 
outlined by the Committee was ex- 
plained to a few in Cincinnati, and 
it was agreed that while it might 
be tough going it could be done. Now 
it’s up to the high command. 

We now sit in an unfavorable po- 
sition. If we get across the swamp, 
we will be on firm ground. That is, 
and has been, the sole aim of the 
Merchandising Committee. If, when 
we reach the firm ground, we are 
properly organized to carry on a suc- 
cessful fight, it will have been a 
good job. The Merchandising Com- 
mittee has been asked to show the 
way. It has done it. Now, let us look 
to our guns, ammunition, and lead- 


ership. 
Industrial distributors of this coun- 
try have a combined potential 


strength that needs doff its hat to no 
one, but, until that strength is ap- 
plied with unity of purpose, the re- 
sults obtained will be negligible. 

Are you ready to do you part? If 
so, let’s go. But remember, the test 


| “ 
doesn’t come in the crossing of the 


swamp. The true test comes after 
we get across. If you fail there, dis- 
aster will follow. 

The Merchandising Committee pre- 
sents this idea with complete confi- 
dence in its final success. Let’s now 
see how the fighting unit feels 
about it. 





Manufacturers Should Organ- 
ize by Groups 
(Continued from page 44) 
industry at large. Activities along 
these or similar lines will surely be 
productive of good results for our 
members, and satisfied members will 

strengthen our Association. 


* * * 


What Is Being Done to 
Simplify Lines 
” URING the past year,” said 
R. C. Duncan, R. C. Duncan 


Company, Minneapolis, “the mem- 
bers of the National Association were 
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The Stamp 
of Quality and Service 


Mr. Supply Dealer: 


We manufacture 
supplies as listed 


Belting & Accessories 


Leather Belting 


Flat, Solid, 
Twist, Oak, 
Chrome, Raw- 
hide. 


Lace Leather 
(Sides and Cut) 


Rawhide, Indian 
Tan, Chrome. 


Rawhide Round 
(Safety Lace) 
Rawhide Pins 


Mechanical Leathers 


Packings, Wash- 
ers. 


Leather Specialties 


Straps, 
Covers. 


Rawhide Mallets & Hammers 


“If it’s made of Leather for 
Mechanical Purpose 
WOM Te 6 6 kK 


Joint 


Gears and Pinions 
(Spur, Spiral or 
Bevel.) 
(Non-Metallic) 


Rawhide, Fab- 
roid, Bakelite. 


(Metal) 
Iron, Steel, 
Brass. 
“Perfect” Oil Seals 
The 


CHICAGO RAWHIDE 
MANUFACTURING CO. 
CHICAGO 
ILL. 
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MACHINES EQUIPPED WITH 
DAYTON COG-BELT DRIVES? 


If not, read why it will pay you to 
put them on... now 


Dayton Cog-Belt Drives are producing results in factory 
operations that have never been possible before. They do 
a job with greater efficiency . . . at less expense. They 
stand up longer. They offer advantages that no other type 
of drive can offer. 


1 Minimum Space Required—Smaller pulleys and extremely short 
center-to-center distances possible without the use of idlers. 


2 Positive Speed—Exact speed ratio maintained through greater 
gripping power. 


Rugged—Unaffected by dust or moisture-laden atmospheres. 


Smooth Starting and Running—Absorb the shocks of suddenly 
applied power through “seating” action of belts in grooves. 


ing and driven machines. 


Less Maintenance—Due to long life, belt replacement extremely 


5 Vibration Eliminated—No vibration transmitted between driv- 
infrequent. No lubrication necessary. No dressing. 
7 


Less Adjustment—Pre-stretched construction and correct me- 
chanical design eliminate necessity of frequent “‘take-ups.’’ 


8 Quiet—Particularly recommended wherever quietness is 
essential. 


9 Clean—No oil or grease to collect dust. 


10 Easy on Bearings—Greater gripping power permits less tension. 


Investigate these features thoroughly. Get ail the facts 
about Dayton Cog-Belt Drives. Send for a catalog and 
free section of the belt. Mail the coupon. . . today. 


THE DAYTON RUBBER MFG. CO., 
DAYTON, OHIO 

Factory Distributors in Principal Cities and all Westing- 

house Electricand Manufacturing Company Sales Offices 











































ARE your 


THE DAYTON RUBBER MEG. CO., mee 


Dayton, Ohio. . 


Gentlemen: Send mea free sample section of the Dayton Cog-Belt and 
a Dayton Cog-Belt Catalog. I am interested in Dayton Cog-Belt Drives 
for 






0 Use in plant. (1) Use on product. 
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For Construction Jobs 


LMOST without number are the 
uses for chain on construction 
jobs. Think of the vast amount of 
construction work continuously go- 
ing on in your territory, and you'll 
have a fair idea of the amount of 
chain you can sell. 


Road work, mining, building con- 
struction and excavation —all re- 
quire chain. Cash in on these 
opportunities where steady, repeat 
business on TAYLOR MADE Chain 
is waiting for you! 


S.G. TAYLOR 
CHAIN CO. 


P. O. Box 1297-A 
HAMMOND, INDIANA 


Write for your 
copy of ‘‘Cata- 
log A’ — Con- 
tains a wealth 
of chain data. 








sent a questionnaire asking for their 
suggestions as to lines which needed 
to be simplified. The replies indi- 
cated that 36 items needed attention. 

“This information was passed on 
to the chief of the Division of Sim- 
plified Practice. As a result, consid- 
erable progress has already been 
made in simplifying many of the 
items suggested. 

“Simplification is an interesting and 
important subject and is of value to 
every distributor in increasing his 
profits through quicker turnover.” 


* * * 


Where Shall Future Con- 
ventions Be Held 


HE contact and arbitration com- 
mittee of the American Associ- 
ation made the following suggestions 
concerning the cities in which future 
triple conventions should be held: 
for 1931, Washington, D. C.; 1932, 
White Sulphur Springs, West Vir- 
ginia; 1933, Louisville, Kentucky; 
and 1934, French Lick, Indiana. 
The selection of Washington as the 
meeting place in 1931 was agreed 
upon by all three associations and 
while a definite date has not yet been 
set, it will be early in April. 


+ ws 


Building Association 
Membership 


URING the past year, the 

American Association added the 
following new members : Clayton and 
Mark Company, Chicago; Kellogg 
Manufacturing Company, Rochester, 
New York; Rowell Manufacturing 
Company, Appleton, Wisconsin; The 
Stanley Electric Tool Company, New 
Britain, Connecticut; Stevens, Wal- 
den, Incorporated, Worcester, Mas- 
sachusetts ; Terre Haute Nipple Man- 
ufacturing Company, Terre Haute, 
Indiana; Universal Bearing Metals 
Corporation, Rochester, New York; 
The Vortex Manufacturing Com- 
pany, Cleveland ; and The Whitehead 
Brothers Rubber Company, Trenton, 
New Jersey. 

The National Association, as 
brought out in Secretary Fernley’s 
report, added the following com- 
panies to its membership last year: 
Troy Belting and Supply Company, 
Troy, New York; Cusack Hardware 
Company, Philadelphia; M. F. Mur- 
dock Com- (Continued on page 112) 

















Purchasing Agents 


are asking us: 


*“Where 
Can We Buy 


Trouble-Savers”’ 


Plant superintendents want a safe, sure 
scaffold that can be quickly erected 
a-straddle men and machines and ad- 
justed to any height, for minor repair 
jobs, maintenance work, oiling, etc. 
Only one type of scaffold, “Trouble- 
Savers,” meets their rigid requirements. 
As a result, an unusual demand now 
exists for Trouble-Saver Adjustable 
Trestles. And every sale of shafting, 
pulleys, and overhead equipment 
means an opportunity to sell this scaf- 
folding for installation. 

Here is a new item for your line. Re- 
place the wooden trestles in your 
customers’ storerooms with Steel 
Trouble-Savers—at a profit. Ask us, 
by means of the coupon below, for 
complete descriptions, prices and dis- 
counts. 


To 
The Steel Scaffolding Co., Inc. 
Evansville, Ind. 


Please send prices and full information on 
sales possibilities in our territory for 
Trouble-Saver Adjustable Trestles. 


MAIL TODAY 
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NEW YORK 





picking profits for YOU 


Do troublesome packing jobs scare your salesmen? 
Do they pass up the engineer who thinks he knows more about packings than they? 
If they do, you lose profits. 


Handle SKOOKUM and all your salesmen have to ask the engineer is whether he 
intends to use the packing for high pressure steam or not. 


If it is low pressure steam SKOOKUM will do the work and do it better than any 
other packing on the market. 


For pumps that handle oil, air, ammonia, brine, water or any other liquid, regard- 
less of temperature or pressure, SOOOKUM is unbeatable. 


ross ix ton Nod Frackin: 
Do you realize what this means to your salesmen? 


Confident that the engineer cannot back them down, calls will be made on every 
engineer on their lists regularly. (They may be calling on them now, but are they 
getting the business?) 


SKOOKUM means more sales for you and steady profits—for all Skookum territory is ex 
clusive and therefore protected from price cutting competition. 


Write for our distributor proposition 





CHICAGO 
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Put the Skookum Miner to work 


SAN FRANCISCO 
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Steam Boiler Plants every- 
where are waiting for the 
safety and economy that 
U.S. Automatic Injectors of- 
fer. More than 600,000 users 
back their reputation for per- 
formance and quality, and 
place before you a large and 
increasing market for re- 
placements. Injector takes 
the place of the boiler feed 
pump and utilizes the raw 
steam to maintain adequate 
water level. Write today for 
distributor’s plan to the 
American Injector Co., De- 
troit, Michigan. 


and proh ts, too! 


MORE THAN 
600,000 SATISFIED CUSTOMERS 
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HE big function of all mill supply 
houses is that of a purchasing agent. 
Customers cannot be expected to comb 
the market for the best buy in each of the 
thousands ofitems youcarry. That’s your job. 


Take steam traps, for example. What do you 
know about the many traps now on the 
market? Are you sure you are giving your cus- 
tomersthe best available traps from the stand- 
point of quality, length‘of service and price? 


We like to have mill supply houses select 
the steam traps they are going to recom- 
mend to their customers by careful com- 
parison. Why? Because unbiased investi- 
gation of the steam trap field will show 














that Anderson “Man-size” Steam Traps 
embody practically all of the superiorities 
of other traps, plus exclusive advantages of 
their own. They are generous in build, care- 
fully designed, have a gauge glass on the 
side that tells whether the trap is working 
and have Monel Metal valves and seats, 
water sealed. These and many other fea- 
tures together with the Anderson “Man- 
size” Steam Trap reputation of years of 
unexcelled service in draining and dis- 
posing of condensation should lead you 
to recommend Anderson “Man-size” 
Quality Steam Traps to your customers. 
Let us send you full particulars on the 
Anderson “Man-size” Steam Trap Line. 


THE V. D. ANDERSON COMPANY 


1944 WEST 96th STREET 


CLEVELAND, OHIO 


BRANCH OFFICES; 
1836 Euclid Ave., Cleveland, Obio « 100 Pearl St., Boston, Mass. - 565 Washington Blvd, Chicago, Ill. 


242 Race St., Philadelphia, Pa. 


+ 1932 Calvert Ave., Detroit, Mich. - 11 W. Redwood St., Baltimore, Md. 
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The materials that we use, the 

workmen whom we employ, the 

2 special methods that we have 
devised, and the care that we exercise, all 
‘¢: tO" L combine to make possible a standard of 
excellence in Goodell-Pratt hacksaw 


: | . blades that is known and recognized the 
In the Orient world over. These blades deliver greater 
| dollar value performance. p le 
N certain parts of 
the Far East, so stan- Write us giving type of material on sam 


dard is the value ef which a prospective customer of of plades 
Peete. heck. yours uses hack saw blades and we ¢ 

a in relation will bes ~ to send you a free thes 

rt sory - mple for testing purposes. - [ 

that they are often rf 

used as a medium of _ 

exchange. Their uni- 
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GOODELL-PRATT COMPANY 
NEW YORK GREENFIELD, MASS. CHICAGO 


1\O7 LAFAYETTE ST. 38 NORTH CLINTON ST. 
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14-inch “WONDER” DRILL 


PORTABLE 
ELECTRIC 
DRILL 





PORTABLE HAND GRINDER 


“CLARK” GRINDERS 
and BUFFERS 






first in the field” 


First of all, if you're looking for cheap, poorly 
built electric tools, you’ll not find them on this page. 
Nor thruout the entire Clark line. From Clark’s 
Automatic High Production Drills to Clark Grinders 
and Buffers, motors, material and workmanship are 
uniformly high grade. Users everywhere are daily 
proving the desirability of Clark “Blue Ribbon” 
Electrical Equipment. 


Clark portable drills afford unusual power for 
their light weight. The motors are long-lived, cool 
running and highly dependable. 


Clark portable drills easily can be opened for in- 
spection and cleaning with only a screw driver, and 
without disturbing any wires. These are only a few 
of the many Clark sales points. Let us prove to you 
the potential and actual market for Clark electric 
tools. Some desirable territory is still open. Write 
us at once. 


605 Bergman St. 


Louisville 
Kentucky 
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Backed by a sales plan that assures you 
steadily increasing Hack Saw business 
from your own customers and prospec- 
tive customers. Eager to drive in 
ereater Hack Saw profits—these rangy 
Wolves of Lenox are attractively pack- 
aged in plaid. 


Seas 
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S SAAR the advantages and economies of increased produc- 

S SRO EAS tion to shops throughout the country—are ready 

SRR INI aw to bring them to you. Their popularity has swept 

~ SRNR . the country as the name of that famous wolf pack 
IRR > swept thru the hills of old Scotland. 

SERRA Each blade uniform in quality and workmanship— 
RRINRIRRRE attractively packaged in plaid—well advertised— 
RIT priced to build up for mill supply dealers a swiftly 
SRR moving, profitable account. Let us tell you of a 
Weesesey cu cues take te dee blades and build 

e > N Ss y 4 saies you. 

SSS Send today pr! 
Sen EN UThe Story 0 
Sq 

SSSSSSSS 

SSSVVSS 

SSSENTS 

BRS 

Sse’ AMERICAN SAW & MrFc. COMPANY 


SS Springfield, Mass. 
6 ERE : 
RRR RR RRR RRR RRR RRR RRR RRR RRR RRR RRR RRR ES 


RS FOS) rel WS WA. BASS . 
IRR Rw B ~< iY AREER 
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BROT RY 
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Holo - 





Krome products 


packaging and labeling is just 
as important to you and to us as the product 
itself . . . especially a Holo-Krome Set Screw. . . 
a high grade Chrome Nickel Alloy screw, milled 
from the bar . . . heat treated in the most modern 
and scientific method known . . . held to a preci- 
sion of accuracy closer than ever thought possible 
to maintain in volume production . . . in fact just 
one fine Set Screw. 

HOLO-KROME Screw Corporation 


Hartford Connecticut 
SALES OFFICES 
3360 Pasadena Ave., Detroit, Mich. 


An identifying label for Holo- 
Krome products 
A medium tone brown col- 
ored box with a light green 
label printed in dark green, 
with a brilliant red Holo- 
Krome trade mark. 
Diameter, length and 
quantity plainly visible from 
a distance. 


816 Mulford St., Evanston, Ill, 


We advocate and operate | 
thru industrial distributors 






























a Be Every single Holo-Krome Screw inspected by Hand 
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SHERMAN 


The Hose Clamp 
That Cannot Rust 





Made from Heavy Wrought Brass 
Rust-proof, Clear Through 


Sliding tongue in groove insures 
uniform grip on hose and pre- 
vents bulging. 


Stiff, heavy ears form a nut lock 
which prevents nut from turning 


when tightened. Can be held ina 


vise and drawn tremendously 
tight. Cannot injure hose and is 
everlasting. 


Made in all sizes and packed in 
strong, plainly labeled cartons. 
We carry the largest stock of 
hose clamps in the world, which 
insures prompt deliveries. 


Sold by Jobbers 


Send for sample and illustrated 
booklet 


H. B. SHERMAN MFG. CO. 
Battle Creek, Mich. 


Largest Manufacturers of Brass Pipe Fittings in the World 


A Complete Flat Bead Line from new 
patterns available for immediate shipment 



















ALWAYS DIRECT 
FROM ¥ 


MAYSVILLE 


Efficient, Durable, Economical 
— The Mill-wright’s Favorite 








The Ohio Valley Pulley Works, Inc. 


DIVISION GENERAL FIBRE PRODUCTS, INC. 


Maysville, Ky., U.S. A. 

































Subscribers 


You can’t afford to miss a 
single issue. Give us your 
new address if you have 


moved. 
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In The Spotlight OF 
Modern Industry 





| Drop “1 Steel Valves maFittings 
A Type for any Pressure and Temperature 


HENRY VOGT MACHINE Co. 


ncorporate 
cuveemaahe HY. 
New York Chicago Cleveland Dallas Philadelphia 


Manufacturers: of OIL REFINERY EQUIPMENT, DROP FORGED STEEL VALVES AND FITTINGS, WATER TUBE AND HORIZONTAL 
On RETURN TUBULAR BOILERS. ICE MAKING AND REFRIGERATING MACHINERY 





caged 
——_ = 
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“Galva-Cap ” BROOMS 


A New Broom — An Old Factory 


Galvanized Sheet Steel Cap— 
Hardwood Handles. 


Best of material throughout. 


“In all sizes, weights and ma- 
terials.” 36 and 38 lb. Bamboo 
Mixed and African Bass most 
popular. 

We invite the co-operation of 
Supply Dealers whose trade and 
interests we propose to protect in 
every way possible. 


Samples and prices on 
application 


DESHLER BRO 


Fy ve 


OM FA 


DESHLER, NEBRASKA 














UNUSUAL SALES 
FROM USUAL EFFORTS 
with SCULLY-JONES 





“SCULLY-JONES”’ 


DRILL CHUCK 


“Drive By The Flat” 
“Center By The Shank” 


REDUCE YOUR DRILL COST 25 to 50% 
Save the Cost of the Taper Shank 


Straight Shank Drills used 
with “SCULLY-JONES” Drill 
Chucks have every feature of 
Taper Shank Drills— 


1—Same overall length 
2—Standard Morse Taper 
3—Positive Drive 
4—Runs Concentric 

An _ inexpensive, one - piece 


Collet Chuck, HARDENED— 


machined toabsoluteaccuracy. 


Easily Set -- Easily Removed -- 
Requires no Screws or Wrenches 














Production Tools 


OU can make drill chucks, 

tap chucks, floating holders, 
etc., an increasingly more profit- 
able line by selling SCULLY- 
JONES PRODUCTION 
TOOLS. All that careful work- 
manship and rigid inspection can 
contribute are embodied in 
SCULLY - JONES PRODUC- 
TION TOOLS. The line is 
complete. Push this finer line of 
tools. Just usual sales effort 
when combined with their fine 
quality will build zxxusual sales 
for you. 

Write for further information 


SCULLY-JONES & CO. 


1913 So. Rockwell St. 


TOOL DIVISION 


Chicago, IIl. 





(Continued from page 102) 
pany, Akron, Ohio; Lake Shore Ma- 
chinery Company, Muskegon, Michi- 
gan; Spaulding and Metcalf Com- 
pany, Incorporated, Philadelphia; 
Cutler, Wood and Sanderson Com- 
pany, Boston; H. M. Ellsworth 
Company, Bridgeport, Connecticut ; 
Kirby Machinery and Supply Com- 
pany, Toledo; and Burhans and 
Black, Incorporated, Syracuse. 

Alvin M. Smith said that the mem- 
bership of the Southern Association 
at this time stands at 134, despite the 
fact that 4 members were lost 
through the closing out of their busi- 
ness, 2 through failure, one through 
absorption and 5 through resigna- 
tions. Eight accessions to the mem- 
bership were obtained. 


Getting the Most Out of 


Your Association 


66 HERE is but one way to get 

full value out of an association 
membership,” said C. O. Drayton, 
Graton and Knight Company, Wor- 
cester, Massachusetts, “and that is by 
putting into it all that you have in 
the way of constructive information 
and thought. 

“Let’s not be slackers and sit back 
hopeful that the other fellow will do 
all the giving and we the receiving. 
Such an attitude is selfish in the ex- 
treme because it penalizes everyone 
who does contribute. We will benefit 
through our association membership 
only in proportion to the active in- 
terest we ourselves take in the work.” 


*x* * 


* 
Manufacturers Should 
Have a Definite Policy 

‘¢ F a manufacturer’s sales policy 
I calls for distribution through the 

distributor, that manufacturer must 
realize that the distributor is more 
than a local warehouse and collection 
agency,” said W. C. Allen, The Black 
and Decker Manufacturing Com- 
pany. “The distributor also is the 
manufacturer’s sales organization 
and his problems should be of vital 
interest to the manufacturer. 

“YT personally believe,” continued 
Mr. Allen, “that each manufacturer 
should issue a statement of policy, 
preferably in printed form so that 
his distributors will have all the facts 
before them. 

“What this industry needs more 
than anything else is absolute frank- 
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MELFORD 


Mall Flex 
Hack Saw 


‘Blades 


UNITED STATES NAVY 












Knows 


that all Hack Saw Blades 


are not the same 


HE United States Navy since Nov. 3rd, 1927, up to and including Feb- 

I ruary, 1930, has awarded The Henry G. Thompson & Son Co. contracts 

on competitive bids for “MILFORD” and “Mil Flex” hack’ saw blades, 
amounting to 4,294,000 blades. The Navy purchases hack saw blades on a work 
value basis, in the calculation of which the endurance of the blade and the speed 
in cutting, as well as the price, are important factors. 

Our regular prices were quoted, and in some instances ran considerably higher 
than other quotations, but were never the lowest. This is evidence that “MIL- 
FORD” and “Mil Flex” hack saw blades represent the best value. 

The requirements of the Navy are exacting, and are set forth in specifications 
41B11, dated August Ist, 1927, from which we quote in part as follows: 

“Hack saw blades shall be made of high grade material of a quality, which in 
the opinion of the manufacturer, is best suited for the purpose. They shall show 
high grade workmanship, and shall be in accordance with the best commercial 
DCACHCe, . «oo The teeth shall be accurately cut, evenly spaced, and of uniform 
height, and properly set. 

“Selective tests . . . . will be conducted to determine the work value of hack 
saw blades submitted by the various manufacturers . . . . will be entered on the 
list of work values maintained by the department. ... . Each list will also contain 
the name of the manufacturer, brand name and the type of hack saw blades repre- 
sented by the respective work values. .... Hack saw blades will be determined by 
testing three blades of the above mentioned types and sizes. Each blade will be 
tested to failure.” 

Having met all of the above requirements “MILFORD” and “Mil Flex” Hack 
Saw Blades have won a high place in the Navy work value tests. 


THE HENRY G. THOMPSON & SON CO. 


Established 1876 
NEW HAVEN, CONN., U.S.A. 
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Recognized as Standard 


Kieley “Improved” Steam trap 
for high or low pressure. De- 
pendable service, high quality 
and liberal discounts make 
Kieley the profitable line for 
you to sell. 


Specialty 


Profits 


Valves, Steam traps and other 
devices necessary in the gov 
erning and controlling of 
steam, air or water, made by 
Kieley are of dependable 


quality. 


That is why Mill 


Supply Distributors find sales 
resistance low and_ profits 
high. Shall we tell you about 
our liberal discounts? Write 


us today. 


KIELEY & MUELLER 


34 W. 13th Street 


Incorporated 


New York City 








for you. 


tin. Write for it. 


The combination of two famous 
names—MEDART and TIMKEN— 
is one that means profitable business 
The advantages your cus- 
tomers may derive from the Medart- 
Timken line of industrial applications 
is fully described in our special Bulle- 


THE MEDART COMPANY (for- 
merly Medart Patent Pulley Com- 
pany) General Offices and Works, St. 
Louis, U. S. A. Offices in Chicago, 
Philadelphia, Pittsburgh, New York, 
Detroit, Cleveland, Seattle. 

and Warehouse in Cincinnati. 


Office 





Complete Power 
en ee oo 





including 

Bearings: 

Ring Oiling 

Plain Oiling 

Timken-equpped 
Belt Tighteners 

and Adjusters 

(all types) 


(all types) 
Countershafts 
Gearing 

(complete line) 
Hangers (for Line 

Sh a ft Installa- 

tions of all kinds) 
Sprocket Wheels 

and Chains 
Rope Drives 
Pillow Blocks (all 
types, including 
Timken-equipped) 
Pulleys: 
t Iron 

Steel Rim 

Wood 

Hercules all-steel 

heavy-duty 
Ghefting 
Speed Reducers 
Manufacturers of 
Metallic Bar Finishing 
Equipment. 
Engineers and Builders 
of Special Machinery 
and Equipment. 








Everything in Line , 


= Shafting Equipment 











ness. Frankness between the manu- 
facturer and distributor is the best 
insurance of profit to both. Trade 
secrets are a product of the bygone 
ages and have no place in modern 
industry. 

“There are five types of concerns 
that are attempting to distribute mill 
supplies, —- manufacturers’ agents, 
mail-order houses, chain stores, hard- 
ware dealers, and mill supply dis- 
tributors. Manufacturers who are 
trying to sell all five of these out- 
lets are headed for trouble. If a 
manufacturer wants to sell the manu- 
facturers’ agent, mail-order house, or 
chain store let him stick to that type 
of distributor and not attempt to sell 
mill supply distributors. On the 
other hand, if he sells the distributor, 
let him refrain from selling the other 


sales outlets.” 
* * * 


The Catalog Question 


A C. BLAISDELL, chairman of 
e the catalog committee of the 
National Association, reviewed the 
work of the committee during the 
past year. A plan was drafted, sub- 
mitted to the executive officers of the 
Association for approval and placed 
in the hands of the Association mem- 
bers for their consideration. The 
plan is available for those who want 
to use it, but there is no compulsion 
on the part of the members or any- 
one else to do so. 

The motive of the committee in 
developing the plan, in Mr. Blais- 
dell’s words was: “to save money for 
members as well as others who wish 
to avail themselves of the opportunity 
to effect economies in the publishing 
of catalogs.” 

The following distributors have 
contracted for catalogs under the 
National Catalog Plan: The Queen 
City Supply Company, Cincinnati; 
Samuel Harris and Company, Chi- 
cago; Mill and Mine Supply Com- 
pany, Seattle; Paramount Supply 
Company, Tacoma, Washington; 
Pacific Industrial Supply Company, 
San Francisco; Lewis E. Tracy 
Company, Boston; Campbell Hard- 
ware Company, Seattle; Cavanaugh 
Supply Company, Youngstown, 
Ohio; Mill and Mine Supply Com- 
pany, Portland, Oregon; Swords 
Brothers Company, Rockford, IIli- 
nois; F. G. Foster Company, Ho- 
quiam, Washington ; Pacific Mill and 
Mine Supply Company, Los Angeles ; 
The Faeth Company, Kansas City; 
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ree ~forged 
from strong tough 


steel---heat-treated 
‘o0) for extra stiffness 


No step is overlooked in the production 
of Williams’ “C’” Clamps that will add 
to their efficiency and increase their 
strength. 


fo 


For safety, convenience and durability, 
they are unrivalled. Each is made for 
the hardest possible service in its class. 
Williams’ Drop-Forged Clamps are 
serving the needs of industry from coast 
to coast, because everywhere their grip 
is rigid — absolutely dependable. 


IN 
~ > \ ae RT 
‘A 
=a 


og mmc 


A wide range of sizes to meet every 
need. Order yours today. 





J. H. WILLIAMS & CO. 


“The Drop-Forging People” 
New York BUFFALO Chicago 





“VULCAN” 
Heavy Service - 






“AGRIPPA” 
General Service 


DROP-FORGED ) 
C LAM P heal “LIGHT SERVICE” 
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100% Sanitaryé 
Sterilized Wiping Cloths 


Your customers can use Blue Grass Wipers Baal 

with full assurance that they are absolutely TRASSEM ARS 

Sanitary. No finer wipers made. Blue Ppenend 

Grass Wipers are produced from cotton 

cloth from which all Buttons and Fasteners *** ¥- 5 Pat: Ofce 
have been removed, then boiled and chemically treated and 
baked in ovens until thoroughly dry making them 100% 
safe for use. 





WRITE US FOR JOBBER’S SPECIAL ARRANGEMENT— 
HOW YOU CAN PROFIT BY SELLING BLUE GRASS 
BRAND WIPING CLOTHS. 

SAMPLES AND aerate LITERATURE SENT UPON 
REQUEST. 











LOUISVILLE SANITARY 


WIPERS CO., + «¢ INC. 
LOUISVILLE KENTUCKY 











OLTS 


cc 
been the 
Standard ° 
of the © 
industry 


"nuts, screws, | 
| and rivets are 


price. They lead } 
the field when it” 
' comes to quality. - 
a Dealers, here’s you 
| chance to handle a « 
i quality product that is 
popularly priced and. 
one that will net you 
' handsome profit. 


Shall we send as our 
prices? 


| Cuanx BrosPour(h 


Black Ave., Milldale, Conn. 





and H. J. Brunner Hardware and 
Supply Company, Kansas City. 

The following resolution concern- 
ing distributors’ catalogs was passed 
by the American Association : 

“Whereas, It is reported to our 
executive office that some distributors 
persist in soliciting our members, 
directly or indirectly, for contribu- 
tions toward the expense of publish- 
ing distributors’ catalogs, and 

“Whereas, The expense of publish- 
ing a distributors’ catalog appears to 
us to be directly chargeable among 
the items usually incidental to the 
conduct of a distributor’s business, 
precisely the same as the expense of 
publishing a manufacturer’s catalog 
is so chargeable in his business. 

“Be it resolved, therefore, That the 
American Supply and Machinery 
Manufacturers’ Association does not 
deem it advisable to endorse any par- 
ticular catalog plan.” 


Convention Sidelights 
(Continued from page 46) 
the company and J. A. Naylor of the 
J. M. Tull Rubber and Supply Com- 
pany. The flight from Greenfield to 
Atlanta took 8 hours and 40 minutes 
and from Atlanta to Memphis 3 
hours and 20 minutes. 

After the Memphis convention, the 
Greenfield ship was flown to New 
Orleans and then to Galveston for 
the hardware convention. 

On the way back it was planned to 
make stops at Tulsa, Kansas City, 
St. Louis, Indianapolis, and Detroit. 

The airplane is a six-passenger Bel- 
lanca pace maker, equipped with a 
300 horse-power Wright whirlwind 


motor. 
+ ss 


President Jones Receives 
Gift 
D. C. Jones, president of the Amer- 
ican Association, was presented with 
a diamond stick pin by the members 
as an expression of appreciation for 


his splendid service last year. N. A. 


Gladding made the presentation. 
*x* * * 


Blaisdell Tries Out New 
Golf Clubs 


A. C. Blaisdell, secretary, The 
Queen City Supply Company, Cin- 
cinnati, had a wonderful time at 
the recent mill supply convention in 
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These three 


of speed reduction 
are Outstandingly 
Profitable to Sell 


Spur Gear 


Worm Gear 


Herringbone 


profitable because Jones 
Speed Reducers are manufactured and 
assembled with the care known only 
to those favored few who are leaders 
in their respective fields—as Jones is 
in the field of Gears, Reducers and 
Power Transmission Machinery. 
Users have learned thru long satis- 
factory service that Jones Reducers 
are long-wearing, need little attention 
and are not costly to keep in shape. 
And when they need more reducers 
they turn to Jones, knowing that 
there is no finer than a Jones and that 
no matter what type is needed Jones 
has it. No wonder they’re profitable 
to sell. 


Write us now for our catalog and 
the details of our profitable jobber 
policy. 
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ATLAS 
SEASON 


is here 


Do you know the 
reasons why At- 
las Car Movers 
sell more readily 
and insure cus- 
tomer _ satisfac- 
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Write for 
facts on the 





| the game. 





Atlas quali- 
ties listed 
above and 
you will 
have real 
sales ammu- | 
nition. | 
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APPLETON CAR MOVER: 
COMPANY | 


Appleton, Wisconsin | 

















| J. W. Crossman and J. R. Swartz of the 
| Indianapolis Brush and Broom Manu- 


Memphis trying out the matched set 
of golf clubs which were presented 
to him some time ago by the As- 
sociated Equipment Distributors. 
Mr. Blaisdell is secretary of this 
organization. 

Blaisdell says he gets a lot of ex- 
ercise out of his golf game. Each 
time he plays, every club in his bag 
gets a good workout. At the Mem- 
phis Country Club, he admits losing 
count of his score at 126. How- 
ever, “Larry”? Puchta is giving him 
pointers on the game and he hopes 
eventually to cash in on this expert 


| advice. 





es 


Mi ? 
a 
** 


facturing Company. 





Conventionites Attend 
Ball Game 


After the convention sessions had 
closed Saturday, a number of the 
delegates decided to take in the ball 
game between the New York Giants 
and the Memphis Club. 

The noisy crew that attended the 
game—which, by the way ended in 
a tie—included R. E. Gregory, H. B. 
Burlow, Carl Channon, Jimmy Chan- 
non, “Bud” Hanson, Ralph Gattshall, 
“Duke” Smith, and Al Paxton. 

Everybody did plenty of hollering 
and got their dollar’s worth out of 
Even Gattshall woke up 
along about the seventh inning and 
cheered rather lustily. 


x * * 


Plenty of Entertainment 


While the convention was pri- 


| marily a business session, entertain- 


ment features were not overlooked. 
The Memphis distributors proved 
most excellent hosts. 

An informal cabaret dinner and 
dance, a formal dance, golf and sight- 
seeing trips were provided by the 
entertainment committee. 














PACKED 
with 


Selling Features 


A Real Profit Maker 
for You 








The Workace Electric Shaper 
assures customer _ satisfaction. 
Just the machine that efficient 
management demands. 


Portable—direct motor drive— 
high speed — fast — accurate — 
economical.’ 


In small shops, it adds quanti- 
ty and variety to the output. 
Moulding, grooving, beading or 
shaping can be done quicker 
and better by the Workace 
Shaper. 


In large plants it supplements 
the large expensive’ shaper, 
boosting production and making 
both machine and workmen more 
efficient. 


The Workace line comprises 
many portable machines for the 
woodworker that are profitable 
for distributor and user. Write 
for complete information on 
Workace Portable Machines. 


: 











J. D. WALLACE & CO. 


2801 Wilcox St. 
Chicago, Ill. 
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This. Pier 
“failed” at 
2350° F. 


was 


good’’ at 
2700° F. 


These tests 





This Pier was 
laid with Joints of 
Fire Clay base Cement 





ducted at the 








The low fusion point of fire-clay base 
cement, resulted in its squeezing-out, 
bubbling and fluxing adjacent sides of 


brick. 


Instead of acting as a “Bond,” this ce- 
ment allowed the brick to slip, crack 


and break. 


es while so 


This Pier 


same conditions: Pressure 


25 Ibs. per sq. inch, and 


This“Pier Test'speaks for itself 


“< still 


were con- | 


















same time 


and under exactly the This Pier was 
laid with Joints of 


a temperature raise of KROMEPATCH Cement 
400° per hour. 7 


MULTI-BOND CHROME CE 











KROMEPATCH joints show no sign 
of fluxing, or squeezing-out, at a tem- 
perature 350° higher than the fluxing 
point of the fire-clay base cement. 


KROMEPATCH joints “bond” the 


brick firmly in place, preventing crack- 
ing and breaking. 


Why not handle Kromepatch, the “result-producing” Refractory Cement? There is 
still some good territory open for Distributors. 

KROMEPATCH, The Multi-Bond Chrome Cement, is EASY TO SELL,—first, be- 
cause it’s an extremely high grade product backed by an old reputable house,—and 
second,—because it is widely advertised in leading Industrial Publications, Condensed 
Catalogs and Directories. 





‘Pioneers in Crome Refractories’’ 


Send for Distributor’s Proposition—AND “PIER TEST BULLETIN” No. 1-17-15 
Distributors in Principal Cities 


E. J. LAVINO ann COMPANY 


REFRACTORIES DIVISION 
CHROME, MAGNESITE AND SILICA REFRACTORIES 


BULLITT BUILDING 


PHILADELPHIA 





< 


TH 





‘Lay your Fire Brick in KROMEPaTCH” 
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Manufacturers News 


A department where manufacturers may announce 
new literature, changes in personnel, news of 
executives or salesmen, changes in quarters, or 
any other facts of interest to the trade. Photo- 
graphs or cuts are especially destrable 


— 


Rahmann and Company Have 

35th Anniversary 

N their 35th anniversary, 
() April 12, George Rahmann 

and Company, New York, 
celebrated with a luncheon at Keen’s 
English Chop House, Arthur H. 
Rahmann, head of the company, ex- 
pressed appreciation for the fine spirit 
of cooperation and loyalty exhibited 
throughout the past five years and 
briefly forecasted the early future of 
the trade. Questionnaires were dis- 
tributed to everyone present for the 
purpose of suggesting improvements 
in products or methods of dealing 
with customers. 

Louis W. Arny gave a short ad- 
dress reviewing his long acquaintance 
with Mr. Rahmann and his father, 
the late George Rahmann, and 
pointed out several practical methods 
of increasing sales of the company’s 
products. 

A spokesman for the employees, 
William P. Ward presented Mr. 


Rahmann with an onyx desk set as a 
token of esteem and appreciation. 
Another presentation was made to 
T. L. Jones by E. C. D’Alleinne. 

These gatherings, at five year inter- 
vals, have always proved a rousing 
success and this last celebration was 
no exception. Everyone joined heart- 
ily into the enjoyment of the evening. 

It is remarkable that many of the 
present personnel, have served ten, 
twenty and even twenty-five years, 
and two of the original employees 
are still with the company. 


* *« * 


Wallace Offers Service 
to Schools 


The J. D. Wallace Company, Chi- 
cago, has issued a sheet suggesting 
a service to schools using Wallace 
machines. A diagram shows a pos- 
sible floor plan for a school wood- 
shop and there are illustrations with 
information on the machines re- 
quired. 





The modernly equipped plant of the Joseph Lay Company, Portland, Indiana, 
manufacturers of industrial brushes and brooms. 


v— 


Greene Tweed Sells Line to 
Slaymaker 


The Slaymaker Lock Company, 
Lancaster, Pennsylvania, has pur- 
chased the builders’ hardware busi- 
ness of the Greene Tweed Corpora- 
tion, Newark, New Jersey. This 
division includes all tools, patterns, 
patent-rights and finished stock on 
hand. The Slaymaker company will 
manufacture all the goods listed in 
the Greene Tweed builders’ hardware 
catalog, at its works in Lancaster. 

The Greene Tweed Corporation 
will continue in business as a manu- 
facturer of a new line of combination 
locks. According to an announce- 
ment made by Harold B. Platt, presi- 
dent of the company, these combina- 
tion padlocks will be placed on the 
market soon. 


* * * 


Stanley Works Makes 
Changes in Personnel 


The Stanley Works, New Britain, 
Connecticut, under date of March 1, 
has opened a sales office at Cleveland 
in the Builders Exchange Building, 
under the supervision of Sheridan 
McClelland. Mr. McClelland is dis- 
trict sales manager and responsible 
for trade relations in the states of 
Ohio, Kentucky, West Virginia, New 
York and Pittsburgh. He has been 
with the company for the past 22 
years in the sales organization and 
has during that time traveled entirely 
through the district which is now un- 
der his supervision. 

A change in personnel has also 
been made in the Philadelphia and 
New England districts. 

Gerald M. Coholan, who has been 
with the company for about 20 years, 





MAY, 1930 


MILL SUPPLIES 





To Help 
Increase 
Your Sales 


0% a, REG.U.S.PAT.OFF. ote. 


é * 
<7 ON is AN,» 


ee COPPER 
FP MoLve-beNum "o* 


IRON PIPE 


a consistent schedule 
of advertising in these 
publications will be 
carried during 1930. 


ONE-HALF 
MILLION 


Potential Buyers of Pipe 
will read the story of 
Toncan Iron and realize, 
from the standpoint of 
economy to industry, the 
value of its extreme re- 
sistance to corrosion. 
Let us tell you the 
possibilities Toncan 
Iron Pipe holds for 


wide awake distribu- 
tors. 


REPUBLIC 


STEEL 
CORPORATION 


Youngstown, O. 
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There They Are! 


The Blade with the 
STAR ON THE END. 


























You can’t get away from the fact 
that STAR BLADES have an es- 
tablished prestige . . . that they are 
preferred by mechanics. . . that 
they always produce satisfied cus- 
tomers... and that they outsell all 
others. 









































Mechanics know these blades well 
and always buy them. 


STAR HACK SAW BLADES 
are nationally advertised. You can 
use this prestige to double your 
hack saw business during the com- 
ing year. Stock these blades and 
double your profits. 































































































both in the office and as a salesman, 
has been appointed manager of the 
Philadelphia office and warehouse, 
which serve Maryland, Delaware, 
Washington, D. C., and all of Penn- 
sylvania with the exception of Pitts- 
burgh. 

Frank E. Marvin, who is just com- 
pleting his twenty-fifth year of serv- 
ice with the company, and who for 
the past 19 years has been in the sales 
organization, traveling principally in 
the New England states, has been ap- 
pointed district sales manager of 
hardware for the New England divi- 
sion, with headquarters at the main 
office in New Britain. 
+= * 


Schieren Provides Equipment 
for Byrd Expedition 
Part of the equipment for the 
recent Byrd Antarctic expedition was 
provided by a mill supply manufac- 
turer—the Charles A. Schieren Com- 
pany, New York City. This company 
supplied the rawhide and sole leather 
products for the trip. 
ss * 


Rownd Resigns from 
Republic Steel 

H. L. Rownd, vice-president in 
charge of finances for the Republic 
Iron and Steel Company, Youngs- 
town, has retired from the company, 
effective March 15. He will spend 
several months in travel and rest. 

Mr. Rownd has been with the 
company since the time of its found- 
ing,in May, 1899. He served suc- 
cessively as cashier, auditor, treas- 
urer and vice-president. 

a 


Marshall Promoted by 
Robbins and Myers 

R. F. Marshall is the new adver- 

tising manager of Robbins and 

Myers, Incorporated, Springfield, 

Ohio. Mr. Marshall was formerly a 

member of the advertising depart- 
ment of the company. 
* x x 


Walworth Company In- 
creases Board of 
Directors 

At the annual meeting of stock- 
holders of the Walworth Company, 
Boston, held recently it was voted to 
add two new directors to the present 
board. They are R. C. Hunt, presi- 
dent, and J. M. Olmsted, vice-presi- 
dent, of E. H. Rollins and Sons. The 
directors also voted to approve the 
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ILLIAM H. STOCKHAM, our 
founder, in a rough wooden 
shed, 60 by 100 feet, with 
only four fellow-workers— 
saw the possibilities of so 
humble a product as pipe 
fittings, if made and marketed on the basis of 
greatest service. He inspired and shared in 
the efforts which have resulted in fifteen hun- 
dred workmen stepping into the shoes of that 
first tiny group,—which have resulted in car- 
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loads of fittings traveling daily to every cor- 
ner of the continent. 


To the second generation and its customers, 
far more precious than our founder’s tireless 
energy, or than his courage, is his working 
creed “the basis of greatest service.” For 
this applies both to the smallest individual 
fitting —and also the entire method of dis- 
tribution. 


STOCKHAM PIPE & FITTINGS CO., Birmingham. cAla. 
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ATKINS SILVER STEEL BLADES— 
WITH THE BLUE END 





ATKINS 
“SILVER STEEL” 
Hack Saw Blades 


Will cut as much as six to ten 
ordinary blades and cut faster. 


This fact has been proven in the 
plants of hundreds of our customers, 
many of whom have been good enough 
to supply us with accurate detailed 
records of their experience with AT- 
KINS “SILVER STEEL” BLUE 


OUT-CUT END Hack Saw Blades. 


OUT-LAST 
ALL These records are open for your inspec- 
a tion—or better still, send us an order so 
that you can supply your customers with 
Atkins SILVER STEEL Blades. 


There is a good profit and good turnover in selling 
Atkins SILVER STEEL Blades. 


SPECIFY 
SILVER STEEL 
BLADES 


E. C. ATKINS & COMPANY 


“The Silver Steel Saw People” Home Office and Factory, INDIANAPOLIS, IND. 

Canadian Factory: Hamilton, Ont. ‘ Machine Knife Factory: Lancaster, N. Y. 

Atlanta, Ga a. La. Memphis, Tenn. Toronto, Ont. 
: San Francisco, Calif. : Vancouver, B. C. Paris, France 


New York City 
Seattle, Wash. 


Chicago, Ill. 
Portland, Ore. 
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plan of offering 10,000 additional 
shares of common stock to officers 
and employees. The provision makes 
the stock available at $30 a share to 
those connected with the main organi- 


zation and its subsidiaries. 
* ok K 














Horace Armstrong Sails for 
Europe 

Horace Armstrong sailed for 
Europe from New York on April 19. 
Mrs. Armstrong is with him and they 
plan to return July 1. Mr. Armstrong 
will visit the European selling agents 
of Armstrong Brothers Tool Com- 





Horace Armstrong 


pany, Chicago, to check up with them 
on the company’s fine business in 
continental Europe and the British 
Isles. This is primarily a business 
trip, but those that know Horace 
Armstrong know that he will also 
manage to have a good time on the 
way. 
* 2 6 


Worthington Pump Has Shop 
Engineering Course 

One hundred and two shop and 
office men of the Worthington Pump 
and Machinery Corporation, Har- 
rison, New Jersey, have enrolled in 
a shop engineering course now being 
conducted at the Harrison works 
under the auspices of the Extension 
Division of Rutgers University. The 
first class was held March 10. 

All subjects studied have an im- 
mediately apparent practical applica- 
tion. The first two subjects to be 
studied are applied mathematics and 
mechanical drawing. Following the 
completion of these courses other en- 
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Th 


‘SELLING POLICY 


back of these 


FAIRBANKS 


products 
is one to interest any 


Jobber 





VALVES 


Bronze and Iron 
Body—for Air, Gas, HAND TRUCKS 

Steam, etc. Two-wheel and 
Four-wheel types to 

meet every com- 

mercial need. 





WHEELBARROWS 


Both wood and steel 
frame types, for Mortar, 
Concrete, Coal, Coke, etc. 





DRAG SCRAPERS 


In three, five and seven 
cubic foot capacities; with 
runners or with double 
bottoms. 
Also Fresno scrapers. 





TRUCK CASTERS 


Practically anything required in 

Rigid and Swivel types—with Plain 

Iron, Rubber Tired, Divine Cushion 
and other types of wheels. 





“ALL LEADERS IN THEIR LINES” 














The FAIRBANKS Company 


Boston New York Pittsburgh 
Distribution Everywhere 
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The Chart that Takes the Guess Work 


Out of the Selection of Packings 


By the use of this chart you can sell your customers a packing that 


is best suited to any conditions of service that he may have. 


Many a valuable customer is lost by selling him the wrong pack- 
ing. So why not be accurate? 
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Tartaric Acid ———_} 
Toluene (Toluol). — | 
Tri-sodium Phosph 
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Water (Hot & Cold). 














Xylene (Xylol) - 



































GREENE, TWEED & CO. 





Why 
not furnish 
your 

customers 

with 
a copy of this 
chart 
to aid them in 
writing 


their orders? 


We will 
send 
you a supply of 
charts 
mounted on 
cardboard 
for 
distribution. 








Kindly send 


for same. 








SOLE MANUFACTURERS —~ 
109 Duane St., New York 
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jobbers’ line. 


The same high grade of workmanship and 
quality material used in the manufacture of 
American Swiss Mechanics’ Hand Tools are 
gaining for them the same enviable reputa- 
tion that the files hold in their line. 


year 


KNURLS 


We carry a complete line 
of both hand and machine 
knurls. Special knurls made 


to order promptly. 





S of uniform quality and 
sustained records of 
performance have given Ameri- 

can Swiss Files of Precision an 
acceptance among the industrial trade that 
has made these quality files standard in the 


You will find the Ameri- 
can Swiss line a profitable 
and satisfactory one to 
handle. Large and varied 
assortments of finished 
stock assure prompt deliv- 
eries. 


Write for catalogs. 


2400 


different sizes, 
shapes and cuts 
offer the customer 
a wide range of 
choice. 


American Swiss File & Tool Co. 


410-416 Trumbull St. 


Elizabeth, N. J. 





files of precision 


Mechanics’ hand tools 
and knurls 
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Increase 


Your Sales 
20% 


Progressive Mill Supply Dis- 
tributors are always aiming at 
increased sales. The makers 
of Rahmann Leather Belting, 
that belting which has been 
adopted as the standard in 
many plants throughout the 
country, have established an 
extensive service for the aid 
of their distributors. Write 
for complete information re- 
garding this service and for 
booklet describing the Rah- 
mann line of leather belting. 


GEO. RAHMANN & CO. 


31 Spruce St., New York City 
Newark N. J. Syracuse, N. Y 


RAHMANN 
LEATHER 
BELTING 








gineering subjects will be taken up. 
These will include shop mechanics, 
elementary strength of materials, me- 
chanics of heat, elementary electric- 
ity, and practical machine design. 

Each student will have one class 
a week which will alternate between 
the two subjects studied simultane- 
ously. The classes are conducted by 
the members of the Worthington 
staff who are especially qualified for 
this work. 

e 2 * 


Wright Heads New Branch 
Office of Imperial Brass 
L. L. Wright will supervise the 

New York branch office of the Im- 

perial Brass Manufacturing Com- 

pany, which was recently opened at 

55 West Forty-Second Street. Mr. 

Wright is experienced in this) work, 

and has also been selling in the De- 

troit territory for a number of years. 
* %* * 


New Jones Catalog Shows 
Herringbone Speed Reducers 


Catalog No. 45, issued by the 
W. A. Jones Foundry and Machine 
Company, Chicago, gives very com- 
plete information and _ illustrations 
concerning “Herringbone” and “Her- 
ring-bone-Maag” speed reducers. In- 
cluded in the 80 pages of the book 
are details of design and construc- 
tion, dimensions and weights of re- 
ducers and bed plates, assembly 
diagrams, particulars of gears, instal- 
lation views, and so forth. 

* * * 


George Gage Injured in Auto 
Accident 

George R. Gage, of the New York 
sales force of the Republic Iron and 
Steel Company, Youngstown, Ohio, 
is recovering from a serious injury 
received in an automobile accident. 
He is convalescing at the Jamaica 
Hospital, Jamaica, New York. 

a 


Republic Rubber Installs 
New Equipment 

The Republic Rubber Company, 
Youngstown, Ohio, has just finished 
the installation of a new 60-inch x 30- 
foot Farrel press, with solid steel 
platens, drilled for steam circulation, 
to be used for curing sheet products. 
It is equipped with two rows of 
twelve hydraulic rams which operate 
under 2,000 pounds hydraulic pres- 
sure per square inch, giving a total 








MORAN’S 


STEEL 
BELT 
COUPLINGS 


Hold the joints of 
round belting abso- 
lutely fast and will 
outlast the belt ... 
Easy to install... 
Speed results in maxi- 
mum _ production 
from all machines 
using round belt- 
ing of any 

kind. 


COLVIN 
RAWHIDE 
HAMMERS 


Faces made of spe- 
cial Selected Rawhide 
— »} ©.F 8B R- 
CHANGEABLE .... 
Smooth, compact and 
hard enough to pro- 
duce a forceful blow 
without damaging ma- 
terial struck. Made in 
five sizes to suit the 
work. 


Write for descriptive folders and 
complete catalog of mill supply 
and hardware specialties. 


GREENE, TWEED & CO. 


109 DUANE ST. 
NEW YORK CITY 
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BUCKEYE air 
maewense A Fair Policy 


BARS A Good Product } 














We believe the industrial distributor is ideally organized to 
effectively sell bronze bearing bars to industrial users . . . 
We recognize the importance of good distributors to us in 
the long establishment of a business policy of fair dealing, 
insuring not only a satisfactory profit return, but sincere 
sales cooperation and assistance. 


Buckeye Bronze Bars are manufactured in accordance with 
a rigidly maintained standard of quality . . . They will not 
fail your customer . . . You can recommend them . . 
Made in three grades—“Commercial,” “Lubrico” and 
““Hy-Speed””—which satisfactorily meet industrial require- 
ments, and a complete range of sizes (154), both cored 
and solid, in 12” and 18” lengths. 


Put this quality bronze line in your stock and your catalog 
- You will profit and mill supply salesmen will find it 
pays to ask for bronze bar business. 








An exclusive territorial arrangement . . . Your name 
on each bar if you wish . . . Imprinted weight charts 
for your trade and display boards for your use—no cost. 





The Buckeye Brass & Mfg. Co. 


(The Home of Quality Bronzes Since 1900) 
6410 Hawthorne Ave. Cleveland, Ohio |%3 7 
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pressure of 738,912 pounds on the 
platens. The platens are fitted with 
water cooled ends and have accu- 
rately ground surfaces. The total 
weight of the press is 340,000 pounds. 

This press, together with all hy- 
draulic presses and vulcanizers used 
in the packing department, were in- 
stalled in the room formerly used for 
the making of molded goods, which 
necessitated the moving of the molded 
goods presses to new quarters. 

These rooms have been completely 
renovated and the equipment care- 
fully gone over. 


“TOLEDO” 


3-WAYS 








AT NEW LOW PRICES 


—are without doubt the finest value on 
the market today. Once a user, always 
a user of these fine quality-built 3-Way 
threaders. Their ease of operation and 
the low die replacement cost will ap- 
peal to your customers. No. 30 threads 
¥%"”’, 44” and 3%” pipe. No. 31 threads 
1A/’, ¥4" and 1” pipe. 


Be ready to take care of your customers’ requirements. 
ity-built “TOLEDO” 3-Ways today. 


THE TOLEDO PIPE THREADING MACH. CO. 
TOLEDO, OHIO 
NEW YORK OFFICE, 72 LAFAYETTE ST. 





No. 30—$6.00 


(West of Rockies $6.75) 


No. 31—$6.75 


(West of Rockies $7.65) 
F.O.B. TOLEDO, OHIO 


Order your needs in qual- 














Hundreds of 
thousands of 
prospective users 
of CLEMENTS- 
Cadillac Blowers 
are being con- 
stantly reached 
through advertise- 
ments like these. 
Cash in on this Laroy S. Starrett, who founded the L. 
publicity. S. Starrett Company, Athol, Massa- 


chusetts, fifty years ago. 





A Rapid 
Seller 
With Liberal 


Discounts. 


Starrett Issues 50th Anni- 
versary Catalog 
The L. S. Starrett Company, Athol, 
Massachusetts, recently published its 
50th anniversary catalog—number 25. 
This catalog, a book of 382 pages, 





Three Useful 


Machines inONE! 


BLOWER 


SUCTION CLEANER 


SPRAYER 


10 days FREE TRIAL 
Write for Details 


CLEMENTS MFG. CO. 
624 Fulton St., Chicago, I11. 


Live 
Distributors 
Wanted For 
Territories 
Not Already 
Covered. 


Handy 


Market 
Hasn’t Been 
Scratched. 














describes, illustrates and prices the 
full line of Starrett tools, steel tapes, 
hacksaws and hacksaw frames. It 
includes many improvements on ex- 
isting Starrett tools and more than 
twenty new tools which the com- 
pany has developed since the pub- 
lication of its previous catalog. 
x * x 


Bristol Company Opens New 
Los Angeles Office 

The Bristol Company, Waterbury, 

Connecticut, has opened a new sales 

and service office in Los Angeles. S. 

W. Case has been made district man- 
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O12 never bought so much Car Moving before! 





S WACO 


SAFETY WRENCH & APPLIANCE CO. 
SPRINGFIELD, MASSACHUSETTS 





Here, at last, is the Car Mover that the 
dealer has prayed for—the Car Mover that 
everyone who has cause to use a Car Mover 
will demand. And it retails for only $12! 


The SWACO Safety Car Mover moves 
more cars further in less time than any other 


—and it’s SAFE! 


The side guides and dogs on SWACO Car 
Movers eliminate slipping and make “follow- 
ing up” simply an automatic thrusting oper- 
ation. 


The SWACO Car Mover is economical be- 
cause every cast part, including the dogs, is 
made from electric cast steel, which wears 
and wears and wears. 


The 3-Position Handle on the SWACO Car 
Mover enables the user to move cars from 
any conceivable position. This makes for 
safety and efficiency. 
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BADGER 


CAR MOVER 
has the 


POWER 
to sell itself 


The light, powerful structure, 
compound leverage and speed 
of the Badger Car Mover 
make it easy for one 

man to spot a heav- 

ily loaded freight 

car. Every con- 

cern that has a 

siding needs 

Badger Car 


Movers. 


They sell 
them selves, 
bringing re- 
peat busi- 
ness that is 
really prof- 
itable. We 
provide a 
good margin of 
profit for Mill 
Supply Distribu- 
tors. Write for 
details. 


ADVANCE 
SAFETY CAR 
WRENCH 


Wherever a 
Badger Car 
Mover is 

sold, you can 
also sell an 
Advance Safe- 
ty Car Wrench. 
Automatically ad- 
justs itself to any 
size winding tap 
on hopper bottom 
cars. A good 
seller. Write for 
selling plan. 


ADVANCE 
CAR MOVER CO. 


APPLETON 
WISCONSIN 





ager and W. H. Rogers, sales and 
service engineer. Both men are en- 
gineers with a background of sev- 
eral years’ experience in the use of 
recording, indicating and control in- 
struments. 





This building housed the L. S. Starrett 
| Company at the time of its beginning 
in 1880 








New Conway Clutch 
Publication 

“The Conway Disc Clutch” is the 
title of the fine new catalog P-20 of 
the Conway Clutch Company, Cin- 
| cinnati. This attractive 20-page book 
| presents a complete exposition of the 
| Conway clutch including numerous 

| diagrams and _ specifications. 

a. 


Cushman Chuck Elects 
| Officers 
New officers of the Cushman 
Chuck Company, Hartford, Connecti- 
cut, are: James J. Jordan, second 
vice-president ; A. Boyd Sloan, treas- 
urer; Harry W. Hultgren, assistant 
secretary, and Edward L. Field, as- 
sistant treasurer. H. E. Sloan and 
A. P. Sloan will continue in their 
respective positions as president and 
chairman of the board. 


* * x* 


Pneumatic Tool Elects 
Hamerly 
Frank B. Hamerly is the new 
vice-president of the Independent 
Pneumatic Tool Company, Chicago. 
He is in charge of manufacturing. 


< - * 


New Goulds Pumps 
Handbook 
The newest publication of Goulds 
Pumps, Incorporated, Seneca Falls, 
New York, is a handbook on pump- 
ing, called Pump-Fax. In its 63 
pages are data and information on 














Simplex 


STEEL SLIDE 


Simplex Vises 
Are Better Vises 


Distributors’ Salesmen 


Can PROVE It 


ANY mill supply 
salesmen who sell 
by demonstration have 
chosen Simplex Steel 
Slide Vises for special 
sales effort. The Steel 
Slide and the special 
construction make a 
strong sales appeal. Sell 
by the comparative 
method . . . Simplex 
against any other. Give 
plant executives, master 
mechanics, machinists in 
your territory a chance to 
see the difference. You 
will find them interested 
in a better product and 
the better service ren- 
dered by Simplex Steel 
Slide Vises. 


Write us for prices, terms 
and complete information. 


Simplex 
Tool Company 


Woonsocket, Rhode Island 
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STANDAR 


Drills, Grinders, Buffers 
and Polishers 


General Electric 40° Motors 

SKF Ball Bearings 

Positive Type Lock Washers 

High Grade Nickel Steel Armature Shafts 
A Size and Type for Every Purpose 








BALL BEARING BENCH GRINDERS 


For grinding small tools, castings, 
etc. Manufactured in 44 H.P., 6-in. 
wheels. %4 H.P., 8-in. wheels. 1 H.P., 
10-in. wheels. 2 H.P., 12-in. wheels. 





% H.P. 6 in. wheel 





% H.P. 8 in. wheel Exclusive 
Dealers 
Wanted 
Write for 
Complete 
Illustrated 
Catalog, 
HEAVY DUTY GRINDERS Prices and 
G E. 40° Motor and Push Button Control. Discounts 
Four S. K. F. Ball Bearings. Nickel Steel 
Armature Shaft. Made in 5, 7% and 10 
H.P. sizes. 
PROPER SPEED TWO MOTOR BUFFER ‘ 
Dayton Cog Belt Drive. Speed 2000 to 3000 R.P.M. The Standard Electrical Tool Co. 


by changing pulleys. 3, 5 and 7% H.P. sizes. 








G. E. Universal Motor Drills made in 
sizes from %4 to 1\%4-in. Ball Bearing. 


‘ae Bl 





STANDARD PORTABLE 
ELECTRIC HAND DRILLS 
G. E. Universal Motors—Ball Bearing. 
14”, fs” and %” sizes. 


THE~+ STANDARD PROPER SPEED BALL 
BEARING BUFFERS AND POLISHERS 
Dayton Cog Belt Drive 


The spindle overhangs the bottom of the front 
of base 8 inches, which is a big advantage for 
large work. Made in 3, 5, and 7% H.P. sizes, 
any speed from 2000 to 3200 R.P.M. 


CINCINNATI, OHIO 
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Eliminates 80% — 


Power Loss 
By Friction 


DAGGETT BALL BEARING HANGER BOX 


66g. HICAGO LINE” Ball Bearing Equipment pro- 

vides the most modern method of transmitting 
power with the greatest possible efficiency. “Chicago 
Line” Ball Bearings are absolutely dust-proof and lubri- 
cating is necessary only three or four times a year. 
They save time and lubricant and eliminate 80% of 
power loss by friction. 


The Daggett Ball Bearing Hanger Box, one of the 
“Chicago Line”, is a big seller. It is simple in con- 
struction and will fit any hanger frame in general use. 
Easy to install, it will operate at any speed without 
heating or wearing the shaft. Get acquainted with the 
big sales possibilities of “Chicago Line’. Write now 
for detailed information. 


CHICAGO PULLEY & SHAFTING CO., 


19 N. DESPLAINES ST., 
CHICAGO., ILL. 


























Swivel 
Base 
Best for 
all types 
of work 


PARKER VISES 


THE CHARLES PARKER CO., Master Vise Makers 
MERI , CONN. 





There’s great 
satisfaction in 
selling or using 
this Parker Vise 
with 7 points of 
superior construc- 
tion. 


The smart salesman is ever alert to trade facts and factors 
which he can turn to advantage in making more and 
quicker sales. 

Parker Vises offer two such distinct helps: 1.—They are 
well known through advertising to the automotive trade— 
garages and service stations; 2.—There is scarcely a cus- 
tomer in the trade who doesn’t actually need more vises. 
Parker Vises are good items to stress for increased sales. 
A complete line with 7 Points of Superior Construction 
giving Parker Vises extra stamina for hard service. Sold 
only through the jobbers. Send for the Parker Booklet 
describing the complete line. 


DEN 
N. Y. Salesroom, 25 Murray St., N. Y. C. 


Makers of the Famous Parker Gun 


PL, 
Je 











the characteristics, installation and 
operation of pumps, compiled by F. 
G. Switzer, professor of hydraulic 
| engineering, College of Engineering, 
| Cornell . University. The last ten 
pages of the book are given over to 
| illustrations of Goulds pumps. 
| x * Ox 
| Van Dorn Transfers Depart- 
| ments to Towson 
Several departments of the Van 
Dorn Electric Tool Company, Cleve- 
land, have been transferred from 
Cleveland to Towson, Maryland. 
The departments affected are: sales, 
accounting, credit and collection, ad- 
vertising and export. The factory 


production will be continued from 
| Cleveland. 


| 
| 
| 


* * 


Changes in Worthington 
Pump Organization 

Two promotions were made re- 
cently at the Cincinnati works of 
the Worthington Pump and Ma- 
chinery Corporation, Harrison, New 
Jersey. R. E. Ott was appointed 
manager of service and erecting; and 
| H. M. Boteler was made engineer 
of tests. 

W. P. Brotherton, St. Louis dis- 
_ trict sales manager, has resigned, and 
his place is being filled temporarily 
| by C. L. Webb, assistant to the gen- 
| eral sales manager. 





* * * 


New Small Tools Booklet 

The Brown and Sharpe Manufac- 
turing Company, Providence, Rhode 
Island, has recently announced a new 
small tools booklet which contains 
detailed information on _ products 
| added during the past few months, 
| to the line of small tools manufac- 
tured by this concern. 

The booklet lists a number of new 
| machinists’ tools, cutters, screw ma- 
| chine tools and arbors, and is a 
| handy reference book for machin- 

ists and those who use shop equip- 
| ment. 





* * * 


Scovill Company Elects 
Directors 

The Scovill Manufacturing Com- 
pany, Watertown, Connecticut, elect- 
ed the following directors at a recent 
| meeting of the company: E. O. Goss, 
J. H. Goss, L. P. Sperry, C. P. Goss, 
Jr., W. S. Fulton, G. A. Goss, R. S. 
Sperry, J. P. Elton, B. Bronson, W. 
M. Goss, (Continued on page 152) 
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It would be difficult to find a catalogue in the industry equal 
to the new Catalogue 31 of the Chas. A. Strelinger Company. 


IT PAYS TO 
GET THE FACTS 


No distributor of industrial supplies who 
has taken a catalogue quotation from 
Donnelleys on his selection of goods in 
the past twelve months has placed the 


order for his catalogue elsewhere. 
(April 22, 1930) 















Successful Merchandising Built on a Solid Foundation 


As a side-light on the success of the Chas. A. Strelinger Co., we believe 
that the preface of their new Catalogue 31 is significant: 


“Since it is a time-honored custom for houses which have been established many years to allude in 
some way or other to their age and experience, we cannot do better than to reproduce here the intro- 


duction to our catalogue of 1889—forty-one years ago: 


“Expecting to receive a fair compensation, and without pretense of giving something for 
nothing, we tender our offices to those who appreciate careful and prompt service and in- 
telligent attention to details, believing that with our experience of twenty years in buying and 
selling Tools, Supplies and Machinery, together with our desirable connections at the leading 
manufacturing and commercial centers, we can be of real service to all who buy or use this 
class of goods. 


THe Cuas. A. STRELINGER Co. 


‘During all of this time we have tried to be of real service to our customers. We have adhered strictly 


to the principle of handling only the best goods in their various classes, and the magnitude of our busi- 


ness and our standing in the trade are indications that our efforts have been—and are 





» M « > ] ” 
appre ciated. 
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During the last eighteen years, the Chas. A. Strelinger Company have issued four successive general catalogues through the Donnelley 
service. Several technical colleges have used Strelinger catalogues as books of reference. 


Serving the Industrial S$ Supply lndustr V 


It is not an accident Poh Donnelleys continue, year after year, to compile more catalogues fis distrib- 
utors of industrial supplies than competition combined. For the following distributors located from 


Coast to Coast, the Donnelley Organization has completed new catalogues of industrial supplies within 
the last few months or is compiling catalogues at this time: 
i. Anchor Sanitary Co. . . . . Pittsburgh, Pa. 33. Lorenz C company... : Klamath Falls, Oregon 
(Their Industrial Supply Catalogue) 34. Machine Tool & Supply — - « .« ‘olde, Olga. 
2. *Phe L. A. Benson Company, Inc... Baltimore, Md. 35. *f{Manning, Maxwell & Moore, Ine. . . . New York City 
3. *{Be ~ hire Mill Supply Cur Pittsfield, Mass. 36. Mechanics Supply Company .. . Quebec, Quebec 
1. £W. L. Blake & Company Portland, Maine 37. *tThe C. S. Mersick & Company . New Haven, Conn. 
& IN. i Bragg & Sons... Bangor, Maine 38. iC has. Millar & Son Co... 
6 The N. T. “Bushnell Company — . New Haven, Conn. Utica, Binghampton, Springfie ‘ld and St. Johnsbury 
ae 7. *fCarey Machinery & Supply Co. . Baltimore, Md. 39. Miller Supply Company. . . . . Chicago, rl. 
ve 8 Carman-T hompson Company Lewiston, Maine (Their (ee Supply G vatalogue) 
9. +fCentral Supply C company. Little Rock, Ark. 10. Naylor-Hickey C ‘orporation ae te 1: Chicago, Ll. 
10. {Chandler-Boyd Supply Company Pittsburgh, Pa. 11. *The Page, Steele & F lagg Co . ; New Haven, “Conn. 
ll. *tChase, Parker & Co., Inc... Boston, Mass. 12. Raub Su yply Co. . Laneaster, Pa. 
12. fA. W. Chesterton Company _. Boston, Mass. 13. Raymer Hdwe. Company : , St. Paul, Minn. 
13. J. H. Clark & Barlow Hdwe. Co. . Chicago, Ill. 14. *tRoot, Neal & C ompany. . te Buffalo, N. Y. 
5 14. *Couch & Heyle, Inc. carer Peoria, Illinois 15. Joseph T. Ryerson & Son, Inc... Chicago, Boston, Buffalo, 
in 15. tAndrew Cowan & Co., Ine. Louisville, Ky. Cincinnati, Cleveland, Detroit, New York, St. Louis 
16. Curry Bros. Oil Company Boston, Mass. 16. tiSan Antonio Machine & ial Co... San Antonio, Texas 
ro: 17. {Davies Supply Company : . Chicago, Ill. 17. *Sees & Faber Co., Inc... Ter Philadelphia, Pa. 
(Their Industrial Supply Catalogue) 18. 7 Iron Store Co. . |. St. Louis, Mo. 
18. $F. R. Dengel Company . . Milwaukee, Wisconsin 19. W.L. Smith... ~ Newburgh, NL. 
(Their Industrial Supply Catalogue) 50, *TE oh Stambaugh- Thompson ca... Youngstown, Ohio 
19. *E mh Akron Hardware Co. . 2... . Akron, Ohio ol. +{Standard Supply & Hardware Co. New Orleans, La. 
20. *fW. J. Foss Company . ; Springfield, Mass. Se. *i The Chas. A. Strelinger Company . : . Detroit, Mich. 
21. Fuller Supply Co., Ine. . Utiea, N. Y. os *iThe Strong, Carlisle & Hammond Co.. Cleveland and Detroit 
22. General Rubber & Supply Co... Portland, Ore “gon 54. Tranter Mfg: Company. __. ‘ee Pittsburgh, Pa. 
23. tA. J. Glesener C company San Francisco, ¢ ‘alif. 55. tiJ. M. Tull Rubbe or & Supply Ci [Ne Atlanta, Georgia 
24. C.L.Gransden & Co. . Detroit, Mich. 56. {U.S. Supply Company Kansas City, Omaha, Lincoln and Enid 
25. *tHide, Leather & Belting Co., Inc. . Indianapolis, Ind. (Their Industrial Supply Catalogue) 
26. +iHollis & Company. Little Rock, Ark. 57. Weber Hdwe. Company. .. . . Kitchener, Ontario 
27. tHonolulu Iron Works Co. ; . Honolulu, T. H. 58. Wessendorff, Nelms & Co. . : . Houston, Texas 
28. The Industrial Supply Company . Cleveland, Ohio 59. {Western Supply Company . sand aes Lincoln, Neb. 
29. fJennison Hardware Company . Bay City, Michigan (Their Industrial Supply Catalogue) 
30. iE. F. Ke ating Company. — . New York City 60. {Williams & Wilson, Ltd. — . . . Montreal, Quebec 
3l. *tThe E. A. Kinse we, . . . Cincinnati, Ohio 6l. Woodbury & Wheeler Co. . . . |. Portland, Oregon 
32. *The Klinger-Dills Company. . . .  .  .Dayton, Ohio 
*Members National Supply & Machinery Distributors Ass’n. ;Members Southern Supply & Machinery Dealers Ass’n. {Repeat Orders. 
tly 
‘FP ROR ; , SONS COMPANY, CHICAG( 
| RL RL DONNELLEY & SONS CO | CHICAGO 
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The Donnelley Repeat Order 


Record Means: 


Y Distributors 


have proved that 
it pays to buy 





value rather than price tags. 
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What Manufacturers Think 
of the Merchandising Plan 


dising plan at Memphis is undoubtedly 
the greatest step forward ever taken in 
the field of industrial 


so? \HE adoption of the industry merchan- 


provided it is carried out properly. “But what 
assurance have we that the plan will be carried 
out to its logical conclusion?” you may ask. 

Our answer to that 





distribution.” Briefly, .- 
this statement express- 
es the sentiment of the 


What the Merchandising Plan 


——— question is simply this: 
“The calibre of men be- 
hind the entire program 


triple convention of Will Accomplish assures its success.” 

the Southern Ameri- ; For example, on the 

can, and National As- a. Increase the prestige of distributors with following pages many 
REE: industrial users. a . 

sociations. : ae , of the country’s lead- 
2. Increase the prestige of distributors with =: 


Distributors and 
manufacturers alike 
were agreed that the 
carrying out of this 
far-reaching program 
will do more to put in- || 
dustrial distribution on 
a firmer, more profit- 
able basis than any ef- 


manufacturers. 


ak & 


of distribution. 


fort ever before at- 8. 
tempted. trial buyers. 
All industry will 9. 


share in the fruits of 
this great educational || 
movement. oa 

The distributor will 
benefit by procuring | 12. 
more business and bet- 
ter profits. 

The industrial user LK 


the community. 


facturers. 





. Promote more business for the distributor. 
Improve relations between distributors. 


- Make better salesmen by building up confi- 
dence through a clearer understanding of 
the distributors’ functions. 


. Cut down competition from outside sources 


7. Lower selling costs for distributors resulting 
from increased volume. 


Help change some prevalent ideas of indus- 


Solidify distributors in recognizing their eco- 
nomic importance. 


10. Assist the distributor to raise his standing in 
. Bring about closer cooperation with manu- 


Make it easier for the salesman to reach plant 
executives who actually specify products. 
13. Reduce price-cutting and territory-jumping. 


ing manufacturers en- 
dorse the program and 
pledge themselves to 
back it up 100%. 
Surely the support 
of such outstanding 
manufacturers as the 
the Dodge Manufac- 
turing Corporation, 
W. A. Jones Foundry 
and Machine Com- 
pany, The Osborn 
Manufacturing Com- 
pany, The Republic 
Rubber Company, 
The William Scholl- 
horn Company, Stev- 
ens Walden Incorpor- 
ated, Stockham Pipe 








will reap the harvest of 
improved service and more intelligent selling. 

Manufacturers will cash in on the more 
aggressive and more effective sales effort 
which distributors will put forth. 

Miri Supp.ies can see nothing but success 
ahead for the plan. It has been worked out 
carefully with the idea of improving the dis- 
tributor’s position in industry. Every possible 
angle has been considered. The program calls 
for the dissemination of the proper educational 
data to manufacturers, industrial users, dis- 
tributors, and distributors’ salesmen. 

There is no doubt, therefore, but what the 
plan as outlined will do the job expected of it. 





and Fittings Com- 
pany, Universal Bear- 
ing Metals Corporation, The United States 
Electrical Tool Company, The Van Dorn 
Electric Tool Company, Vortex Manufactur- 
ing Company, Whitman and Barnes, Incor- 
porated, and Yost Manufacturing Company 
is evidence enough that the plan of action will 
be carried through to a succesful conclusion. 

Read what these industrial leaders have to 
say about the far-reaching merchandising plan 
which has been adopted by the three great 
Associations serving industrial distribution. 
Each of these prominent manufacturers has a 
worthwhile message for every distributor of 
industrial supplies and equipment. 
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be ost 


A COMPLETE LINE FOR EVERY PURPOSE 











HE merchandising plan adopted by the 
Triple Convention at Memphis incorpora- 
ting this important point, has our heartiest 
endorsement. Distributors now enjoy the 
confidence of users generally, but added prestige 
will come to them through this concerted plan 


of action that is bound to attract favorable atten- 
tion everywhere. 


INCREASE THE 
PRESTIGE OF 
DISTRIBUTORS 
WITH INDUSTRIAL 


2 ee 


ise Ky 99 


Meadville, Pa., U.S.A. 
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INCREASE THE 
PRESTIGE OF 
DISTRIBUTORS 
WITH 
MANUFACTURERS 





ODERN equipment requires modern 
distribution and the distributor of 

today must adequately represent the manufac- 
turer in order that industry may be efficiently 
served. Adequate representation requires the 
closest cooperation between manufacturer and 
distributor. Distribution through qualified mill 
supply and machinery distributors is recognized 
by Dodge to an extent which has justified the 


complete elimination of branch warehouses in 


the field. 


DODGE 


MISHA Kn 


DODGE MANUFACTURING CORPORATION 


Mishawaka, Ind. 
Factories at MISHAWAKA, Ind., and ONEIDA, N. Y. 





There’s a Dodge -Timken for Every Industrial ‘Need 
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PROMOTE MORE 
BUSINESS FOR THE 
DISTRIBUTOR 





N focusing the attention of users toward 
them, and emphasizing the service they 
are prepared to offer, the merchandising plan 
adopted by the Triple Convention is certain 
to stimulate business for distributors. We shall 
be pleased to lend all assistance possible along 
this line and heartily approve the program of 
publicity and business expansion. 





The Van Dorn Electric Tool Company- Cleveland, Ohio 
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IMPROVE 
RELATIONS 
BETWEEN 
DISTRIBUTORS 





HE adoption of the Industrial Distribution 

plan at Memphis is bound to bring distrib- 
utors closer together. The plan calls for the 
gathering of facts concerning the economic im- 
portance of the distributors—gathering them into 
a common pool for dissemination to industry. 


Distributors everywhere will cooperate in this 
movement. As a result a better feeling is sure 
to be built up among distributors themselves. 
The Osborn Manufacturing Company is glad of 
the opportunity of endorsing this nation-wide 
movement in the interests of industrial distribu- 
tion and pledges its heartiest support. 


ThE OSBORN MANUFACTURING COMPANY 


5401 Hamilton Avenue . Cleveland, Ohio 
SALES BRANCHES 
New York + Detroit - Chicago + San Francisco - Los Angeles 


0400046" 
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MAKE BETTER SALESMEN 
BY BUILDING UP CON- 
FIDENCE THROUGH A 
CLEARER UNDERSTANDING 
OF THE DISTRIBUTORS’ 
FUNCTIONS 


HROUGH the merchandising plan 
adopted by the Triple Convention every 
salesman, and especially those who have just 
stepped into their jobs, are given the kind of 
cooperation which inspires confidence. This 
clearer understanding of the distributor’s func- 
tions will enable salesmen to do more effective 
work. We strongly endorse this merchandis- 
ing plan and may the utmost success attend it. 





i a LR A RAE TIC) of GELS SAM RR 


THE UNITED STATES ELECTRICAL TOOL COMPANY 


2498 West Sixth Street, Cincinnati, Ohio, U.S.A. 


Export Sales Representatives —WESTINGHOUSE ELECTRIC INTERNATIONAL CO.—150 Broadway, New York City 
Canadian Civision—MAPLE LEAF ELECTRIC TOOLS, Ltd.—Toronto 
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CUT DOWN 
COMPETITION 
FROM OUTSIDE 
SOURCES OF 
DISTRIBUTION 





HE plan of concerted action decided 

upon at Memphis is going to have a tre- 
mendous effect in stabilizing conditions in the 
distribution of industrial supplies and equp- 
ment. Industry will be brought to realize that 
the distributor can perform the functions of 
industrial distribution far more satisfactorily 
than can other sources of distribution. 





| (Vila, 
ORCESTER 
t Vaspe | 
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STEVENS WALDEN, Inc., Industrial Division, WORCESTER, MASS. 
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PAINT CONFINED 


IntT———> 








IN CONE OF AIR. ~ 
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LOWER SELLING COSTS 
FOR DISTRIBUTORS 
RESULTING FROM 
INCREASED VOLUME 


- Y closer consideration of the problems of 
the distributors as a whole a great for- 
ward step is achieved through the Triple Con- 
vention’s merchandising plan. We believe this 
should tend to lower the costs of distribution, 
which should be reflected in increased volume. 
We unhesitatingly pledge our support in assist- 
ing the distributor to convince the user that his 
service is a vital adjunct to successful purchasing. 


Zz 
p 


the VORTEX 


PAINTING METHOD 


The Vortex Manufacturing Co. 
1978 West 77th Street 
Cleveland, Ohio 
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HELP CHANGE 
SOME PREVALENT 
IDEAS OF INDUS- 
TRIAL BUYERS 





OME buying practices now followed act 
as a boomerang and should have correc- 
tive argument applied for rectification. This 
accounts for the ready acceptance of the mer- 
chandising plan presented in the Triple Conven- 
tion in Memphis. With the Industrial Supply 
Distributors in agreement on a plan for mutual 
helpfulness, their scope for good assumes a more 
healthful state. We are glad to note due recog- 
nition has been given this problem and that steps 
will be taken to assist such deserving servants of 
the buying public. We, as manufacturers, have 
one policy and will in the future (as in the past) 
lend our aid to this most worthy movement. 


THE . co 
REPUBLIC RUBBER CO. ~*~. 











Youngstown ———— am! 
_— |, REPUBLIC means | 
" | 


the Best Mechanical jj 
Rubber Goods & | 
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SOLIDIFY 
DISTRIBUTORS 

IN RECOGNIZING 
THEIR ECONOMIC 
IMPORTANCE 





CTING as a unit in quest of improved busi- 

ness methods, as provided by the mer- 
chandising plan adopted by the Triple Convention, 
the sales points of the distributor soon will be avail- 
able in official and tangible form. When this material 
is digested each distributor will be greatly impressed 
with his own economic importance in the community 
which he serves. It is a significant fact that, unless 
a man thinks his services are valuable, he cannot 
merchandise them profitably. We are glad the dis- 
tributors are becoming cognizant of their actual 
worth, and we congratulate them on this realization. 





W. A. JONES FOUNDRY AND MACHINE COMPANY 





4401 ROOSEVELT ROAD, CHICAGO, ILL. 


Manufacturers of Speed Reducers—Gears—Pulleys—Friction Clutches—Couplings—Hangers—and 
Other Power Transmission Appliances ¢ ¢t ¢ ¢ ¢ t ¢t t ¢ 
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ASSIST THE 
DISTRIBUTOR TO 
RAISE HIS STANDING 
IN THECOMMUNITY 


N important point in the merchandising 

plan adopted at the Triple Convention 

is the building of greater prestige by the distribu- 
tor in his community. 


This he may accomplish by rendering to the 
industrial user an engineering and sales service 
as intelligent as can be rendered by the manufac- 
turer direct. 


We, as manufacturers, assist our distributors 
by a support and protection that insures the con- 
fidence of their trade. 


WHITMAN & BARNES 


INCORPORATE 


Manufacturers of Canadian Factory 
TWIST DRILLS - REAMERS « CUTTERS wy & 3 CANADIAN DETROIT TWIST DRILL 
END MILLS : COUNTER BORES: ETC. “SS “ CO.LTD.,WALKERVILLE ONTARIO 
t0@ Si 


NewYork“ DETROIT «~~ Chicago 








MAKERS OF FINE TOOLS FOR 76 YEARS 
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NON-SEIZING 










NON-SCORING 


BRING ABOUT CLOSER 
CO-OPERATION 

WITH 
MANUFACTURERS 


HE merchandising plan adopted by the 

Triple Convention should go a long way 
towards bringing manufacturers and distribu- 
tors closer together. 


The program will result in a realization 
among both manufacturers and distributors 
that whatever plan of procedure is good for 
one is also good for the other. Distributors 
should have no hesitancy in endeavoring to 
bring industrial users whom they sell closer to 
the producer of the product—whom they rep- 
resent. We welcome the opportunity to do 
our share in making this concerted effort suc- 
cessful. 






Universal Bearing Metals Corporation 
Rochester, N. Y. 











MAY, 1930 MILL SUPPLIES 150A 





MAKE IT EASIER 
FOR THE SALESMAN 
TO REACH PLANT 
EXECUTIVES WHO 
ACTUALLY SPECIFY 
PRODUCTS 





IDEST forms of publicity, as provided by the 

merchandising plan adopted by the Triple Con- 
vention, should go a long way toward gaining entre for 
distributors’ salesmen. Plant executives also will benefit 
through a clearer understanding of what the distributor 
is able to accomplish in the way of purchasing assistance. 
Even though the executive is accustomed to specifying 
products, invariably the distributor is able to supply these 
at once. Thus is a saving in freight and other items of 
expense effected with due consideration for the time 
element, a factor of prime importance in many instances. 
As producers, the plan has our whole-hearted support 
and we stand ready to assist the distributors in building 
up profitable contacts with plant executives. 





Stockham Pipe & Fittings Co. 


BIRMINGHAM, ALABAMA 
BOSTON, NEW YORK, PHILADELPHIA, CHICAGO, HOUSTON, LOS ANGELES 
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REDUCE 

PRICE CUTTING 
AND TERRITORY 
JUMPING 








T is our belief that the many benefits accruing both 

to distributors and manufacturers in the mer- 

chandising plan adopted by the Triple Convention 

will also tend to correct to a great extent the errors 

of price cutting and territory jumping, which at times 
have existed in industrial distribution practices. 


*“Tn the merchandising of Bernard Tools it is our 
desire to reach the ultimate consumer through the 
natural channels of distribution— We have adhered 
to this policy for more than a half century and we 
will continue to follow it where we find the trade 
actively and intelligently cooperating in the distribu- 
tion of Bernard Tools. This includes a fair and just 
profit for our dealers and to the consumer good values 
at established reasonable prices.” 


We heartily endorse the formation of this helpful 
merchandising plan. 


*Quoted from Bernard Sales Policy, as clearly and completely out- 
lined in new No. 30 catalog, just off the press. 


She Wm. Schollhorn Company 


New Haven, Connecticut, U. S. A. 


Manufacturers of 


BERNARD PLIERS 











sa aa 
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WAV Your Prospect Wants 








OM al oX-m i iellalictatelare=wACeloallats im Ratolan sae 


- FAST 
-=—-=—- KFASY TO OPERATE 
—-=-=--—-and PRICED RIGHT 


Snow HIM THE 


WILCO 


The Wilco die head is designed 
to thread all sizes of pipe within 
the capacity of the machine, and 
do it with one head without 
changing die holders. This fea- 
ture alone makes the Wilco faster 
and easier to operate than ordi- 
nary maintenance machines. 
And because Wilco dies are made from the finest high speed steel, because the Wilco 
is equipped with an automatic force feed lubrication system which guarantees posi- 
tive lubrication of the dies at all times, and because all materials are rigidly inspected 
to insure maximum life and efficiency, the Wilco will give your customers many 
years of trouble-free service. That’s why the Wilco is a profit maker for your cus- 
tomers and yourself. Write for the full story. 





THE OSTER | JOINED iwittiams 
|\\\|\| MANUFACTURING 
vl COMPANY 


ca aa Ga TOOL 


SERVICE CORPORATION 





Sales Office—2087 East 61st Place Branch Offices—Boston, New York, 
Cleveland, Ohio, U.S.A. Philadelphia, Chicago 


Manufacturers of the Most Complete Line of Hand and Power 
Operated Pipe and Bolt Threading Equipment in the World 
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Build Sales 


and Profits 


Build sales by selling hack 
saw blades that are uncondi- 
tionally guaranteed, that you 
can safely recommend for any 
job, that are certain to cut 
faster, easier, last longer, to 
give complete satisfaction and 
build repeat business. 


The Only 
Unbreakable 
High Speed 
Steel 
Blades 










Chrome- 
Vanadium 
pe teel Back 





a High Speed 
Steel Cutting 
Edge 


MARVEL 


High-Speed-Edge 


HACK SAW BLADES 


Made in sizes for all power hack 
saws by patented process—Genu- 
ine 18% Tungsten High Speed 
Steel teeth are electrically welded 
to an unbreakable Chrome-Vana- 
dium Steel Back. Guaranteed not 
to break—even in case of accident. 
MARVEL Blades offer an un- 
usual opportunity to suppliers be- 
cause they are DIFFERENT and 


unquestionably superior. 
Armstrong-Blum Mfg. Co. 


“The Hack Saw People’’ 
353 N. Francisco Ave., CHICAGO 


Write for 
Catalog and 
Discounts 








| recently been added to executive posi- 
| tions with the 
| Tool Corporation, Chicago. Mr. Sul- 





H. L. Scovill, W. T. Hunter, Jr., and | 
F. T. Ward. W. W. Bowers will 
continue as assistant secretary of the 
company and sales manager of the 
plumbers’ brass goods division. 


* x 


Mechanical Rubber Issues 
“Marco Mike” 

“Marco Mike” is the name of a 
house organ inaugurated recently by 
The Mechanical Rubber Company, 
Cleveland. This new publication 
states that it is “the official broad- 
casting medium of the Mechanical 
sales family” which includes Me- 
chanical distributors and members of 


* 





Ralph N. Hanes. 


their sales organizations as well as 
field representatives and office em- 
ployees of The Mechanical Rubber 
Company. 

The editor is Ralph N. Hanes, who 
has been handling the comprehensive 
program of trade journal and direct 
mail advertising being carried on by 
The Mechanical Rubber Company in 
the interests of its distributors. 


* 


Sullivan Heads General 
Pneumatic Tool 
Mortimer Sullivan and Gerald 
Hale, formerly of the Binks Spray 
Equipment Company, Chicago, have 


* Ox 


General Pneumatic 


livan, who is an authority on spray 
painting, has been elected president, 








LINEAR 


ADVANCES 
AGAIN! 


Now “At Home”’ 
in 
New Factory 


Location: State Road and 
Levick Street, Tacony, Phila- 
delphia—directly on the plaza 
of the new Tacony-Palmyra 
Bridge. 


For the express pur- 
pose of improving 
Linear Service, and to 
better meet the ever- 
increasing demand for 
Linear Packings, a 
new and thoroughly 
modern plant has been 
constructed, at an ex- 
penditure of over 
$100,000.00. 


An inspection of this 
plant will interest you. 
Visit us at any time. 
A most cordial wel- 
come awaits you. 


Packings For 
Resale Only 


Send for Samples 
and Prices of 


LINEAR Packing 


LINEAR 
L ineatPacking & Rebber Cone 


PISTON AND SHEET PACKINGS 
State Road and Levick Street 
Philadelphia 
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ARMSTRONG TOOL HOLDERS are used in over 96% of the Machine Shops and Tool Rooms 































an unusual opportunity 
for Suppliers— 


the new 


ARMSTRONG 


Tungsten -Carbide 


TOOL HOLDERS 


Here’s a complete new line of ARMSTRONG TOOL 
HOLDERS that has a place in every machine shop and 
tool room—the ARMSTRONG Tungsten-Carbide 
TOOL HOLDERS. They are designed to use bits 
tipped with Tungsten-Carbide, and make it practi- 
cal to machine hardened steels, without annealing— Turning down ahardened 


Drill Press Drive Gear, 


sand-filled castings, raw from the mold—glass, bakelite, without annealing, with 





. ARMSTRONG T 

hard rubber, soft brass—all kinds of extremely hard, “"sten- Carbide TOOL ARMSTRONG 

soft or tough materials. Tool Holders 

All of these remarkable cutting operations are made possible by Tungsten- Ball a wa tied 
Ss 


Carbide, a new and extremely hard cutting agent developed by Krupp 

of Germany. Because of its extremely high cost, it has not hereto- 

fore been seriously considered by the average shop. NOW, with 

ARMSTRONG TOOL HOLDERS, a single bit, tipped with less than an 

ounce of this material, will do innumerable operations on Lathes, Planers 

and Shapers, will enable any shop not only to do any of these unusual 
operations, but to greatly increase machine speeds 
on ordinary machines as well. 


High Speed Steel Bits 

Drop-Forged Wrenches 

Chain Pipe Wrenches 
Pipe Wrenches 


ARMSTRONG BROS. 


Solid Dies and Stocks 
Adjustable Dies and Stocks 
Ratchet Stocks 
Triplex Stocks 


Write for a stock 
of circulars on the 


ae &5 ARMSTRONG Tungsten “Carbide Pipe Cutters 
“ee in Gan i wae Chain Vises 


territory to get this 
new business. 


Hinged Pipe Vises 
Knife Blade Cutter Wheels 





ARMSTRONG Tungsten-Carbide TOOL HOLDERS 


Extremely rigid. Cutter held parallel to shank. 


“Undershot” design gives maximum support to ‘ P . 

cutting point. Straight Shank, Right Hand Off- ARMSTRONG BROS. TOOL CO. ARMSFRONG Abn ttietss 
Set, and Left Hand Off-Set of two types, (1) TOOLS from your advertisements 
Broached for regular square bit, (2) Broached for “The Tool Holder People” Supply directs business 


deep oblong bit (shown above). The latter is 
recommended for Lathes, Planers and Shapers. 305 N. Francisco Avenue, CHICAGO, U. S. A. 





to you. 
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\|and Mr. Hale, also widely experi- DISTRIBUTORS 


f- 
enced in the spray painting industry, HERE IS A FAST SELLING 
Tool Cases and Chests has been made vice-president. An AND PROFITABLE 
LINE 


active sales program has been started 
under their direction. 


Ball Bearing 
Portable Electric 


* *x x* 






Armstrong Executives in 
Europe 

B. I. Ashmun, president of the 
Armstrong Manufacturing Company, 
Bridgeport, Connecticut, sailed from 
New York, April 26, for Bremen. 
, |He will visit many friends and cus- 
GERSTNER Tool Boxes || tomers of the company in England, er # 
are Splendid Sellers— || tance. Belgium, Holland, Denmark, n Ss 
P and Germany. Frederick S. Ash-| |The new “Marvel” Model 
mun, secretary-treasurer of the com- | | Bearing Blower outfit for 
+ > s . $45 list- Designed espe- 
pany, who, accompanied by his wife, | | cially for all classes of 


. seaging: ie abenas industrial d in bi 
sailed with his father, will visit con-| |demand by your custome 





Advanced designs, attractive 
finishes, strong construction 
and many other distinctive fea- 


tures make them the choice of , me 
Mashintats Toclinsiave Tike- nections of the organization in Aus- | | §i%, fr blowing dust and 








dirt out of machinery, 
; j mot ’ tors, 
makers, Patternmakers and || ‘4, Italy, and Switzerland. switeh boards, looms, ete. 
h chanics During the two months of the | ] Liberal profits and fast 
other mechanics. . { . ~ | ieoom oxen. 
They are used in every Ma- president’s absence, the vice-presi- —— No. 3 Sells for 
chine and Tool Shop, and in dent, H. S. Ashmun, will take charge —— 
every Factory and Plant em- of the Armstrong company. Electri 
ploying men of these trades. ~ oe Blo, _ 
Write for catalog and offer. wer 


George W. Jones Dead Company 
George W. Jones of the Pittsburgh | | 352 attantic Ave., 
Steel Company, Pittsburgh, died on | | Bester 2 Mass., 
NY J | April 1, following a long illness. For 
5 years he had been sales manager 
for this company. Since he first be- _ 


H. GERSTNER & SONS 


27-31 Columbia St., Dayton, Ohio 
































came associated with the company in| | 
Seamless . 1908 he had served in various oa 
Copper Tubing ties—as salesman, assistant manager It Costs Only 
—from ;; to 114 in. O. D. any of the New York office, manager of 
“ the Chicago office, and assistant man- 
ager of sales. 
Seamless a 
° r man 
ren Tubing Death of E. P. Sanderson “a 
—from 7; to 144 in. O. D. any : 
gauge. E. P. Sanderson of Cutter, Wood to send each issue of 
and Sanderson, Boston, passed away 
Seamless on April 2. Mr. Sanderson was 


Aluminum Tubing prominent in the industry and a MILL 


. valued member of the National Sup- 
—from 7; to 144 in. O. D. any 


gauge. See Distributors’ | ]} S U P P L I E S 
Coils and Bends x oe * 


_ direct to your salesmen’s 





—all shapes and sizes which use Harry Hartshorne Seabrook 
tube from ;; to 1%4 in. outside  O homes 
diameter, any gauge. Unbrazed s Dead 
lengths up to 100 feet. | Dr. Harry Hartshorne Seabrook, 

| for nearly 25 years president of the ‘ 

N: | Patni a Write to the 
FABRICATED PARTS and COM. sig “gee a . ' oe ; : 

PLETE ASSEMBLIES — manu- New York, passed away in his sleep Circulation Manager 
factured to your specifications. April 9, at his apartment in the Rob- 


|ert Fulton Hotel in New York, in 

| his seventy-first year. MILL SUPPLIES 
‘ Le. SHOE spat all of his early | }| 520 North Michigan Avenue 
ife as a physician and surgeon spe- Chicago, Illinois 

| cializing on diseases of the eye and ’ 

was the author of many papers 





1451 Central Ave. ; Detroit, Mich. 
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and books on that subject. It was 
in 1906 that he was elected pres- 
ident of the Nason Company, to suc- 
ceed his brother-in-law, Carleton W. 
Nason, who died in that year. 

In 1881 Dr. Seabrook married 
May Nason of Montclair, New Jer- 
sey, daughter of Joseph Nason, the 
founder of the company. Besides 
his widow, Dr. Seabrook is survived 
by his son-in-law and daughter, Mr. 
and Mrs. Clarence King and their 
four children; and a son, Raymond 
Seabrook, who had been associated 
with his father in business, the fourth 
of his family to help carry on the 
concern. 


* * 


Goulds Pumps Elects Officers 

Norman J. Gould was reelected 
president of Goulds Pumps, Incor- 
porated, Seneca Falls, New York, at 
the annual meeting of the company 
held March 10. The following offi- 
cers were also reelected: C. W. Colby 
of Montreal, first vice-president; 
Harvey S. Freedenburgh, secretary 
and comptroller ; E. William Madden, 
treasurer; William D. Pomerey, sec- 
ond vice- president and general man- 
ager; Seabury S. Gould, third vice- 
president, and Meronan K. Smith, 
assistant treasurer. Directors are: 


Ra 


Norman J. Gould, William D. Pome- | 


rey, D. H. Snell, C. W. Colby and 
Kenneth Molson. 


* * 


Milburn Executive Proves 
Versatility 

A book of verse written by Alex- 
ander F. Jenkins, president of the 
Alexander Milburn Company, Balti- 
more, Maryland, has just been pub- 
lished giving evidence of the varied 
abilities of this executive in the weld- 
ing industry. The title of the book is 
“My Argosy and Other Poems,” and 
it is published by the Stratford Com- 
pany, 289 Congress Street, Boston. 


* *K * 


Abrasive Demonstration at 

Foundrymen’s Convention 

The Abrasive Company, Philadel- 
phia, will have a demonstration at 
the 34th annual convention of the 
American Foundrymen’s Association 
to be held May 12-16 at the Public 
Auditorium in Cleveland. This dem- 
onstration will consist of high speed 
grinding with Abrasive wheels on a 
swing frame grinder, floor stand and 
portable tool. Both steel castings and 













We also build: 


Saw Tables 
Self Feed Rip Saws 
Shapers—Jointers 
Planers 


Variety Woodworkers 











BAND 
SAWS 








Planers and Matchers 
Hollow Chisel Mortisers 
Borers—Tenoners 


Swing Saws 


for Every Purpose 


Crescent Band Saws are built in 
the following sizes: 20”, 26”, 32”, 
36”, 38” with tilting tables, and 36” 
and 30” angle Band Saws. All are 
thoroughly practical, reliable and are 
precision built in every part. They 
are all regularly equipped with ball 
bearings and may be either driven 
from belt or have motors built in. 
Your customers who buy Crescent 
Band Saws will always be pleased 
with their purchase. 


THE CRESCENT MACHINE CO. 
96 Columbia St., Leetonia, Ohio 


Disk Grinders 
Cut-off Table 
Universal Variety Saw 


Universal Woodworker 
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ALL Product.- 


7 
Every W is man 


a carrier OF an oiler.- 
ndustry- 


Ace ini 
service 
the ca 


it is made but 


superiority. 


















whether it beat 
ufactured 


Not only 
re in its manufactur 


Ask for catalog § 





orch or furnace, 
to give enduring 
the materials from which 
e guarantee its 
howing our full line of 
brazed and welded 
steel products, sold 
by leading supply 
houses & jobbers- 


p. Wall Mig- Seprty m4 oe. 
3126 Preble Ave.. %*~* 
Pittsburgh, Pa. 
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VER have an order “in the bag” and then lose it because 

the maintenance engineer in your customer’s plant found 

another product which would, in his opinion, last longer, be 
easier to keep running and be more reliable on the job? 

If the products } you sell “stand up longer’”’, “‘are less costly 
to maintain”, “require less repairing” or “cut the time-out for 
replacements” plant maintenance engineers want to know 
about them. 

These manufacturers listed below are cooperating with 
you by advertising their lines direct to plant and maintenance 










































engineers in progressive plants in all industries through the 
pages of 
\ 
*“\ Aetna Ball Bearing Company Jeffrey Mfg. Company, The 
. \ Ahlberg Bearing Company Johns-Manville Corporation 
‘ ‘ Ajax Flexible Coupling Co. Jones Foundry & Mach. Co., W. A. 
, 3 3 yoo tag ogg Kester Solder Company 
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Allis-Chalmers Mfg. Company 
American Blower Corporation 
American Pulley Company Medart Company, The 
Appleton Electric Company — Mfg. Company 
i P Monarch Metal Company 
ae Cee > yl Moore & White Company, The 
enjam. y M hai 
Black & Decker Company, The orse Chain Company 


Clements Mfg. Company 


Link-Belt Company 
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Cerone penetra ore: 








New Jersey Zinc Company, The 





Norma-Hoffmann Bearings Corp. 
Cleveland Worm & Gear Co. - 
Cling Surface Company Nutting Truck Company 
Cutler-Hammer, Inc. Ohio Valley Pulley Works, Inc. 
Dayton Rubber Mfg. Company, The Palmer-Bee Company 
Dayton Safety Ladder Company Philadelphia Gear Works 
Dixon Crucible Company, Jos. Poole Engineering & Machine Co. 


Dodge Manufacturing Corp. 


Earle Gear & Machine Co. 
Electric Blower Company Reeves Pulley Company 


Quincy Compressor Company 





Erie Malleable Iron Works Republic Rubber Company 
: Rockwood Mfg. Company 
Fabreeka Belting Company Royersford Foundry & Machine Co. 
Fafnir Bearing Company 
Fairbanks, Morse & Company Schieren Company, Chas. A. 
Falk Corporation S.K.F. Industries, Inc. 
Foote Bros. Gear & Machine Co. Spraco, Inc. 


Sturtevant Company, B. F. 





Gears & Forgings, Inc. 





Gilmer Company, L. H. Timken Roller Bearing Co., The 

Grant Gear Works 

Graton & Knight Company Webster Mfg. Company, The 
Whitney Mfg. Company 

Houghton Company, E. F. Wood’s Sons Company, T. B. 

Hyatt Roller Bearing Co. Worthington Pump & Mach. Corp. 
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Thorough Economical Coverage of Progressive 
-. Published in Chicago, By 
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a on desks won’t get orders for you, Mr. Distributor 


and Mr. Salesman, unless your lines offer your customers 


real suvings in time or money. 


The lines you sell are all sold on their “swifter or low-cost 
production” points. Naturally, men responsible for plant and 


production management will be most interested in your selling 


story. 


These manufacturers listed below are cooperating with 
you by advertising their lines to the heads of production staffs 
in plants in all industries through 





Factory and Industrial Management 


Alemite Corporation 
American Blower Corporation 
American Pulley Company, The 
American Steam Pump Company 
Anchor Post Fence Company 
3 Appleton Electric Company 
Armstrong Bros. Tool Co. 
Baker Raulang Co. 
Barrett Cravens Company 
Bassick Company, The 
Bond Foundry & Machine Co. 
Bristol Company, The 
Buffalo Forge Company 
Bunting Brass & Bronze Co. 
Chisholm-Moore Hoist Company 
Cleveland Worm & Gear Co. 
Cutler-Hammer, Inc. 
Curtis Pneumatic Machinery Co. 
Dayton Rubber Mfg. Co. 
Dayton Safety Ladder Company 
Divine Brothers 
Dodge Manufacturing Corp. 
Eclipse Air Brush Company 
Fabreeka Belting Co. 
Fairbanks, Morse & Company 
Falk Corporation 
Faultless Caster Company 
Gears & Forgings, Inc. 
Grinnell Company 
Homestead Valve Mfg. Co. 
Houghton Company, E. F. 
Howe Chain Co. 
Hyatt Roller Bearing Company 
Independent Pneumatic Tool Co. 
Jeffrey Mfg. Company, The 
Jenkins Brothers 
Johns-Manville Corporation 
Kester Solder Co. 
Lamson Company, The 
Lewis-Shepard Company 
Lincoln Electric Co. 
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Link-Belt Company 

Lupton’s Sons Company, David 
Medart Company, The 

Mercury Mfg. Company 

Modine Mfg. Company 

Morse Chain Company 

New Departure Mfg. Company 
Norma-Hoffmann Bearings Corp. 
Nutting Truck Company 

Ohio Valley Pulley Works, Inc. 
Osborn Mfg. Company, The 
Parker-Kalon Corporation 
Palmer-Bee Company 

Porter Company, H. K. 

Powell Pressed Steel Company 
Powers Regulator Company 
Quincy Compressor Company 
Reading Chain & Block Co. 
Reeves Pulley Co. 

Reliance Electric Engineering Co. 
Republic Flow Meters Company 
Republic Rubber Company 
Richards-Wilcox Mfg. Co. 
Rockwood Mfg. Company, The 
Sarco Company, Inc. 

Service Caster & Truck Company 
S.K.F. Industries, Inc. 

Skinner Bros. Mfg. Co. 

Spraco, Inc. 

Standard Pressed Steel Co. 
Stephens-Adamson Mfg. Co. 
Sturtevant Co., B. F. 
Swartwout Company, The 
Timken Roller Bearing Co., The 
Upson Company, The 

Van Dorn Electric Tool Co. 
Veeder-Root, Inc. 

Vortex Mfg. Company, The 
Webster Weller Mfg. Companies, The 
Witt Cornice Company, The 
Yale & Towne Mfg. Co. 
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AGEMENT. 


OF MANUFACTURING 








Factoryard Industrial 
Plants in All Lines of Manufacturing 


McGraw-Hill Publishing Co., Inc. 
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What our 
Enthusiastic 
Distributors 

will tell you about 


MONARCH 


BALL METAL 


The sale of “Steel Process Babbitt” 
never varies. It is a repeat item with 
a good margin of profit for you. Con- 
sumers cannot buy direct. Your terri- 
tory may be open; better write us 
today. 


MONARCH BALL METAL 


Sells because 
it does the Job right 


MONARCH METAL COMPANY 


Established 1895 
119 South Lincoln Street, Chicago 


Manufacturers of MONARCH BALL, the 
“Steel Process Babbitt,’”’” and QUAKER 
METAL, the “Ladle Bronze” 


— 
A tHe fo 
SEAN 2; 7 


x 















mari 





SOLDER 





Up-to-date 


Soldering with separate 
fluxes is difficult, old 
fashioned, and _ unnec- 
essary. Kester, the mod- 
ern solder, needs only 
heat, and supplies its 
own flux exactly as re- 
quired. Whatever your 
soldering operations, 
Kester can increase 
your efficiency, In the com- 
plete Kester line, there are 
48,000 different Cored Wire 
Solders alone, in addition to 
the bar and wire forms. 

Consult the Kester experi- 
mental and research depart- 
ment, We will promptly 
advise you on the most ef- 
ficient and profitable solder 





for your particular industrv. 


+2 KESTER SOLDER CO. 


4215 Wrightwood Ave. 
Chicago, III. 


Incorporated 1899 
Formerly Chicago Solder Co. 


KE STER 


© LU X-CORE 


1) AD) es 


ROSIN-CORE PASTE-CORE 
RADIO SOLDER 














aAciD- Se 
METAL MENDER 


— 





malleable iron will be 
cleaned. 

These men will be in attendance 
at the show: W. A. McMillan, fac- 
tory representative located in Cleve- 
land; W. D. Sharpe, Abrasive Wheel 
representative of Strong, Carlisle and 
Hammond Company, Cleveland; J. 
H. Murphy Abrasive Wheel engi- 
neer ; A. Dobson, sales manager ; I. R. 
Blair, advertising manager; J. F. 
Fischer, assistant sales manager, and 
H. P. Sherk, Pittsburgh factory rep- 
resentative. 


castings 


* * * 


Personnel Changes in U. S. 
Chain and Forging 

L. A. Gerber has been made gen- 
eral sales manager of the United 
States Chain and Forging Company, 
Pittsburgh, and W. L. Reilly assist- 
ant general sales manager. Mr. Ger- 
ber was formerly western district 


| sales manager, and Mr. Reilly was 
| for many years a member of the 
| headquarters staff. 








elevators, 


L. K. Robinson, who has been head 
of sales activities in New England, 
is now eastern district manager with 
headquarters in New York, and Har- 
ley Morris, a former salesman in the 
western division is western district 


| manager with headquarters in Chi- 


cago. 
* * * 


New Detroit Warehouse for 
W. A. Case and Sons 


W. A. Case and Sons Manufactur- 


| ing Company, Buffalo, New York, is 


building a warehouse for pipe stor- 


| age at Beecher Avenue and Kales 


Street, Detroit. 


* *K * 


Chain Manufacturing Com- 
panies Merge 

An official announcement was 
made April 9 of the merger of the 
Baldwin Chain and Manufacturing 
Company, Worcester, Massachusetts, 
and the Duckworth Chain and 
Manufacturing Company, Spring- 
field, Massachusetts. The merged 
company will be known as the Bald- 
win-Duckworth Chain Corporation. 

The Duckworth compatiy manufac- 
tures motorcycle and bicycle chains 
and silent shock absorbing timing 
chains for automobiles. The Baldwin 
factory has specialized in larger type 
chains for industrial use—tractors, 
and so forth. 
The new corporation will operate 





DISTRIBUTORS 


Sell Your Trade 


Biio 


ROLLER 
BEARING 


HANGERS 






AND YOU 
SELL THEM 
SATISFACTION 


“ROLLERINE” 
— 


For Lubrication of 
Roller and Ball 
Bearings. Has Given 
Excellent Service for 
Years. Tell Your 
Trade About It. 


Royersford 
Foundry & Machine Co. 


























Royersford, Pa. 
Grinding im 
Wheel Dressers 


with real advantages 


for your Trade 





st Huntington Grinding 
Wheel Dressers and Cutters 
(made under the Vincent Proc- 
ess) give you more real selling 
features and your trade more 
real advantages. 


Write for our Catalog 
The Vincent Steel Process Company 


2434 Bellevue Avenue 
Detroit, Mich. 


=, CHICAGO OFFICE NEW YORK OFFICE * == 
41 Murray St. IB 


HH 27 So. Jefferson St. 
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the present factories in Worcester 
and Springfield as separate divisions 
with administrative headquarters in 
Springfield. The officers are: George 
H. Empsall, Springfield, president ; 
Frank J. Weschler, Worcester, Wil- 
liam E. Gilbert, Springfield, and W. 
F. Cole, Worcester, vice-presidents, 
and Mr. Weschler, treasurer. George 
D. Gilbert has been appointed sales 
manager of the Duckworth division 
and Arthur W. Warren sales man- 
ager of the Baldwin Division. 

The combined factories will em- 
ploy between four and five hundred 


men. 
«eS 


Rawlplug New York Offices 
Moved 
New York officies of the Rawlplug 
Company, Incorporated, are now lo- 
cated at 98 Lafayette Street, on the 
corner of Walker Street. 


x * x 


Mansfield Lock Washer 
Moves Plant to Detroit 
The Mansfield Lock Washer Com- 
pany, Mansfield, Ohio, is now mov- 
ing its entire mechanical production 
equipment to Detroit. A modern 
plant has been obtained at French 
Road and Grinnell Avenue, opposite 
the Municipal Airport and near the 
automobile manufacturing plants, 
which form one of the largest mar- 
kets for the company’s products. 
This organization is a division of 
The Reliance Manufacturing Com- 
pany, Massillon, Ohio. 


* * * 


Gandy Belting Sells Business 
to F. Raniville 

The Gandy Belting Company, Bal- 
timore, has sold its belting business 
to the F. Raniville Company, Grand 
Rapids, Michigan. The sale includes 
the name “Gandy,” good-will, pat- 
ents, trademarks, all formulae, stocks 
and machinery. The business will 
be continued under its old name— 
Gandy Belting Company. 

The Raniville organization is now 
working on manufacturing arrange- 
ments for the operation of a newly 
equipped, modern factory for pro- 
ducing Gandy belting at Grand 
Rapids. This new factory will also 
specialize in conveying belting. 

Victor R. Clark who, for several 
years, has handled the western sales 
for the Gandy company out of its 
Chicago office, will continue as field 





Exeeptional 
Pump Performance 


EMING- 

MUELLER Side Suction 
Centrifugal Pumps with gasoline 
engine drive are especially adapt- 
ed for contractor’s use. The non- 
clogging type of impeller will 
pass solids that would clog ordi- 
nary units. These pumps are com- 
pletely portable to any location. 


Into Deming-Mueller pumps 





nationally known . 
engineers have designed 
the latest refinements of impeller 
and casing. Efficiencies are ex- 
ceptionally high. Maintenance 
costs are extremely low. 

[ Write today for complete informa- } 
|| tion on this new and attractive line. 


THE DEMING COMPANY 
Established 1880 . Salem, Ohio 


— DEMING— 











Note the 
BRASS 
RING ¢ 


Illinois 


Malleable Iron 
CO. 


1801 Diversey Parkway 


“IMICO” 


UNIONS 


Made of refined mal- 
leable iron with brass 
seat inserted in place 
by powerful pressure 
so that it cannot be- 
come detached. 


THE MARK 





IDENTIFYING 
IMICO 
PRODUCTS 


Chicago, Ill. 
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ECONOMY MACHINE 
PRODUCTS COMPANY. 


Economy Socket Head 


5214 Lawrence Avenue 
Chicago, Illinois 


Manufacturers of 





Cap Screws 


LD 


Economy Safety 
Set Screws 


a 


Headless Set Screws 


(In Machine Screw Sizes) 





engineer and sales manager for the 
western division of the company with 
offices at 27 N. Jefferson Street, Chi- 
cago. 

George S. Baker, long identified 
with the eastern belting market, will 
| carry stocks at the company’s service 

branch—345 West 35th Street, New 
York City. John Wagner, formerly 
with the Main Belting Company, 
Philadelphia, and also for several 
| years with the Gandy company at 
Baltimore, will be general consulting 
engineer and superintendent of the 
| manufacturing division of the Gandy 
| company at Grand Rapids. 
| 
| 
| 


* * * 


Reid is District Manager for 
Philadelphia Belting 
Lee F. Reid, for many years with 
| the E. F. Houghton Company, Phila- 
| delphia, has become associated with 
the Philadelphia Belting Company, 
| Chicago, as Detroit district manager. 
| This office is located at 2986 Hart 


Special Screw Machine Products| Avenue. 
| 


Made to Order 


SEND US YOUR 
INQUIRIES 


























TK ELLERFLEX 


‘*A flexible shaft machine of 100 uses’’ 


BK-1 is_ here _ illustrated. 
Equipped with 4 H. P. Ball Bearing 
motor. Four speeds 875-3500 R.P.M. 
with simple pulley adjustment; 10,500 
R.P.M. with high speed attachment. 
Universal Swivel head, non-heating 
shaft and handpiece. 


Type 


Successfully used for grinding, rotary 
filing, sanding, 4 
buffing, polishing 
and other opera- 
tions in many in- 
dustries the world 
over. 


‘ 









The KELLER- 
FLEX is also sup- 
plied in several 


other sizes, multi- £ 
ple or sin- ; 
gle speed, 
bench, sus- 
pended and 
roller floor 
Its 


accessories 
means con- 
tinuous 
business for 
the distrib- 
utor. 


Be prepared to quote on KELLER- 
FLEX equipment. Write for catalog, 
price book, and discounts, 

KELLER MECHANICAL 


ENGINEERING CORP. 
66 Front St. 











Brooklyn, N. Y. | 








| Mr. Reid has had several years’ 
| experience in the sale of leather belt- 
ing and mechanical leather goods. 


* * 


| Cincinnati Tool Sales Mana- 
ger On Trip West 

J. A. Gardner, sales manager, the 

| Cincinnati Tool Company, Cincinnati, 
| left recently for the west coast. The 
trip was made necessary by the death 
of K. D. Carlson, who had been a 
| salesman for the organization in Cal- 
| ifornia. ie 


* * 


Block Line 
R. G. Elliott, 631 Chapel Street, 
| New Haven, Connecticut, has been 
appointed by The Reading Chain and 
Block Corporation, Reading, Penn- 
sylvania, to handle its entire line in 
Connecticut. Mr. Elliott has had ex- 
tensive experience in the sale of ma- 
| terial handling equipment. 


| 
| Eliott Handles Chain and 


x * x 


Hoist Manufacturers. Meet 
March Twentieth 

The thirteenth annual meeting of 
the Electric Hoist Manufacturers’ 
Association was held on March 20 at 
William Penn Hotel, Pittsburgh. J. 
G. Worker, American Engineering 
| Company, Philadelphia, was elected 
| chairman of the association for the 





4} | coming year, and D. S. Brisbin, Chis- 











IROVERSO 


YOU CAN 
“BANK” ON 
THIS 





You can “bank” on the Iro- 
verso to give long and satisfac- 
tory service, due to the materials 
used, its construction and the re- 
versible disc and seat! Distinc- 
tive features like these enable you 
to “bank” profits from quick 
sales and repeats on any Wil- 
liams product. 


Let us hear from you! 


THE 
D. T. WILLIAMS VALVE CO. 
CINCINNATI, OHIO 














The 
Factory 
Fountain 


should be equipped 
with 





An Automatic Self-cleaning 
Filter | 

To protect the health of your 
workers. 


A design for every purpose 
with 
Straight or Side Stream Tips 


Your copy of the “Story of a Hair 
Snake” is ready for mailing. It 
can be had for the asking or 
through your supply house. 


PURO 


Sanitary Drinking Fountain Co. 
Haydenville, Mass. 
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holm-Moore Hoist Corporation, Ton- 
awanda, New York, was made vice- 


chairman. The next meeting will be as 
held on May 22 at Hotel McAlpin, | 
New York City. 


ea TRADE MARK REG.U.S. PAT. OFFICE 
Pollard in Charge of Milburn STEEL BELT L ACING 
Chicago Office 2 : ; 


Charles R. Pollard, identified for 
many years with the home office of 
the Alexander Milburn Company, 
Baltimore, has been appointed Chi- 
cago district representative. He has 
taken over the supervision of the 
Chicago district office at 220 South 
State Street. 









(ey “tt = 


“JUST A 
HAMMER TO 
APPLY IT” 


Alligator Steel Belt Lacing is equally effi- 
cient on any thickness of leather and fabric 
belts. Made in 11 sizes to join any belt 
from y, inch to % inch thickness. 


Orders for Alligator Steel Belt Lacing are 
orders of profit for the jobber. 1 
Flexible Steel Lacing Company 
4633 Lexington Street CHICAGO, ILL. 
In England at 135 Finsbury Pavement, London E. C. 2 


* * * 










New Revolvator Bulletin 

The Revolvator Company, Jersey 
City, New Jersey, has issued a new 
bulletin 85B. Besides illustrations of 
the company’s products in practical 
use, there is a brief explanation of 
the art of piling. 








* *K * 


Hill Clutch to Reopen New 
York Office 

The Hill Clutch Machine and 
Foundry Company, Cleveland, an- 
nounces the reopening of its New 
York office. A. L. Whiteside, the 
engineer in charge, has been con- 
nected with the main plant at Cleve- | 
land for several years, and has a \ ‘Cal 
wide experience in power transmis- = mt 
sion problems. This company is one id: Wit 
of the oldest firms in Cleveland, hav- 


ing been founded on its present site 
in 1886. 


For Your 
Protection and Ours 



























x * * 


Klinger-Dills Catalog Ready 
The Klinger-Dills Company, Day- 
ton, Ohio, has just received its ship- 


rr ee 


ii 





ment of new catalogs from R. R. . 

Donnelley and Sons Company. Par- ye 

ticular care has been given to the se- — : 

lection and arrangement of items in = es 

this new book. It has 275 pages. . 
<a> 

* * «x a 
New Chain Information 
Book Is Ready = : . 
The American Chain Company, King Pins of Industry 
Incorporated, Bridgeport, Connecti- They hold together the integral parts of machines; they 
cut, has prepared a new catalog. In hold together the units of transmission; they hold together 


: ; the schedules of uninterrupted production. . . . Every- 
it are facts and figures concerning where in Industry, they HOLD. Everywhere they hold 
all types of welded chain, and tables friends and customers. . . for the jobber’s salesman. 


of sizes, weights, loads, and direc- The Allen Mfg. Company, Hartford, Conn. 
tions for taking measurements. It 
also tells how to order chain in ac- 
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Swivel Joint 
Permits carrying 
lamp in any 
direction 
Saves Time 

Speeds Sales 


THE 
NEW 








‘‘Autex’” 


Extension Reel 





| 


Machine Shops and Industrial Plants of all | 
kinds have learned that a small investment in | 
AUTEX Swivel Jointed Extension Reels soon 
pays for itself. 

The AUTEX supplies the light in the darkest, | 
most inaccessible corner. Saves steps, eyes, and | 
speeds up production. You cannot expect a work- | 
man to turn out accurate work without good light. 


Write for descriptive circular 


THE CINCINNATI 
SPECIALTY MFG. CO. 


1915 POWERS ST. CINCINNATI OHIO | 





| 
| 
| 








pa -7 0?) ee as 







REG. U.S. PAT. OFF. 


Friction 


Clutch | 


OIL TYPE | 
| 
CLUTCH 


| 
One of the | 
simplest and | 
most power- | 
ful clutches | 
made. Wide- 
ly used for direct connection with motors and | 
engines. Mechanism enclosed in oil case. Picks | 


up load smoothly. Also used as coupling. to | 
200 H. P. 
Distributors Wanted 

There are some_ good territories 


where we need live distributors. 
you appreciate a good sales proposi- 


tion, write us. 


Kinney Manufacturing Co. 
3529-41 Washington St. | BOSTON, MASS. 


New York, Philadelphia, Chicago, Kansas City, 
Houston, San Francisco. 





| Jersey, 


| nois, 
| has been transferred to the St. Louis 
| office from the Quincy plant. 


cordance with the A. S. T. M. and 
A. R. A. specifications with excerpts 
from these specifications, and lists 
the rules and cautions issued by the 
Chain Institute. 


* * x 


Eugene M. Moore Dies After 
Brief Illness 

Eugene Maxwell Moore, vice- 
president and a director of Manning, 
Maxwell and Moore, Incorporated, 
New York, died in New York, 
March 27, aged 39 years. He had 
been ill only a short time. Mr. 
Moore had been actively connected 
with the company since 1913. He 
was a son of Charles A. Moore, one 
of the founders of the company. 


* * * 


Asbestos Company Opens 

New Chicago Warehouse 

The National Asbestos Manufac- 
turing Company, Jersey City, New 
has opened a warehouse at 
1705 West Pershing Road, Chicago, 


| for service to customers in the mid- 
| dle and far west. 


Robert Phelan, 
who has had years of experience in 
this territory will be in charge. 


* * * 


| Transfers in Gardner-Denver 


Organization 
B. Van Dyke has been trans- 
ferred to the New York Gardner- 
Denver office from the Quincy, Illi- 
sales division. Hendrick Stolk 


* * 


Smith Is Vice-President of 
Brush Association 


F. G. Smith, president of the Os- 

| born Manufacturing Company, | 
| Cleveland, 
| president of the American Brush | 
| Manufacturers’ 


was elected second vice- 


Association at its 
thirteenth annual convention in At- 
lantic City, March 27 and 28. 


* *K Xx 


Henry Disston Dies 
Henry Disston died suddenly at his 


| home in Philadelphia on March 19, 
| at the age of 85. 


He had been as- 


| sistant to the superintendent of the 


| plant of Henry Disston and Sons, 
Incorporated, and was a nephew of 
the founder of the company. Mr. 
Disston was born in Nottingham, 
| England, and came to this country 
36 years ago. 











The MARION Dolly 


—a good repeater. 


Used in hundreds of plants for hundreds 
of purposes. Every plant’s a prospect— 
and when they buy one they usually 
order more. 


MARION Dollies turn on a dime. They 
are easily manipulated without effort un- 
der the most difficult aisle conditions. 
One man loads or unloads from sides or 
ends. There’s a model to meet every 
condition. Handle from 1 to 2 tons. 


The margin of profit is attractive. 
Write us today for our dealer prop- 
osition and descriptive literature. 


Marion Malleable Iron Works 
919 Miller Ave., 
Marion, Indiana 





Made in 6 models—low wheel, high wheel 
and flat top—a model for every purpose. 




















THEIR 
EXTREME 


SIMPLICITY 


MAKES THEM EASY TO SELL 





Class B. 
Class C. 
Sidelug. 


1 to 20 Ibs. 
20 to 70 lbs. 
40 to 150 lbs. 


Distributors and their salesmen will find 
Nason Time Tested Traps and other spe- 
cialties increasingly profitable to handle. 
Write us for catalogs and other sales helps 
we are prepared to offer. 


NASON MFG. CO. 


71 FULTON ST., NEW YORK CITY 


NASON 


TIME-TESTED SINCE 1841 


STEAM TRAPS 


KEEP UPKEEP DOWN 
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The repeat 
business 

proves its 
demand 






Patented 
July 12, 1921 
No. 1,384,154 


Mill Supply Distrib- | 
utors the nation over | 
are enjoying a steady | 


volume of profitable re- 
peat business on Shur- 
Grips. 

Shur-Grip File Han- 
dles screw onto the 
file. They can not 
come off accidentally. 
They outlast previous 
handles. Interchange- 
able. A list that sets 
the price for competi- 
tion. Desirable  dis- 
counts. 


The Hyro Mfg. Co., Inc. 
205 Varick St., New York City 


Made in 
Four Fast Selling Sizes 


No. 
No. 
No. 
No. 


2—Length 4”, for 3” to 6” files 
3—Length 412”, for 6” to 10” files 
4—Length 5”, for 10” to 14” files 
5—Length 5/2”, for 14” to 18” files 


HYRO 


SHUR- GRIP. 


FILE HANDLES 











| Triple Convention Adopts 
Plan 
(Continued from page 20) 

“18. It is suggested that selection 
of the standing committee be com- 
| posed of two men from each of the 
| distributor associations, three from 
the Manufacturers’ Association, and | 
two distributors who have no mill- | 
| supply association affiliation. This | 
|Committee is to be known as the | 
Joint Merchandising Committee. One | 
/man shall be appointed at large “ 
act as permanent chairman. 








Rotary Pumps 
for HIGH 


_ PRESSURES 





Heavy, sturdy pumps — 
these; tough enough for 
hydraulic power transmis- 
sion on accumulator tank 
service — hydraulic presses, 
hoists and stokers—hydrau- 
lic feeds on machine tools, 
Made of only the 


finest materials—fully guar- 


etc. 


anteed. The highest quality 
pumps on the market today. 
These pumps can be built 


in as integral parts of any 


machine. 





D. H. Silverstein, of the Louisville Sani- 
tary Wipers Company. 


| | 
| | 





“19. It is suggested that selection | 
\of the standing committeemen be | 
|made with extreme care for reason- | 
| able ability to meet with other com- | 
|mitteemen as often as necessary so | 
‘that the work to be undertaken can 
be completed with all possible speed. 
It is also suggested in the event of 
agreement on any program, that suf- 
ficient headway will have been made 
so that details together with approxi- 
mate costs may be worked out and 
submitted for referendum with a 
lapse of time not exceeding 60 days 
and that such instructions to the 
| standing committee be furnished to | 
this effect. | 

“20. It is suggested that the stand- | 
| ingi committee be provided with funds | 
| necessary to conduct the referendum. | 

“21. Finally, it is the consensus | 
| of the joint merchandising committee 








Write today for complete tech- 
nical and performance details. 
No obligation. 





GEO. D. ROPER 
Corporation 
ROCKFORD, ILLINOIS 


| that never before has there been such | 
complete interest and harmony of | 
ideas as exist at present and. there- | 
|fore this opportunity for a definite, | 
organized movement for the welfare | 
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PROFITABLE 








SELLING 


Specialty Sales 
Yield Desirable Profits 


Davis Valve Specialties conform 
to each of the three factors rec- 
ognized as essential by experi- 
enced distributors. 

Complete Line—a valve specialty for 


every automatic pressure regulation 
requirement. 


Distinctive Design — effective simplicity 
proved sound by years of performance. 

Established Reputation — over 50 years 
on the market gives Davis Valves wide 
acceptance, 


G. M. DAVIS REGULATOR CO. 
408 Milwaukee Avenue 
CHICAGO - ILLINOIS 














MS5-Gray 


ARM + HAMMER 
Wrot Iron Anvils 


CRUCIBLE STEEL FACE) 








Sold Through 


Distributors 


Prompt Shipments 
Made from Stock 


COLUMBUS ANVIL AND 
FORGING CO. 


Main Office and Plant 
115-129 FRANKFORT STREET 
COLUMBUS OHIO 


General Forgings 
of Wrought Iron and Steel 





of supplier and outlet alike should 
not be wasted. 

After the presentation of the sug- 
gested program an expression of 
opinion among distributors was called 
for. 

Carl Channon, Great Lakes Sup- 
ply Company, said that the Chicago 
local group was heartily in favor of 
the plan and hoped that the conven- 
tion would act favorably upon it. 

Speaking for the Wisconsin Mill 
Supply Club, W. W. Ethier, West- 
ern Iron Stores Company, said that 
Wisconsin distributors were 100% 
for the plan. 

Harry Casper, Pittsburgh Gage 
and Supply Company, reported that 
Pittsburgh distributors fully ap- 
proved the proposed plan. 

Philadelphia distributors, accord- 
ing to Percy Maddock, Maddock 
and Company, are 100% behind the 
plan. 


Pete Boylan, The W. M. Pattison 


| Supply Company, pointed out that 


Cleveland distributors were in entire 
harmony with the plan. 


H. J. Ireland, Industrial Supply 
Company, non-association member, 
pledged the support of his company 
to the plan and said that he believed 
all distributors would rally to its sup- 
port. 

E. W. Graham, Manning, Max- 
well, and Moore, Incorporated, said 
that he felt sure the plan would have 


the backing of New York distribu- | 


tors. 


Following the discussion of the 


| program, L. A. Clark, Samuel Har- 
| ris and Company, made a motion 


that it be adopted. The motion was 
seconded by L. J. Larzelere, Farqu- 
har Machinery Company, and passed 
unanimously by the convention as- 
sembled. 





Our Business Is Built 
on Service 
(Continued from page 31) 
in an ice plant burst at 10 o’clock 
one evening. No ammonia fittings of 
this type were in stock, but we knew 
a manufacturer who had them. The 
store manager got the fittings and 
took them to the plant in time to 
have the pipe repaired by 12:30. 
While on this job, he _ noticed 
the poor tools being used and im- 
pressed the customer with the neces- 
sity of using only the best tools on 
this class of work. He sold them 

















HACKSAW 
BLADES 


Where would the Iron and 
Steel industry be without 
them? Distributors make 
generous profits on Barnes 
Red Arrow Blades, with 
steady repeat business. Get 
=—_ today on Distributor 
Plan. 


W.O.BARNES CO., INC. 


1297 Terminal Ave. 
DETROIT, MICH. 


i a i i ee el 


























Leiman Bros. Rotary Positive 


AIR PUMPS 


Noiseless Powerful Efficient 
AIR or GAS PRESSURE 
VACUUM 


1 to 10 Ibs. Pressure 
1 to 20 in. Vacuum 
1 to 338 cu. ft. per Min. 
10 SIZES 
Used for 


Fuel Oil Burners, Paper Feeding, Bottle 
Filling, Gas Appliances, Atomizing 
Agitating—SENT ON TRIAL 


The Curved Wings Scoop Up the Air 
““They Take Up Their Own Wear’’ 
Get the Free Information 


LEIMAN BROS., INC.?°8:t¥y.5t"=* 


Makers of Good Machinery for 40 Years 
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No matter how +s 
a customer may 9 


asked to p@y> he can- 
not buy @ torch hav- 


ing greater efficiency 
economy, OF pts 
bility than is foun 
in the / 


| line 


Imperia 





Complete Welding 
Equipment 
In One Kit 


NEAT 
COMPACT 


Imperial Welding Equipment is 
used in all industries having any- 
thing to do with metal. There is 
an Imperial outfit to fit any size 
welding problem from lightest to 
heaviest. All torches and regu- 
lators are chromium finished; tips 
have choke taper bore. Imperial 
Equipment is sold through the 
jobber. Write for sales plan 
including prices and catalog. 


Imperial 
BRASS MFG. CO. 


511 S. Racine Ave. 
CHICAGO, ILL. 








two sets of stocks and dies, and | 
pipe cutters. 

We do not cover an extremely 
large territory. Most of our busi- 
ness comes from a territory of less | 
than a 50-mile radius. We find we! 
cannot give satisfactory service at a 
greater distance. 

All of our employees realize that 
their biggest job is serving their cus- 
tomers and that the better they do 
that the better off they themselves 
are. In other words, all of us are 
| thoroughly sold on the value of real 
| service and frankly believe that it is 
because we are giving it that we are 
|able to show, despite a considerable 
|increase in competition, a continual, 
healthy growth in volume of profit- 
| able business. 
| 





Who’s Who 
| (Continued from page 32) 
ithe Weaver interests and became 


|owners of all the stock in the busi- 
| ness. 








The company has always been a 
member of the Southern Supply and 
Machinery Dealers’ Association and 
the Dallas Chamber of Commerce. 
Mr. Trotter himself was a director 
in the Chamber of Commerce for 
eight years. 





He is also a past president of the 
Rotary Club and takes an active 
part in Rotary movements, besides 
being a bowler of considerable abil- 
ity. He is president of the Dallas 
Major League, which meets on the 
| alleys once a week all the year 
}around, and has qualified for the 
A. B. C. tournament. He is a mem- 
ber of the Lakewood Country Club, 
but insists that he is an “average” 
golfer. 


In 1889 he married Mannie Bea- 
trice Paschal, a Dallas girl, and: they 
have one daughter, Grace Violet 
Trotter, who shares her father’s 
dramatic interests. 








While Mr. Trotter manages to mix 
his work and play, he is usually 
found at his office, paying close at- 
tention to the growing Briggs-Wea- 
ver business. At the present time the 
company has 14 salesmen and 65 em- 
ployees in all. The need for additional 
warehouse space has recently been 
met by remodeling the warehouse in 
the rear of the main building. This 
provides about 9,000 feet additional 
space and will assist materially in 





‘“*Gold Medal’’ 
FEATHER 
WEIGHT 
STAGE 










Steel End Plates. 
Reinforcing Steel 
Bar (%” x %4”) 
2 in each Side Rail. 
Jobbers distributing the Gold Medal 
Line should feature these two strong 
items. Both are familiar in general 
type but unusual in construction. Spe- 
cial features lift them out of competi- 
tive class. Sold on safety and quality. 

An unequalled combina- 
tion of lightness and 

strength, Cambered de- 

sign, with side rails in- 

creasingly large and § 
strong as they near the | 

center. — 













‘““Gold Medal”’ 
S ing 1 e I} 





Knee braces 
|] maintain 
| rigidity. 


Tie rods pre- 
vent loosening. 





The aristocrat of 
straight ladders. 
Lightness and 
strength lift it 
above competi- 
tion. Side rails 
of aeroplane 
spruce. Rungs 
of hand split 
oak. 


Distributed 
through mill 
supply jobbers. 
Write for de- 
tails. 


THE PATENT SCAFFOLDING CO. 
Chicago, 1550 Dares St. St. Louis, 6168 Bartmer Ave. 
Boston, 49 Ellery - San Francisco, 270—13th St. 

anta, Haynes St., Ww. 
Plilsdeiphia, 2835 Bridge St. 


Pitre es Voskamp St., Ss. 
L . ¥., 3821 lee St. 





improving the company’s service. 
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BUSINESS TIPS 


ATLANTA, GA.—Great Atlan- 
tic and Pacific Tea Co., 420 Lex- 
ington Ave., New York, plans new 
4-story storage and distributing plant, 
105x250 ft., to cost $200,000. Con- 
veying and elevating equipment, fac- 
tory trucks, and so forth, will be 
installed. General contract has been 
let to Flagler Co., Red Rock Build- 
ing, Atlanta. 

* * x 

BALTIMORE, MD.—St. Paul 
Garage Co. will build a multi-story 
service, repair and garage building, 
to cost over $600,000 with equipment. 
General contract has been awarded 
to Consolidated Engineering Co., 
Inc., St. Paul and Franklin Sts. 
Wyatt and Nolting, Keyser Building, 
are architects. 

x ok Ox 

CHICAGO, ILL.—lJoslyn Mfg. 
and Supply Co., 120 South La Salle 
St., has asked bids on general con- 
tract for a one-story shop addition 
to cost about $40,000 with equipment. 
Abel-Howe Co., 53 West Jackson 
Blvd., is engineer. 

x ok x 

CORNING, N. Y.—Corning Glass 
Works will build a one-story addi- 
tion, totaling about 25,000 sq. ft. 
floor space, and make improvements 
in present works, the whole project 
to cost over $100,000 with equipment. 
General contract has been awarded 
to Rust Engineering Co., 606 Grant 
St., Pittsburgh. 


* * x 
DALLAS, TEX.—Continental Pe- 
troleum Corporation, Ponca City, 


Okla., is planning new oil storage 
and distributing plant with equip- 
ment including tanks, pumping ma- 
chinery, etc. Cost will be about 
$90,000. Plant will be operated 
under the direction of Holland-Mar- 
tin Oil Co., Dallas. 
x Ok Ok 
ELLENSBURG, WASH.— 
Thomas Hamilton has plans for a 
one-story machine shop at 201 N. 
Pearl St., to be 60x120 ft. and to cost 
about $25,000 with equipment. 
* 6 2 
EVANSVILLE, IND. — Evans- 
ville Malleable Castings Co., 2549 
East Colm St., is planning a one- 


story foundry addition, to cost about 
$35,000 with equipment. 


New Factories and Additions, 
Under Way or Contemplated, 
Which Carry Sales Possibilities 
for the Distributor of Industrial 
Supplies and Equipment. 








KANE, PA.—Indestructo Glass 
Corporation, 527 Fifth Ave., New 
York, with main plant at Farming- 
dale, L. I., is negotiating for pur- 
chase of plant of American Plate 
Glass Co., and is planning establish- 
ment of main sheet glass plant at that 


place. a @ 


KANSAS CITY, MO.—Firestone 
Tire and Rubber Co., Akron, O., 
will build a 2-story factory branch 
and distributing plant to cost about 
$100,000 with equipment. General 
contract has been awarded to Miller- 
Stauch Construction Co., Railway 
Exchange Building, Kansas City, 
Mo. . <<a 

LONG ISLAND CITY, N. Y.— 
Diamond T Motor Car Co., 4517 
West 26th St., Chicago, has leased 
a block of property with the building 
on site, with 45,000 sq. ft. floor space, 
recently taken over under another 
lease. Company plans to make one- 
story addition, totaling 40,000 sq. ft. 
floor space, to cost about $100,000 
with equipment. Property will be 
developed for main Eastern works 
and distributing plant. Thomas L. 
Huxley, vice-president and general 
manager in Eastern territory, is in 
charge. Alfred H. Eccles, Hunter 
Ave., Long Island City, is architect. 


* * * 


MARKS, MISS.— Construction 
has been started on a new cotton 
compressing plant for the Quitman 
County Compress Co. The plant will 
be one-story, 240x430 ft. and 
equipped with steam-operated hy- 
draulic presses and auxiliary equip- 
ment, the project to cost over $90,000. 
D. E. Williams, Clarksville, Miss., 
will supervise construction. 


* * X 


McKENNEY, VA.—North Amer- 
ican Button Mfg. Co., Howard and 
Palmer Sts., Philadelphia, will es- 
tablish branch works to cost over 
$50,000. One-story plant totaling 


about 10,000 sq. ft. will be erected 
to be occupied under lease. 
ee € 
MIDDLETOWN, OHIO.—Crys- 
tal Tissue Co. plans to build an ad- 
dition to paper mill, to cost about 
$100,000 with machinery. Schenck 
and Williams, Third National Bank 
Building, Dayton, O., are architects. 
* * * 


MILWAUKEE, WIS.—Milwau- 
kee Cut Stone Co. is a new organiza- 
tion headed by Leonard Schmidt, 
5557 37th St. It has plans by Ed- 
ward M. Kleser, engineer, 1325 First 
St., for a new plant, 80x100 ft., to 
cost about $50,000. A complete new 
equipment of motor-driven chipping, 
cutting and polishing tools will be 
purchased. eu « 


NEW LONDON, CONN.—Ad- 
ams and Hillyer, 152 Howard St., 
is having plans prepared for the con- 
struction of forge, blacksmith and 
machine shops at Smith and Hamil- 
ton Sts., to cost about $45,000. 

x * x 


NEWTON, MASS. — Vocational 
training department will be installed 
in the new South Side junior high 
school on ll-acre tract at Rowena 
and Hereward Roads, to include 
metal-working and wood-working 
shops, and to cost over $700,000. 
Plans are being drawn by Henry 
and Richmond, 12 West St., Boston, 
architects. os «x * 


OLEAN, N. Y.—Contract has 
been awarded by the New Olean 
Metal Cabinet Company, for the con- 
struction of a factory, at an esti- 


mated cost of $100,000. 


* * * 


PANAMA CITY, FLA.—South- 
ern Kraft Corporation, operated by 
International Paper Co., 100 East 
42nd St., New York, has bought 
property as site for new mill, the 
initial unit to cost over $5,000,000 
with machinery. Power house and 
machine shop will be included. 

* *K * 

PAWTUCKET, R. I—Bids will 
soon be asked on general contract for 
the installation of a manual training 
department in the new Darlington 
junior high school to cost $500,000. 
Monahan and Meikle are architects. 
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Famed For 
Dependability 
Makes 
Easier Selling 


Moore s Ware 
Friction CLurcues 





Moore and White Friction Clutches 
are the most profitable to sell be- 
cause the most dependable. They 
have friends, make friends and 
keep them. Greater profits selling 
Moore and White Friction Clutches. 


Catalog on Request 


The MOORE & WHITE Co. 
2711-41 N. 15th St. 
PHILADELPHIA. PA. 


Friction Clutches for 45 Years 











GROBET 
SWISS FILE 


Through sheer merit — 
GROBET SWISS 
FILES have forged 
ahead and today we 
find them far in the 
lead. Their fine quali- 
ties have won for them 
their recognition as su- 
perior files. All over 
the world Grobet Swiss 
Files have found favor 
and recognition for 
they cut faster, with 
more accuracy and pre- 
cision and will outlast 
three ordinary files. 


A complete stock is on 
hand to meet your re- 
quirements. 


Ask for catalog B 





a 
Grobet File Corporation 


of America 
3 Park Place New York City 














PHILADELPHIA, PA.— Grin- 
nell Co., Inc., Providence, R. I., will 
build new factory branch and distrib- 
uting plant to cost about $150,000 
with equipment. General contract 
has been awarded to United Engi- 
neers and Constructors, Inc., 211 N. 
3road St., Philadelphia. Philadel- 
phia offices of the Grinnell organiza- 
tion are in Commercial Trust Build- 
ing. 

e+e * 

PITTSBURGH, PA. — Reliance 
Steel Castings Co., 28th and Small- 
man Sts., is soon to begin work on a 
one-story foundry addition, to cost 
over $40,000 with equipment. Archi- 
tects are Lake and Davidson, Negley 
Building. 

es 

ST. PAUL, MINN.—Farmers’ 
Union Terminal Association, 418 
Guardian Life Building, is planning 
addition to grain elevator, with ele- 
vating, conveying and other mechan- 
ical equipment, to cost over $100,000. 
M. W. Thatcher is general manager 
of the organization. 

.-« 4 

SHAWNEE, OKLA.—Nehi Bot- 
tling Works will build a one-story 
plant, 35x106 ft., to cost about $35,- 
000 with automatic bottling, convey- 
ing and other equipment. General 
contract has been awarded to G. P. 
Carr Construction Co., Shawnee 
State National Bank Building. 

* = 

STOCKTON, CAL.—Rose Inter- 
national Chemical Co., 330 E. Chan- 
nel St., is planning a new one-story 
plant to cost about $100,000 with 
equipment. 

a 

TOLEDO, O.—Prest-O-Lite Co., 
30 E. 42nd St., New York, a subsidi- 
ary of Union Carbide and Carbon 
Co., is planning a new plant to cost 
about $200,000 with equipment. 

+ 2 4 

TRENTON, N. J.— Barbour 
Brothers, Marion St., and Pennsyl- 
vania Railroad, have started con- 
struction on a one-story addition, 
72x143 ft., for steel fabricating shop 
to cost about $45,000 with equipment. 
Daniel A. Pulone, 249 Hamilton 
Ave., is architect. 

* * 

WEST GLOUCESTER, MASS. 
—Russia Cement Co., Essex Ave., 
plans the construction of a one-story 
machine shop. N. C. Phillips is in 
charge. 





Wire Brushes for every 
Heater or Boiler 


“WORCESTER WN 
FLUE-BRUSH 








Boiler Tube Cleaners— 
Sectional and House Heat- 
ing Flue Brushes. 


Write for samples and 
prices on this economical 
and efficient line. 


WORCESTER 
BRUSH & SCRAPER CO. 


34 Austin Street Worcester, Mass. 























The 
Toledo Horse 


Fits any standard sized 
lumber, quickly snapped 
into place. Rigid, strong, 
unbreakable. Saves storage 
space. Eight heights 18 to 
60 in. 


Nationally advertised, you'll 
find this item a fast seller— 
a good repeater. 


The Toledo Pressed Steel Co, 
Toledo, Ohio 


Manufacturers of the Toledo Torch 
—the best highway safety light. 
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BUY ADVERTISED PRODUCTS 


A Classified Index to the Products of Advertisers in This Issue 
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ABRASIVES 
Abrasive Company 
ANVILS 
Columbus Anvil & Forging Co. 
Yost Mfg. Co. 


APRONS, LEATHER 
Chicago Rawhide Mfg. Co. 
Chas. A. Schieren Co. 


ARBORS 
Brown & Sharpe Mfg. Co. 
Morse Twist Drill & Machine Co. 


BABBITT METALS 
Buffalo Fdy. & Machine Co. 
Dodge Manufacturing Corporation 
Frictionless Metal Company 
The Medart ‘Company 
Monarch Metal Co. 


BARRELS, TUMBLING 
Royersford Foundry & Machine Co. 


BARROWS 
The Fairbanks Company 


BEARINGS, BALL AND ROLLER 
S K F Industries, Incorporated 


BEARINGS, BRONZE 
Buckeye Brass & Mfg. Co. 
The Bunting Brass & Bronze Co. 
Arthur Harris & Co. 
Monarch Metal Company 
M. L. Oberdorfer Brass Co. 
Universal Bearing Metal Co. 


BEARINGS, SHAFT, BABBITTED 

Bond Foundry & Machine Co. 

Lodge Manufacturing Corporation 

The Medart Company 

—— Foundry & Machine Co. 
. B. Wood’s Sons Co. 


BEARINGS, SHAFT, BALL 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 


BEARINGS, SHAFT, OILLESS 
Arguto Oilless Bearing Co. 


BEARINGS, SHAFT, ROLLER 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Reeves Pulley Co. 

Royersford Foundry & Machine Co. 
Shafer Bearing Corporation 
S K F Industries, Incorporated 


BELT DRESSING 
E. C. Atkins & Co. 
Chicago Rawhide Mfg. Co. 
Joseph Dixon Crucible Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Richmond Belt Dressing Mfg. Co., 


Inc 
Chas. A. Schieren Co, 
Victor Balata & Textile Belting Co. 


BELT a 
The Bristol Compan 
Clipper Belt Secu | Gensene 
Flexible Steel Lacing Co. 
Safety Belt Lacer Co. 


BELT LACINGS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 

Chas. A. Schieren Co. 


BELT LACINGS, METALLIC 
The Bristol Company 
Clipper Belt Lacer Company 
Flexible Steel Lacing Co. 
Safety Belt Lacer Co. 


BELT SHIFTERS 
T. B. Wood's Sons Co. 


BELT TIGHTENERS 
Dodge Manufacturing Corporation 
=. — Company 
v. Wood’s Sons Co. 


BELTING, BALATA 
Victor Balata & Textile Belting Co. 


BELTING, CANVAS STITCHED 
Victor Balata & Textile Belting Co. 
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BELTING, CONVEYOR 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Liamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., 
Graton & Knight Co. 

The Mechanical Rubber Co. 
The Republic Rubber Co. 
Victor Balata & Textile Belting Co. 
Whitehead Bros. Rubber Co. 


BELTING, COTTON, SOLID 
wov 


OVEN 
Victor Balata & Textile Belting Co. 


BELTING, LEATHER 
Chas. Bond Co. 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas. A. Schieren Co. 


BELTING, LINK 
Chas. A. Schieren Co. 


BELTING, ROUND 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas. A. Schieren Co. 


BELTING, RUBBER 
Boston Woven Hose & Rubber Co. 
Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


BELTING, TRACTOR 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

Chas. A. Schieren Co. 
Victor Balata & Textile Belting Co. 


BELTING, THRESHER 
The Cincinnati Rubber Mfg. Co. 
The Mechanical Rubber Co. 


BELTING, TWISTED 
Graton & Knight Co. 
Chas. A. Schieren Co. 
Victor Balata & Textile Belting Co. 


BELTING, “Vv” 
Allis-Chalmers Mfg. Co. 
The Dayton Rubber Mfg. Co. 
L. H. Gilmer Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
Chas. A. Schieren Co. 


BELTING, WATERPROOF 
Chicago Rawhide Mfg. Co. 

Graton & Knight Co. 

Geo. Rahmann & Co. 

Chas. A. Schieren Co. 

Victor Balata & Textile Belting Co. 


BELTS, FAN 
The Dayton Rubber Mfg. Co. 


BELTS, WELL DRILLING 
Goodyear Tire & Rubber Co., Inc. 
Victor Balata & Textile Belting Co. 
BENCHES (WORK), JEWELERS’ 
Leiman Bros. 


BENCHES, STEEL 
Standard Pressed Steel Co. 


BITS, SCREWDRIVER 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Simonds Saw & Steel Co. 

The Vincent Steel Process Co. 
J. H. Williams & Co. 


BITS, TOOL HOLDER 
Armstrong Bros. Tool Co. 
Simonds Saw & Steel Co. 


BLADES, HACK SAW 
Armstrong-Blum Mfg. Co. 
Simonds Saw & Steel Co. 


BLOCKS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 

The Yale & Towne Mfg. Co. 


Inc. 


BLOCKS, PILLOW 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
— Manufacturing Cerporation 
Jones Fdy. & Machine Co. 
The “Saedart Company 
Royersford Foundry & Machine Co. 
Shafer Bearing Corporation 
Ss 3 F Industries, Inc. 
T. B. Wood’s Sons Co. 


BLOCKS, TACKLE 
Williamsport Wire Rope Co. 


BLOWERS, FORGE 
Champion Blower & Forge Co. 
Electric Blower Company 


BLOWERS, GAS AND OIL 
COMBUSTION 
Electric Blower Company 
Leiman Bros. 


BLOWERS, PORTABLE, 
— 
Clements Mfg. Co. 
Electric Blower Company 


BLOWERS, SANDBLAST 
Leiman Bros. 


BOILER TUBES 
National Tube Company 


BOILERS, hey AND 
WATER TUBE 
Henry Vogt Meckine Co. 


BOLTS, CARRIAGE 
Clark Bros. Bolt Co. 


Russell, Burdsall & Ward Bolt & 
Nut Co. 


BOLTS, COACH OR LAG 
Clark Bros. Bolt Co. 


BOLTS, EYE, HOOK, RING AND 
LAG 


Armstrong Bros. Tool Co. 
gg Bros. Bolt Co. 

M. Harper Co. (Brass) 
} H. Williams & Co. 


BOLTS, +. “a 
Clark Bros. Bolt 

H. M. Harper Co. * (Brass) 

The Lamson & Sessi 
Se & Ward Bolt & 


BOLTS, SINK, STOVE AND 
PLOW 


Clark Bros. Bolt Co. 

The Lamson & Sessions Co. 

Russell, Burdsall & Ward Bolt 
& Nut Co. 


BOLTS, STUD 
Clark Bros. Bolt Co. 
The Lamson & Sessions Co. 


BRACES, TRENCH 
Templeton, Kenly & Co. 


BRACKETS, SCAFFOLD— 
LADDER 
Patent Scaffolding Co. 


BRACKETS, WALL 
Bond Foundry & Machine Co. 
Dodge Mfg. Corporation 
ro Medart Company 
. B. Wood’s Sons Co. 


BRASS — PLUMBING 
Grabler Mfg. 
H. B. Fm ating Mfg. Co. 


BRASS GOODS, STEAM 
American Injector Co. 
Detroit Lubricator Co. 
Penberthy Injector Co. 
The D. T. Williams Valve Co. 


BRAZERS 
The Turner Brass Works 


BRICK—ACID RESISTING 
General Refractories Co. 


BRICK—FIRE CLAY AND 
REFRACTORY 
General Refractories Co. 





BRONZE BARS, CORED AND 
SOLID 


Buckeye Brass & Mfg. Co. 

The Bunting Brass & Bronze Co. 
Arthur Harris & Co. 

M. L. Oberdorfer Brass Co. 


BROOMS, FACTORY, WARE- 
HOUSE AND RAILROAD 
Deshler Broom Factory 
ee Brush & , Mfg. 


The Joseph Lay Co. 
The Sane Brush Co. 
The Osborn Manufacturing Co. 


BRUSHES, BENCH, FLOOR, 
Indianapolis Brush & Broom Mfg. 


The Joseph Lay Co. 

The Milwaukee Brush Co. 

The Osborn Manufacturing Co. 
Worcester Brush & Scraper Co. 


BRUSHES, PAINT AND 
ARNISH 


V. 
The Milwaukee Brush Co. 
The Osborn Manufacturing Co. 


BRUSHES, WIRE, FLUE, ETC. 
The Milwaukee Brush Co. 

The Osborn Manufacturing Co. 
Worcester Brush & Scraper Co. 


BRUSHES, WIRE WHEEL 
The Milwaukee Brush Co. 
The Osborn Manufacturing Co. 


BUCKETS, ELEVATOR 
Illinois Malleable Iron Co. 


BUFFERS, ELECTRIC 
The Black & Decker Mfg. Co. 
Keller Mech. Engineering Corp. 
Marathon Electric Mfg. Co. 

N. A. Strand & Co. 


a WHEELS 
C. B. Hunt & So: 


BUSHINGS, a 
Buckeye Brass & M 
Bunting Brass & ees a 
Arthur Harris & Co. 
Universal Bearing Metal Co. 


BUSHINGS, PNEUMATIC 
AMMER 


The Cleveland Wrought Products Co. 
CALIPERS 
The L. S. Starrett Co. 
CANS, OILY WASTE 
Geo. W. Diener Mfg. Co. 
CANS, SAFETY, GASOLINE 
Geo. W. Diener Mfg. Co. 
CAR-MOVERS 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 


CARTS, PUSH 
The Fairbanks Company 


CASING, WELL 
National Tube Co. 


CASTERS, TRUCK 
The Bassick Company 
Bond Foundry & Machine Co. 
Saginaw Stamping & Tool Co. 
Service Caster & Truck Co. 


CASTINGS, BRONZE 
Buckeye Brass & Mfg. Co. 
Arthur Harris & Co 


CASTINGS, GRAY, MALLEABLE 
Brown & Sharpe Mfg. Co. 
Illinois Malleable Iron Co. 
Marion Malleable Iron Works 
CASTINGS, SEMI-STEEL 
Bond Foundry & Machine Co. 
CATALOGUES 
R. R. Donnelley & Sons Co. 
CEMENT, CHROME 
General Refractories Co. 
E. J. Lavino & Company 
CEMENT, HIGH TEMPERATURE 
General Refractories Co. 
E. J. Lavino & Company 
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Bring your 


WIRE 
ROPE 


Problems to us. 


You may not be getting the best service from your 
Wire Rope for some simple reason that may be easily 
corrected by our Engineering Staff. 


If you are a large user of Wire Rope, 10% or 5% 
more efficiency will mean a lot to you in dollars and 
cents at the end of a year. 


This service is a part of our daily assistance for the 
benefit of the Wire Rope industry, and it is a pleasure 


to help you—regardless of the make of rope you are 
using. 


Williamsport Wire Rope is Telfax Tape Marked, 
which positively indicates in each rope the grade of 


steel used in its manufacture—a protection of vital 
importance to users. 


WILLIAMSPORT WIRE ROPE CO. 


Main Office and Works: General Sales Office: 
WILLIAMSPORT, PA. PEOPLES GAS BLDG., CHICAGO 
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CEMENT, LEATHER BELT 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 
Chas A. Schieren Co. 


CEMENT, PIPE JOINT 
Joseph Dixon Crucible Co. 


CHAIN 


The Columbus McKinnon Chain Co. 


S. G. Taylor Chain Company 
CEMENT, SILICA 
General Refractories Co. 
CHARGING SETS, BATTERY 
Marathon Electric Mfg. Co. 
CHARGING WAGONS 
The Fairbanks Co. 
CHESTS, TOOLS 
H. Gerstner & Sons 
CHISEL BLANKS 
The Cleveland Wrought Prod. Co. 
CHISELS, COLD 
American Swiss File & Tool Co. 
Stanley Rule & Level Plant 
CHUCKS, DRILL AND TAP 
Morse Twist Drill & Machine Co 
Scully-Jones & Co. 
Skinner Chuck Co. 
The Standard Tool Co. 
CHUCKS, LATHE 
Cushman Chuck Co. 
The Skinner Chuck Co. 
CHUCKS, PLANER 
The Skinner Chuck Co. 

CHUCKS, QUICK CHANGE 

Scully-Jones & Co. 
CLAMPS, BAR 
Adjustable Clamp Co. 
CLAMPS, BELT 
Chas. A. Schieren Co. 
T. B. Wood’s Sons Co. 
CLAMPS, “C” 
Adjustable Clamp Co. 
Armstrong Bros. Tool Co. 
Brownie Mfg. Co. 
The Columbian Vise & Mfg. Co. 
Graton & Knight Co. 
J. H. Williams & Co. 

CLAMPS, HOSE, BRASS 
Boston Woven Hose & Rubber Co. 
H. B. Sherman Mfg. Co. 

CLAMPS, GIRDER 
Bond Foundry &. Machine Co. 

CLAMPS, PIPE REPAIR 
M. B. Skinner Co. 

CLEANERS, FLUE 
Worcester Brush & Scraper Co. 


CLIPPERS, BOLT 
H. K. Porter, Inc. 


CLOTHS, WIPING 


Louisville Sanitary Wipers Co., Inc. 


CLUTCHES, FRICTION 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Conway Clutch Co. 

Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
-W. A. Jones Foundry & Mch. Co. 
Kinney Mfg. Co. 
The Medart Company 
The Moore & White Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 
COCKS, AIR AND DRAIN 
American Injector Co. 
The D. T. Williams Valve Co. 
COCKS, BALL 
Detroit Lubricator Co. 
Kieley & Mueller, Inc. 

COCKS, CORPORATION 

Grabler Mfg. Co. 
COCKS, GAGE 
American Injector Co. 
Jenkins Bros. 
Nason Manufacturing Company 
The D. T. Williams Valve Co. 
COCKS, RUBBER PACKED 
Arthur Harris & Co. 
COCKS, STEAM AND SERVICE 
Walworth Company 
The D. T. Williams Valve Co. 
COCKS, STOP 
Grabler Mfg. Co. 


COILS AND BENDS, COPPER 
AND BRASS 


Arthur Harris & Co. 
Wolverine Tube Company 

COLLARS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry % Machine Co. 
ww, Pressed Steel Co. 

. Wood’s Sons Co. 


COLLARS, SPACING 
Scully-Jones & Co 
COLUMNS, WATER 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 
COMPOUND, PIPE JOINT 
Joseph Dixon Crucible Co. 
COMPRESSORS, AIR 
Curtis Pneumatic Machinery Co. 
Worthington Pump & Mach. Corp. 
CONNECTORS 
Wolverine Tube Co. 
at Saga BELT 
T. B. Wood’s Sons Co. 
ei jeuse 
PRESS 
Kieley & Mueller, ag 
Mason Regulator Co. 
CONVEYOR EQUIPMENT 
Stephens-Adamson Mfg. Co. 
COPPERSMITHS 
Arthur Harris & Co. 
COTTER PIN EXTRACTORS 
American Swiss File & Tool Co. 
COUNTERBORES 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
COUNTERSHAFTS 
Brown & Sharpe Mfg. Co. 
Chicago Pulley & Shafting Co. 
ge Manufacturing Corporation 
The Edgemont Machine Co. 
The Medart Company 
—— Foundry & Machine Co. 
T. B. Wood’s Sons Co 
COUNTERSHAFTS, SMALL 
Birkle Machine Works 
N. A. Strand & Co. 
COUNTERSINKS 
American Swiss File & Tool Co. 
COUPLINGS, BELT 
Greene, Tweed & Co. 
COUPLINGS, HOSE 
Dixon Valve & Coupling Co. 
Cc. B. Hunt & Son 
H. B. Sherman Mfg. Co. 


COUPLINGS, PIPE 
National Tube Company 
COUPLINGS, SHAFT 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
Lovejoy Tool Works 
The Medart Company 
ae Foundry & Machine Co. 
: A Wood’s Sons Co. 
ionieemnae SHAFT, FLEXIBLE 
Birkle Machine Works 
Bond Foundry & Machine Co. 
W. A. Jones Fdy. & Machine Co. 
Lovejoy Tool Works 
The Medart Company 
B. Wood’s Sons Co. 


COUPLINGS, SHAFT, FRICTION 
CUT-OFF 


Dodge Mfg. Corporation 

The Edgemont Machine Co. 

Kinney Mfg. Co. 

The Medart Company 

The Moore & White Co. 

A. L. Schultz & Son 

T. B. Wood’s Sons Co. 

COUPLINGS, SHAFT, MARINE 

Bond Foundry & Machine Co. 

COUPLINGS, UNION PIPE 

E. M. Dart Mfg. Co. 
COVERING, PULLEY 

Chicago Pulley & Shafting Co. 

CRANES, HAND POWER 
Chisholm-Moore Hoist Corp. 
CRANES, OVERHEAD, TRAVEL- 
ING AND JIB 

Chisholm-Moore Hoist Corp. 

Curtis Pneumatic Machinery Co. 

Robbins & Myers, Inc. 

The Yale & Towne Mfg. Co. 


CRAYONS, LUMBER 

Joseph Dixon Crucible Co. 
CUPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
CUPS, OIL AND GREASE 

American Injector Co. 
Detroit Lubricator Co. 
ewe Injector Co. 

. Williams Valve Co. 


CUTTERS, BELT 
Clipper Belt Lacer ‘Company 


CUTTERS, EMERY WHEEL 
DRESSER 
The Vincent Steel Process Co. 


CUTTERS, GAGE GLASS 
Worcester Brush & Scraper Co. 


CUTTERS, GLASS 
ican Saw & Mfg. Co. 
CUTTERS, MILLING 

Brown & Sharpe 

Cleveland 

Morse Twist Drill & Machine Co. 

The ndard Tool Co. 

Whitman & Barnes, Inc. 

CUTTERS, PIPE 

Armstrong Bros. Tool Co. 

The Borden Co. 
The Ridge Tool Co 
Toledo Pipe Threading Machine Co. 


CUTTERS, ROD, HAND LEVER 
Armstrong-Blum Mfg. 
DAMPER ACCESSORIES 
Hyro Manufacturing Co., Inc. 
DESKS, FOREMEN’S 
Standard Pressed Steel Co. 


DIAPHRAGMS 
Chas. A. Schieren Co. 
Whitehead Bros. Rubber Co. 


DIES, STAMPING 
Toledo Pressed Steel Co. 


DIES, THREADING 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 

The Borden Co. 

Morse Twist Drill & Machine Co. 
The Oster Mfg. Co. 

Toledo Pipe Threading Machine Co. 


DIPPERS, COPPER 
Arthur Harris & Co. 


DISCS, VALVE 
Jenkins Bros. 


DOGS, LATHE 
Armstrong Bros. Tool " 
J. H. Williams & Co. 


DRAINERS, CELLAR, AUTO- 
MATIC 


Goulds Pump, Inc. 
Penberthy Injector Co. 


DRAWERS, BENCH 
Standard Pressed Steel Co. 


DRESSERS, GRINDING WHEEL 
The Standard Tool Co. 
The Vincent Steel Process Co. 
DRILLING POSTS 
Armstrong Bros. Tool Co. 
DRILLS, ELECTRIC 
The Black & Decker Mfg. Co. 
James Clark, Jr., Elec. Co. 
Goodell-Pratt Co. 
Standard Electric Tool Co. 
The Stanley Electric Tool Co. 
N. A. Strand & Co. 
United States Elec’l Tool Co. 
The Van Dorn Electric Tool Co. 
Wappat, Incorporated 
DRILLS, POST 
Champion Blower & Forge Co. 
The Crescent Machine Co. 
Lovejoy Tool Works 
DRILLS, RATCHET 
Armstrong Bros. Tool Co. 
Lovejoy Tool Works 
Morse Twist Drill & Machine Co. 
Whitman & Barnes, Inc. 
DRILLS, STONE 
American Swiss File & Tool Co. 
DRILLS, TWIST 
Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
National Twist Drill & Tool Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 
DRIVES, POWER 
The Borden — 
The Oster M Co. 
The Toledo ice Thread. Mach. Co. 
DRIVES, V-BELT 
Allis Chalmers Mfg. Co. 
The Dayton Rubber Mfg. Co. 
DRUMS, CAST IRON 
The Medart Company 
T. B. Wood’s Sons Co. 
EJECTORS 
American Injector 
Nason Manufacturing Co. (acid) 
Penberthy Injector Co. 
ELIMINATORS, OIL 
The D. T. Williams Vaive Co. 
ELLS, UNION GROUND JOINT 
E. M. Dart Mfg. Co. 
ENGINE AND BOILER FITTINGS 
American Injector Co. 

The D. T. Williams Valve Co. 
ENGINES, GAS AND OIL 
Worthington Pump & Machy. Corp. 
EXPELLERS, OIL AND 
MOISTURE 

The V. D. Anderson Co, 
EXTINGUISHERS, FIRE 
Geo. W. Diener Mfg. Co. 


FANS, VENTILATING, ELECTRIC 
The Champion Blower & Forge Co. 
Electric Blower Company 

ll Propeller 
Marathon Electric Mfg. Co. 
Robbins & Myers, Inc. 

FAUCETS, BRASS 

Grabler Mfg. Co. 


FEED WATER SOFTENER AND 
PURIFIER 


Dodge Manufacturing Corporation 
FEEDER VALVES, STEAM 
HEATING BOILER 

Nason Manufuacturing Co. 
FEEDWATER HEATERS 
Worthington Pump & Mach’y Corp. 
FILES 
American Swiss File & Tool Co. 
Grobet File Corporation of America 

Simonds Saw & Steel Co. 
FIRE PREVENTING EQUIPMENT 
Geo. W. Diener Mfg. Co. 
FITTINGS, CHAIN 
S. G. Taylor Chain Company 
a DRAINAGE 
Grabler Mfg. Co. 
Illinois Malleab!e Iron Co. 
Steckham Pipe & Fittings Co. 
FITTINGS, HOSE, BRASS 
Boston Woven Hose & Rubber Co. 
Illinois Malleable Iron Co. 
The Mechanical Rubber Co. 
H. B. Sherman Mfg. Co 
FITTINGS, HYDRAULIC 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 
Walworth Company 
FITTINGS, PIPE, BRASS 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
M. L. Oberdorfer Brass Co. 
H. B. Sherman Mfg. Co 
FITTINGS, PIPE, CAST IRON 
Grabler Mfg. Co. 
Stockham Pipe & Fittings Co. 
FITTINGS, PIPE, MALLEABLE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 
Walworth Company 
FITTINGS, PIPE, STEEL 
Bonney Forge & Tool Works 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 
FLANGES, ROUND JOINT 
E. M. Dart Mfg. Co. 
FLEXIBLE SHAFT EQUIPMENT 
Keller Mechanical Engineer. Corp. 
N. A. Strand & Co. 
FLOATS, ALUMINUM, LEAD 
COATED AND STEEL 
Arthur Harris & Co. 
FLOATS, COPPER 
The V. D. Anderson Co. 
Arthur Harris & Co. 
FLOOR STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
T. B. Wood’s Sons Co. 
FLUX, ALUMINUM 
Arthur Harris & Co. 
FLUXES, SOLDERING 
Kester Solder Company 
FLY WHEELS 
Dodge Manufacturing Corporation 
The Medart Company 
Pyott Foundry Co. 
Reeves Pulley Co. 
T. B. Wood’s Sons Co. 


FORGES, BLACKSMITH AND 
RIVET 


Champion Blower & Forge Co. 
FORM TIES, CONCRETE 

Marion Malleable Iron Works 
FOUTAINS, DRINKING 

ed Sanitary Drinking Fountain 


* FRAMES, HACK SAW 
E. C. Atkins & Co. 
The L. S. Starrett Co. 
The Henry G. Thompson & Son Co. 
FRAMES, WALL 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
ee Foundry & Machine Co. 
. B. Wood’s Sons Co. 


FURNACE LININGS 
General Refractories Co. 


FURNACES, SOLDERING 
Geo. W. Diener Mfg. Co. 
P. Wall Mfg. Supply Co. 
Turner Brass Works 
Yost Manufacturing Co. 
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This Advertisement appears in 
May, 1930, issue of Factory and 
Industrial Management and In- 
dustrial Engineering. 






7 Do you know 
this man °? 


He is the salesman of your local 
Mill Supply Distributor 


He represents specialization in distribu- 
tion. His house performs the functions 











; ; of distribution more economically for 
One of a series of advertise- 
ments published by MILL both user and manufacturer than can 
SUPPLIES—The Magazine of ss . 
Industrial Distribution—in the any other agency of distribution. 
belief that the salesman of the 
Distributor is the most impor- 
tant man in the industry. —s P r . _ a —— 
\ , Specialization in distribution is just as 
advantageous and desirable as it is in 





production. 













Give this distribution specialist the 
same consideration you would give 
your consulting engineer. He will save 
you time and money. 





IT FROM THE DIZ TRIBUTOR 
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GAGES, IRON, AMMONIA AND 
CHEMICAL 


Nason Manufacturing Co. 


GAGES, MACHINISTS’ 
Brown & Sharpe Mfg. Co. 
The L. S. Starrett Co. 

GAGES, WATER 
American Injector Co, 
Nason Manufacturing Co. 
Penberthy Injector Co. 
The D. T. Williams Valve Co. 


GASKETS 
The Cincinnati Rubber Mfg. Co. 
Graton & Knight Co. 
Jenkins Bros. 
The Mechanical Rubber Co. 
Chas. A. Schieren Co. 


GEARS 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Rawhide Mfg. Co. 
oe Manufacturing Corporation 

Jones Fdy. & Machine Co. 

The Nasdart Company 
Pyott Foundry Co. 


GENERATORS, ACETYLENE 
The Imperial Brass Mfg. Co. 


GENERATORS, ELECTRIC 
Robbins & Myers, Inc. 


GLASSES, GAGE 
Jenkins Bros. 


GOVERNORS, PUMP SPEED 
Kieley & Mueller, Inc. 
Mason Regulator Co. 


GRAPHITE FOR ALL PURPOSES 
Joseph Lixon Crucible Co. 


GREASE, LUBRICATING 
Bond Foundry & Machine Co. 
Joseph Dixon Crucible Co. 
Royersford Foundry & Machine Co. 


GRINDERS, BENCH AND FLOOR 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 

The Champion Blower & Forge Co. 
Chicago Pulley & Shafting Co. 
Keller Mechanical Engineer. Corp. 
Royersford Foundry & Machine Co. 
Standard Electrical Tool Co. 

The Stanley Electric Tool Co. 

U. S. Elec’l Tool Co. 

The Van Dorn Electric Tool Co. 


GRINDERS, DISC 
The Crescent Machine Co. 


GRINDERS, ELECTRIC 

The Black & Decker Mfg. Co. 

James Clark, Jr., Elec. Co. 

Marathon Electric Mfg. Co. 

Standard Electrical Tool Co. 

The Stanley Electric Tool Co. 

N. A. Strand & Co. 

U. S. Elec’! Tool Co. 

The Van Dorn Electric Tool Co. 

Wappat, Incorporated 

GRINDERS, VALVE 

The Black & Cecker Mfg. Co. 
GUARDS, CABLE, HIGHWAY 

Williamsport Wire Rope 


GUARDS, ELECTRIC LAMP 
Flexible Steel Lacing Co. 


GUNS, OIL AND GREASE 
Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 

HAMMERS 
Greene, Tweed & Co. 


HAMMERS, ELECTRIC 
The Stanley Electric Tool Co. 
The Van Dorn Electric Tool Co. 


HAND SCREWS 
Adjustable Clamp Co. 


HANDLES, FILE AND SOLDER 
IRON 


Hyro Mfg. Co., Inc. 


HANGERS, BALL BEARING 
Chicago Pulley & Shafting Co 
S K F Industries, Incorporated. 
T. B. Wood’s Sons 


HANGERS, DOOR 
F. E. Myers & Bro. Co. 


HANGERS, PIPE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
alworth Company 


HANGERS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
The Medart Company 
Royersford Foundry & Machine Co. 
S K F Industries, Incorporated 
Standard Pressed Steel Co. 

T. B. Wood’s Sons Co. 


HEADS, EXHAUST 
Kieley & Mueller, Inc. 
HEATERS, FEED WATER 
Arthur Harris & Co. 

The Swartwout Company 
Worthington Pump & Machy. Corp. 
HEATERS, GLUE, ELECTRIC 

The Black & Decker Mfg. Co. 
J. D. Wallace & Co. 
HEATERS, —, STEAM AND 


Nason Manufacturing Company 


HEATERS, UNIT 
Wolverine Tube Company 


HOISTS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 

The Yale & “Towne Mfg. Co. 
HOISTS, ELECTRIC 

Chisholm-Moore Hoist Corp. 

Robbins & Myers, Inc. 

The Yale & Towne Mfg. Co. 

HOISTS, HAND 
Chisholm-Moore Hoist Corp. 
Robbins & Myers, Inc. 
Wright Mfg. Co. 

The Yale & Towne Mfg. Co. 


HOISTS, PNEUMATIC 
Curtis Pneumatic Machinery Co. 
HOLDERS, TAP 
Scully-Jones & Co. 
HOLDERS, TOOL 
Armstrong Bros. Tool Co. 
Brown & Sharpe Mfg. Co. 
J. H. Williams & Co. 
HOOKS, BELT 
The Bristol Company 
Clipper Belt Lacer Co. 
Flexible Steel Lacing Co. 
Geo. hmann & Co. 


HOOKS, CORNICE 
Patent Scaffolding Co. 
HOOKS, HOIST 
J. H. Williams & Co. 
HORSES, MASONS’ 
Patent Scaffolding Co 
HORSES, STEEL, FOLDING 
Toledo Pressed Steel Co. 
HOSE, COTTON 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 


HOSE, RUBBER 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 
The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 
HYDRAULIC LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
INJECTORS 
American Injector Co. 
Penberthy Injector Co. 
IRONS, BRANDING 
Patent Scaffolding Co. 
JACKS, LADDER 
The Cleveland Wrought Prod. Co. 
JACKS, LIFTING 
Templeton, Kenly &, Co. 
JACKS, PLANER 
Armstrong Bros. Tool Co. 
JACKS, SCREW 
Temipleton, Kenly & Co. 
JOINTERS, WOODWORKING 
The Crescent Machine Co. 
J. D. Wallace & Co. 
JOINTS, EXPANSION, COPPER 
Arthur Harris & Co. 
KETTLES, COPPER 
Arthur Harris & Co. 


KEYSTOCK, OFFSET 


The Ohio Valley Pulley Works, Inc. 


KNIVES, MACHINE 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
KNURLS 
American Swiss File & Tool Co. 
Brown & Sharpe Mfg. Co. 
LACERS, BELT 
Clipper Belt Lacer Co. 
Safety Belt Lacer Co. 
LADDERS, SAFETY 
Dayton Safety Ladder Co. 
Patent Scaffolding Co. 


LADDERS, STEP—STRAIGHT— 
EXTENSION 
Patent Scaffolding Co. 


LAMP GUARDS 
Flexible Steel Lacing Co. 
LATHES, BENCH 
The Champion Blower & Forge Co. 


LATHES, BUFFING AND 
POLISHING 
Brown & Sharpe Mfg. Co. 


Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 


LATHES, WOODWORKING 
The Crescent Machine Company 
J. D. Wallace & Co. 


LEATHER SPECIALTIES 

Chicago Rawhide Mfg. Co. 

Graton & Knight Co. 

Rahmann & Co. 

. A. Schieren Co. 
LEATHERS, HAND 

Chicago Rawhide Mfg. Co. 

Graton & Knight Co. 

Chas. A. Schieren Co. 


LEGS, BENCH, CAST IRON & 
STEEL 


Standard Pressed Steel Co. 
Toledo Pressed Steel Co. 


LEVELS 
Stanley Rule & Level Plant 
The L. S. Starrett Co. 
LOCKS, INDUSTRIAL 
The Yale & Towne Mfg. Co. 


LUBRICANTS, BALL & ROLLER 
BEARING 


Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 
LUBRICATORS 

American Injector Co. 

Letroit Lubricator Co. 

The D. T. Williams Valve Co. 
LUGS, SOLDERING 

Wolverine Tube Co. 

MACHINERY CLUTCHES 
Chicago Pulley & Shafting Co. 
Conway Clutch Co. 

Dodge Manufacturing Corporation 

The Edgemont Machine Co., Ine. 

The Medart Company 

The Moore & White Co. 

A. L. Schultz & Son 

T. B. Wood’s Sons Co. 

MACHINERY, COAL HANDLING 

Dodge Manufacturing Corporation 

MACHINERY, CONVEYING AND 
ELEVATING 

Dodge Manufacturing Corporation 

MACHINERY, ICE AND REFRIG- 

ERATION 


Henry Vogt Machine Co. 
MACHINERY, WOODWORKING 
E. C. Atkins & Co. 
The Crescent Machine Co. 
J. D. Wallace & Co. 

MACHINES, GRINDING AND 

POLISHING 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Keller Mechanical Engineer. Corp. 
Royersford Foundry & Machine Co. 
N. A. Strand & Co. 
MACHINES HACK SAW 

Armstrong-Blum Mfg. Co. 
E. C. Atkins & Co. 
The Champion Blower & Forge Co. 
The Henry G. Thompson & Son Co. 
MACHINES, METAL BAND SAW 
Armstrong-Blum Mfg. Co. 

MACHINES, PIPE CUTTING 

AND THREADING 

The Borden Cmpany 
The Oster Mfg. Co. 

Toledo Pipe Threading Machine Co. 
MACHINES, PUNCHING AND 
SHEARING 

Armstrong-Blum Mfg. Co. 
Royersford Foundry & Machine Co. 
MALLETS AND HAMMERS, 
RAWHIDE 

Chicago Rawhide Mfg. Co. 

Greene, Tweed & Co. 
MANDRELS 

Brown & Sharpe Mfg. Co. 

The Champion Blower & Forge Co. 

The Cleveland Twist Drill Co. 

Morse Twist Drill & Machine Co. 

MATS AND MATTING, RUBBER 

Boston Woven Hose & Rubber Co. 

The Diamond Rubber Co., Inc. 

The B. F. Goodrich Rubber Co. 

The Mechanical Rubber Co. 

The Republic Rubber Co. 


MECHANICS’ HAND TOOLS AND 
KNURLS 


American Swiss File & Tool Co. 
Brown & Sharpe Mfg. Co. 


MERCHANDISE CONVEYORS 
F. E. Myers & Bro. Co. 


METAL, BEARING 
Buckeye Brass & Mfg. Co. 
Buffalo Fdy. & Meskins Co. 
Bunting Brass & Bronze Co. 
Dodge Manufacturing Corporation 
Frictionless Metal Company 
Arthur Harris & Co. 

The Medart Company 
Monarch Metal Co. 

Reeves Pulley Co. 

Universal Bearing Metal Co. 


METERS, WATER AND OIL 
Worthington Pump & Mach. Corp. 


MILL LEATHERS, ALL KINDS 
Chas. Bond Co., Philadelphia 
The Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 


MONORAIL SWITCHES AND 
TURNTABLES 
The Yale & Towne Mfg. Co. 


MORTISERS 
The Crescent Machine Co. 
Wappat Incorporated 
J, D. Wallace & Co. 


MOTORS, ELECTRIC 
Marathon Electric Mfg. Co. 
Robbins & Myers, Inc. 


MOVERS, CAR 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 


MULE STANDS 
Bond Foundry & Machine Co. 
ge Manufacturing Corporation 
=" Medart Company 
- B. Wood’s Sons Co. 


NAIL SETS 
American Swiss File & Tool Co. 


NUTS, COLD PUNCHED, 
SQUARE AND HEXAGON 
Clark Bros. Bolt Co. 


NUTS, BRASS 
H. M. Harper Co. 


NUTS, HEXAGONAL 
Marion Malleable Iron Works 
NUTS, MACHINE SCREW 
Clark Bros. Bolt Oo. 
Economy Screw Corporation 


NUTS, WING 
Clark Bros. Bolt. Co. 
The Cleveland Wrought Prod. Co. 


OIL GAUGES 
Penberthy Injector Co. 


OILERS, HAND 
P. Wall Mfg. Supply Co. 


OILERS, PULLEY 
Standard Pressed Steel Co. 


OILING DEVICES 
American Injector Co. 
Detroit Lubricator Co. 

The D. T. Williams Valve Co. 


PACKING, AMMONIA 
Belmont Packing & Rubber Co. 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Greene, Tweed & Co. 

Hollow Center Packing Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 

The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


PACKING, HYDRAULIC 
Belmont Packing & Rubber Co. 
Chicago Rawhide Mfg. Co. 

The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

Greene, Tweed & Co. 

Hollow Center Packing Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 

Chas. A. Schieren Co. 

Thermoid Rubber Co. 

Whitehead Bros. Rubber Co. 


PACKING, PISTON 
Belmont Packing & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Greene, Tweed & Co. 

Hollow Center Packing Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Pioneer Rubber Mills 

The Republic Rubber Ca. 
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Good Profits | at 


with no stock 


to carry | 











| 
Floats—All Metals | 
\ 





Although we ask no distribu- 
tor to stock our products, we 
are doing business with many 
supply houses. Many of our 
products are made from 
sketch or blueprint and we 
are prepared to make special 
equipment from non-ferrous 
sheet, tubing and pipe—coils, 
| bends, expansion joints, ket- 
tles, tanks, evaporators, etc. 
Every industrial plant is a prospect. Ask for a 
quotation the next time a customer needs some- 
thing in brass, copper, aluminum, nickel, monel 
or non-corrosive steel. 








Copper 
Expansion Joints 














Bronze Bushings—in Stock 








Arthur Harris & Co., 210-218 N. Curtis St., Chicago 


Engineers, Coppersmiths, Brass Founders and Finishers 
Established 1884 


FOR REPAIRS 


Is Selling Season 
With a TURNER 


Alert mill supply salesmen are making sales of tools and 
equipment for repair work. The TURNER No. 35 is an 


important item in the repair program because it is a time 
saver. 














A Complete Metal Service 
for Distributors 


Distributors selling our 


The No. 35 TURNER is generated in one-fifth of the time required to 
generate an ordinary blow torch. The working blast can be turned on 
and off at will. The No. 35 operates very 
satisfactorily when exposed to wind or 








We Make 


“Frictionless”’ 
Metal 


Nickel Genuine 
Metal 


Genuine Babbitt 
(Gov. Formula) 


Copper Hardened 
Metal 


Industrial Metal 


Nos. 1, 2, 3 and 4 
Hardware Grades 





Special Formulas 
Solder 





bearing metals are not 
required to look to sev- 
eral sources to secure 
the different grades 
that a supply house 
must be ready to fur- 
nish. 

A glance at the list of 
our products shows its 
completeness. Other 
formulas required will 
be made to specifica- 
tion, enabling distribu- 
tors to satisfy every 
customer, whatever his 
requirements may be. 


Ask for booklet, “Concerning 





Frictionless Metals” 
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1458-60 Collins Street 
SAINT LOUIS, MO. 
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rain. That makes it all the more desirable 
for repair work, so much of which in this 
season is out of doors. 


Send Coupon For Catalog 


By filling in and returning the coupon 
attached hereto, you will receive the 
TURNER catalog. This catalog displays 
the full line of TURNER Bloteorches and 
Firepots. 


The person who inspects the No. 35 
TURNER wants one. IT HAS NO DRIP 
CUP. A patented generator delivers an in- 
tense blue flame to the undervein. The 
generator acts as a pilot light when the 
working blast has been turned off. 


3 The TURNER No. 35 is a time saver on all 






mo = occasions. Send the coupon attached hereto 
— GASOLINE for your catalog and your discounts. 


The Turner Brass Works, 
805 Park Ave., Sycamore, III. 


Western Branch—1284 Sunset Blvd., Los An- 
geles, Cal. 
Please send me complete information and prices. 


Peewee eee eee wer eee eeeeeeeeeesese 
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PACEING, GEES “ 
Belmont Packing ubber Co. 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Hollow Center Packing Co. 
Jenkins Bros. 

Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 

The Republic Rubber Co. 
Thermoid Rubber Co. 

Whitehead Bros. Rubber Co. 


PACKING, VALVE STEM 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Hollow Center Packing Co 

Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 

The Republic Rubber Co. 


PADLOCKS 
The Yale & Towne Mfg. Co. 


PAINT SPRAYERS 
Curtis Pneumatic Machinery Co. 
Economy Machine Products Co. 
Vortex Mfg. Co. 
PAINTS, INDUSTRIAL 
Joseph Dixon Crucible Co. 
Vortex Mfg. Co 


PEGS OR PINS, BELT LACING 
Chicago Rawhide Mfg. Co. 
Clipper Belt Lacer Co. 

Flexible Steel Lacing Co. 


PINS OR PLUGS, DRIFT 
The Cleveland Wrought Prod, Co. 


PINS, TAPER 
Morse Twist Drill & Machine Co. 


PIPE, IRON 
Republic Iron & Steel Company 
Walworth Company 


eave, STEEL 
National Tube Co. 
Republic Iron & Steel Company 


PLANERS, WOODWORKING 
The Crescent Machine Co. 
J. D. Wallace & Co. 

PLANES, HAND, ELECTRIC 
Wappat Incorporated 


PLATES, FLOOR & CEILING 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 


PLATFORMS. LIFT-TRUCK 
Standard Pressed Steel Co. 


PLIERS 
Bonney Forge & Tool Works 


PLUGS, BRASS AND FUSIBLE 
American Injector \. 
The D. T. Williams Valve Co. 


PLUGS, PIPE 
Standard Pressed Steel Co. 


PLUMB BOBS 
American Swiss File & Tool Co. 


POLISHING GRAIN 
Abrasive Company 


POLISHING MACHINES, 
PORTABLE 
Keller Mechanical Engineer. Corp. 


PORTABLE MACHINE EQUIP- 
MENT 


E 
The Osborn Manufacturing Co. 


POTS, FIRE 
The Turner Brass Works 


state TRANSMISSION 
PLIANCES 


American Pulley Compan 

Bond Foundry & Machine. Co. 
Chicago Pulley & Shafting Co. 
Conway Clutch Co. 

The Dayton Rubber Mfg. Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine 4 

W. A. Jones Fdy. & Machine Co. 
Kinney Mfg. Co. 

The Medart Company 

The Moore & White Co. 
Royersford Foundry & Machine Co. 
A. L. Schultz & Son 

Shafer Bearing Corporation 

S K F Industries, Incorporated 
Weller Mfg. Co. 

T. B. Wood’s Sons Co. 


PRESSES, DRILL AND FOOT 


Royersford Foundry & Machine Co. 


PRINTERS, CATALOGUE 

R. R. Donnelley & Sons Co. 

PROTECTORS, GAGE GLASS 
Nason Manufacturing Company 

PULLEYS, BALL BEARING 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 


PULLEYS, CAST IRON 
Birkle Machine Works 
Bond Foundry & Machine Co. 
a Manufacturing Corporation 
Jones Fdy. & Machine Co. 
The Aasdart Company 


——— Foundry & Machine Co. 


Wood’s Sons Co. 


‘PULLEYS, CONVEYOR 
American Pulley Company 
Dodge Manufacturing Corporation 
The Medart Company 


The Ohio Valley Pulley Works, Inc. 


T. B. Wood’s Sons Co. 


PULLEYS, CORK INSERT 
Anerican Pulley Co 


PULLEYS, FLANGE 
American Pulley Company 
Dodge Manufacturing Corporation 
The Medart Company 


The Ohio Valley Pulley Works, Inc. 


" Pulley Co. 
T. B. Wood’s Sons Co. 


eons FRICTION CLUTCH 
Bond Foundry & monn Co. 
Brown & Sharpe Co. 

Chicago Pulley & & Meatane Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 

W. A. Jones Fdy. & Machine Co. 
Kinney Manufacturing Co. 

The Medart Company 

The Moore & White Co. 

Reeves Pulley Co. 

A. L. Schultz & Son 

S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 


PULLEYS, IRON CENTER 
Dodge Manufacturing Corporation 
The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co 
T. B. Wood’s Sons Co. 


PULLEYS, LOOSE 
American Pulley Company 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 


PULLEYS, MOTOR 
American Pulley Company 
Birkle Machine Works 
Dodge Manufacturing Corporation 
The Medart Company 
The Ohio Valley Pulley Works, Inc. 
Reeves Pulley Co. 
Rockwood Mfg. Co. 
fT. B. Wood’s Sons Co. 


PULLEYS, PAPER 
American Pulley Company 
Birkle Machine Works 


The Ohio Valley — Works, Inc. 


Rockwood Mfg. 


PULLEYS, ROLLER BEARING 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 

S K F Industries, Incorporated 


PULLEYS, STEEL 
American Pulley Company 
Dodge Manufacturing Corporation 
PULLEYS, STEEL RIM 
The Medart Company 


PULLEYS, STEP AND TAPER 
CONE 


Dodge Manufacturing Corporation 
The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co 
T. B. Wood’s Sons Co. 


PULLEYS, V-BELT 
W. A. Jones Fdy. & Machine Co. 


PULLEYS, WOOD 
American Pulley Company 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 


The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 
PUMP JACKS 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
Geo. D. per Corp. 
PUMPS, AIR 
Leiman Bros. 


Worthington Pump & Mach’y Corp. 


PUMPS, CENTRIFUGAL 
Brown & Sharpe Mfg. Co. 
The Deming Company 

Goulds Pumps, Inc. 

M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 


Worthington jan & Mach. Corp. 


PUMPS, DEEP WELL 
The Deming Company 
Goulds Pumps, Inc. 


Worthington Pump & Mach’y Corp. 


PUMPS, DIAPHRAGM 
Goulds Pumps, Inc. 


PUMPS, ELECTRIC 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. ys sown _— Co. 
Geo. D.- Roper Co 


Worthington Bono & Mach. Corp. 


PUMPS, GAS AND VACUUM 
Kinney Mfg. Co. 
Leiman Bros. 


Worthington Pump & Mach. Corp. 


PUMPS, HAND AND POWER 
The Deming Company 
Goulds Pumps, Inc. 

F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 
PUMPS, JET 
American Injector Co. 
D. Roper Corp. 
PUMPS, MINE 
The Deming Company 
Goulds Pumps, Inc. 
F. —% ~ & Bro. Co. 


Geo. Roper Corp. 
Worthington Pump & Mach. Corp. 


PUMPS, OIL 
Brown & Sharpe Mfg. Co 
The Deming Company 
Detroit Lubricator Co. 
Goulds Pumps, Inc. 
Kinney Mfg. Co 
Leiman Bros. 
Geo. D. Roper Corp. 


Worthington ha & Mach. Corp. 


PUMPS, ROTARY 
Brown & Sharpe Mfg. Co. 
The Deming Company 
Goulds Pumps, Inc. 


Kinney Mfg. Co. 
M. L. Bg mye 4 Brass Co. 
Geo. Roper Corp. 


Worthington ng & Mach. Corp. 


UMPS, STEAM 


P 
Worthington Pump & Mach’y Corp. 


PUMPS, SUMP, AUTOMATIC 
The Deming Company 
Goulds Pumps, Inc. 
M. L. Oberdorfer Brass Co. 
The Penberthy Injector Co. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, TANK 
The Deming Company 
Goulds, Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper 


Corp. 
Worthington Pump & Mach. Corp. 


PUNCHES AND DIES 
American Swiss File & Tool Co. 


The Champion Blower & Forge Co. 


Lovejoy Tool Works 


Royersford Foundry & Machine Co. 


Stanley Rule & Level Plant 
PUNCHES, ~~ eee 
Armstrong-Blum Mfg. 
Hyro Mfg. Co., Inc. 
RADIATORS, VERTICAL FIN 
Wolverine Tube Company 
RATCHETS 
Armstrong Bros. Tool Co. 
REAMERS 
Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
Scully-Jones & Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 
REELS, ELECTRIC CABLE 
Cincinnati Specialty Mfg. Co. 
REFRACTORIES, FURNACE 
General Refractories Co. 


REGULATORS, BOILER FEED 
LINE 


Kieley & Mueller, Inc. 
Mason Regulator Co. 
REGULATORS, DAMPER 
HYDRAULIC 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
REGULATORS, ENGINE 
LOWING 


B 
Kieley & Mueller, Inc. 
Mason Regulator Co 
REGULATORS, PRESSURE 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
REGULATORS, STEAM FAN 
Kieley & Mueller, Inc. 
Mason Regulator Co. 


RESEATERS, BIBB 
M. B. Skinner Co. 


RESEATING TOOLS, VALVE 
+ le & Decker Mfg. Co. 
. Skinner Co 


RIVET SETS 
American Swiss File & Tool Co. 
Lovejoy Tool Works 
RIVETS 

Russell, Burdsall & Ward Bolt & 

Nut Co. 

ROPE DRIVES 
Dodge Manufacturing Corporation 
The Medart Company 
T. B. Wood’s Sors Co. 


ROPE, WIRE 
Williamsport Wire Rope Co. 
RUBBER GOODS, MECHANICAL 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

Jenkins Bros. 

The Mechanical Rubber Co. 
Pioneer Rubber Mills 

The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead #ros. Rubber Co. 


RULES 

Brown & Sharpe Mfg. Co. 
Stanley Rule & Level Plant 
The L. S. Starrett Co. 
SAFETY THREAD MATERIALS 
Abrasive Company 

SALAMANDERS 
Geo. W. Diener Mfg. Co. 

SAWS, BAND 
American Saw & Mfg. Co. 
Armstrong-Blum cfs. Co. (Metal) 
E. C. Atkins & Co 
W. O. Barnes Co., Inc. 

The Champion Blower & Forge Co. 
The Crescent Machine Co. 
Simonds Saw & Steel Co. 
The Henry G. Thompson & Son Co. 
J. D. Wallace & Co. 

SAWS, CIRCULAR 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
J. D. Wallace & Co. 

SAWS, COPING 

W. O. Barnes Co., Inc. 

SAWS, HACK (Blades) 
American Saw & Mfg. Co. 
Armstrong-Blum Mfg. Co. 

E. C. Atkins & Co. 

W. O. Barnes Co., Inc. 

Clemson Bros., Inc. 

Simonds Saw & Steel Co. 

The L. S. Starrett Co. 

The Henry G. Thompson & Son Co. 

Victor Saw Works, Inc. 
SAWS, HAND, ELECTRIC 

The Stanley Electric Tool Co. 

J. allace 

Wappat Incorporated | 

SAWS, sae 
E. C. Atkins & Co 
The Van Dorn Electric Tool Co. 

SAWS, SWING, CUT-OFF 
E. C. Atkins & Co. 
The Crescent Machine Co. 
J, D. Wallace & Co. 


—_ STEEL, 
ADUSTABLE 
Patent Scaffolding Co. 
Steel Scaffolding Co., Inc. 
Toledo Pressed Steel Co. 
SCALES 
The Fairbanks Company 


SCRAPERS, BEARING 
American Swiss File & Tool Co. 


SCRAPERS, DRAG AND FRESNO 
The Fairbanks Co. 


SCREWDRIVERS, ay gee 
The Black & Decker’ Mfg. Co 
The Stanley Electric Tool Co. 
N. A. Strand & Co. 
The Van Dorn Electric Tool Co. 
SCREWDRIVERS, HAND 
American Saw & Mfg. Co. 


SCREWDRIVERS, RATCHET 
American Swiss File & Tool Co. 


SCREW PLATES 
Greenfield Tap & Die Corporation 
Morse Twist Drill & Machine Co. 

SCREWS, CAP AND SET 
The Allen Mfg. Co. 
The Bristol Company 
Clark Bros. Bolt Co. 
Economy Machine Products Co. 
Ferry Cap & Set Screw Co. 
H. M. rper Co. 
Holo-Krome Screw Corp. 
Standard Pressed Steel Co. 
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“GENUINE DETROIT” 
GLASS BODY OIL CUPS 


Series No. 400 Series No. 500 Series No. 600 


These Oil Cups are well and strongly constructed throughout. The bodies of pressed brass 
and the sight feed posts of rod brass are so combined as to make ‘a stronger and more substantial 
construction than the ordinary cast brass type. They thus better withstand excessive vibration. 


Their appearance is attractive. 


The Filler Cover is provided with a spring that instantly snaps back when released, thus 
keeping the oil filling hole closed at all times. : 


DETROIT LUBRICATOR (OM PANY 
DETROIT, U.S. A. 














“CHASE” 





All Metal 
Pipe and Bar 
Truck 
sa 
ni Style 84 





ae 
‘Wy are some firms remembered 


on orders, and others forgotten? A Shop 
Truck of 
When selecting firms to which orders High Merit 


go, buyers are identical. 

They remember the ones which have 
impressed them—and forget the ones 
which haven’t. 

It’s surprising to note how big a 
point a business card is when it comes 

You will learn and to remembering. 
—- Bs - ice For the salesman’s cards that the 
ness cards preserve buyers save must preach the gospel of 
prestige. A request quality, prestige, and fitness long after 
from you will bring the salesman has departed. Doing this 
samples. : ? 
they point to the firms most entitled to 
confidence and orders. 
Such is the reward of prestige! 


Style 63A 








Style 207—Open, Slat or Wood Top. 
The John B. Wiggins Company _ pen, Slat or op 


( Established 1857) Catalog 300 for other designs 
1143 Fullerton Ave.. Chicago 


wigan (<2 


Peerless Book Form COLUMBUS, OHIO 


CARDS 
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SCREWS, MACHINE, BRASS AND 
IRON 


Economy Machine Products Co. 
H. M. Harper Co. 


SCREWS, SAFETY SET 
Allen Mfg. Co. 

The Bristol Company 

Economy Machine Products Co. 
Standard Pressed Steel Co. 


SCREWS, THUMB 
J. H. Williams & Co. 


SEPARATORS, OIL AND STEAM 
Kieley & Mueller, Inc. 
The D. T. Williams Valve Co. 


SETS OR SNAPS, RIVET 
The Cleveland Wrought Prod. Co. 


SHAFTING, STEEL 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 


SHAPERS, WOODWORKING 
The Crescent Machine Co. 
J. D. Wallace & Co. 


SHEARS, METAL CUTTING, 
HAND LEVER 
Armstrong-Blum Mfg. Co. 


SHEARS, PORTABLE ELECTRIC 
The Stanley Electric Tool Co. 


SHEAVES, MANILA AND WIRE 
ROPE 


The Medart Company 
T. B. Wood’s Sons Co. 


SHOVELS, HAND 
Wood Shovel and Tool Company 


SLEEVES, DREDGING 
Whitehead Bros. Rubber Co. 


SLEEVES AND SOCKETS, DRILL 
Lovejoy Tool Works 

Morse Twist Drill & Machine Co. 
Scully-Jones & 

The Standard Tool Co. 


SOLDER, BAR AND WIRE 
Frictionless Metal Company 
Kester Solder Company 


SOLDER, SELF-FLUXING, ACID, 
ROSIN AND PASTE CORE 
Kester Solder Company 


SPEED TRANSFORMERS 
W. A. Jones Fdy. & Machine Co. 
Reeves Pulley Co. 


SPROCKETS 
W. A. Jones Fdy. & Machine Co. 
The Medart Company 
Pyott Foundry Co. 
A. L. Schultz & Son 


STAMPINGS, BRASS, BRONZE, 
COPPER AND STEEL 

The Cleveland Wrought Prod. Co. 

American Pulley Cmpany 


STANDS, DRILL 
The Stanley Electric Tool Co. 
The Van Dorn Electric Tool Co. 
STANDS, FLOOR 
Bond Foundry & Machine Co. 
STANDS, VISE, PORTABLE 
J. H. Williams & Co. 
STEELS, PAVING BREAKER 
The Cleveland Wrought Prod. Co. 


STOCKS & DIES 
Armstrong Bros. Tool Co. 
The Borden Company 
Morse Twist Drill & Machine Co. 
The Oster Mfg. Co. 
Toledo Pipe Threading Machine Co. 
STRAINERS 
American Injector Co. 
Kieley & Mueller, Inc. 
Kinney Mfg. Co. 
Mason Regulator Company 
STRAPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 

STUDS, MILLED 
Cleveland Wrought Products Co. 
SWAGES, UPSET 

E. C. Atkins & Co 

Simonds Saw & Steel Co. 
TABLES, STEAM 

Nason Manufacturing Company 
TABLES, WORK 

Standard Pressed Steel Co. 


TANKS, COPPER 
Arthur Harris & Co. 


TAPE, FRICTION 
Boston Woven Hose & Rubber Co. 
The B. F. Goodrich Rubber Co. 
The Mechanical Rubber Co. 


TAPE, RUBBER 
Boston Woven Hose & Rubber Co. 


TAPES, STEEL 
The L. S. Starrett Co. 


TAPS 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 


TEES, UNION GROUND JOINT 
E. M. Dart Mfg. Co. 


TOOLS, BORING 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 


TOOLS, MACHINISTS’ 
American Swiss File & Tool 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Co. 

Grobet File Corporation of America 
Morse Twist Drill & Machine Co. 
H. Porter, 7 

Scully-Jones & C 

Stanley Rule & level Plant 

The L. S. Starrett Co. 

Whitman & Barnes, Inc. 

J. H. Williams & Co. 


TOOLS, MECHANICS’ HAND 
American Swiss File & Tool Co. 
Armstrong Bros. Tool 
Bonney Forge & Tool Works 
J. H. Williams & Co. 

TOOLS, PLUMBERS’ AND 

STEAMFITTERS’ 

Armstrong Bros. Tool Co. 
The Armstrong Manufacturing Co. 
Bonney Forge & Tool Works 
Toledo Pipe Threading Machine Co. 
Walworth Company 
J. H. Williams & Co. 


TOOLS, SAW 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 


TOOLS, VALVE RESEATING 
The Black & Decker Mfg. Co. 
M. B. Skinner Co. 


TORCHES, BLOW 
Geo. W. Diener Mfg. Co. 
The Turner Brass Works 
P. Wall Mfg. Supply Co. 


TORCHES, CONTRACTORS’ 
Toledo Pressed Steel Co. 


TORCHES, — 
Toledo Pressed Steel Co. 


TORCHES, WELDING AND 
CUTTING 
The Imperial Brass Mfg. Co. 


TRACK SYSTEMS, OVERHEAD 
Chisholm-Moore Hoist Corp. 
Richards-Wilcox Mfg. Co. 

The Yale & Towne Mfg. Co. 


TRACTORS, INDUSTRIAL 
The Yale & Towne Mfg. Co. 


TRAILERS, INDUSTRIAL 
Chase Foundry & Mfg. Co. 
The Yale & Towne Mfg. Co. 


TRANSMISSION, VARIABLE 
SPEED 


The Moore & White Co. 


TRAPS, AIR AND SEDIMENT 
The V. D. Anderson Co. 
Kieley & Mueller, Inc. 


TRAPS, STEAM 
The V. D. Anderson Co. 
G. M. Davis Regulator Co. 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 
The Swartwout Company 
D. T. Williams Valve Co 


TRAPS, VACUUM 
Kieley & Mueller, Inc. 


TRESTLES, SAFETY, 
EXTENSION 
Patent Scaffolding Co. 
Steel Scaffolding Co., Inc. 
Toledo Pressed Steel Co. 


TROLLEYS 
Chisholm-Moore Hoist Corp. 
Curtis Pneumatic Machinery Co. 
Lovejoy Tool Works 
Richards-Wilcox Mfg. Co. 
Robbins & Myers, Inc. 

The Yale & Towne Mfg. Co. 
TRUCKS, DOLLY 
Marion Malleable Iron Works 
TRUCKS, HAND 
The American Pulley Company 
Chase Foundry & Mfg. Co. 
The Fairbanks Company 
Service Caster & Truck Co. 
Standard Pressed Steel Co. 
J. D. Wallace & Co. 
TRUCKS, LIFT 
The Yale & Towne Mfg. Co. 


TRUCKS, STEEL 
Marion Malleable Iron Works 

TUBE a 
Imperial Brass Mfg. Co. 

TUBES, BOILER 
National Tube Company 

TUBES, WATER, COPPER 

Wolverine Tube Company 

TUBING RUBBER 
Boston Woven Hose & Rubber Co. 
Diamond Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
Republic Rubber Co. 

Whitehead Bros. Rubber Co. 
TUBING, SEAMLESS, COPPER, 
BRASS, ALUMINUM 

Wolverine Tube Co. 
TUBING, SEAMLESS STEEL 
National Tube Company 


TURNBUCKLES 
Brownie Mfg. Co. 
H. Harper Co. 


UNIONS, BRASS AND IRON 
E. M. Dart Mfg. Co. 

The Fairbanks _ 
Grabler Mfg. Co. 

Illinois Malleable Iron Co, 
Walworth Company 


VACUUM PANS 
Arthur Harris & Co. 


VALVE LEATHERS 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 


VALVE UNIONS 
Nason Manufacturing Co. 


VALVES, BALANCED, FLOAT 
Arthur Harris & Co. 

Kieley & Mueller, Inc. 

Mason Regulator Co. 

Nason Manufacturing Co. 


VALVES, BLOW OFF 
The Fairbanks Company 
Jenkins Bros. 
Walworth Company 
The D. T. Williams Valve Co. 


VALVES, CHECK 
The Fairbanks Company 
Illinois Malleable Iron Co. 
Imperial Brass Mfg. Co. 
Jenkins Bros, 
Walworth Compa: 
The D. T. Williams Valve Co. 
VALVES, GATE, GLOBE, ANGLE 
The Fairbanks Company 
Illinois Malleable Iron Co. 
Jenkins Bros. 
Henry Vogt Machine Co. 
Walworth Company 
The D. T. Williams Valve Co. 


VALVES, HYDRAULIC 
The Fairbanks Company 
Jenkins Bros. 
Henry Vogt Machine Co. 
Walworth Company 
The D. T. Williams Valve Co. 

VALVES, NEEDLE 

Jenkins Bros, 


VALVES, NON-RETURN 
Kieley & Mueller, Inc. 
VALVES, POP, SAFETY, RELIEF 
Detroit Lubricator Co. 
Walworth Company 


VALVES, PRESSURE REDUCING 
G. Davis Regulator Co. 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
Walworth Company 
VALVES, PUMP, RUBBER 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Jenkins Bros. 
The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 
VALVES, RADIATOR 
Detroit Lubricator Co. 
The Fairbanks Company 
Jenkins Bros. 
Walworth Company 
The D. T. Williams Valve Co. 
VALVES, THROTTLE 
Detroit Lubricator Co. 
Jenkins Bros. 
Walworth Company 
The D. T. Williams Valve Co. 
VISES, BENCH, WITH CLAMP 
Bonney Forge & Tool Works 
The Columbian Vise & Mfg. Co. 
VISES, DRILL PRESS 
Armstrong Bros. Tool Co. 
Charles Parker Co. 
The Skinner Chuck Co. 
Yost Manufacturing Co. 


VISES, MACHINISTS’ 
Bonney Forge & Tool Works 
The Champion Blower & Forge Co. 
Columbian Vise & Mfg. Co. 
Charles Parker Co. 
Simplex Tool Co. 
Walworth Company 
Yost Manufacturing Co. 


VISES, PATTERN MAKERS’ 
The Columbian Vise & Mfg. Co. 
Charles Parker Co 

Yost Manufacturing Co. 


VISES, PIPE 
Armstrong Bros. Sa Co. 
Armstrong Mfg. 

Columbian Vise & Cite. Co. 
Charles Parker Co. 

Ridge Tool Co. 

Simplex Tool Co. 

Toledo Pipe Threading Machine Co. 
Walworth Company 

J. H. Williams & Co. 

Yost Manufacturing Co. 


VISES, WOODWORKERS’ 
Columbian Vise & Mfg. Co. 
Charles Parker Co. 

Simplex Tool Co. 
Yost Manufacturing Co. 


WASHERS, AUTO 
The F. E. Myers & Bro. Co. 


WASHERS, BRASS 
H. M. Harper Co. 


WASHERS, BRASS, BRONZE, 
COPPER, STEEL, CAST IRON 
The Cleveland Wrought Prod. Co. 


WASHERS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 


WASHERS, RUBBER 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber ©o., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

The Mechanical Rubber Co. 
The Republic Rubber Co. 


WATER FEEDERS 
Kieley & Mueller, Inc. 


WATER LEVEL CONTROL 
The Bristol Company 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 


WATER SYSTEMS 
Goulds Pumps, Inc. 
The F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 
WELDING AND CUTTING 
EQUIPMENT 
The Imperial Brass Mfg. Co 


WHEELBARROWS 
The Fairbanks Company 

WHEELS, GRINDING 
Abrasive Company 

WICKING, COTTON 
Toledo Pressed Steel Co. 

WINCHES 

A. L. Schultz & Son 

WIPERS, SANITARY 
Louisville Sanitary Wipers Co., Inc. 

WIRE ROPE 

Williamsport Wire Rope Co. 


WOODWORKERS, VARIETY 
Crescent Machine Co. 
J. D. Wallace & Co. 

WRENCH SETS 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
J. H. Williams & Co. 


WRENCHES, ADJUSTABLE 
Bonney Forge & Tool Works 
Walworth Company 
J. H. Williams & Co. 

WRENCHES, HOPPER CAR 
Advance Car Mover Co. 

Safety Wrench & Appliance Co. 
WRENCHES, OPEN END 

Armstrong Bros. Tool Co. 

Bonney Forge & Tool Works 

Brownie Mfg. Co. 

J. H. Williams & Co. 

WRENCHES, PIPE 

Armstrong Bros. Tool 

Bonney Forge & Tool Works 

Ridge Tool Company 

Walworth Company 

J. H. Williams & Co. 

WRENCHES, SOCKET 

American Swiss File & Tool Co. 

Armstrong Bros. Tool Co. 

The Black & Decker Mfg. Co. 

Bonney Forge & Tool Works 

Safety Wrench & Appliance Co. 

J. H. Williams & Co. 


WRENCHES, SPECIAL PURPOSE 
Bonney Forge & Tool Works 
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Specialties for Mill Supply Jobbers 
Who are Seeking Opportunities for Sales and Profit 














SKINNER Clamps 
Stop Leaks 


Specify the Genuine—No Substitute Equals the Original 


The Genuine 


rT) — MARK 


Jor Zensen” 


‘Useatore 


Hand Screws may be iden- 
tified by the registered 
trade mark stamped on 
every jaw. Without that 
mark they are not “JOR- 
GENSEN” Peerless. 





Distributors— We have a 
proposition for you. Ask 
for it. 


12 Sizes— 
Adjustable or 
Non-Adjustable 


ADJUSTABLE CLAMP CO., 413 N. Ashland Ave., Chicago, Ill. 












Jobbers! 
Write us for 
catalog. 





BROWNIE N22 


MADE RIGHT PRICED RIGHT 
CLAM PS—Unbreakable, Nickel Plated, Udylited, Plain. 
Made of tough malleable iron with steel screws. 
TURNBUCKLES—Udylited, Plain, Strong and Dur- 
able, will stand a powerful strain. 
BROWNIE MFG. CO., Inc. : Fort Wayne, Indiana 


The No. 401 Champion 
Steel Rivet Forge 


can be seen working on 99 out of 
every 100 structural steel buildings be- 
ing built in the United States today. 
The same may be said of all railroads, 
bridge builders, —_ makers, tank 
builders, etc. The No. 401 Forge has 
not only been adopted by this class of 
trade in the United States, but also 
throughout the entire world. 


Carried in stock by all the leading 
mill supply jobbers. 


Write for No. 55 catalog 
Champion Blower & Forge Co. 


Lancaster, Pa. 








MOTOR PULLEYS 


PAPER AND IRON 


Prompt shipments are made from — 
our large stock of Paper and 
Iron Motor Pulleys, Flexible 
Motor Couplings and Adjustable 
Motor Rails. Let us fill your 
motor requirements. 








TELEPHONES 
— Brant Macenne Wonks 
pe G7" NOT INC. © eee 





456 N. Union Ave., Chicago 


THE CORRECT 
Grinder and Buffer 


This outfit is ideal for grinding 
tools, preparing metal surfaces for 
welding, and for ge dl oa uses 
in machine shops, repair 
shops, service stations, Splacksinith 
—-§ and wherever men work in 
eta. 


Our specialiantion in the produc- 
tion of small, high grade motors 
makes our prices 25 to &., per cent 

ow the average. best in- 
vestment of the year will b be the pur- 
chase of a Marathon Grinder and 
Buffer. Write for Bulletin. 

We fully co-operate with mill 
supply houses. 


MARATHON ELECTRIC 
MFG. CO. 
50 Island St., Wausau, Wis. 








Simplex 


Screw Jacks 


Sell on Sight! 


Their Visible Screw, Stability, 
Workmanship & Duco Coloring 


Create Sales Appeal os. “secxe 
Pipe Pushers 
and Trench Braces 
have beenfamous | 


for Years 
SS ew a 


Templeton, Kenly & Co. 


EST.1899 


Chicago, Ill.,U.S.A. 








FRICTION CLUTCHES 


| —_SCHULIZ—_ 





Stock Clutches for use with pulleys, 
sheaves and gears; Cut-Off Couplings 
and Friction Clutch Pulleys. Special 
Clutches for any unusual service. 31 years 
clutch experience. Ask for catalogue. 


See SS 
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INDUSTR 


The following manufacturers have already arranged 
for catalog exhibits in the 1930 issue of Mill Supplies 
Catalog & Directory: 


Acme Asbestos Covering & Flooring Co. 


Advance Car Mover Co. 
Akron Metallic Gasket Co. 
American Injector Co. 
American Pipe Tool Company 
American Saw & Mfg. Co. 
Appleton Car Mover Co. 
Armstrong Bros. Tool Co. 
Atkins, E. C., & Co. 

Barnes, W. O., Go., Inc. 


Belmont Smelting & Refining Works, Inc. 


Bernz, Otto, Co., Inc. 
Borden Co., The 
Bristol Co., The 
Buckeye Brass & Mfg. Co., The 
Buffalo Forge Co. 
Buffalo Meter Co. 
Burr, John T., & Son 
Chicago Eye Shield Co. 
Cincinnati Tool Co., The 
Clizbe Bros. Mfg. Co. 
Columbian Vise & Mfg. Co., The 
Columbus Anvil & Forging Co. 
Dayton Safety Ladder Co. 
Diener, Geo. W., Mfg. Co. 
Dixon Valve & Coupling Co. 
Dodge Manufacturing Co. 
Eberhard Mfg. Co. 
Edwards Mfg. Co., The 
Eureka Packing Co. 
Excelsior Leather Washer Mfg. Co. 
Gerstner, H., & Sons 
Giant Grip Mfg. Co. 
Gilmer, L. H., Company 
Goodell-Pratt Co. 
Goodrich, B. F., Rubber Co. 
Goulds Pumps, Inc. 
Grobet File Corp. of America 
Harper, H. M., Co. 
Hisey-Wolf Machine Co., The 
Hollands Mfg. Co. 

unt, C. B., nm 
Illinois Malleable Iron Co. 
Imperial Brass Mfg. Co. 


Indianapolis Brush & Broom Mfg. Co. 


Jacobs Mfg. Co. 

Jobbers Mfg. _ 

Jones, W. A., Fdy. & Machine Co. 
Joyce-Cridland Co., The 

Keller Mechanical Engineering Corp. 


Knight & Thomas, Inc. 
Lamson & Sessions Co., The 
Lindstrom’s Machine Works 
Linear Packing & Rubber Co. 
Lowell Wrench os 
Malin and Co., T 

Milwaukee Brush ifs. Co., The 
Monarch Metal Co. 

Nason Mfg. Co. 

National Machine Tool Co. 
Osborn Mfg. Co., The 

Oster Mfg. Co., The 

Parker, Chas., Co., The 
Penberthy Injector Co. 
Pollard Brothers Mfg. Co. 
Porter, H. K., Inc. 

Procunier Safety Chuck Company 
Reading Iron Company 

Reed Mfg. Co. 

Ridge Tool Co. 

Robbins & Myers, Inc. 

Roper, George D., Corporation 
Round, David, & Son 

Royal Metal Mfg. Co. 

Saginaw Stamping & Tool Co. 
Sarco Company, Inc. 
Schollhorn, Wm., Co., The 
Shafer Bearing Corp. 
Simplex Tool Co. 

Skinner Chuck Co., The 
Standard Asbestos Mfg. Co. 
Standard Electrical Tool Co., The 
Stanley Electric Tool Co., The 
Sterling Wheelbarrow Co. 
Strauss & Bugeleisen 
Superior Flake Graphite Co. 
Taylor Bros. Mfg. Corp. 


Toledo Pipe Threading Machine Co., The 


Toledo Pressed Steel Co. 
Universal Bearing Metals Corp. 
U. S. Electrical Tool Co. 
Vincent Steel Process Co., The 
Vogt, Henry, Machine Co. 
Wall, P., Mfg. Supply Co. 
Wallace, J. D., & Co. 

Watson & McDaniel Company 
Webster Manufacturing Co., The 
Whitney, W. A., Mfg. Co. 
Worcester Brush & Scraper Co. 
Yost Mfg. Co. 
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Y\— 
at your elbow 


“Mill Supplies Catalog & Directory” will combine in one book 
information concerning all commodities marketed through Mill 
Supply Houses. The directory section will contain more than fifty 
thousand listings under some thirty-two hundred product classifi- 
cations. The trade name section will list more than twenty-five 
hundred trade names. 


In the catalog section will be found specific buying data on 
thousands of items; furnished by manufacturers who have ar- 
ranged for catalog exhibits. 


The usefulness, the value and helpfulness of “Mull Supplies 
Catalog & Directory” have been proclaimed by 92% of the indus- 
trial distributors themselves; every day brings additional evidence 
of the popularity of this effort to solve one of the industry’s most 
perplexing problems—that of providing “quick, complete and reli- 
able buying information between the covers of a single book.” 


b 


With a copy of “Mill Supplies Catalog & Directory,” every 
distributor will have a complete buying reference at his elbow. 


MILL SUPPLIES CATALOG & DIRECTORY 
520 North Michigan Ave., Chicago 
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The G.T.M.—Gocodyear Techni- 
cal Man—has a practiced eye for 
costs. He is expert in the applica- 
tion of Mechanical Rubber Goods 
to industry. With lowered costs 
always clearly his object, he sits 
in on all jobs. Whether your prob- 
lem is effective transmission of 
power, goods, air, or liquid, he 
knows a way to get the job done 
easily, swiftly, and at lowest cost. 
He has many times counseled 


industries similar to yours, 




















smoothed their way. He can do 
for you, positively and expertly, 
what he has done for others. 
The low-cost installation of 
plant hose is a G.T.M. specialty. 
He has specified Goodyear Air, 
Water, Steam, Welding, Fire, and 
Suction Hose for greater plant 
efficiency in countless plants. He 
has installed Goodyear Packing 
for the conservation of .power. 
He has created greater smooth- 


ness of operation with Goodyear 












gO down 


Conveyor and Elevator Belting. 
For high-speed drives he has in- 
troduced many businesses to new 
low-cost levels with the revolu- 


tionary Goodyear Endless Com- 
pass Belt—a belt with a core of 
cord. The G.T.M. knows your 
problems. He is your man, ready 
for your job. 

For full information on savings 
the G.T.M. can bring to your busi- 
ness, write to Goodyear, Akron, 
Ohio, or Los Angeles, California. 


IN RUBBER 





BELTING 


MOLDED GOODS 


PACKING 
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Where only a Starrett will do 





The cut-away frame of this Starrett Mike No. 230 
gets into places where an ordinary mike can’t go. 
Like other Starrett Tools, it gives its owner un- 
failing accuracy, as a matter of course; and it 
offers a feature of design that makes it more use- 
ful. That's why it pays to sell Starrett Tools. 


Have you received your copy of the new 50th An- 


a niversary Catalog? Ask for Catalog No. 25 “EG”. 
Golden Anniversary 
of Starrett Tools 
1880 - 1930 THE L. S. STARRETT CO. 


World’s Greatest Toolmakers 








Manufacturers of Hack U lled 
Steel Tapes—Standard for Accuracy 
2 ATHOL. MASS. U. S.A. 
RES 2 
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Sell Starrett Tools 
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THEY MUST TEST 
TO A SINGLE STANDARD... 
the standard of WALWORTH QUALITY 


@The line of Walworth valves today is fundamentally 
a quality line.@ All of our products are subject to 
certain standard Walworth tests which assure satis- 
factory service. @In making valves, however, we go 
a step farther and test every one of them individually 
before shipment. @ This means that when a cus- 
tomer of yours puts a Walworth valve on any line 
in his plant it will take up its share of responsibil- 


ity as unfailingly as though he had picked it out 


and tested it himself. 








evere 


ervice 











FIG. 227 GLOBE VALVE up to 150 pounds. 








TT 


@ WALWORTH RE-NEW-DISC VALVE e 
Although designed for lighter pressures 
than the higher rated Walworth Bronze 
Valves, the Re-New-Disc is a glutton for 
punishment. @ It is solidly, ruggedly built 
and its renewable disc gives the valve a 
new lease of life time and again through 
years of unfaltering service.@ lt is rec- 
ommended for steam working pressures 


WALWORTH 
VALVES 
FITTINGS 
AND TOOLS 


— 








FIG. 227A ANGLE VALVE 


WALWORTH 


Walworth Company, General Sales Offices: 60 East 42nd St., New York 
Plants at Boston, Mass.; Kewanee, Ill; Greensburg, Pa.; and Attalla, Ala. 
Walworth Company Limited, 660 St. Catherine Street West, Montreal, P.Q. 
Walworth International Co., 11 Broadway, New York, Foreign Representative 


. + Distributors in Principal Cities of the World... 

















Built 
to Stand 
Overloading 


HE handsome appearance and 
the neat, attractive finish of Ferry 
Cap and Set Screws give little indi- 
cation of the rugged strength of 
these precision-built products. Made 
to stand the strain of much over- 
loading, precision machined to exact 
fit, Ferry products instantly recom- 
mend themselves to the consci- 
entious manufacturer. 


And Ferry service supplies, on the 
shortest notice, boundless stocks of 
Cap Screws, Set Screws, Acorn Nuts 
and Screw Machine Products, to 
meet the most insistent demands. 
This is the sort of service dealers 
like to pass on to their customers. 
Ferry products are carefully pack- 
aged with distinctive, identifying 
labels to make service to the cus- 
tomer even more exact—and easier. 
Specifications and quotations on 
request. 
THE FERRY CAP AND SET SCREW CO. 
2155 Scranton Road 


Cleveland, Ohio 














